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The California Golden Wheel on Exhibition 


(Top Picture) In a prominent Pittsburgh window. 
(Bottom Picture) At Marwell & Berlet’s, Philadelphia. 
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A THOUGHT-CONTROL CAMPAIGN 





Rotarian Jack Lewis of Atlanta started this thought-control campaign but it will 
require the help of every one of our twelve thousand members in the United States to 
carry through what can best be described as a Rotarian battle against the dark forces of 
pessimism, financial and industrial depression and the coyote-like yelp of the very busy 
calamity howler. 

That is an old story about the granite boulder that was pierced by countless num- 
bers of drops of water each striking the same spot, each individually harmless but collect- 
ively so powerful that the rock melted away under their never-ceasing attack. 

Another oft told tale almost as ancient concerns the business man who, coming down 
town in his usual good health and high spirits, fell a victim to his fun-loving friends who 
greeted him one at a time with expressions of sympathy and with a show of deep concern 
told him how badly he looked until by noon the man was sick or at least he thought he 
was which amounts to the same thing. 

Realizing the fundamental truths that are hidden away in these old stories, and being 
a firm believer in the modern advertising man’s saw: “One drop of ink may make a mil- 
lion people think,” Jack ordered a line printed across the bottom of his business letter- 
heads, which read: “Don’t talk war, talk business. Buy American-made goods.” 

This was early in August and, appreciating the possibilities of a Rotary campaign 
to turn the thoughts of our business associates in the right direction, our firm immediately 
followed suit having a foot-note printed on our business stationery that carried practically 
the same message as the one that Jack had used but fitted better to our particular line of 
business. 

Now it’s strange but true that it is an optical impossibility to read a typewritten letter 
with a printed line across the bottom of the sheet without unconsciously or consciously ob- 
serving the message carried by that single line of display type. 

This sending out of millions of messages of optimism and good cheer appeals to us, 
as every active member of every Rotary club in the land can with very little expense take 
part in a campaign of this nature. 

The matter was then brought up at a meeting of the board of directors of the Atlanta 
Rotary Club, with the result that the plan in full detail was laid before the club at their 
semi-monthly luncheon on September Ist, and it was decided that every one of our hundred 
active Rotarians should print a slogan that would be peculiarly fitted to his particular 
business or profession at the bottom of not less than one thousand letterheads, so that at 
least a hundred thousand messages will have gone out from our club alone by the time this 
appears in THE ROTARIAN. 

The growth and possibilities of a campaign of this kind are only limited by our 
total American membership; the whole thing is simply a matter of mathematics. If every 
member follows suit and uses but the minimum quantity—one thousand letterheads with- 
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in the next sixty days, a million and a quarter business men will have read these little mes- 
sages of good cheer. Undoubtedly our British and Canadian brethren will add their good 
wishes. 
That wizard of stageland, David Belasco, gave the little Japanese heroine of ‘The 
Darling of the Gods” the line: “It is better to lie a little than to suffer much.” Her twentieth 
century American sister could probably have saved the situation without “lying a little.” 
Generally it isn’t necessary. Tell the world the best vou know—to tell, and if the future 
looks dark, try looking back into the past and in all probability you will recall darker 
clouds which eventually developed a silver lining. 

Thought-control is no more to be laughed at than wireless telegraphy. If a hundred 
Rotarians with an earnest desire to “serve best” ean by talking—writing—living a “thought 
for the bright side of things” campaign, influence the minds of a hundred thousand men 
to turn to the channels of cheerfulness and optimism, our united American clubs with their 
12,000 picked leaders from all trades and professions, can, if they will, send out a message 
so varied in its wave limits, so intense in its mental voltage, that the receiving stations of 
the minds of our fellowmen must catch, register and be influenced by these messages. 

DON’T TALK WAR! That is a direct command, as the advertising copy writer 
would say. Now let us consider a strange truth. Ifa direct—command is given often 
enough and with sufficient earnestness, the recipient of the message will invariably obey it. 
That is the true secret of most successful national publicity campaigns as waged by our 
great American manufacturers. 

We saw this direct command theory demonstrated in a very simple manner once 
upon a time. A few years ago there was a party of advertising men in the smoking com- 
partment of a Pullman car on the Sunset Route passing through the famous black belt of 
Texas. The dean of the crowd had been lecturing his audience on the marvelous possibil- 
ities of the “direct command” in advertising copy. 

He contended that if vou told the people to do a thing often enough and with sufficient 
force, they would do it and then stop to think about the advisability of having obeyed you 
afterwards. One of the boys asked how he could prove his statement. “In this way,” he 
said,—‘every station that we passed this afternoon had at least one old negro mammy with 
a pickaninny in her arms standing at the edge of the platform. Now we will open the 
windows and open the screens. At the next station, if that typical negro mammy and her 
child are in evidence, we will all point at her at the same time and speak the two words: 
DROP IT! as though we meant just exactly what the command implied and fully expected 
her to let the child tumble.” 

The first station that we came to failed to give us an opportunity for our demon- 
stration but late in the afternoon, just as we had given up hopes of trying this unique 
experiment, the limited stopped at a water station, and there on the platform stood the typi- 
cal, buxom old negro woman with the little kinky-headed offspring clasped firmly to her 
hocom. “All together now.” said the Direct Command Apostle, and we six each pointed at 
the old darky and with all the earnestness that we could put into our manner and expression 
cried: “DROP IT!” A vague expression of disgust and amazement came over the old 
darky’s face but she slowly let the child tumble to the station platform. 

This of course was merely a crude experiment but the principles involved are fairly 
illustrative of the opportunity for thought-control presented to the Rotarians of America 
today. If we can get together and in unison ery: “Stop talking war, talk business,” it 


L. D. Hicks. 


will work. 





A FAIR QUESTION AND MY REPLY TOIT 





There is nothing like having a friendly suggestion now and then. It may yield an 
idea for an editorial. This is what the editor got in his mail the other morning: 

“Ts THe Rorartan published in the interest of the Rotary clubs or do the Rotary 
clubs exist in order that they may boost THe Rovartan? T realize that it is somewhat 
risky to ask such a question in a letter. Tf you happen to have been out late, eating Welsh 
rarebits the night before, and your liver isn’t working exactly right you may take tt that 
I intend to be nasty in asking such a question whereas such is not the fact. The question is 
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pul merely by way of suggestion and noi as a criticism in any sense. No man makes any 
great success of an undertaking unless he is consumed with an overwhelming enthusiasm. 
His enthusiasm frequently distorts his perspective. I have no doubt about your enthusiasm 
for Rotary and I trust that the feeling of friendship resulting from uears of acquaintance 
will permit me to put the question to you without being misunderstood.” 

Now I wonder if my perspective is distorted. Let’s see: he clubs want to keep in 
touch with each other. They want to have their members keep abreast of the developments 
in Rotary. They have said they want a magazine. Of course they want a good one. Can 
they have it without “getting out and getting under” now and then—if not all the time? 

There’s the Ad Club to which I belong. It has a dining room established for the 
convenience of the members—in fact if we didn’t have the dining room there wouldn’t be 
much fellowship in the club. ‘The other day I got a note from the president of the elub 
urging me to patronize the dining room more—to bring my out-of-town guests to eat there 
—to do my part towards financing that dining room. 

THE RovaRiAN is the dining room of International Rotary—it is also the lecture- 
hall and the acquaintance parlor and the boiler room and the engine room too. It is the 
magazine that has made Rotary what it is today. Through its pages the leaders of Rotary 
have spoken words of wisdom, the rank and file have been educated and have debated and 
discussed in its columns every phase of Rotary. Rotarians have been better attendants at 
club meetings and have participated more actively in them—as a result of the inspiration 
and the suggestions that have come to them from reading ‘THE ROTARIAN, 

What has knit Canadians and Americans, British and Americans and Canadians 
closer together through a better understanding of each other?’ ‘There is no more powerful 
factor than THe RoTARrAN. 

Not every Rotarian reads his magazine “from kiver to kiver” but some of them 
do—ads and all—every issue—and they enjoy it all and justly complain if any issue does not 
reach them on time. And there are whole families—father, mother and children—that 
eagerly look for THE ROTARIAN every month. 

Of course, the majority of our 15,000 subscribers read it “more or less” but it is 
gratifying to observe the fact that more are coming to read it “more” every month. We 
should strive to get it read by every Rotarian and by his family. 

“Every Rotarian should realize that prominent among the countless good things 
that Rotary gives him is the mosi attractive, readable, helpful and informative organiza- 
tion periodical published anywhere, THE ROTARIAN has obtained a position among period- 
icals that no other paper of its kind has ever gained. It has risen to its opportunity for 
service. Its human-interest value and the nature of its articles and editorials are of such a 
caliber that many non-Rotarians have subscribed to it. Its make-up, style of composition, 
and other mechanical details are on a par with the best popular monthlies and its advertising 
pages are attractively arranged and give it an alert, business-like appearance.” 

These things all have been said of your magazine. It is your magazine. It belongs 
entirely to the affiliating Rotary clubs. It is edited and managed by the secretary of the 
Association. It isn’t enough that you have agreed to be a subscriber to your own maga- 
zine. You must read it. You must get others to read it. You must boost it and for it in 
every way possible, because it is published in the interest of the Rotary clubs and you want to 
see it fulfill its purpose. C..H..P. 











1915 Convention Will Be Held in San Francisco 


The Board of Directors has chosen San Francisco as the city in which the 1915 
convention of the I. A. of R. C. will be held. 

The Executive Committee has fixed upon Monday 20th July, as the date for the 
first business session. Sunday the 19th will be observed as usual, 

Att TogeTHER Now—Boost ror THE EXPOSITIONS AND THE ROTARY CON- 
VENTION. 
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“That Brotherly Greeting and 
Handshake” 


By Porter F. Loring 
Member Rotary Club of San Antonio 


UT sunshine and gladness in your “Hello, Judge,’ or your “Good 

Morning, Herb.” Let it out with a merry ring and let your “Thank 

you,” fairly bubble over with appreciation. ‘They are magic words 
if they come from the heart, and it costs nothing but a smile coupled 
with an honest, sincere manner of expression, and when you take 
hold of a man’s hand with the idea to shake it, do it right or drop the idea. 
There is no better way of communication between man and man than the 
handshake, so if you do shake, why shake as though you meant it. Don’t 
hand him a hand that feels like a glove filled with mush, because when it’s 
over you want him to have the satisfaction of knowing that he has met a 
friend who was glad to see him. It puts a good taste in his mouth and 
when he goes you will get from him a “good bye” that will ring with the 
pleasure of the meeting. 


Don’t you get the idea that Service is the only thing that Rotary teaches, 
and even if it was, wouldn’t such an act come under the head of Service? 
You appreciate it in the “other fellow.” You bet you do, but Rotary teaches 
you to do it first. 


You don’t know the troubles that fellow may have. ‘he pleasure of 
your greeting may be the very thing or Service he needs. He may feel as 
though he were down and out, and you bet vou do a service when you come 
along and greet him in a manner that makes him feel that you appreciate the 
worth of his friendship to you, and you can remember another little thing, 
he won’t get all the good out of the meeting. “He profits most who serves 
best” applies here just as it does every place else and you personally will feel 
the better as you see him leave you, filled with a better understanding as to 
what friendship really is, and you’ll better understand the truth concealed 


in these lines: 


"Twas only a grasp in a hurry, 
The bustle and business of life, 
The strong friendly grip of a brother, 
As the crowd jostled on in its strife; 
But that grasp left a lingering feeling 
Of friendship, encouragement, cheer. 
’Twas only a hearty, warm handshake, 
Like the world wasn’t all dark and drear; 
And you felt all refreshed and lighthearted, 
A grasp with its greeting so bland, 
Yet somehow all seemed the brighter 
For the grasp of a brotherly hand. 
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13 
The Eastern Conference 
By Frank L. Mulholland 
President I. A. of R. C. 
EK MUST take off our hats the conference were, first, inter- 


WV to Vice-President Berlet 
and the Eastern Division 

of International Rotary. At Hous- 
ton they promised a conference of 
the clubs of the Eastern Division. 
This promise has been redeemed, 
and Rotary is a militant force fired 
with enthusiasm for service from 
Maine to the borders of Virginia. 
Many “get-together” meetings 
have been held in Rotary, but out- 
side of the National and Interna- 
tional Conventions, no one of them 
has approached this Eastern Con- 
ference. There are twenty-seven 
clubs within Vice-President Berlet’s 
Division. Of these, twenty-six had 
representatives at the Imperial Ho- 
tel, New York City, on Saturday, 
August 15th. Every conceivable de- 
tail was cared for by the Rotary 
Club of New York, and much credit 
is due President William Gettinger, 





President 


from 
Secretary Charles A. Pearson and _ taken 
the individual members of that ly G. 


splendid organization. 

The conference was convened at 9:25 a. 
m..with President Gettinger in the Chair. 
With a few well chosen words “Bill” pre- 
sented Vice-President Berlet as_ the 
Chairman of the conference. The rep- 
resentatives responded to roll call, show- 


ing the following clubs represented: 
Albany, N. Y., Allentown, Pa., Balti- 
more, Md., Binghamton, N. Y., Bos- 


ton, Mass., Brooklyn, N. Y., Buffalo, N. Y., 
Camden, N. J., Harrisburg, Pa., Newcastle, 
Pa., New York City, Paterson, N. J., Pitts- 
burgh, Pa., Reading, Pa., Rochester, N. Y., 
Scranton, Pa., Syracuse, N. Y., Trenton, N. 
J., Philadelphia, Pa., Washington, D. C., 
Worcester, Mass., and Troy, N. Y. 

You have caught the idea that this was a 
conference and not a convention. No sooner 
had President Gettinger introduced the 
Chairman, than the latter made this fact 
clear. Eastern Rotary was assembled to con- 
fer upon questions of interest. There were 
no delegates, but the clubs were represented 
in most instances by the officers of the club. 

The two principal questions considered by 





Mulholland 


a 
at 


of Denver. 


city relationships and, second, the 
best method for extending Rotary 
in the Eastern Division. 

An interesting paper on “The 
Development of Inter-City Rela- 


tionships” was read by Lester P. 
Winchenbaugh, President of the 
Rotary Club of Boston, Mass. Ro- 


tarian Winchenbaugh discussed the 
desirability and manner of develop- 
ing a closer relationship among the 
clubs of the Eastern Division. He 
expressed the difficulty experienced 
by the average business man in at- 
tempting to understand “what Ro- 
tary has been, what it is and what 
we hope it to be.” He recom- 
mended an interest in local civic 
affairs, the exchange of ideas among 
the clubs, the extending of proper 
courtesies to visiting Rotarians, and 
the establishment of an Interna- 
tional Roster. 

The second question, “Extension 

Work,” was presented by Presi- 
dent Guy Gundaker of the Rotary 
Club Philadelphia. As both of the 
papers herein referred to will be pub- 
lished in full in the proceedings of the con- 
ference, it is not necessary to go into details 
here. Rotarian Gundaker said, among other 
things, “Rotary is one of the great pro- 
gressive movements of the world. 
If we believe in progressive Rotary, we must 
necessarily believe in Rotarian extension. If 
we can develop progressively, accreting to 
ourselves the highest type of clubs, it is well 
for us to extend, otherwise not.” His dis- 
cussion of the selection of cities in which to 
establish Rotary clubs, covered the situation 
as to the size, character of the. industries, 
permanency of population and social and bus- 
iness activities of the cities of the Eastern 
Division. 

Practically every representative partici- 
pated in the discussions during the day. At 
noon the conference adjourned for lunch. 
The program announced that this would be 
a “typical Rotary luncheon.” We wish that 
such luncheons were typical of Rotary. At 
this luncheon were gathered the enthusiasts 


snap-shot 
Houston 
Hancock 


of 
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of the enthusiastic clubs of the Eastern Di- 
vision of Rotary. Members of the New York 
Rotary Club joined the party. Bill Gettinger 
was at the head of the table and you all know 
Bill. ‘There was something doing every min- 
ute, short, bright, snappy talks; unique roll 
calls, and a rapid fire question box, all helped 
to make a profitable hour. Mr. T. R. Mac- 
Meachem, President of the International 
Aeronautic Society, delivered an address on 
dirigible balloons, and the part that aerocraft 
would play in the European war. This was 
an exceedingly instructive address, and we 
wish that it were possible to publish his re- 
marks in full. 

At five o’clock the conference adjourned. 
Automobiles were provided, and after a 
twenty-five mile drive, the representatives 
sat down to a clam bake at Feltman’s, Coney 
Island. You could hardly believe that these 
hoys at Coney Island were the same men 
who, through the day, had seriously discussed 
large questions of human interest, but the 


real Rotarian knows how to work and how 
to play. These representatives left their 


cares behind, turned Nature loose, and let 
her caper. I doubt whether Coney Island 
entertained the Rotarians, or whether the 
Rotarians entertained Coney Island. It was 
at least a stand-off. At midnight a much- 
fatigued crowd of Rotarians left that happy, 
noisy, fun emporium for the Imperial Ho- 
tel to get some needed rest before catching 
early trains for their respective homes. 

By noon on Sunday the representatives had 
departed—each enthused for Rotary, and 
each a missionary in his home town to de- 





velop the best ideals of service. The main 
result of this conference was the bringing of 
the clubs of the Eastern Division into a 
closer affiliation. The exchange of ideas was 
crystallized into the following recommenda- 
tions: 

1. That each club of the Eastern Divi- 
sion make a contribution to the funds of the 
International Association of Rotary Clubs 
for carrying on the extension work of In- 
ternational Rotary. 

2. That the Vice President of the East- 
ern Division secure the co-operation of the 
President and officers of each club in carrying 
on extension work in the locality of that club. 

3. That the time and’ place of holding 
club meetings, and the question of whether 
meetings or luncheons be held at fixed places, 
be left entirely to the discretion of local 
clubs. 

t, That a visiting Rotarian make his 
presence known by registering with the sec- 
retary upon his arrival in a city, in order that 
he may participate in Rotarian functions 
while a visitor in that city. 

5. That no general circularization of In- 
ternational Rotary be permitted, unless such 
circular has received the sanction of the 
club’s secretary and the endorsement of the 
directors of the club from which such cir- 
cular issues. 

6. That Rotarians discourage the mail- 
ing of articles of merchandise to secretaries 
for purpose of sale to Rotarians, or return 
to sender if not sold. 

7. That no International Roster be pub- 
lished. 


President Mulholland’s Part in the Eastern Conference 


HE FOREGOING REPORT on the 
Kastern Conference by President Mul- 
holland is so impersonal and full of 

devotion to Rotary that after reading it, we 
hecame eager and wished to know the part 
he played at the meeting of the Eastern Divi- 
sion of International Rotary. Our wish was 
answered in the form of an unsolicited letter 
from Rotarian Charles A. Pearson, Secretary 
of the New York. Rotary Club. The letter 
reads as follows: 

“New York, September 11, 1914. 
“Mr. Chesley R. Perry, Secy., 
“International Assoc. of Rotary Clubs. 
“My dear Perry: 
“President Mulholland 


good 


has been 


enough to read me the report which is being 
mailed you today from this office in reference 
to the First Conference of Rotary Clubs in 
the Eastern Division, recently held in this 
city. 

“T can only say to you as I did to him, 
that this fully covers the situation with one 
exception. Personally I feel, and I know I 
can speak for Billy Gettinger and for other 
men present, that our meeting would have 
been wholly incomplete without Frank Mul- 
holland’s presence. 

“At opportune moments Mr. Mulholland 
brought his great abilities to bear and as- 
sisted every man present in reaching con- 
clusions for the whole good of Rotary by in- 
jecting a suggestion here and there, and I 
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think any report of this meeting should give 
due credit to Mr. Mulholland for his mag- 
nificent and willing assistance. 

“President Mulholland made a stirring 
address in relation to the value of Rotary 
membership and by his understanding of 
basic Rotary principles brought it home to 
each man present how valuable a thing their 
membership in Rotary was no matter where 
located. The acquaintance made and friend- 
ships formed brought into each man’s day a 
hetter something for which to live and work, 
and 1 know without these words from Mr. 


Mulholland, suecessful as the Conference 
was under Mr. Berlet’s splendid handling and 
direction, the Conference would yet have been 
incomplete without Mr. Mulholland’s leader- 
ship and example. 

“T have written this to you hurriedly, 
hoping that you will in some way add to the 
report sent you today by Mr. Mulholland, a 
comment of your own in reference to the 
part he plaved here, as elsewhere. 

Cordially yours, 
Cras, A. PEARSON, 
Seerctary. 





Let There Be Peace! 


Rotary Clubs to Make Appeal for Peace, Week of October 4th Is To Be Observed 


Draft of Peace Appeal Adopted by the Minneapolis Rotary Club 


The world is at war. Of the eight powers of 
the world only America is at peace. The youths 
of God’s family have been called from the 
field, the bench, the desk. The tasks ‘that bless 
humanity have been put aside for the slaugh- 
ter of humanity. 

Europe is an armed camp. In a single day 
a hundred thousand homes have yielded their 
sons to bloody deaths. The securities of 
peace, the ordered routine of trade, the swarm- 
ing of children to school, the garnering of the 
harvest, the gathering of the family at the 
hearthstone—these are all now subject to the 
call of the bugle. 

The seed of the world is threatened. For the 
empty fame of a siege, next year’s sowing is in 
danger. For false trust in might, the seed of 
the next generation is being burned. And in 
the wisdom of the Almighty the whole com- 
pany of His children must pay the penalty. 

Let us, as Americans, do what we can. We 
must not take sides. We cannot interfere. 
But we can give to the voice of peace a vol- 
ume that will penetrate the confusion of the 
most impassioned battle. We can arrest the 
heaviest arm. We can make the world think. 
We can make each other think. 

If we can but unite in a plea for the seed of 
the world, we can make that plea stronger 
than ever men have made it in history. The 
cry from every city of America will be heard 
in every city of the world. Every chancellery 


of Europe will be under a new impulse to con- 
sider terms of peace. Every ministry that in 
future contemplates recourse to trial by battle 
will find its arm held back by the outcry of a 
great and free people, themselves secure, 
—— the waste of infinitely precious human 
life. 

In the year of the world’s deepest shadow, 
America has given it its most striking lesson 
in the power of moral strength. What 
Europe would now work by might and blood, 
America has wrought in Mexico through self- 
control, through patience, through the im- 
measurably powerful agencies of peace. Shall 
not we, whose harvest, whose seed, whose 
sons, have thus been kept safe from harm, set 
aside a day and pray for the peace of those 
others of His children who have not been so 
wondrously blessed? 

The Rotary Clubs of America therefore call 
to you to join with them in a day of prayer for 
peace in the world. They urge that on that 
day you gather with your family at your fire- 
side, with your neighbors of whatever faith at 
your church, and that there you and yours 
shall join your fellow Americans in an appeal 
for the preservation of the seed of the world, 
for the coming again of peace, for the restora- 
tion to their families of the fathers and broth- 
ers and sons now arrayed to kill each other. 

In the name of the one Father of us all and 
the common humanity which is His children. 


October 4th Is the Day 


The President of the United States of 


America has issued a proclamation calling on 
the people of the United States to pray for 
peace on Sunday, October 4th. 

Let this also be Rotary Peace Sunday, is 
the recommendation and request of President 
Mulholland, and each affiliating Rotary club 
is further requested to make the program of 


its meeting of that week a club conference on 
ways and means for accomplishing Interna- 
tional Peace. In addition to its own meeting 
each Rotary club is urged to get the Cham- 
her of Commerce, the Ad Club, the Traffic 
Club, the labor unions, fraternal lodges and 
other organizations to hold peace meetings 
during that week. 
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A Great Work For Rotary 


By Elbert Hubbard 


HE greatest business organization in the world is the Interna- 
tional Association of Rotary Clubs; because the first to 
recognize the true philosophy of the Golden Rule and_ to 

adopt it as part of its creed. 

A great work for International Rotary would be to lend its 
powerful influence toward universal peace—the adoption of the 
(rolden Rule by the nations of the world. 

| hope to see the day when nations will disarm, when the mil- 
lions of soldiers will become producers of wealth, when every giant 
battleship will be carrying the products of the world to the places 
where they are needed. 

That this is practical, an example right under our very noses 
proves. In 1812 the United States and Canada each had about 46 
forts on the Great Lakes. After that war both sides got very busy 
building more forts and warships. 

Then Richard Bush and Charles Bagot got together and drew 
up an “Agreement” of less than 125 words: “On the Great Lakes, 
Canada and the United States, each to reduce its navy to four ves- 
sels of one hundred tons each, carrying 20 men and one 18-pound 
cannon.” Work on forts ceased. Vessels disarmed. 

Men who “tote” pistols find reasons for using them. So with 
nations. Had tools been handy, our subsequent disputes with 
Canada would have started hostilities. But this arrangement has 
been religiously kept for ninety-seven years. 

Of the very flower and pick of the world, four million men are 
in constant military duty. Four million more must work to support 
this 4,000,000. 

The perpetuity of the race depends upon the abolition of war. 

For disagreement of individuals, counties or states, remedy lies 
in court. But if nations disagree we return to violence and straight- 
way begin to kill men and blow up cities. 

Even savages have a Golden Rule—which applies to members of 
their own family or tribe—just as ours is limited to our own nation. 

My plea is for a Golden Rule that will apply to our own country 
—to Christendom—AND TO ALL THE WORLD. 

If two countries can make an agreement limiting the matter 
of armament—and this agreement holds a hundred vears—why can 
not nine countries do the same? Nations can not afford to be 
savages any more than individuals can afford it. 








Address delivered by Elbert Hubbard before the Rotary Club of Houston 
(Texas) September 38, 1914. 
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He came back with a complete diary of his work for four days 1% 








Training Salesmen 


By Herbert G. Stockwell 
Member The Rotary Club of Philadelphia 


HEN we speak of the training of 
anything, school-day remembrances 
jump to mind. We think of a class 

or group of people assembled to follow the 
lead of the master wherever he will take 
them. 

The routine of instruction becomes a mat- 
ter of vital importance because it must be 
adapted to the average boy in the class. If 
the master plans his course in such a way 
that the progress of some of the pupils is 
faster than that of the many, the course is a 
failure. 

The school training must be adapted to 
the mentality of the average member of the 
class, taking bright, stupid, good and_ bad 
into the caleulation which produces the aver- 
age. 

Another important point must be kept in 
mind when any consideration is given to the 
training of a group of human beings. In a 
school all grades and conditions of boys are 
found. Education must be given to all who 
apply. In public schools the entrance quali- 
fications must not be severe enough to pre- 
vent any from entering. Even in a private 
school, the teachers must make the best of 
what they find in the students entrusted to 


their care. All are welcome who can pass 
the required tests. 

In business, however, we are not limited 
to the salesmen, who, calling themselves 
salesmen, apply for positions. 

We may reject any or all applicants, and 
continue the process of selection until we are 
satisfied. 

Many business concerns seem to think that 
they must put up with whatever talent offers 
itself; that the general sales manager has no 
opportunity for selection, but must train into 
efficient salesmen all who apply for such po- 
sitions. 

It is admitted that 
scarce ; but so are good doctors, good lawyers. 
and good dentists. I doubt very much 
whether the average salesman is less efficient 
than the average professional man. 

All professional men—good, bad or in- 
different—have been required to submit to 
hard training before being allowed to prac- 
tice, while the salesman is expected to pick 
up his profession as he goes along. 

This is noteworthy because successful sales 
manship seems to me to call for more intel- 
ligent preparation than is demanded in any 
other profession. 


good salesmen are 
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I know of nothing so hard to accomplish as 
a consecutive series of sales. It may be that 
a beginner will have a beginne:’s luck on the 
first sale or two, but to accumulate a sufficient 
number of satisfied customers requires as 
much genius as is called for in the execution 
of any trust imposed upon a_ professional 
Man. 

But the average young man regards a pro- 
fessional career with favor. When the hope 
of a family arrives at the age which seems to 
call for a choice of a career, his family sits 
in conclave over the various possibilities. If 
possible, the young scion should, according to 
the unanimous vote of the members of the 
family, go to college and become a doctor, 
lawver, minister, dentist, or engineer. 

It is realized that certain natural mental 
attainments are prerequisites to the success 
ful practice of a profession. If the family 
thinks that the young hopeful possesses suffi- 
cient natural talent, the only questions raised 
concern finances, the selection of the profes- 
sion and the college. 

If, however, the young fellow has shown 
inability to apply himself to books or submit 
to mental discipline, the family may abandon 
hope and put him in business. 

Is it thought necessary for a young man 
to have any special training before he enters 
business? No! According to the popular con- 
ception, a complete knowledge of business 
may be acquired by actually engaging in it. 

Business knowledge comes to him who does 
it—they think. So it does, to a certain ex- 


tent: but to no greater extent than the knowl- 
edge of medicine would come to a young 
man who, without preliminary training in 
the fundamental principles, would attempt 
to gain that knowledge through practice. 
That any one could, in that way, acquire no 


MANY BUSINESS concerns seem to 
think that they must put up with whatever 
talent offers itself ; that the general sales 
manager has no opportunity for selection, 
but must train into efficient salesmen all 
who apply for such positions. 


more than a smattering:of any profession is 
recognized by all. 

It seems strange that one could expect to 
learn the fundamentals of business without 
serious study. Many of those who pick up 
their knowledge of business as they pass along 
through the complicated paths of commerce 
acquire smatterings of the various things that 
ought to be thoroughly known. 

The cause of the large percentage of busi- 
ness failures may be traced to inadequate 
preparation resulting in acquaintance with no 
more than a few scattering facts. Successful 
men themselves hardly realize the process of 
intellectual development which takes place 
before they become successful. Yet they 
know that they must have complete under- 
standing of the basic principles upon which 
business is founded. 

In the law, if we are well grounded in the 
main principles, we cannot go far astray in 
any legal discussion. Some local customs, 
arbitrary rules or technical practices having 
no logical relations to these basic laws, may 
have to be memorized without reason. But 
the deep underlying principles, when mas- 
tered, furnish the lawyer with working touch- 
stones by which he can test the soundness of 
any legal proposition. 

So, in business, those who have acquired in 
the memory odd scraps of principles, maxims, 
and separated facts cannot see the soundness 
of business assertions, plans, or propositions 
with anything like the clearness with which 
they are viewed by those who know the height, 
breadth and depth of the laws of business. 

The training of a salesman is but one phase 
of the training of a business man. It may 
almost be regarded as the special training of 
specialists following the general training cal- 
culated to produce general business ability. 

I think that we are apt to regard the ability 
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THE CAUSE of a large percentage of 
business failures may be traced to inade- 
quate preparation resulting in acquaint- 
ance with no more than a few scattering 
facts. Successful men themselves hardly 
realize the process of intellectual develop- 
ment which takes place before they become 


successful. 


4 


to sell goods as being a special talent, the 
possession of which enables the salesman to 
obtain business without knowing anything 
about business methods other than those sup- 
posed to be involved in selling goods. 

It seems to me that to properly train sales- 
men we should first ascertain the extent of 
their knowledge of business in general. 


Knowledge of Business Laws 


N SOME lines of business the requisites 
of a salesman are more severe than in 

others. The art of selling is not a uni- 
versal art. It requires special knowledge of 
the thing to be sold. Some things call for 
more knowledge than others. 

To the extent that to effect sales intimate 
knowledge of the goods sold is required, the 
salesman advances from the “drummer” type 
and becomes a representative of his employ- 
ers, 

Some salesmen regard their ability to sell 
goods as a faculty entirely disconnected with 
the particular thing to be sold. According 
to this idea a good salesman can today sell 
safety razors and tomorrow electric motors. 
Perhaps some very versatile men can switch 
their ability from one thing to another quick- 
ly and appear to be adept in selling both. 
But this talent is rare. I doubt very much 
whether it occurs often enough to be con- 
siderable. Most men who try to jump from 
one thing to another fail at both. 


The talent underlying the art is the same 
in both cases, but the development of the 
special ability to sell safety razors may pro- 
duce an entirely different manifestation of 
the art in the man who is able to successfully 
market the product of an electrie motor man- 
ufacturing company. 


























Every Business Should Have a Purpose 
WHEN a inan enters business, in order 

that lasting success may reasonably 
be expected to follow his efforts, he should 
have a purpose. If his business consists 
of selling merchandise, he ought to as- 
certain whether the things he is contemplat- 
ing selling are needed by any group of peo- 
ple. 

If they do not appear to be needed, judg- 
ing from the existing demand, he should ask 
himself whether it will be worth while to try 
to edueate the people in the use of the article 
and adopt means to create a demand for it. 

Many concerns today are attempting to 
force their goods on the unwilling market and 
by very hard work are succeeding in doing so 
when perhaps their goods are not needed at 
all, or only by a limited group of people. 

In the training of salesmen it is important 
for the general sales manager to know the 
condition of the proposed customers’ minds 
that he may wisely shape his course. 

A young man, came to me in New York a 
short time ago seeking my counsel regarding 
the distribution through salesmen of a patent- 
ed article the rights to which he had acquired. 

We discussed various ways of obtaining and 
instructing salesmen. My examination of his 
knowledge of the article, the probable amount 
of customers, and plans for showing it de- 
veloped almost entire ignorance. Concerning 
answers to the most obvious questions which 
would be asked of the solicitors by the men 
on whom he called, I said to him: 

“How can you tell your salesmen what to 
say and do when you don’t know what you 
would say or do?” 

I suggested that he take twenty of the 
articles, personally call on the people whom 
he thought might need them, keeping at it 
until he had disposed of the twenty. I told 
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him to carefully write down on slips of paper 
just what he said to each person on whom he 
called and just what each said to him. In 
this way we would have a record of what 
effort and argument were required to dispose 
of twenty. 

In four days he came back with a complete 
diary of his work during those four days and 
we found some very interesting facts to study. 
From this information we outlined a plan, 
which was put in operation with promise of 
reasonable success. 

This incident points to desirability of 
knowledge by the sales manager of the vari- 
ous conditions which must be met by the sales- 
men. He can tell his men what to say and 
do much more intelligently and effectively if 
he himself experienced the selling of the goods 
concerning which he is instructing his men. 

I know some men in charge of distribution 
who could not duplicate the sales of the poor- 
est salesman on their selling force. In some 
lines this deficiency is much less handicap- 
ping than in others. 

[ think that, as a general rule, properly to 
train a salesman the manager ought himself 
know how to sell. 


Scholastic Analysis of a Sale 

I HAVE seen the written results of many 

attempts to analyze the act of selling 
goods. Perhaps they are all useful to a 
greater or less extent. ‘They are certainly in- 
teresting, especially to the novice. The sales- 
man knows that to secure an order he must 
at least receive the attention of the hoped-for 
customer. 

As I recall it, one of these systems of sales- 
manship names four steps in the consumma- 
tion of a sale: 

(a) Attention. 


(b) Interest. 


IT SEEMS to me that before we can tell 
the salesman how to put the salt on the tail 
of the bird, we ought first to tell him where 
the bird hives whose tail needs salting, and 
what particular kind of birds may be pre- 
sumed to possess a fondness for the par- 
ticular kind of salt we have ready. 


IF 


(c) Desire: 
(d) Decision. 


If the salesman cannot get the man to look 
at him and hear what he has to say, he may as 
well try to sell a bill of goods to a lamp-post. 

When I hear the word “attention,” | am 
unconsciously reminded of the order by the 
drillmaster to the awkward squad, and as | 
read through the words describing the process 
by which a customer, arrives at the point 
where his desire to buy the goods is so great 
that he can no longer resist the impulse, I 
still continue to think of the awkward squad 
obeying the command “Buy !” 

The fixing on paper, in black and white, 
of the steps of a sale, even though those steps 
are not described with scientific accuracy, 
furnishes a basis for much thought. 

It seems to me that before we tell the 
salesman how to put the salt on the tail of 
the bird, we ought first to tell him where 
the bird lives whose tail needs salting, and 
what particular kind of birds may be pre- 
sumed to possess a fondness for the particu- 
lar kind of salt we have ready. 

Before the salesman can command the at- 
tention of a customer the general sales man- 
ager ought to ascertain with much care who 
and where probable customers dwell, and 
what they want. 

I recall a remark of a very successful sales 
manager who said: “My method is to find 
out what the public wants, and to sell the 
retailers at prices on which they can make 
good profits.” 

He handles a commodity in which the style 
and appearance of the goods enter very ma- 
terially into the price fixing. The cost of 
the goods is of very little moment when the 
probable selling price is being considered. 
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SOME DAY I presume that scientists 
will provide us with a catalog of the var- 
ious kinds of minds, with formulae by 
which we may, tn choosing business as- 
sociates, select the kind suitable to our re- 


quirements. 


IF 


Who Are Good Salesmen 
EFORE we can hope by training to 
change into good salesmen any particu- 
lar group of mediocre men employed by any 
particular concern, we ought first to fix a 
standard of salesmanship in that line of busi- 
ness. 

Recently tests have been made of school- 
children to determine the state of their men- 
tality. Tests of memory, concentration, and 
co-ordination of ideas tend to show whether 
the minds of selected children are above or 
below the normal child at any given age. 
This is a beginning of a study of what may 
have far-reaching results. 

The scientists are now studying the brains 
of prominent men willed to them for that 
purpose. So far as reported, the examina- 
tions have not yet produced anything of 
more importance than the remarkable differ- 
ence in the size and weight of the few speci- 
mens preserved. 

Whether the physical analysis of the matter 
composing the human brain will ever produce 
any useful facts regarding various kinds of 
mental attainments is not yet clear. 

In another direction scientists are working 
toward what promises to bring quicker re- 
sults concerning mentality. 

There is no reason why we should not he 
able to devise tests tending to show the vari- 
ous qualities of character, temperament, and 
education of adults. 

Some day I presume that scientists will 
provide us with a catalogue of the various 
kinds of minds, with formulae by which we 
may, in choosing business associates, select 
the kind suitable to our requirements. Until 
that day arrives we must depend upon the 
methods available for testing ability. 

The most obvious way consists of compari- 
son of the characteristics of the proposed 
































salesman with those of the standard man in 
our own organization. 

One of my friends has in his employ a 
young man whose ability to sell goods is so 
marked as to be distinguished in a erowd of 
very able men who have been with the con- 
cern many years. 

To try him under varying conditions my 
friend has caused this young man to be as- 
signed to sales territories where the returns 
have been very meager. One after another 
of these poor fields has been conquered by this 
man, and he has demonstrated, to the com- 
plete satisfaction of the general sales mana- 
ger, that his ability is of finer type than any 
other of his brother salesmen. 

Now my friend calls this young man his 
“standard” man, and is studying his accom- 
plishments very carefully, making careful 
notations of everything noticeable in his char- 
acter, habits, appearance, manner, and meth- 
ods in the belief that the study wil! disclose 
to him certain traits which may be considered 
as essential characteristics in a good salesman. 


Natural Aptitude for Selling 


N ALMOST every occupation those most 

adapted to its requirements are wont to 
affirm that the excellent or successful ex- 
pert in his special field must be born such— 
he cannot be made. 

There is much truth in this idea, as applied 
to every occupation, because it implies the 
existing of much difference in the talents 
possessed by human beings. Not all of us 
can heave coal or log a ship. Standards easily 
acquired according to the harsh and arbitrary 
limitations of the spoken and written lan- 
guage are but the beginning letters of the full 
alphabet of any science or art. 

We may easily tell any student how to 
write a brief, or paint a pieture, or make a 
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wheel for an automobile, because the language 

which the idea must be chosen is limited 
to surface appearances. But to the men who 
know these things, all such directions as can 
be put into human speech are thoroughly in- 
adequate to convey the fine points from the 
master to the novice. 

Kach genius must for himself interpret the 
art of his occupation. 

So with salesmanship: no human being can 
impart to another the secret by which he ob- 
tains the consent of a customer to the pro- 
position, whatever it is, that he presents. 

I am, of course, not referring to the mere 
order taker, who goes the rounds of estab- 
lished customers writing orders for goods so 
surely needed by them that no art is required 
in the presentation of their merits. 

This kind of salesman is not in the same 
class of business men as that man who knows 


how to sell goods to people who are either 
indifferent to or unacquainted with their 
merits. 


To fall within the class of men whose pos- 
sible development may lead to success in this 
important function of business a man must 
have some basic, though undeveloped, ability 
to sell. 

Those who show to the public special skill 
appear to perform their mental or physical 
feats with ease. 

The hard work and persistent self-training 
which preceded the public performance is 
evident to those only who have endured simi- 
lar preparation. Yet in our wonderful coun- 
try necessity often develops rapidly talents 
which would otherwise require years to per- 
fect. 

An illustration of the sudden outburst of 


selling ability is furnished in the following 
incident : 

A silk manufacturer, who markets his goods 
entirely through a commission house, found, 
in the beginning of the business depression, 
that his agents were unable to obtain any 
orders. ‘They called in their salesmen, at the 
same time advising the manufacturer to close 
his mill until business conditions should im- 
prove. 

Instead of so doing, the manufacturer, 
though not by training a salesman, went 
around among the trade himself and sold 
one city enough goods to keep his mill run- 
ning for several months. ., 

The commission men 
their salesmen how he did it. 
turer’s reply was: 

“T had to have the business, while your 
salesmen did not. That is why 1 went and 


asked him to tell 
The manufac- 


got it.” 


It seems to me that the proper training of 
salesmen involves : 

(a) The study and application of scientific 
methods of selection. 

(6) Thorough knowledge of and experi- 
ence in selling goods by the sales manager 
himself. 

(c) Carefully planned instruction in gen- 
eral business methods as well as in actually 
selling goods. 

(dq) Remuneration sufficiently large, and 
so scientifically regulated that the best work 
will be recognized as worth while. 

A sales manager who follows these princi- 
ples faithfully will surely find growing satis- 
faction in his administration of the selling 
force. 





found them no more at all. 


before the invading hosts of those 


any more,” for 
DrEIR in “Associated Advertising.” 





Fy S THE ancient nations, drunk with power and the rich things of the 
earth, rotten with the filth of materialism, proved themselves domi- 

nated by the philosophy of the pig-sty, they disappeared, and men 
So shall the business institutions of our own 
time, mad with profit-lust, unvitalized by the spiritual wealth of ideals of 
service, expressing themselves like preying animals of the jungles, give way 
who fight 
They shall weep and mourn because 
“with their sorcery were all the nations deceived.”— 


under the banner of Truth. 
“no man buyeth their merchandise 
‘THOMAS 
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H. M. WAITE (in center), City Manager of Dayton, Ohio., and J. F. BARLOW (right), Director 
of Service. 


What the City Manager Form of Government Is 
Doing for Dayton, Ohio 


By Scott Pierce 
Member the Rotary Club of Dayton (Ohio) 


RIOR to the beginning of the present 

year, the city government of Dayton 

was neither better nor worse than is 
found in the average American municipality. 
That it was both “popular” and cheap no one 
denied. Popular, because the public elected 
a host of officials, legislative and administra- 
tive, in which they had little interest. Fre- 
quently, these officials, however, gave greater 
heed to the wishes of the party boss who se- 
cured their nomination than to the public 
who elected them. Again, cheapness in gov- 
ernment does not necessarily mean good gov- 
ernment. Economy in government is no 
greater criteria of goodness than it is in 
shoes, or clothes, or what-not. 

When fire hose or apparatus were bought, 
the newspapers sometimes intimated that 
other motives than the best interests of the 
public were involved; political bridges were 
huilt in the interests of real estate owners: 
bonds issued for current expenses; the civil 


service commission often used for purely 
political purposes: an economical health de- 
partment permitted an annual epidemic of 
diphtheria, and let the death rate for chil- 
dren run up as far as it cared to go. 

It will be of interest to note that the chair- 
man of the new civil service commission is 
Mr. Jacob A. Oswald, President of the Rotary 
Club of Dayton, who consented to serve upon 
the condition that he receive no remunera- 
tion for his services. This appointment is a 
guarantee of the integrity of the commission. 

In the Fall of 1913, through the public 
spirit of a large manufacturer in Dayton, an 
organization for municipal investigation was 
established (under the very able management 
of Dr. Lent D. Upson, who is still at its 
head), directed to determine what was the 
matter with the city government and wher- 
ever possible to co-operate with public officials 
in installing business methods in public busi- 


ness. This bureau prevented some consid- 
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LEE WARREN JAMES, Director of Law, Dayton, Vhio. 


erable waste of money; succeeded indifferent- 
ly well in installing efficiency methods; but 
did call to the attention of the citizens that 
their cheap government was wasteful, ineffi- 
cient, and rendering no future progressive 
service to the publie. 

At the beginning of 1913, a protest against 
had government commenced to take definite 
form and agitation for a new charter spread. 
Mr. Lucius FE. Wilson, now director of 
American City Bureau, was brought to the 
city to conduct the campaign. Probably in 
no other city in the country has so much 
effoit been spent in citizen education. ‘The 
committee in charge decided that neither the 
federal nor commission plan of government 
had shown the most desirable results, and it 
was concluded to definitely separate the ad- 
ministrative from the legislative features of 
government. In this fashion, Dayton became 
the first city in the country, of any size, to 
provide a small legislative body, elected at 
large on a non-partisan ticket, whose duties 
were solely legislative. Copying the feature 
found in almost every school district, the 
administration of the laws was placed in the 
hands of a trained manager, Mr. H. M. 
Waite, recently city engineer of Cincinnati. 

There are five departments of government, 
that of law, finance, welfare, service and 
safety, the heads of which, instead of being 
elected, as in other cities, were appointed 


because of their administiative ability and 
their experience in the work which they 
undertook. 

The head of the law department upon 
whom has fallen the difficult task of inter- 
preting almost every section of the charter, 
in the light of the Home Rule amendment 
to the State Constitution, is Mr. Lee War- 
ren James, a member of our Rotary club. 
Mr. James was active in the campaign for a 
new charter, acting as chairman of the cill- 
zens committee. He also served as a member 
of the charter drafting commission. 

This type of government has, in the past 
year, become so familiar to the public who 
are interested in good government that it Is 
unnecessary to enlarge upon its details. It 
is sufficient to emphasize the fact that the 
manager has no legislative duties whatsoever, 
thus eliminating any charge that the gov- 
ernment is undemocratic. 

The true test of any government is 
it work?” The city manager has recently 
issued a teport of the new activities of the 
city, over the first six months of the year. 
This report has been published by the Bu- 
reau of Municipal Research for free distribu- 
tion. Yet perhaps most important features 
of this type of administration do not lend 
themselves to statement in a printed docu- 
ment. There is no common measure with 
which to value a personnel almost entirely 
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LENT D. UPSON, Director Burcau of Municipal Research, Dayton, Ohio. 


fiee from politics; a deep interest in public 
work; and a desire to render real service to 
the city. There is a difference between men 
who are doing things for the love of the job 
and those who are doing them because of 
the salaries attached, particularly when these 
valaries were so smal] as to furnish a living 
wage only to the most mediocre men. Again 
polities have been entirely eliminated in the 
selection of such city employes as are out- 
side of the civil service. City Manager Waite 
has frequently stated that not only was he 
ignorant of the political affiliations of his 
department and division heads, but that he 
was equally unaware of the polities of the 
members of the commission. That a public 
office is a private snap is no longer a first 
primer lesson of the city employe. 

Another notable feature of this govern- 
ment has been the foresight with which large 
public improvements have been planned, 
eliminating the difficulty common in cities 
in.which administrations change bi-annually. 
A program has been outlined for water bet- 
terments covering a part of 16 years; a sewer 
system has been devised which will serve a 
city of double the present population, and in 
accordance to which all sewers in the future 
will be laid; the elimination of grade cross- 
ing is under way, which will take years to 
accomplish. In addition a city plan com- 


mission is at work; and the park system is 


being developed in accordance with a program 
laid down some years ago but neglected until 
this time. 

It is impossible to even mention the many 
new activities which have been undertaken, 
but perhaps those most fully appreciated by 
the public are to be found in the department 
of welfare. 

The City of Dayton is one of the three 
cities in the country having such a depart- 
ment devoted exclusively to promoting the 
welfare aspect of its citizens. Here there 
has been a complete reorganization of health 
work. The activities of the visiting nurses 
have been enlarged, free clinics established 
and disease centers controlled or abated. As 
a result the reduction in the death rate has 
been remarkable—forty-two deaths among 
infants during July a year ago has dwindled 
to twenty during the corresponding month 
this year. Necessarily the strict enforcement 
of the health ordinance has made some ene- 
mies among people who place “personal 
liberty” above the welfare of the community. 

Public recreation has assumed a prominent 
place in the city’s program. 

This function of the city has been placed 
in charge of a committee of citizens under 
the general direction of Dr. D. Frank Gar- 
land, Welfare Director. Our Rotary club 
has again been honored by the appointment 
of the writer, on this committee. 
































“"*"'®’ What the City Manager Form of Government Is Doing for Dayton, Ohio 27 














D. FRANK GARLAND, Director of Welfare, Dayton, Ohio, and some of his kiddies. 


‘wo new parks have been opened, one in 
connection with a bathing beach. The attend- 
ance has been greater than the most enthus- 
iastic expectations and in the coming season 
facilities will be enlarged. In addition to 
this, the number of children’s playgrounds 
has been increased from fourteen to twenty- 
eight and, including the baseball diamonds, 
there are now thirty-five play centers within 
the city. Seventy-five families are cultivating 
vegetables on community gardens supplied 
by the city and there are twenty-two experi- 
mental gardens upon which hundreds of chil- 
dren are working under the supervision of 
an experienced gardener. Over three hun- 
dred lots have been prepared for the use of 
individual families. 

In the handling of city finances, the re- 
organization has been most notable. City 
expenditures have been kept strictly within 
the city income in place of an average deficit 
of $60,000 per year for the six previous vears. 
An accounting system has been installed, 
equal to that of any private concern in the 
country and which will furnish a complete 
balance sheet over both funds and property. 
No liabilities may be incurred unless there 
is a certification from the auditor that funds 
are available with which to liquidate the 
same. ‘The purchasing department is buying 
upon standard specifications from the lowest 
and best bidder, and not from friends of the 
administration. It is estimated that the sav- 


ing in this division alone will approximate 
$20,000 during the year. 


In public works even though handicapped 
by funds, a high degree of eiciency has been 
reached. Rubbish and ash collection has been 
resumed and the collection of garbage has 
heen the most adequate that the city has 
known in years. Streets are being flushed 
and every paved street in the city machine 
broomed oftener than once in ten days. Com- 
plete cost records have been installed over a!! 
these services. 

Other progressive works of the city gov- 
ernment involve regular staff conferences 
with the department heads; creation of the 
building code: improved street car service ; 
a civic music league; new traffic regulations ; 
a loan shark campaign: efficient inspection of 
street contracts: creation of street oiling dis- 
tricts: gradual elimination of city dumps; 
establishment of a municipal garage; investi- 
gation of fire and police service; the begin- 
ning of a school for police, and the redistribu- 
tion and purchase of motor apparatus. 


Those who are familiar with the methods 
of this form of government have stated that 
by every recognized test which may be ap 
plied the results have far outstripped any 
thing yet obtained in any commission cities. 
But a greater value than even material re 
sults which have accrued is the stimulation 
of citizen interest which has taken place. 
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The city hall has moved from the last page the olden times. If these circumstances can 
to the first page in the daily papers and a de- be continued an efficient citizenship will come 
gree of accomplishment is being demanded _ to take the large share in government, which 
of city officials which was not dreamed of in is proper and desirable that it should. 














HUGH E. WALL, Director of Finance, Dayton, Ohio. 
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From “Democratic Vistas” 


By Walt Whitman in 1871 


NTENSE and loving comradeship, the personal and passionate 
I attachment of man to man which, hard to define, underlies the 

lessons and ideals of the profound saviours of every land and age, 
and which seems to promise, when thoroughly developed, cultivated 
and recognized in manners and literature, the most substantial hope 
and safety of the future of these States, will then be fully expressed. 

It is to the development, identification, and general prevalence 
of that fervid comradeship, that I look for the counterbalance and 
offset of our materialistic and vulgar American democracy, and for 
the spiritualization thereof. Many will say it is a dream, and will 
not follow my inferences: but I confidently expect a time when there 
will be seen, running like a half-hid warp through all the myriad 
audible and visible worldly interests of America, threads of manly 
friendship, fond and loving, pure and sweet, strong and life-long, 
carried to degrees hitherto unknown—not only giving tone to in- 
dividual character, and making it unprecedentedly emotional, muscular, 
heroic, and refined, but having the deepest relations to general pol- 
itics. I say democracy infers such loving comradeship, as its most 
inevitable twin or counterpart, without which it will be incomplete, in 
vain, and incapable of perpetuating itself. 

*‘ 


Query: Did Whitman foretell Rotary? 























Duplication of Classifications in Rotary Would Be Unwise 





The Power of Rotary 


By Edwin B. Lord 
Member Rotary Club of Joliet 


(Editor’s Note: 


This is one earnest, sincere Rotarian’s opinion on an important mat- 


fer. There may be other opinions on this subject and Tuk Rorartan will endeavor to give 


space to them all.) 


| IS a conceded fact that the most ardent 
Rotarian has difficulty in adequately de- 
scribing what Rotary really is. 

Christianity is conceded to be the proper 
relation of man to his God. 

Rotary may best be described as man’s 
proper relation to his fellow man. 

There are honest differences of opinion as 
to what sphere Rotary will eventually occupy. 

Its phenomenal growth, both in numbers 
and in power, causes the most ardent member 
to carefully consider its future. 

As long as the present policy is continued, 
it will continue to draw to it men of the men- 
tal and moral stamina of Harris, Perry, 
Mead, Greiner, Mulholland, Cornell and the 
thousands of others, princes all, and men who 
can be depended upon to advance the good 
and exterminate the bad. 

When the statement is made that Rotary 
is bound to become the most powerful eco- 
nomic factor the world has ever known, there 
must be logical reasons to back up such a 
statement. 

Yet there is not a Rotarian who is fully 
imbued with the spirit of Rotary who does 
not realize the truth of this statement. 

The potential possibilities of this move- 
ment cause even the most ardent follower to 
maturely consider every move and to guard 
against innovations that may tend to get us 
away from the earlier conceptions. 

During the Houston Convention there was 
a song that strongly impressed every delegate 
and guest. It had the jingle: it had the 
“pep.” You are probably familiar with it, 
but here it is: 

‘*7’d rather belong to Rotary, than anything else 
I know, 

I'd vather belong to Rotary, than anything else 
I know, 

I’d rather belong to Rotary, than anything else 
IT know, 

‘Cause I’d rather belong to Rotary, than any- 

thing else I know.’’ 


That bit of doggerel reflected the mental 
attitude of everyone at the convention and 
undoubtedly the same statement would apply 


to a vast majority of those who stayed be- 
hind. 

But why does Rotary take hold of men as 
it does ? 

Why do we find so many intelligent, suc- 
cessful, top-notch business men who can hon- 
estly say with the writer of that little verse: 
‘*7T’d rather. belong to Rotary, than anything else 

I know?’’ 

The real reason is that Rotary is built up- 
on a foundation, which if adhered to, cannot 
he destroyed. Because it has ideals and wel! 
defined purposes that appeal to the- better 
nature of every right thinking business man. 

“He profits most who serves best” will 
eventually become as much the basis of codes 
of right living as the time-tried command- 
ment, “Thou shalt not steal.” 

Rotary is filling a well defined need in the 
business world. According to the ethics of 
most social clubs, business must not be dis- 
cussed. Business men who have met at these 
clubs may be fairly itching to talk business, 
but the ethics of the club prevent this. 

Rotary is built upon a different founda- 
tion and this foundation is B-U-S-I-N-E-S-S. 

The foundation stone is and always will be 
Business, spelled with a capital “B” and bold 
face tvpe if you please. Don’t get away from 
this. We shall accomplish big things along 
moral, ethical, and humanitarian lines, but 
when we allow the foundation stone to crum- 
ble away, Rotary will lose its strength. 

This is logical. All successful lines of 
human endeavor must depend upon business 
for a successful issue. 

Unless business methods are applied to 
Church or State, the results will fall far be- 
yond what they should. Art, Drama, Law, 
Medicine, all are dependent upon Business. 

Rotary is founded on business and woe be 
unto him who endeavors to get away from 
this fundamental fact. 

There are two kinds of business men. The 
good and the bad. The aim of Rotary is to 
make the good man better. Make him more 
successful. Widen his sphere of influence. 
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We don’t want the bad ones. We have no 
place for them. As individuals we are always 
willing and ready to assist them to become 
better men but as an organization we shall 
always insist that before anyone becomes a 
member he must have won his spurs as a 
leader in his respective line. 

It is maintained, and successful refutation 
cannot be entertained, that any man, after a 
period of association with other Rotarians, 
becomes a better man, a more successful man 
and a stronger man, morally, mentally and in 
every other way. 

The power of Rotary is already generally 
conceded. It has made its mark indelibly on 
the North American continent and the Brit- 
ish Isles. 

But what is the real source of that power ? 

It comes from the most vital principle of 
Rotary. The conception of Rotary—and may 
this conception never change—is that each 
club shall be made up of one member only 
in each line of business, and this one member 
must be a recognized leader in his line. 

Many reasons may be advanced for chang- 
ing this and for letting down the bars, but the 
real vitality of the organization comes from 
this membership without duplication of 
classifications, safeguarded by business-like 
methods in determining who really is the 
hest man in his line for the elub. 

We can make better men, better business 
men, better companions, better friends by in- 
jecting liberal potations of Rotary but no 
organization at present can entirely eliminate 
certain traits in human nature. 

For example! Conceive a club with two 
or more members in any given line. A cer- 
tain important line of action is under dis- 
cussion. It is fair to presume that one of these 
competing members may be influenced in his 
action by that unreasonable selfishness that 
makes him wonder whether the “other fellow” 
may receive larger benefits than will accrue 
to him. This condition is avoided in Rotary 
as a result of our manner of selecting non- 
competitive members. 

Every member of a Rotary club can give 
the best there is in him to bring about the 
best possible results in any line of action 
the club may determine to engage in. 

While the power of Rotary is very generally 
acknowledged, there are many who cannot 
really understand how we have come into 
possession of so much power and influence in 
every community. It is as simple as the 


problem that two and two make four. 
It is this non-competition in membership, 
built upon the solid foundation of business. 


First, a man must be a business man to be- 
come a Rotarian. Second, he must be a 
recognized leader in his respective line. 
Third, Rotary has no place for another man 
in this particular line. 

An organization made up of this kind of 
carefully picked members cannot fail to wield 
a powerful influence in every community. 

“A chain is as strong as its weakest link.” 
A wheel is as strong as its weakest spoke. 
And if the whole wheel is made up of sturdy 
spokes, the results are inevitable. 

In considering the strength of the big 
wheel, let us take Jones as an example. 
Jones is a church man. If he is big enough 
to become a Rotarian, he is sure to be an 
important factor in his own church and con- 
sequently will exercise a powerful influence 
among his fellow churchmen in the promul- 
gation of any economic, social or humanitar- 
ian movement that has the backing of Rotary. 

And the same condition applies in the case 
of Smith. If he is big enough to become a 
Rotarian, he is big enough to wield a power- 
ful influence in the Chamber of Commerce, 
Board of Trade, Country Club, or any other 
organization with which he may be affiliated. 

And so on down the line. A Rotarian 
Mason, Pythian Knight, Odd Fellow, K. C., 
or member of any fraternal organization can 
always be counted upon as being a powerful 
factor in these splendid organizations and the 
fact of his being a Rotarian is sufficient guar- 
antee that his influence in these various or- 
ganizations will be recognized and will be 
wielded for the betterment of conditions 
throughout his community. 

According to the size of a city, twenty-five, 
fifty, a hundred, two hundred or more Ro- 
tarians, representing the leaders in their re- 
spective lines, influential members of other 
forms of organized effort, must and do con- 
stitute a body possessing almost unlimited 
possibilities for good. 

This is where Rotary obtains its real pow- 
er. And the most gratifying part of this is 
that Rotarians are men of such big calibre 
that there is not the slightest danger of their 
ever abusing this power. Rotarians have 
within themselves potential power beyond 
computation. That power will always be 
used for the uplift of humanity. Rotary will 
make War impossible. Rotary will make this 
old world a better place to live in. 

But we must adhere to the two most vital 
principles; Rotary is built upon B-U-S-I- 
N-E-S-S and in the selection of members, the 
plan of non-duplication of classifications 
must be adhered to. 
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The Genesis and Development of the Telephone 
By J. F. Henderson 


Manager the Southwestern Telegraph and Telephone Company and Member 
the Rotary Club of Fort Worth, Texas 


BOUT 600 years before Christ, so the 
A story goes, an old semi-savage philoso- 

pher was strolling along the shore of 
the Baltic Sea. He happened to notice a bit 
of translucent substance lying half concealed 
in the sand; from its peculiar shape or size 
he was induced to pick it up and, in order 
to brush the sand away, he rubbed it against 
the coarse fabric of his raiment. In doing so 
he noticed that the fiber clung to it—that it 
had the power of attraction. He being 
Greek, called it elektron—we call it amber. 


Within this bit of amber slept all of the 
marvelous inventions of this electric age; in 
it was the tick of the telegraph, the hum of 
the dynamo, the glow of the electric light 


and a sweet and tender voice calling “number 
please ?” 

For centuries the experiments and investi- 
gations were confined to the phenomena pro- 
duced by pith balls, amber, resin, ete., and 
no advance of any practical value was made 
until 1844 when Prof. Morse gave to the 
world the telegraph. Up to this time, with 
the possible exception of the art of printing, 
no discovery or invention had meant so much 
for the advancement of civilization. As a 
matter of fact it gave to the art of printing 
its life; it gave to us the daily press teeming 
with the news of all the world, luminous 
with the glorious thoughts of men. 


Twenty-one years Jater, in 1875, “when the 
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telegraph and the Atlantic cable were the 
most wonderful things in the world,” a 
young professor of elocution was busy in a 
noisy machine shop that steed in one of the 
narrow streets of Boston; he was trying to 
make something; a sort of a crude harmonica 
out of material consisting of a “clock-spring, 
reed, a magnet and a wire.” ‘The young pro- 
fessor had been toiling over-it for three years 
without success, until on this hot afternoon 
in June 1875, he heard a faint twang come 
from the machine—and the telephone was 
born. 

God took a rib from Adam and created 
woman and with this exception no such won- 
derous thing had ever been created out of a 
quantity of raw material so small and insig- 
nificent. God created the first talking ma- 
chine; Alexander Graham Bell the second. 
Bell lengthened woman’s tongue and raised 
her voice until mere man struggles in vain to 
escape her. On his 21st birthday, 1876, Bell 
received his patent No. 174,465, the most 
valuable single patent ever issued in any 
country. 

| have not the space to trace the develop- 
ment of the telephone industry through the 
thirty-eight years that have elapsed since its 
invention but will give you some facts rela- 
tive to its magnitude at this time. 

At the end of the year 1912 the number of 
stations constituting the Bell System in the 
United States was over seven millions; the 
toll lines now reach 70,000 cities, towns and 
villages. The extent of this system is best 
realized by comparison with less than 65,000 
postoffices, 60,000 railroad stations and 
25,000 telegraph offices. The total wire mile- 
age at this time is about 16,000,000 miles, 
about 8,000,000 of this is underground. The 
traffic for 1912 both local and toll, reached 
the total daily average of 26,310,000 calls or 


GOD CREATED the first talking ma- 
chine; Alexander Graham Bell the second. 
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at the rate of about'8,472,000,000 per year. 
‘The combined conversations of Europe were 
less than one half those of the United States. 

When I came to Ft. Worth in 1890 as 
local manager of the Southwestern Telephone 
Company we had 327 telephones in the whole 
city. As an evidence of the growth of the 
use of the telephone in this city | might men- 
tion that at this time the block in which the 
Westbrook hotel now stands has 350 tele- 
phones or more than the entire city had only 
twenty-four years ago. On the 31st day of 
January, 1914, the city of Ft. Worth had 
14,500 telephones and the daily local calls 
were averaging 106,104. 

In Texas today the Southwestern Company, 
with its connecting line companies, operates 
more than 560 telephone exchanges to which 
there are connected approkimately 282,000 
stations. For furnishing long distance toll 
service in this state, the Southwestern com- 
pany alone has in use 230,000 miles of wire; 
this, with the toll lines of its connecting com- 
panies, makes the service available to more 
than 3,500,000 of the 4,000,000 inhabitants 
of Texas. ; 

The public does not realize what a problem 
it is to give service to thousands of subscribers. 
[ believe that we have a more difficult prob- 
lem to solve than any other public utility. 
For instance, we come in daily contact with 
14,500 subscribers 106,104 times; we do this 
310 operators and through a very delicate 
and complex apparatus, besides a net work 
of wires and cables covering the city and its 
suburbs. You see none of the complex sys- 
tem ; you see nothing but the telephone on the 
wall. The central office is the social and 
commercial heart of the city ; the switch-board 
with its flashing light is the visible heart- 
beat; every wave of excitement, every birth 
and death, every joy and sorrow is shown 
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THE SWITCHBOARD with its flash- 
ing light is the visible heart beat; every 
wave of excitement, every birth and death, 
every joy and sorrow is shown here. 


me 


here. None of this can the public see or 
realize. When a convention comes to the 
city you see that the street cars are full, you 
know the reason; you see the restaurants are 
crowded and you have to wait. The same 
conditions exist in the telephone exchange 
but you cannot see it—you don’t think about 
it. 

A significant fact in connection with the 
telephone service is that while within the last 
ten or fifteen years the price of all com- 
modities necessary to maintain life have in- 
creased from ten to forty per cent, the cost 
of the service rendered by the telephone com- 
pany to its patrons has been reduced to a 
marked degree. As an illustration, in 1890 
the residence rate for a telephone in Fort 
Worth was $4.00 per month; today the resi- 
dence rate is $2.00 per month. In other 
words, in 1890 it cost a subscriber $4.00 per 
month for the privilege of talking to 327 
telephones; today it costs a subscriber $2.00 
per month to talk to 14,500 telephones. 

The Southwestern Company has certainly 
marched in step with the progress of the 
country, not only in the development of its 
business but in the treatment and considera- 
tion shown its employees. A year ago the 
company put into effect a pension, sick-bene- 
fit and insurance plan to take care of em- 
ployees when old and sick or when injured 
by accident. It equips its central offices with 
all of the modern improvements necessary to 
insure comfort and convenience to its em- 
ployees. In all of its larger offiees it operates 
“cost cafes,” furnishing its employees with 
wholesome food at absolute cost. Its policy 
is to educate and train people so they may 
properly discharge their duties to the com- 
pany and to the public, and also to surround 
them with such conditions as will, not only 
make them valuable employees but better men 
and women. 

















It would seem, from these facts and fig- 
ures, that the telephone, within the short 
period of thirty-eight years, has become in- 
dispensable, has been woven into the very 
fabric of the social and commercial activities 
of the human race. It despises time and 
space, it speaks a universal language and is 
the willing servant of every race and clime 
the child of science and genius, the reflex 
of individual initiative, pluck and brains. 
Imagination cannot predict its future. We 
know not what marvelous invention sleeps in 
the womb of time. 

We know that “Science took a handful of 
sand and made the telescope” in which we 
view all the countless worlds that litter space. 
We know that Science reveals to man with 
the microscope a new and wondrous world 
filled with living things, the friends and 
enemies of man. We know that Science class- 
ified these microscopic bits of life, divided 
them into opposing armies fighting for do- 
minion over pain, disease and death. We 
know that she took a sunbeam, painted a 
picture, gave it life and motion and, behold 
the “movies.” We know that upon a wax 
cylinder she trapped the words and songs of 
men and women and bequeathed them to 
children yet to be. We know that she stole 
a dewdrop from the bosom of the sleeping 
poppy and brewed a subtle fluid that brings 
peace and rest to all the nerves of pain. 
Science watched the flight of a bird, and 
genius navigates the air high above the land 
and the ocean. 

I believe that the day is young—that the 
feet of progress are still wet with the dews 
of morning. I believe that our glorious flag 
of liberty will remain in the sky, that con- 
stitutional government will endure, that upon 
the great commercial seas there will remain 
room for every individual sail, that the Amer- 
ican citizen will continue to stand erect, con- 
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WH. KNOW that Science reveals to 
man and woman a new and wondrous 
world filled with living things. Science 
watched the flight of the bird and genius 
navigates the air. 
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scious of his power to govern himself while all the powers of earth and air are subdued 
he controls the forces of nature, that the and dedicated to the use, benefit and glory of 
great army of progress will march on until humankind. 





Hereafter She'll “See America First” 


The Hon. J. Warren Keifer of Ohio, tells the following story incident to his recent 
return from Berlin, where he went to attend the Peace Congress and from which he came 
back without having attended any Peace Congress. 


“It seems that there was an American woman who had suffered considerably on ac- 
count of the outbreak of the war—a woman who was in the war zone at the time of the 
outbreak—and this woman was on the boat .coming back to the United States, a boat on 
which Gen. Keifer was also a passenger, and on which there were many Americans—in 
fact, practically all.the passengers were Americans who had gotten out of Europe under 
strenuous conditions. 

“As the boat entered the harbor of New York City this old lady stood out on the 
deck and looking up at the Goddess of Liberty raised her hands and said “Good-bye, good- 
bye beautiful lady, UV’Il never see vour face again—unless you turn around.” 

















Photo vy G. kk. Hancock of Denver. 
Mr. and Mrs. Tom K-e-double l-y (in the back seat) with other Omaha anc 
Lincoln Rotarians enjoying a joy ride in Kansas City enroute 
to the Houston Convention. 
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A Statement of Basic Rotarian Truths 





Co-operation Along Five Lines of Endeavor 


By Guy Gundaker 
President, the Rotary Club of Philadelphia, Pa. 


(This is the inaugural address of Guy Gundaker just as delivered to his “Fellow 
Rotarians.” It is evident that President Gundaker is taking his new office seriously and in 
preparation for the performance of his duties he has made a thorough and analytical study 
of Rotary. It is also evident that he absorbed something of value for his club when attend- 
ing the Buffalo and Houston conventions.—C. R.P.) : 


HE delight of an elee- 

tion to the office of 

President of a Rotary 
club is offset by the sober, 
solemn realization of the re- 
sponsibility which the office 
carries with it. I do not 
shrink from this responsi- 
bility, but I am not un- 
mindful of the problem be- 
fore me. Your confidence 
in selecting me to the high 
office inspires my enthus- 
ilasm to acquit myself cred- 
itably. Let me remind you 
that the solidarity of our 
organization here in Phil- 
adelphia, “the choice and 


master spirits of the age,” Photo by Phillips Studio, Philadelphia. 
GUY GUNDAKER 
Asst. Mgr. Kugler’s Restaurant, 
Philadelphia. 


preclude any set of officers 
running the Rotary Boat 
upon the rocks. On_ the 
other hand, the very strength of our or- 
ganization and the intrinsic value of the 
good fellows banded together, if devoted to 
the support and encouragement of their Pres- 
ident and Board of Directors, will make our 
club stand pre-eminent in this country. We 
ask for your cordial help and earnest co-oper- 
ation, realizing that you can make us or 
break us. Rotary has been talked at, talked 
around, talked about. Certain principles 
and ideals are said to be true of Rotary, but 
very few of the great Rotarian truths have 
been embodied in clear statements. The 
Houston Convention sought in its Round 
Tables to take the spirit of Rotary, which 
has existed in our hearts, remained slipshod 
in our minds, and unspoken in our literature, 
and define in a tentative way the thoughts 
which underlie the Rotary movement. The 
first point to which I wish to call your at- 
tention is the importance of writing down 
our elementary Rotarianism, so as to put in 
concrete verbal expression the generally ac- 
cepted truths of Rotary. 

The Fifth International Convention ad- 


journed, thoughtful of the 
inecaleulable value of clear- 
ly setting forth the prin- 
ciples, precepts and ideas of 
Rotary. No one man or set 
of men can hope to do this. 
The philosophy of Rotary 
necessitates a composite pic- 
ture of the best thoughts of 
its best thinkers. It has 
been suggested that impor- 
tant features of Rotarian 
life be discussed in all the 
clubs in the Association. | 
ask you as my first assign- 
ment of work for the com- 
ing year that you, our Phil- 


+ adelphia members, assume 


the lead in this great un- 
dertaking. A club which 
can provide the following 
literature can do_ epoch- 
making good for Rotary. I refer to: 

The Anniversary Letter of Glenn C. Mead 
and his Presidential Address. 

C. Henderson Supplee’s Letter on “Ro- 
tary,” sent to the International Committee on 
Publicity. 

Charles A. Tyler’s Letter of January 8, 
1913, on “What Rotary Means.” 

Walter Whetstone’s Masterly Address in 
the April issue of the Rotary Bulletin. 

Harris B. Hatch’s “Individualism and 
Team Work in Rotary,” in the same issue. 

Harris J. Latta’s article on “Selecting 
Members of a Rotary Club.” 

The anonymous “Message of a Once Shy 
Rotarian.” 

“The Definition of 
“Happy Rotarian.” 
Will Each of You Take Part in this Writing 

Down of Rotary? 

In the Grammar of Rotary, Service is the 
subject, Begets the verb and Business the ob- 
ject. The second assignment of work is the 
consideration of the opportunities which Ro- 


Profit,” by another 
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tary affords for largely increased business. 
The leading thinkers on Rotary do not seek 
to destroy the interchange of business, but to 
encourage it on new lines. A man should not 
expect business as a result of membership in 
our club. It should rather flow to him as a 
result of activities in Rotary and through the 
cementing of friendships made by attendance 
at meetings. This puts a positive duty on 
our members to attend meetings, to be active 
in our deliberations and to broaden their 
friendships. As Russell Greiner said in his 
Annual Report, “Membership in Rotary puts 
upon a man the obligation to be the very best 
business man, the most honest business man, 
the squarest and most attentive, the most 
serviceable business man in his line of busi- 
ness in the community.” This is why a real 
Rotarian is a safe man with whom to do busi- 
ness. Business should also reward the mem- 
bers’ study of service. Service is not an 
“airy nothing” to which Rotary “has given 
a local habitation and a name.” It is a real 
entity. It is a comparatively easy matter for 
certain of our members to serve Rotarianly, 
because the only service they supply has their 
personal equation behind it. I refer to Dr. 
Sausser, our dentist: Dr. Snyder, our osteo- 
path; Dr. Lane, our orthodontist; Dr. 
Koenig, our physician; Archibald Todd 
Johnson, our accounting and adjusting at- 
torney; Glenn C. Mead, our general practi- 
tioner, and Charles H. Howson, our patent 
attorney. But what of that service when you 
have from a few to hundreds of employes 
under you who have not been inoculated with 
the vaccine of service? How can we meet 
this problem and get the advantages of the 
increased business that comes through effi- 
cient service? You will agree with me that 
service must not stop with the Rotary mem- 
ber, but emanate to all those surrounding him 
up or down, as you prefer, to the office boy 
who answers the phone. Service must spread 
by giving employes or associates a thorough 
training in the fundamental and practical de- 
tails leading to tact, prudence and judgment 
in the handling of business transactions. Wi// 
you help in working out this fundamental 
element of success in business? 

To the Rotarian who lives the true Rotar- 
ian principles, active in making friends, ac- 
tive in club affairs, active in developing serv- 
ice, business should follow as day follows 
night. 

The third assignment of work is intended 
to emphasize the importance of the member’s 
talk on his business. I regard the member’s 


exposition of his business and its consequent 


education of his fellow members, one of the 
most valuable benefits derived from member- 
ship in Rotary. This opportunity to talk 
before the club should be considered a de- 
sired privilege and should not be accepted 
lightly. A man “talking shop” is tabooed 
in every club except Rotary. To get the 
greatest good from these talks, it is absolutely 
necessary that the preparation of the discourse 
and the informaion given, be the member’s 
very best. Some of us may not be able to 
talk impromptu and do it well, but we can at 
least write our thoughts and present to the 
club something both instructive and worth 
while. This getting on one’s feet to speak or 
to act as chairman of luncheon has brought 
many a man out from the shell of shyness 
and diffidence. Grasp your opportunity to 
talk before the-elub. Remember, your hearers 
have more than a passing interest in your 
success. They are your friends. Will you aid 
in making this phase of our activity second 
to none in the country? 

The fourth assignment of work is the do- 
ing of something for your home town, state 
and country. Much time has been devoted to 
find the proper function of Rotary in civic 
affairs. In the last analysis of what has been 
written on this subject the thinkers in Ro- 
tary sought to take Rotary out of the class 
of “Resolved” organizations. They did not 
think it best to rush into civie affairs with 
resolutions. They thought as a matter of 
publicity that you should let your community 
know what Rotary stands for. Also, that the 
philosophy of Rotary is built on the prin- 
ciples of the brotherhood of man. In society 
man occupies_the center of the stage. Gov- 
ernments are instituted to protect his rights 
aad promote his privileges.. The rights so 
protected are inherent race rights, life, lib- 
erty and property. In the family the over- 
tones of human happiness exist because of 
brotherhood. Rotary seeks to carry the broad 
principle of brotherhood heretofore existent 
only in the family to the business world. As 
Robbie Robertson, of Oakland, said on the 
floor of the convention: “May the wheels of 
Rotary turn and ever turn till all the fric- 
tion is taken out of the business of life, and 
peace and plenty reigns with all.” 

Therefore, as a club, we are interested in 
spreading Rotarian principles to civic affairs. 
The growth of the community depends upon 
individual growth. We benefit our commun- 
ity by living true Rotarian lives, and by im- 
pressing our principles upon those with whom 
we come in contact. Let your lights so shine 
before men that they may see your good works 
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and recognize your Rotarian principles. It is 
a striking fact that even service to one’s coun- 
try is based by Wm. Allen White on individ- 
ual living of the Golden Rule. He says, 
“Duty to our country is only duty to our 
neighbors. Patriotism is only neighborly 
kindness. Patriotism is not cheering the 
flag. It is not in feeling our eyes fill with 
emotional tears at hearing ‘The Star Span- 
gled Banner. Patriotism is just old-fash- 
ioned duty. The flag, if it means anything, 
means the Golden Rule. The flag means 
friendly burden-bearing; it means mutual 
help and trouble; it means standing together 
against common foes.” 

Those who seek to serve the community 
at large should begin in a humble way by 
learning to serve well “in that state of life 
into which it has pleased God to call them.” 
After Rotary has developed a man along the 
ideals of business and individual service, if 
he desires to consider public welfare questions, 
such as enlarged commerce, allied charities, 
port facilities, etc., there is no doubt that 
his experience in Rotary has well prepared 
him for dealing with such problems. Such 
questions, however, should be corollaries of 
Rotarian discussion and never _ principal 
topics for meetings. Any organization which 
concerns itself with the betterment of business 
methods, business prosperity, business con- 
science and a thousand other improvements 
incident to business uplifts, is fulfilling its 
full duty to itself and its community. In the 
present business disquietude, Rotary, the par- 
liament.of business, must take its place as a 
national organization and aid in solving the 
questions which fear and doubt have brought 
about. Let each of us put our shoulder to 
the wheel .and spread Rotarian brotherhood 
and optimism. 

The fifth assignment of work is the assimil- 
ation of the new members. It is a fact that 
many men have joined our club seeking addi- 
tional business through membership with no 
consideration of what they shall give in re- 
turn. We should not judge these cases un- 
thinkingly. The growth in Rotarian spirit 
is slow and proceeds to invest the man after 
he has joined the club. Any man who has 
tried to present the subject to a prospective 
member often emphasizes the business rela- 
tions of Rotary because they are more easily 
told. The new member so gained has a view 
of Rotary too narrow, but this should not be 
held against him. Our club duty is plain. 


We should provide instruction for him. Men 
who are eligible for Rotary are business men 
when elected but they have a viewpoint nar- 
rowed by their particular occupation. Rotary 
seeks to interest the new member in the occu- 
pations of others and to enlarge his horizon of 
interest and influence by developing his in- 
dividuality. Harris B. Hatch has aptly said, 
“That the whole structure of Rotary has a 
solid, safe and sure foundation in the prin- 
ciple of first recognizing and emphasizing the 
individual, and second in working together as 
a club for the service of each and all. The 
individual must first be developed, then the 
spirit of co-operation.” In short, Rotary 
seeks to make the new member the truly big 
representative of his particular trade which 
he was supposed to be when he was admitted 
to the organization. We should show him 
that Rotarianism is other-kindness, other- 
thoughtfulness, other-boosting; altruism in 
its highest sense. When your mind is for 
others and two hundred and sixty-six good 
members inhibit the idea of “others,” You 
GET yours. “Cast your bread upon the waters 
and it will return to you.” I have mentioned 
how we should clothe our new member in 
the principles of Rotary, but that is not the 
assimilation most necessary at the outset. 
The new member must find himself happy in 
the companionship afforded by the club. Are 
we doing our best to make the new member 
feel at home? Do we get acquainted with 
him and introduce him to others? The es- 
sential grasp of Rotary through friendship 
can only exist when you know each other in- 
timately. 

Russell Greiner said, “I count it no little 
heritage to know intimately two hundred and 
thirty members in the Kansas City Club; and 
to know they are my friends. Never in the 
wide world could such friendship be acquired 
other than through Rotary.” Here again is 
pointed out the duty to attend the club meet- 
ings regularly. Will each of you help to as- 
similate the new and old members, first by 
establishing cordial friendly intimacy between 
them, second by discussing Rotary spirit, 
progress and ideals with them? We ask your 
co-operation for the coming year along the 
five lines of endeavor above suggested, and if 
your President and Board of Directors re- 
ceive what you are bountifully able to give, 
it will be a great year for Rotary. 

“Tr 1s Ours TO GIRDLE THE WORLD IN 
BANDED BROTHERHOOD.” 
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Pacific Coast Rotarians En Route to Houston 


Al. R. Kelly of Vancouver has described and W. A. Graham, Jr., of Seat- 
tle has pictured the events which made the trip down the 
Pacific Coast so pleasant 


_ KELLY gave us a 5,000 
word story pounded out on the South- 

ern Pacific Rotary special train June 
19th on a typewriter donated by the Oakland 
Rotary Club. Notwithstanding our feeling 
of obligation to Mr. Kelly we found it im- 
possible to get his article in either the Au- 
gust or September issues nor are we going to 
publish it in full this month but we are 
going to give some extracts from it here and 
there. It is to be, hoped that there will be 
many such happy train parties going to the 
1915 convention. 


ing for it is writ: “The Seattle boys are the 


real fuse to our big bomb of merriment.” 
The Seattlites were uniformed in white 
flannel costumes with white sailor hats with 


a yellow band, bearing the word Seattle. 


Tacoma. 


The Tacoma boys were picked up at noon- 
time and although the train stayed there but 
ten minutes, practically the entire club were 
at the depot to cheer and wish us God-speed. 
Rotarian Sommers and Bassett of the Tacoma 

delegation were soon 





discovered to be splen- 





Vancouver. 
Leaving on the 
Steamer Princess Vic- 
toria, the Vancouver 


(Photos by W. A. 


Key to the Pictures on Page 38 


Graham, Jr., Seattle.) 


Robbie Robertson of Oakland Tell- 
ing a Good One to Mrs. Brunnier 


did orators. 


Spokane 


Had only one dele- 


Rotarians in their white 
double breasted serge 
suits, shirts, hose and 
shoes to match, panama 
hat with the word Van- 
couver in capitals on the 
band and on the left 
pocket of the coat a 
maple leaf entwined 
with the Rotary wheel 
and carrying a swagger 
stick as a souvenir of the 
72nd Seaforth-High- 
landers of Vancouver, 
the crack regiment of 
Canada, started the pro- 
cession. 


Victoria. 


What Victoria lacks 








and Frank Seed of San Francisco. 
Robbie Comes to Order With a 
Straight (?) Face. 

““Jim’’ Corbett of Pittsburgh, the 
Fellow Who Had the Bells Tied 
to Him at Houston. 

Robbie Robertson and Al. R. Kelly 
of Vancouver Taking Exercise at 
Los Gatos, N. Mex. 

Estes Snedecor of Portland, Ore. 
He’s All There But He Deoesn’t 
Look It. 

“The Bunch!’’ Pacific Northwest 
Rotarians on the Fence at Med 
ford, Ore. 

Pacific Coast Rotary Special; Mrs. 
Brunnier, Uncle Woodward and 
Robbie in the Corner. 

Nelson G. Pike of Portland, Ore., 
Planting Rotary Rose at El Paso. 
Planting Rotary Rose; Portland 
Delegates; Ceremony at El Paso. 














gate, Rotarian A. F. 8S. 
Steele, secretary of the 
Washington Water 
Power Company. Some 
wag suggested that his 
initials (A. F. S.) 
meant “a fun special- 
ist” and Rotarian Steele 
certainly is the village 
cut-up but when an op- 
portunity presents he 
can become serious and 
we have all enjoyed the 
talks which he has given 
from time to time. 


Portland. 


The best bunch of 
fun makers on the Pa- 
cific Coast with the as- 


in numbers is made up 
for by the enthusiastic boosting spirit of its 
delegation consisting of Rotarian Jesse M. 
Warren. ‘The commerce and the sunshine of 
his city are his usual themes. 

Seattle. 

The Seattle Rotarians met the Vancouver 
boat at the wharf and took charge of the 
Canadians. Within a few hours the Van- 
couver and Seattle men were on the way 
south in a special car attached to the Shasta 
Limited. ‘There evidently was something do- 


men’s Band. 


sistance of their classy 
book of songs and yells. The Portlanders 
wore white suits and white polka dot hat 
bands, hose, ete., and at all times each one 
had a Portland rose on his coat lapel. At 
each city visited a rose bush is planted with 
the compliments of Portland. The ceremony 
and the oration delivered by Rotarian Nelson 
G. Pike are beautiful and interesting. At 
Portland the delegations were entertained at 
a banquet in the Commercial Club and es- 
corted to and from the train by the Fire- 
(Continued on page 119.) 
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Through Rotary 


An Allegory 


By Val B. Mintun 
Member Rotary Club of Kansas City 


ILE doors opened, and | entered. It ap- 
peared to me to be a large machinery 
hall with numerous small pieces of ma- 

chinery working as units in the revolutions 
of the whole. ‘lhe first noticeable feature of 
this vast motion was the silent and noiseless 
workings—so different from the workings of 
machinery in plants I had visited before. 

I was conducted through this great hall by 
a guide that had a badge on his coat which 
read, “Curiosity.” He led me first to the 
little machine which was very quaint in its 
motion, having a slow and steady movement 
of its wheels which made you feel that “she 
don’t seem to make much fuss but I bet she 
does the work.” ‘This machine was labeled 
“Acquaintance.” I was then led by my guide 
to a somewhat larger machine, and working 
with a very much more rapid motion than 
the first machine. I turned to my guide to 
ask a question regarding this machine, and 
[ was surprised to note that my former guide 
had slipped away and the new one wore a 
badge labeled “Interest.” He seemed to an- 
ticipate my question, for he said to me, “You 
will note this machine is larger and swifter 
than the ‘Acquaintance’ machine you just 
viewed. Well, this machine has a more diffi- 
cult work to perform and to get results must 
do the work quicker. This machine is called 
‘Exchange of Ideas and Business Methods.’ ” 
At the word “Business,” I pricked up my ears 
and as we turned away to visit the next ma- 
chine, the question I was about to ask died 
on my lips, for again my guide had changed 
—the new one, a little dried up fellow look- 
ing like he had one foot in the grave, wore a 
badge reading “Business Greed.” 

The next machine was a clumsy affair and 
its movements were jerky and irregular, giv- 
ing you the idea that its task was an inter- 
rupted one and required this jerky motion to 
offset great resistance from the raw material 
that went through. I noticed that during 
these intervals the wheels would almost stop, 
a small red light would glare up for a mo- 
ment, just long enough for you to read the 
word “Reflect” painted across the globe. 
This machine was labeled “Character Build- 
er,’ and instantly the nature of its work 


flashed upon me and I said to my guide, 


“That machine sure has hard work to per- 
form. I would like to own and try it, how- 
ever, on myself.” As usual, I’found I was not 
addressing my old guide, but a new, bright, 
intelligent young man with a badge labeled 
“Education.” ‘This guide quickly led me to 
one of the prettiest and liveliest little ma- 
chines that I had yet viewed. As you drew 
close to this little fellow you somehow felt 
little thrills run over your body and a smile 
come on your face anc you seemed to feel 
free of care and trouble. ‘The humming of 
these wheels, while not audible at any dis- 
tance, became the music of a merry tune up- 
on approaching closer. ‘This machine was 
called “Good Fellowship.” I was reluctant 
to leave this little fellow but a new voice say- 
ing “Let’s go faster’ caused me to turn and 
again viewed a new guide whose appearance 
was, indeed, strange to me, as was his name, 
“Broad Mindedness.” In quick succession | 
went with guides “Fairness,” “True Friend- 
ship,” “Justice” and “Faith” to various ma- 
chines that had their own characteristics of 
motion, suitable to the work they had to 
perform, and finally I viewed the large, fin- 
ishing table, located under the glare of hun- 
dreds of brilliant “Business Lights.” I could 
not restrain myself from mounting this table, 
and with head erect, absorbed the radiance 
from these powerful “Lights,” and as in the 
cases of X-Ray illumination, my faults and 
shortcomings were reflected in the mirror top 
of the table, which was labeled “Members,” 
and there, one by one, these barnacles of 
faults seemed to leave me, and as they left 
my being, each one vanished as would the 
light of a candle when snuffed out, until 
there remained but seven of these faults, and 
as these disappeared; namely, Sin, Error, 
Rashness, Vice, Idleness, Carelessness and 
Egotism, the first letter of each seemed to 
fly upward and formed a bright halo reading 
S-E-R-V-I-C-E, and it was then I realized 
I had been through Rotary. 
* * * 

‘*The Master said: In learning and straightway 
practicing is there not pleasure also? 

‘*When friends gather round from afar do we 
not rejoice? Whom lack of fame cannot vex is not 
he a gentleman?’’ 

SAYINGS OF CONFUCIUS, 450 B. C. 
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The most recent picture of Thomas A. Edison in his library at Orange, New Jersey. Mr. Edison is carry 
ing on a telephone conversation which is being recorded on the cylinder of the dictating machine. 


The Telescribe 


An Edison Adaptation of his Dictating Machine for Recording Telephone Conversations 


By Nelson C. Durand 


T IS within the memory of many of us 
[ that Bell stirred the world at the Cen- 

tennial Exhibition in 1875 with his speak- 
ing telephone, and only two years later that 
Edison produced the phonograph—a machine 
that talked. 

During the present generation the phono- 
graph has come into universal use for the pro- 
duction of music, and other amusements, 
for the study of music, elocution, languages, 
ete., and most important of all to the busi- 
ness world for handling commercial corre- 
spondence. 

Probably if it had not been for the work 
Hdison did in the invention of the telephone 
transmitter shortly after 1875,the phonograph 
would not have come so soon, for it was Edi- 


son’s experience with the diaphragm action 
in the telephone that suggested the recording 
possibilities of a diaphragm vibrating on tin 
foil. 

This close connection of experiments on 
the telephone and the phonograph shows it- 
self in the first article Edison himself wrote 
on the latter invention, which appeared in the 
North American Review in 1878. 

With prophetic insight into the future ap- 
plication of the phonograph, he enumerated 
ten uses it would have. Present day utilities 
fulfill all of these forecasts, except the tenth 
use, expressed by Edison at that time as 
follows : 

poy ae Lastly, and in quite another di- 
rection, the phonograph will perfect the tele- 
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find it more advantageous to 
actually separate a half mile or 
so in order to discuss important 
business matters, than to dis- 
cuss them verbally and then 
make an awkward attempt to 
clothe their understanding in a 
new language. The logic which 
applies to transactions between 
two individuals in the same of- 
fice, applies with greater force 
to two at a distance who must 
discuss the matter between 
them by the telephone or mail. 
And this latter case, in turn, ts 
re-inforced by the demands of 
an economy of time and money 
at every mile of increase in dis- 
tance between them.” 

The telescribe is Edison’s 
latest accomplishment, and 
completes his predictions, made 
in °78, for this use of the phon- 
ograph. It is of some satisfac- 
tion, and certainly very fitting, 





that this combination of tele- 
phone and phonograph has 


been left for Edison to accom- 
plish. That it has been no 





Mr. Edison explaining the Transophone to Edwin C. Barnes, 
Vice-President Rotary Club of Chicago. 


phone. That useful invention is now re- 
stricted in its field of operation by reason of 
the fact that it is a means of communication 
which leaves no record of its transactions, 
thus restricting its use to simple conversa- 
tional chit-chat, and such unimportant de- 
tails of business as are not considered of suf- 
ficient importance to record. Were this dif- 
ferent and our telephone conversation auto- 
matically recorded, we should find the reverse 
of the present status of thetelephone. It would 
be expressly resorted to as a means of perfect 
record. In writing our agreements we tn- 
corporate in the writing the summing up of 
our understanding—using entirely new and 
different phraseology from that which we 
used to express our understanding of the trans- 
action in its discussion, and not infrequently 
thus begetting perfectly innocent causes of 
misunderstanding. Now, if the telephone, 
with the phonograph to record its sayings, 
were used in the preliminary discussion, we 
would not only have the full and correct 
text, but every word of the whole matter 
capable of throwing light upon the subject. 
Thus it would seem clear that the men would 


easy matter is best appreciated 

by the reflection that no one 

has done it before, although it 

must be evident how valuable its use promises 

to be. 

THE EXTENT AND IMPORTANCE OF 
TELEPHONE COMMUNICATION:. 

Americans could not live without the tele- 
phone today. That is almost literally true— 
at least, in business. Our national character- 
istics make for speed and initiative, which 
call for just the kind of action the telephone 
typifies. 

Some of the statistics of the use of 
telephone will here be interesting: 

The telephone system of the near future 
will be national, so that any two people in 
the same country will be able to talk to one 
another. In the United States the telephone 
transmits over 60% of all forms of com- 
munication, totalling over 15,000,000,000 
conversations each year, and representing as 


the 














many messages as the combined total of tele- 





grams, letters and railroad passengers. 

In the earliest days of the telephone, Bell 
was fond of prophesying that “the time will 
come when we will talk across the Atlantic 














The Telescribe 





Ocean,” but this was regarded 
as poetical fancy until Pupin 
invented his method of auto- 
matically propelling the elec- 
trical current. 

“For my part,” says J. J. 
Carty, Chief of the Telephone 
Engineers, “I believe we will 
talk across the continents and 
across oceans. The immediate 
long distance problem is, of 
course, to talk from New York 
to the Pacific. The wires are 
already strung to San Francis- 
co, but cannot be used im the 
present stage of the art, but T 
can see a universal system of 
telephony for the United States 
in the very near future.” 

In these dazzling days it is 
idle to predict. The inventor 
has everywhere put the prophet 
out of business. Fact has out- 
run Fancy. Who could have 
foreseen what the telephone 
bells have done to ring out the 
old ways and ring in the new; 
to ring out delay and isolation 
and to ring in the efficiency 
and the friendliness of a truly 
united people ? 

With the vast importance of 
the telephone conveyed by this 
data, is it not surprising that no recording 
devices like the Edison telescribe have been 
heretofore introduced ? 

Two natural explanations suggest them- 
selves: First, the telephone companies have 
had their hands full with the rapid develop- 
ment of the telephone industry itself; second, 
to effect the proper combination one must be 
master of both arts—telephony and phono- 
graphy—a position which Edison and his as- 
sistants happily represent. 

Certain it is that business will be more 
efficiently conducted by the introduction of 
the telescribe. We copy letters and refer to 
them—the recipient knows his letter is copied 
and in the sender’s file as a matter of record. 
We sign the letters and place the statements 
in our correspondent’s hands, expecting to 
have them referred to as evidence. This is 
also true to some extent in telegraphing. 

But in telephoning, which is the quickest 
means of communication—and as we have 
seen, so necessary and popular as well—we 
have no records for reference; no feeling of 
security that attends the actual possession of 


Mr. Edison approving the 
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transophone after obse rving it in 


actual use. 


a signed communication, or the carbon copy 
of a letter we have mailed to another. 
OPERATING THE TELESCRIBE: 

The Edison telescribe comprises an Edison 
dictating machine which is_ especially 
equipped with the telephone recording ap- 
pliances. 

It is interesting to note that the telescribe 
comes at a time when millions of letters a 
year are dictated and transcribed from the 
dictating machine. ‘This situation removes 
the difficulty of the average business office 
understanding the phonographie side, which 
guarantees the telescribe’s success. A glance 
at the telescribe reveals a complete device 
for teleplione connections with the ordinary 
desk set; the dictating machine is equipped 
with a micro-recorder, which swivels into 
place over the wax cylinder, and is wired up 
with the telescribe on the user’s desk. In 
short, the telescribe is a complete telephone 
extension run with its own small batteries, 
concealed in the casing. 

A telephone message is telescribed in the 
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following manner ; the receiver of the regular 
desk telephone is removed from the hook and 
placed in the socket of the telescribe. In this 
way the acoustic connection to the dictating 
machine is made without danger of criticism 
from the telephone company, as the instru- 
ment is neither mechanically nor electrically 
connected to their lines. The user then takes 
up a small receiver, which is part of the tele- 
scribe, and gives his call to the exchange, 
while starting and stopping the dictating ma- 
chine by means of two small buttons on the 
telescribe in order to record the conversa- 
tion between pauses or delays, and avoiding 
any waste of running the wax cylinder mean- 
while. 

In this way, both sides of the telephone 
conversation are recorded, including all the 
evidence of the central operator’s voice in 
making the connection. The dictating ma- 
chine becomes, in reality, an “eavesdropper” 
on the telephone line. 


“TELESCRIBING”’ 
CUSTOM: 

There are many telephone subscribers in 
every locality who have monthly toll bills of 
hundreds of dollars, evidencing the practice 
of conducting an important part of their 
business by “conversations.” Brokers, in 
many instances, do buying and selling by tele- 


WILL BECOME A 


NOTE: 


4a 


phone from both local and outlying territory ; 
advertising agents secure the approval of 
their clients at distant points by reading late 
copy on the *phone; purchasing agents place 
orders and secure promises and prices of im- 
portance as a daily occurrence through the 
telephone. But the special applications of 
the telescribe will not be as important as the 
ordinary uses which every large organization 
finds for recording wire conversations in the 
course of their ordinary day’s work. 

The telescribe will place the use of the 
telephone in a more serious light in business. 
After a conversation, the dictator will turn 
to his dictating machine and confirm his 
message in the usual'manner covering the 
general understanding, while he will mark 
his letter: “Telescribed on the Edison dic- 
tating machine.” To the person receiving 
this confirmation, the question of its correct- 
ness will be unquestioned, and give that feel- 
ing of business security to both sides, which 
is now missing and in some cases may be 
even depended upon if denial of telephone 
understanding is expedient. 

The wax record, containing the telescript 
and the dictated confirmation, may be re- 
tained indefinitely for reference, but future 
acknowledgments and circumstances reduce 
the time for holding the records to only a 
few days in most instances. 


The “transophone” referred to in connection with the illustrations on pages 
12 and 43 is an ingenious attachment to the dictating machine by means of which the 
typist can “back space” the dictating machine by pushing a button on the typewriter—Editor. 
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What the People of America Are Expecting 


of American Business 


By Reverend Philip Cook 
Member Rotary Club of San Antonio, Texas 


AM proud to lay 

claim to member- 

ship in that asso- 
ciation of business 
men, the Rotary Club. 
If justification for 
this feeling were nec- 
essary I might point 
to the example of my 
Master, Christ. It 
was not simply that he 
was, for many years, a 
carpenter—a manual 
laborer; not simply 
that he called into the 
closest discipleship 
men of this class; but 
he gave largely of his 
time and_ uttered 
many of his most sub- 
lime truths when in 
the company of the 
business men of his 
day. ‘These men were 
the publicans. They 
were collectors of the 
Roman tax and, as 
such, were the largest 
and most important 
group of business men 
of the time. Rome 
levied her tribute against the rich and power- 
ful princes; but she did not overlook the small 
dealer and humbler persons. We find so 
poor and humble a family as that of Joseph 
and the Mother Mary bowing before the 
decree that “all the world should be taxed.” 

The Jewish people hated these exactions 
and despised the men who collected the tax. 
They classed these men with the sinners. 
“Publicans and sinners” is the phrase we 
constantly encounter. Christ exposed Him- 
self to criticism by His association with this 
class of men. 

In modern life Christianity and _ the 
Church has need of the business men of 
America. Christianity has need of their 
energy, their courage, their strength. Chris- 
tianity and the Church would not be so im- 
politic as to begin by calling them sinners. 


REVEREND PHILIP COOK. 


Christianity does not 
regard them as sinners 
—at least not all of 
them; except as all 
men are sinners in the 
sight of God. Chris- 
tianity leaves them to 
the only judgment 
that has any real value 
—the self-imposed 
judgment, when we 
say, Lord, have mercy 
upon us miserable sin- 
ners. 

On this occasion 
and in this _ place 
Christianity and busi- 
ness touch hands. 
They meet on friendly 
ground. I wish, for 
the good of us all, that 
Christianity and the 
whole business life of 
America might per- 
manently embrace; 
that they might, as it 
were, be joined in the 
bonds of wedlock. I 
wish, for the good of 
us all, that in its woo- 
ing of business, Chris- 
tianity and the Church might receive the 
reply a young woman is said to have given 
to the young man who sent her a proposal 
of marriage. She answered, “You are unan- 
imously accepted.” Would that Christianity 
might be unanimously accepted by the busi- 
ness world! Business already accepts cer- 
tain things from Christianity; if it were not 
so there could be no business. But would 
that business would accept all the ideals, the 
hope, the standards of Christianity—accept 
them without hesitation or reservation—ac- 
cept them unanimously ? 

That there is need of a wider acceptance 
of Christianity by business the existence of 
the Rotary Club itself is an evidence. Let 
me explain. I venture to assert that the 
factor in American life which was its chief 
element of success in the earlier days of our 




















16 THE 


ROTARIAN 





history is today its chief handicap and source 
of greatest evil. That element is individual- 
ism. ‘Time will not permit me to indicate 
how this worked itself out in politics and 
religion, at first helpfully but latterly dis- 
astrously. I must confine myself to busi- 
ness considerations. 

This was the call that America flung out 
to the world—the promise to the individual 
of protection of “life, liberty, and the pursuit 
of happiness.” It was a promise to the 
individual of security in the possession of 
that which his labor and industry might ac- 
cumulate. It was this which brought the 
host of immigration to this country; that 
became the basis of the romance of our busi- 
ness world with its quick fortunes. On its 
commercial side America became the marvel 
of the world. 

Every man worked for himself—some of 
them with splendid results. It was a state of 
business that fitted into a pioneer condition 
of society. But in the course of time it gave 
rise to a spirit of competition nothing less 
than destructive. It drove men to every 
kind of dirty business known to trade. It 
drove capital to crush down labor as low 
labor in a free country would consent to be 
crushed. It gave rise to such evils as child 
labor and the sweat shop. It gave occasion 
for intolerable social conditions. It prompted 
the formation of trusts by which competi- 
tion in certain fields of industry was elimi- 
nated. 

We are in throes of a protest against these 
conditions of individualism and competition. 
Organized labor has made a stand against it. 
Legislation all over the country seeks to 
ameliorate the conditions so that business 
men are finding their business regulated for 
them. There is legislation regulating hours 
of labor, conditions of work, sanitation of 
work shops, the employment of children, the 
elimination of risk and danger from employ- 
ment, the curbing of trusts. 

Business men find that if their business is 
to be regulated they had better regulate it for 
themselves. They have found that ‘“‘a house 
divided against itself shall fall.” Among 
business men there is a very evident desire to 
bring a new spirit into the world of com- 
merce and trade. These efforts are various 
and manifold, and the Rotary club is only 
one of them. 

The Rotary club is an international or- 
ganization. These clubs exist in all the prin- 
cipal cities of the United States—and in 
Canada and the British Isles. Each club, at 


its weekly meeting, has some one of its mem- 


bers present the points of his business. The 
members seek to know and understand each 
other. ‘They work for co-operation. Between 
the clubs there is a constant interchange of 
courtesies and ideas, and they hold an annual 
convention to report progress. 

With a wisdom born of genius the founders 
eliminated competition in the club itself by 
making only one man or one firm representing 
one line of business, profession or work, eli- 
gible for membership. No trade jealousies 
are tolerated or even possible. 

The Rotarians give support to any public 
movement that commends itself. Each mem- 
ber seeks to relate his business to the business 
of all. It is not too much to hope that in 
the course of time they may evolve a system 
of ethics that-may be a distinct contribution 
to the business world. 

Well, men and brethren, that is Christian- 
ity. Call it what you will, the spirit is the 
spirit of the Son of Man. “The voice is the 
voice of Jacob, but the hands are the hands 
of Esau.” The voice may be the voice of 
business, but the spirit is the spirit of Chris- 
tianity. Granted that it is not a complete 
expression of Christianity, it is yet at least a 
partial business expression of what Christ 
came to teach. 

Let us take these words of St. Paul as in- 
dicating a more perfect expression of his ad- 
vice to the busy men of his time: “Not sloth- 
ful in business; fervent in spirit; serving the 
Lord.” 

These are not three separate things—but 
three parts of the same thing; three stages 
in the development of the same spirit. To 
be not slothful in business is one way to 
learn fervency of spirit; to be not slothful in 
business is one very concrete method of serv- 
ing the Lord. When a man chooses a work, 
a business, a trade, or a profession as his life’s 
task—then that trade, work, business, or pro- 
fession becomes his method of self expression 
—his particular field of activity in the serv- 
ice of the Lord and of the world. By it and 
through it he shows what he believes; he 
indicates his ideals; he makes manifest his 
conception of life, of man, and of God. 

To be not slothful in business is the Chris- 
tian duty that comes next to the duties aris- 
ing out of the family relationships. It is 
just as much a Christian duty for a man to 
be diligent in business as to say his prayers. 

Christ chose to illustrate many of his most 
important truths by parables taken from the 
business world. The parable of the workers 
in the vineyard, the parable of the talents and 
pounds, the parables of the steward illustrate 
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what I mean. Christ never said much about 
success. He does not seem to have been par- 
ticularly interested in success. But he did 
emphasize the need of faithfulness. ‘Well 
done, thou good and faithful servant,” are his 
words. “Thou hast been faithful over a very 
little—Enter thou into the joy of thy Lord.” 

Life appears to me as a train of cars. Our 
lives are joined as the cars of a train. If one 
car has a hot-box or a loose joint it interferes 
with the progress of the whole train. If any- 
one is slothful in business, if he makes a mess 
of it, his action hurts the whole community. 

The first Christian duty of all is this— 
“Not slothful in business.” That much at 
least business must take from the Christian 
code of action. There are other virtues which 
business must take. But I call vour atten- 
tion to the fact that these virtues which busi- 
ness must take from Christianity are what 
might be termed selfish virtues. 

The first of these is honesty or justice. 
There must be honesty in business. Honesty 
is the best policv. We may look askance at 
the man who is honest simply because it is 
the best policy. That skin-deep morality of 
Franklin never appealed to me strongly. But 
the business of the country must be honest if 
there is to be any credit basis of business. 
Even if a dishonest man escapes jail he suf- 
fers in the end by his dishonesty. It is a 
selfish virtue. 

And so also is prudence. If a man lack in 
forethought and diligence he and his busi- 
ness are the first to suffer. 

So, too, is courage and fortitude. If aman 
is a weakling, if he is afraid to seize his busi- 
ness opportunities, if he is easily discouraged, 
he and his business are the first to suffer. 
We admire the strong, but strength is a sel- 
fish virtue. : 

Lastly. so is temperance. It makes no dif- 
ference along what line of self indulgence a 
man may be intemperate: he is the first to 
suffer the results of that intemperance. He 
may drag others down with him but over-in- 
dulgence spells his own ruin. 

These virtues are necessary to business— 
necessary to success as we estimate success 
butsthey do not touch the real core of proper 
business ideals. We all know men who have 
these virtues and have made large accumula- 
tions who yet fail to fulfill our conceptions 
of right manhood. We know men who have 
vrofited by the community. whose property 
has increased perhaps tenfold because of the 
growth of the community, whose income has 
been doubled again and again because of the 
profits of capital, but men so dead to the 


public good, so lacking in community or so- 
cial consciousness, so backward in public im- 
provement, so dense to the needs of the un- 
privileged in the social regime, so callous to 
human suffering, that the community has a 
right to say to such a man: “Explain your- 
self and see if this community can accept your 
apology for existence.” 

Beyond these virtues of which I have made 
mention are the strictly Christian virtues. In 
the theological terminology we call them, 
faith, hope, and love. 

What is faith? Faith in God? Yes. Faith 
in Christ? Yes. But more than that. Faith 
in man as revealed in the life and action of 
God through Christ. Faith in the inherent 
goodness of human nature. Faith to believe 
that men and women want to live decent, pure 
and honest lives—unless such lives are made 
almost impossible for them by social condi- 
tions. Faith to believe in man’s redemption. 
Faith to believe that sin can be expelled from 
human fellowship. That is the faith our 
modern society requires. 

Hope—what is hope? Hope in an eternal 
home beyond the stars—hope for eternal fel- 
lowship with God? Yes. But hope also in 
a Kingdom of God on earth. Hope for the 
Spirit of God here despite the sin and greed 
of the world. Hope for more noble man- 
hood and womanhood—hope for a higher citi- 
zenship—a clean politics—an unselfish indus- 
try, and a noble state. This is the hope mod- 
ern society requires. 

Love—what do we mean by love? Love for 
God? Yes, of course. But St. John says, 








“Tf a man say, I love God, and hateth his 


brother, he is a liar.” We need the love of 
God that finds expression in the service we 
are able to give to the world’s great need. 
Applying this to business it explains the 
Apostle’s expression “Fervent in spirit.” It 
is impossible to think that a noble man can 
be permanently enthusiastic about his own 
business success. We so soon reach the capac- 
itv for proper and reasonable enjovment. To 
pile wealth on wealth becomes the idlest folly. 
This sort of thing cannot engender fervency 
of spirit. It is onlv when we take the whole 
situation into our plan—the highest good of 
all, the need of all, the opportunity offered 
for service as arising out of that need, that 
the spirit is born that burns; for that is 
what fervency means. It is only then that 
business becomes an opportunity for the high- 
est self expression—the source of the most 
buoyant enthusiasm. He who works in this 
way at his own business—who bends over his 
desk in promoting that kind of business serves 
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the Lord as truly as he who bends over the 
altar or stoops in prayer. 

That is the kind of a spirit that the people 
of America are expecting of American busi- 
ness—the kind of spirit they are demanding 
with greater and greater insistence. It finds 
articulate expression from many _ sources. 
One of them is Socialism. I am not a So- 
cialist and cannot bring myself to be a So- 
cialist. Socialism seems to me to be selfish. 
I do not think this thing can be accomplished 
by process of law. That form of government 
does not seem to me wise which puts a check 
on individual effort. But it is perfectly 
patent that a new spirit, this new spirit, is 
required of business. We are rapidly reach- 


ing the day, if indeed we have not reached it 
already, when a higher estimate is put on 
human life and human rights than on proper- 
ty rights; when the producer shall have a 
larger share in the profits of the thing pro- 
duced; when the employment of children 
shall be impossible, not simply by law but by 
reason of business ethics; when women shall 
not be put to tasks and required to work for 
a wage that makes a life of impurity the eas- 
iest, if not the only, way out of drudgery and 
want. 

America requires of her business men a 
larger faith, a larger hope, and a larger love; 
that they shall be “not slothful in business ; 
fervent in spirit; serving the Lord. 








national hymn. 








British Army Has Song 


HENEVER Americans have gone to war they have broken 

out in song. Sometimes the song has had its theme in 
the war and other times it has been merely some contemporaneous 
jingle which has been adopted by the army. 
“There'll Be a Hot Time in the Old Town Tonight,” played and 
sung by the Americans in Cuba, Porto Rico and the Philippines to 
such an extent that the natives thought it was the American 


Now comes the news that the British soldiers in France have 
discovered a tuneful ditty which it pleases them to sing over and 
over again while on the march or bivouacking in the fields. 
chorus is said to go in this fashion: 


“Tt’s a long way to Tipperary ; 
It’s a long way to go. 
It’s a long way to Tipperary, 
To the sweetest girl I know. 
Good bye Piccadilly. 
Farewell Leicester Square. 
It’s a long, long, way to Tipperary, 
But my heart’s right there.” 


Such in ’98 was: 


The 























A Story About the Most Picturesque Spot in Historic Mexico 





“The City of the Trees” 


By Ida C. Coburn 
Mlusirated With Photographs Taken by the Author 
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The Market Place In 
Beautiful Cuernavaca, 
and 
The Famous Cortez Cathedral Built 
in the 76th Century. 


UERNAVACA, beautiful Cuernavaca! 

The most picturesque spot in historica] 

Mexico; resting place of Cortez; one 
time chosen home of Maximillian and the 
Empress Carlotta. 

This grand old pueblo was originally 
called Cuauhnahuac, a most beautiful name, 
meaning in the Aztec tongue, “place sur- 
rounded by trees,” but which was perverted 
by the Spaniards through their ignorance of 
the language into Cuernavaca, which, when 
translated into English, means “cow horn.” 

Centuries have not effaced the significance 
of the original name, for Cuernavaca is today 
a veritable forest of flowering trees and vines, 
fruits and flowers, with rivulets of clear water 
running along the sides of the streets, public 
fountains dotted here and there in the main 
streets, by-ways, and roads, supplied by in- 
numerable mountain streams. The beautiful 
Bougainvillia (which flourishes here as in no 
other place on earth), climbing up the sides 
of old gray walls, falling in monstrous clus- 
ters from tiled roofs, lights up with its in- 








describable varying colors the dullest corner, 
and baffles the artist to reproduce. A few 
hours’ ride by rail from the City of Mexico 
over a most beautiful and picturesque land- 
scape brings the traveler to this little Para- 
dise where coffee trees, sugar cane, bananas, 
and other tropical fruits abound. Here is 
perpetual spring—never too hot nor too cold 
-—an altitude of 4,921 feet above sea level. 
No fierce storms sweep over its valleys, no 
disagreeable fogs: right on the borders of 
the tropics, with all its fruits, flowers, and 
other advantages, without any of its dis- 
comforts. Together with its natural beauties, 
equitable climate, myths, legends, traditions, 
and romance, Cuernavaca offers the additional] 
interest of great historical events. Here in 
the time-famed palace of Cortez one may 
view the very room (now used as the ante- 
sala of the legislature), where it is asserted 
that Cortez strangled his mistress, a beauti- 
ful Indian girl of Cuauhnahuac. It is 
claimed by many that it was also in this 
palace that he strangled his wife, Dona 
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Catrina Zuniga. An inscription on one of 
the walls shows that the palace was finished 
in 1531. It is now used as the state house, 
the prison, and for general municipal pur- 
poses. 

Cuernavaca being the capital of the State 
of Morelos the governor also has his home 
in this lovely valley. 


From the dizzy heights of the observatory 
of the palace one may view the prisoners in 
a patio below, who look up expectantly at the 
visitors who throw them pennies, when a 
scrainble takes place that brings to mind a 
game of foot ball in the United States. A 
garden of trees and flowers surrounds the 
palace, and its flat roof, like all other ancient 
buildings, is finished with battlements. 


Corridors of Moorish design are a char- 
acteristic feature of all public buildings, 
hotels, and many private residences. In 
these it is that we breakfast, dine, and sup; 
receive our company, sing, play the guitar, 
and view from their vine-covered arches the 
snow capped volcanic mountain Popocatepetl 
and his bride Ixtaccihuatl, the “royal 
lovers” according to Aztee tradition, and 
around which are woven the quaintest of 
romantic myths. Facing them to the west 
are the Ajuchitlans, the Tres Marias to the 
north, and the Xochicaleos to the south, 
linked to form a circle with other mountains, 
and are likewise fraught with romantic tra- 
ditions. The magnificent cathedral built by 
Cortez, and about the same time as the 
palace, is of great interest to the visitor. A 
high wall with copings of ancient design en- 
closes it, together with several other chapels, 
a seminario, a hospital and the bishop’s 
house. From the spacious corridors of this 
latter building, through the courtesy of the 
Vicario, the writer and party obtained the 
most glorious view of the surrounding coun- 
try with its cane and rice fields, forests of 
mamey, zapote, and mango trees. The rays 
of the setting sun were reflected from the 
slopes at the base of the hill, like fields of 
richly colored gems, the cloudless azure sky 
forming a canopy over all; and as we stood 
spell-bound, gazing at the enchanted scene, 
the ancient bell in the old cathedral tower 


tolled its vespers, reminding us that we are 
of the “earth earthy,” and wending our wav 
down the wide stone staircase, and through 
the churchyard, passing over marble slabs 
that mark the resting place of many noted 
dead, and looking up in the old tower con- 
taining the clock which was presented to 


Cortez by Charles V. of Spain, we saw the 
great hands pointing the hour of six. 

The quiet stream of worshipers gliding 
softly along in their simple dresses, the wom- 
en with rebosas over their heads and shoul- 
ders, barefooted peons in white trousers, hats 
in hand, lent additional solemnity to the 
scene as we passed through the arched cross- 
surmounted portals into the purple twilight. 

The Jardin de la Borda, created about 
the year 1762, is one of Cuernavaca’s greatest 
attractions; a most delightful place in which 
to idle away an afternoon. In the palace 
connected with the garden Maximillian and 
Carlotta lived, and here in the gardens the 
Empress spent many hours of the day row- 
ing on the lake, sketching, bathing, or walk- 
ing in the cool shade of the great trees. 
Amate, zapote, mamey, mango, guayaba, and 
other large fruit trees, together with the 
smaller ones of coffee, pimanona, banana, 
pineapple, and others form a part of the 
garden. 

Oriental fountains, terraced slopes, arbors, 
vines, and flowers, lakes with snow white 
swans dotted over their smooth surface form 
an enchanting scene as viewed from the 
mirador of the summer-house. 

El Parque Dona Carmen, a natural land- 
scape garden, only a mile from La Plazuela, 
is a dream of heaven with its rushing: tor- 
rents of mountain streams falling in cata- 
racts from the sides of the hills surrounding 
it, to the pebbled beds below, guided by the 
hand of art in many directions to fountains 
of ancient Aztec design. Huge trees, clumps 
of bamboo, beds of many strange flowers 
mingled in friendly companionship with our 
own sweet forget-me-nots, and American 
Beauty roses here and there, form a part of 
this garden, pervading the Park with their 
fragrance. So enchanted is this beautiful 
scene, with birds of richly colored plumage 
flitting in and out of the branches of the 
trees, the echo of one’s own voice coming 
back from the grottoes, that it would hardly 
be unexpected to see a gnome step from be- 
hind one of the gigantic trees. 

Dotted all around the city are numerous 
little Indian villages, each bearing its own 
peculiar Aztec or Spanish name, and each 
boasting its individual attraction. Acapan- 
cingo. about a mile and a half distant, over 
a cobble stone road, un hill and down dale. 
winding through shady lanes and reached 
only “en burro” ov “a pie’ is the hacienda 
of Maximillian and Carlotta. The buildings 
and church connected with it are of ancient 
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A Few Features of Jardin de la Borda, One of Cuernavaca’s Greatest and Most Delightful 
Attractions. 








Fruit-laden Tropical Trees Reflected in a Lake in the 
Famous Borda Gardens. 


architecture; a grove, flower garden, and 
swimming pool surround it. 

The Cortez hacienda now used as a sugar 
factory is also only a short distance from 
the City and vast cane fields are connected 
with it. 

The little pottery village of San Anton 
claims the best pottery in the Republic. The 
work is all done by hand so that each little 
patio is a factory of its own. These little 
villages also have, each, its own church and 
schoolhouse. At the foot of a rocky slope at 
the side of the road in San Anton is a most 
fairy-like grotto shaded by jagged, vine- 
covered walls, resembling petrified trunks 
of trees, from one side of which descends a 
cascade of crystal water like a diamond 
studded arrow, falling into a pebble bottomed 
pool below. 

The Capilla de Guadalupe in the centre of 
Calle de Morelos marks the grave of Cortez’s 
son, de la Martin. 

The Morelos Baths are sufficient in them- 
selves to attract the tired traveler to Cuerna- 
vaca. They are grouped around a garden of 
trees and flowers and for the small sum of 
fifty cents Mexican money, you have your 
choice of a tub, Turkish, or shower bath, or 
a swim in the pool. Baths for dogs and 
horses are given here also. No need for any 
person or thing to be dirty in Cuernavaca! 


The Lavadero Publico on the outskirts of 
the City leaves the poor no excuse for soiled 
clothes. Through a spacious stone building 
ripples a wide stream of clear mountain 
water bordered on either side with slabs of 
stone, which serve the natives for tubs and 
washboards. 

A few miles to the east of the City are the 
ruins of Teocallis where the Aztecs made 
their human sacrifices, and those of Xoch- 
icaleo to the west. Other Aztec ruins are 
located here and there within a radius of 
from two to eighteen miles of the City, so 
that the sight-seer may easily occupy a month 
of his time here. 

The most fascinating thing about Cuer- 
navaca, however, is its matchless climate, 
which, in any land influences customs, and 
here in this valley yet undefiled by the tour- 
ist or speculator, there is no rush, no loud 
voices of vendors,—even in the market 
squares, only a quiet voice with its musical 
cadence is heard to say, “Niia (apple of 
my eye), no quiere comprar?” yet to call 
these people “lazy” is beyond my comprehen- 
sion, as they carry great loads upon their 
backs, suspended from their heads and 
shoulders, and their light, bounding, fleet 
steps make one look to see if these Sons of 
Mercury have not, actually, wings upon their 
feet. 
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Queer old stairways lead to the flat roofs moving out of Cuernavaca, and as my eyes 
of the old buildings upon which are seats swept over the peaceful little valley of many 
and vine-covered cosy-corners, a veritable hues it was with the deepest regret that | 
“lovers’ retreat,” as the sweet strains of La murmured, 


Golondrina from a Mexican string band float “Here’s peace to thy heart, 
up from the patio below. "Though another’s it be: 
The sun was at its zenith one day as we And health to thy cheek 
stood on the back platform of a train just ’Though it blooms not for me.” 
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Power of Personality 
By Walter Silver, Member Omaha (Nebraska) Rotary Club 


| 


HE study of history shows that at the head of every great reform there 
stands some strong man or group of strong men who are the leading 
spirits and directing geniuses of the movement. Every reform 

began as an idea or purpose in some man's mind. The main factors of 
progress and reform in the world from the beginning until now have been 
persons. Principles are mere abstractions, impotent and incapable until they 
are embodied in a person. 
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The need of the world is able and capable leaders. One valiant man 
again and again has been the saviour of his nation and people. Carlyle 
argued that the history of the world was mainly the history of the few men 
who had labored in it and for it. All progress has come to us through the 
genius and goodness of some few individual souls. It was not a committec 
that built the ark. It was Noah. It was not a geographical society that 
discovered America. It was Columbus. It was not a university that unveiled 
the uses of electricity. It was Edison. It was not a church that awakened 
England to moral and spiritual life. It was Wesley. It was not an order that 
saved Italy from moral death. It was Francis Assisi. It was not an eccle- 
siastical council that arrested papal despotism. It was Luther. It was not 
a Dorcas society that went to the Crimea. It was Florence Nightingale. It 
was not a system of education that made Rugby a good school of character. 
It was Arnold. It was not a political party that delivered Israel from 
Egypt. It was Moses. 
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At the head of every great movement that has blessed mankind and 
lifted the earth sunward stands some solitary man who was its inspiration 
and controlling spirit. It is impossible to overestimate the power of the 
single individual man. He who lives a true, pure life lives not for himself 
alone. His goodness makes goodness easier for others. “No man liveth for 
himself.” 
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The men who have caught the synrit of “Service, not Self,” 
men who have for their motto that “He profits most who serves 
best,’ men who reach out their hands to each other, confident in 
the same ideals of business and spirit, come naturally to express 
to their brothers of such a company thetr highest and best selves. 
And the gospel which underlies this expression, though tt is essen- 
tially a gospel of hard work and whole hearted sympathy, is also a 
gospel of happiness—ALLEN D. ALBERT. 


A Printer’s Discourse on Distinctividuality 


By George L. Ralston 
Member the Rotary Club of Los Angeles (Cal.) 


F IT were necessary to offer an excuse As a basis for argument, let us presume 

for anything that is contained in this that most Printers are honest, even though 

article, it will be that it is written in the some may be ignorant. 
hope that I may say something that will I use the word ignorant, not in the sense 
result in a better understanding between the that they are illiterate, but thet they have 
buyer and seller of printed matter, the not properly informed themselves as to the 
elimination of an expense to the Printer items of expense that go toward producing 
(the shopping habit), that would eventually a job at a profit, which today is an essential 
result in a saving to the buyer without re- in the successful operation of any business. 
ducing the profit or increasing the loss of Let us go further and admit that most 
the Printer. business men are honest; that they would not 
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knowingly accept an article at a price that 
spelled loss to the Printer who produced it. 

There are exceptions to all 1ules, and while 
an occasional Printer may be found who 
would take advantage of a customer, what 
excuse can be offered for the person who, 
after “shopping” a job amongst a number of 
Printers and receiving a quotation that, from 
his knowledge of buying printed matter, he 
knows could not be produced without loss, 
requires the Printer to furnish a written 
agreement to deliver the goods before placing 
the order; or the “so-called” shrewd Pur- 
chasing Agent whose proud boast it is that 
he more than saves his salary to his employer 


through the mistakes of the Printers from 


whom he buys? 

Get any Printer in a reminiscent mood and 
listen to the details of this or that job on 
which he had estimated, and to his surprise 
received the order; but not until the job was 
completed and he started out to buy a porter- 
house steak with the profits did he discover 
that through an oversight, he had neglected 
to add the cost of paper, or some other equal- 
ly important operation, the omission of which 
made it necessary to dine off the “left-overs” 
if he were fortunate in having even such. 

In every line of business there are men 
whose competition is clean; employers of 
labor, with an inclination to pay their em- 
ployes better than a living wage for a regula- 
tion day’s labor. 

Others there be whose competition is of that 
cut-throat policy that not only eventually 
lands them into the bankruptcy court, but 
drags with them others who have been too 
scrupulous to protect themselves against the 
ruinous policy of the price cutters, by cutting 
the wages of their employes. 

The printing business has had more than 
its share of price cutters. 

Here is an illustration that is not over- 
drawn: a Journeyman Printer, after securing 
an all-around experience, and by rigid 
economy having saved up enough money to 
make a first payment on a small printing 
press and a few fonts of type, plants it in 
some back room and sallies forth to get or- 
ders. 

With his experience as a Printer, he knows 
how long it will take him to get the job 
ready for the press, how long it will take to 
print it; he knows how much per hour his 
former employer paid him; add to the value 
of the hours it will take to complete the job, 
the cost of paper, and there you have it,— 
that’s what he sells wt for. 

He rustles during the day for orders and 


hustles during the night to do the work; the 
next morning he is his own delivery boy. 

He employs no labor and makes it difficult 
for the ones who do to meet their payroll. 

Eventually the plant goes back to the 
place when it came, the Printer has been 
divested of that for which he had invested, 
and in due time returns to the ranks for 
further destruction. 

Few Printers survive the age of infancy. 

Let me give you a parallel case in another 
line. In the club to which I belong there 
are three men, representing a business, their 
companies having been in successful opera- 
tion for several years, have established prices 
for their work that enables the proprietors 
to pay their employes'satisfactory wages and 
have a little teft for themselves. 

Into the field comes a competitor in the 
nature of two of one kind and one of another 
(two brothers and a brother-in-law), employ- 
ing no labor other than their own, they start 
out to build up a business by cutting the 
established prices forty per cent, and working 
ten to sixteen hours per day to earn as much 
as they would demand for an eight-hour day 
if working for either of the three companies 
whose representatives are members of this 
club, and for whom all who know them have 
the greatest respect. 

Some people may consider such proceed- 
ing legitimate. In all fairness, gentlemen, 
do you? 

1 venture to say—that there is not a busi- 
ness classification represented here today that 
has not had to meet such competition ;—that 
there is not one here today who would know- 
ingly allow his salesmen to take advantage of 
a customer’s ignorance to secure an unrea- 
sonable profit because of that truism, ‘*Hon- 
esty is the best policy.” 

Then, why should we not observe the same 
scrupulous’ honesty when we are the pur- 
chaser, and refuse to take advantage of a 
salesman who has accidentally made an er- 
ror, which, when discovered, would cost him 
either his job, or the loss of the confidence of 
his employer; or, should it happen that the 
proprietor was the one who had made the 
mistake, that his wife and children may be 
obliged to forego some necessity because of 
such oversight ? 

When I am dead, what will it profit me 
that by knowingly having taken advantage 
of my business associates, I shall have ac- 
cumulated more than I needed of: this world’s 
goods, which must all be left behind—for 
what? Read in the daily papers the scram- 
bles in the courts to come into possession of 
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that which had been accumulated by others. 

With the exception of the things that na- 
ture’s laws require us to use to sustain and 
the civil laws demand that we wear to cov- 
er our bodies, there is nothing that is so 
universally used by business men as printed 
matter. 

Printers, therefore, should be prosperous. 

[ cannot call to mind any article of mer- 
chandise either for personal use or in the 
conduct of business that cannot be bought 
from the stock on hand; but show me the 
man who would buy a job lot of advertising 
matter or office stationery, such as letter- 
heads, envelopes, business cards, ete. 

The merchant from whom you buy your 
groceries, your wearing apparel or other 
articles of merchandise, knows what every 
article on his shelves cost him, and when he 
marks the selling price, knows how much 
profit he will make on each article sold. 

With the Printer, this can never be de- 
termined in advance of the sale, in advance 
of the completion of the job, even by the 
best informed. Every article that leaves the 
shop of the Printer is a manufactured article, 
the principal ingredient being labor. 

No two jobs are exactly alike. One man 
will place an order for letterheads; he has 
prepared his copy in a way that the composi- 
tor has no trouble in “setting” it just as the 
customer desired it. The proof is O.K.’d and 
the job is completed and delivered to the 
satisfaction of everyone. : 

Perhaps the next customer will have no 
distinct idea of what he wants, and when the 
proof is submitted, it does not suit. Changes 
are made, which require resetting the job, all 
of which takes time, and time costs the em- 
plover money. 

The habit of “shopping” before starting, 
and after finishing a job, is the item of ex- 
pense to the printer that could be greatly re- 
duced without any loss to the buyer. 

If there is no Printer in whom sufficient 
confidence can be placed, to entrust the work 
and allow him to be assured of a profit, ad- 
vance quotations from two, or at most, three 
Printers, would protect the buyer from error, 
intentionally or otherwise. 

There are people who are known to have 
shopped jobs of printing until the copy was 
nearly worn out before placing the orders, 


and after completion took a copy of the 
finished job and shopped it amongst a dif- 
ferent set of printers in the hope of securing 
a lower estimate, which would give them an 
excuse to still further impose on the one 
who did the job. 

Anyone who has had experience in buying 
printed matter knows that it will cost more 
to produce a job from manuscript copy than 
to reproduce a job already done. In some 
cases the difference is nearly as great as be- 
tween writing and reading a story. The man 
who sets up a job of printing from manu- 
script copy must first study the copy to deter- 
mine what part to display, and in some in- 
stances reset a part of it to make it appear 
“well dressed.” To reproduce a job once 
printed, requires no skill as a compositor or 
designer. 

The man who will take the time of one or 
more printers to figure a job just to compare 
the figures, giving out the impression that 
the lowest price will secure an order, is no 
better than tie man who will take money 
from your pocket when you are not looking. 
If he is not satisfied with the price charged, 
he should go to a reputable printer with the 
original copy, ask him to figure the job, and 
pay him for his services. 

Within the past few years there has been 
a growing demand for education along the 
line of printing production costs. 

There is a National Organization of Print- 
ers known as the United Typothetae. of 
America. 

There are also local organizations of Print- 
ers In nearly every city. 

in the minds of some people, these organi- 
zations are for the purpose of regulating 
prices. This is an erroneous impression. 
Speaking on behalf of, and as a member of, 
the Printers’ Board of Trade, the Los Angeles 
organization, IT would say that the Printers’ 
Board of Trade, as with the United Typo- 
thetae, the principal object is education. 

A standard system has been worked out, 
and when a job has been finished, it is pos- 
sible to know whether the job has been 
handled at a loss or with a profit, and as 
“the prosperity of one does not require the 
poverty of another,” it is to be hoped that 
some day it may be recorded that the Print- 
ers are a prosperous lot. 








CROSBY. 





ITERE is a margin left for you to fill up, an infinite, inexhaus- 
tible margin you have room to grow in forever—ERNEST 
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Success Reduced to Physical Terms 


By C. Hale Kimble 
Member Rotary Club of Spokane 


The Physical Channels of Expression. 

HEN a business man’s every expres- 

sion has positively to be through 

purely physical channels, it becomes 

fundamentally important to him, first of all, 

to see that these channels have been brought 

up to a high state of perfection, are in the 

most efficient condition and are making their 

fullest contribution to his business or profes- 
sional success. 

At their best they form a vital factor of 
his success winning powers. If they are im- 
perfect they can blast, at the outset, every 
possibility or hope of big achievement. Any- 
thing that harms them tends to interfere with 
the outward projection of the constructive 
forces and embarrasses the most vital func- 
tions of the being, because it makes for physi- 
cal discord—and discord is rightly associat- 
ed, in our minds, with inefficiency. 

The term symmetry is not so high as the 
term harmony. 

The body is symmetrical when the two 
halves are precisely alike in form and func- 
tion. This we never find. Even the two 
sides of the face are different; the two sides 
of the brain dissimilar; the limbs are never 
alike, and in function the various parts of 
each side vary from one another even more 
than they do in structure. 

The most perfect statues are non-symmet- 
rical. 

Figures of faces in which the two sides 
are made to exactly correspond appear to be 
lifeless. Differentiation, even here, has its 
fundamental place. 

Harmony is a condition in which the dif- 
ferent parts are properly related to one an- 
other so as to produce a whole, in which every 
element is exactly adapted to a perfect co- 
operation with its fellows. This is regarded 
as the highest ideal of efficiency. This is the 
only fitting foundation for success building. 

Success forces, then, do not present a 
study in symmetry; they do, however, de- 
mand harmony and a perfectly balanced 
physical organism. A thing of beauty, 
strength and practical utility. A thing that 
will stand stress and wear and tear and en- 
dure—and, may chance, improve in the pro- 
cess. 


The Key to the Brain. 

E CANNOT fail to notice the im- 
mense amount of time devoted by 
nature to the development of the 

muscular system. 

Why did she linger so long over the elab- 
oration of this department of the anatomy 
before going on to the development of the 
brain, especially of the cortex, with its com- 
plex organization and mental powers ? 

Evidently it must be of far greater im- 
portance and have far larger latent capaci- 
ties than we are usually given to ascribe to 
it. 

The musculature is the strategic centre, so 
to speak, from and through which, we can 
reach, exercise and strengthen the intestines, 
lungs, kidneys and all the organs essential 
to life, but which are beyond the direct con- 
trol of the will. Hence the sturdy vigor of 
our ancestors, the difference in the business 
men of today and the grave dangers of the 
sedentary life. 

We can clearly see that mental exercise, 
of a logical order, has added only the finishing 
touches to the higher development of the 
brain. 

It originated as a switch-board between 
sensory stimuli and muscular movement. It 
is still a part of the great neuro-muscular 
system. 

Brain and muscles are never divorced in 
the action of the higher animals or of the 
healthy man. One supports the other. A 
weakness of one imposes a serious handicap 
and a very real limitation on the other. They 
should not be considered as separate factors. 
God has joined them together; let not man 
by any artificial business exaction or foolish 
vain philosophy tear them asunder. 

The strain of modern life makes it essen- 
tial that the business man of today should 
be physically fortified far more than was 
necessary one-hundred, or even fifty years 


ago. 
Health and Its Success Equivalents. 
ERFECT physical health is an absolute 
necessity in _ practical achievement. 
Unless every part is of equal strength 
and in perfect working order most of our 
(Continued on page 110.) 
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The Strategy of Hughey McCann 


By George Parkin Atwater 
Member the Rotary Club of Akron, Ohio 


(This story, written for a meeting of the Akron (Ohio) Rotary Club, and read 
by the author, is dedicated to Rotarians everywhere in the world and to Their Boys.) 


66 AVE you heard the news?” 
Ted Marsh bolted into the room 
of the High School where a group of 
boys were holding a meeting to organize the 
baseball team. 

“No, what is it?” answered several at once. 

“Old Mr. Plympton is going to plow up 
the ‘Meadow.’ ” 

If Ted had reported that an army was 
bombarding the town he could scarcely have 
caused more dismay. Plympton’s meadow 
had been the baseball field of the High School 
team for a generation. Upon that field had 
been fought many a contest, and only last 
season there had hung, from its lofty pole, 
the pennant that proclaimed Lewistown the 
champion among the teams of the county. 

“You’re joking, Ted,” asserted Hugh Mc- 
Cann, a bright-faced lad and the best short- 
stop that Lewistown ever had, “we don’t be- 
lieve fairy tales.” 

But Ted’s serious face was an evidence 
of his sincerity. 

“T am not joking. I heard him say so. 
He asked my father for the use of a plow.” 


A chorus of exclamations and protests arose 
from the boys. Had they not already spent 
several days at the “Meadow” rolling the 
diamond and patching up the tumble-down 
backstop? ‘To plow that field was an invasion 
of their rights. What if Mr. Plympton did 
own the field? They were doing no harm 
and the team was carrying the glory of Lewis- 
town throughout that part of the state. 

Jack Holland, the chairman of the meet- 
ing, rapped for order. Jack was the captain- 
manager and his hopes of leading another set 
of champions to victory were being shattered 
by the threatened destruction of the field. 
But the same qualities which had prompted 
his comrades to elect him manager now led 
him to face the difficulty with decision. His 
vigorous rapping of the gavel upon the desk 
quieted the confusion. 

“If Mr. Plympton really means to destroy 
our field,’ he began, “we must act at 
once, either to prevent it or to secure an- 
other.” 

“Mr. Chairman,” said Fred Sawyer, “I 
move that the chair appoint a committee of 
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investigation to learn exactly Mr. Plympton’s 
intentions.” 

“Second the motion,” said half a dozen 
voices. 

“You have heard the motion, are there 
any remarks ?” 

“Mr. Chairman,” began Ted Marsh, “our 
committee ought to have more power than 
merely to learn what Mr. Plympton is going 
to do. We know already what he said he 
was going to do.” 

Hughey McCann then arose. The humor- 
ous side of things never failed to impress 
him. He had a quick wit and a ready tongue. 
Hugh called himself a Scotch-Irishman. 

“Mr. Chairman,” said Hughey, “If Mr. 
Plympton wants to plow the ‘Meadow’ and 
raise a crop of weeds, we can’t stop him 
unless we can persuade him to change his 
mind. I wouldn’t care to argue with him 
about it unless he were on the sidewalk and 
I was looking out of a second-story window. 
He has always been grouchy about our play- 
ing there and has threatened many a time 
to drive us off. But he has never done it and 
maybe this is only a threat to scare us away. 
[ suggest that we pay no attention to his 
proposal until he actually begins. If he 
thinks we are opposing him he is just the 
sort to go ahead.” 

“That's good sense, Hughey,” exelaimed 
Jack Holland, “but we could have the com- 
mittee, just the same, to keep watch. All in 
favor say ‘Aye.’ ” 

Every boy voted “Aye” and the chairman 
appointed Hughey, Ted Marsh and Fred 
Sawyer to be guardians of their rights in the 
“Meadow.” 

The same evening Mr. Simon Plympton 
sat at his supper table, talking to his maiden 
sister, who kept house for him in the large 
brick mansion which occupied the lot im- 
mediately adjoining the “Meadow.” Mr. 
Plympton was a tall man, somewhat stooped 
from age, with a look of sour discontent on 
his thin features. He felt himself the victim 
of petty annoyances and never failed to show 
his discontent over small troubles. This 
habit had grown with age and had almost 
completely quenched the better impulses of a 
naturally kind heart. 

“The coffee is cold tonight, as usual,” and 
Mr. Plympton looked grimly toward his sis- 
ter. 

“T’ll fix it in a moment, Simon,” said the 
disheartened lady, fluttering about and pre- 
paring to take it to the kitchen. “I hope the 
steak is just right.” 
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Mr. Plympton was a tall man, somewhat stooped from 
age, with a look of sour discontent on his 
thin features. 


“Oh, it will do,” grudgingly said Mr. 
Plympton, which was the highest praise he 
ever bestowed when annoyed. 

Upon his sister’s return he blurted out: 

“T am going to plow up the ‘Meadow’ to- 
morrow.” 

“Oh, Simon, the boys can’t play ball there 
if you do that.” 

“That’s why I am going to plow it up. 
Those boys have disturbed me for years. 
dvery afternoon in spring and summer I am 
forced to watch that rabble from the side 
porch when I want to read. They drive the 
ball into the garden and they shout like In- 
dians. I am tired of it.” 

“But you seem to enjoy the game, Simon, 
and it helps you to pass the long afternoon. 
They do no damage.” 

“Enjoy that shouting!” retorted the now 
indignant man, feeling that his sister had 
taken the part of the boys, thus adding an- 
other to his grievances. “If you, had listened 
to it for thirty years you would be so tired 
of it that you would never want to see a boy 
about again: Please pass the bread,” and 
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Mr. Plympton silently continued his supper, 
unmindful of the fact that his statement was 
somewhat absurd, for his sister had listened 
to the boys for thirty years and had enjoyed 
it. 

The next day Mr. Plympton made his way 
into town to spend his usual morning at his 
office, with no real intention of carrying out 
his threat. But an unfortunate, and to him, 
very annoying incident occurred. His hat 
blew off and went rolling across the street. 
A boy, on his way to school, gave chase and 
was close upon it when he tripped and fell 
directly upon the shiny beaver. The hat was 
ruined. As the frightened boy picked him- 
self up the gaunt form of Mr. Plympton 
towered above him. 

“You young rascal—you will spoil my 
hat,” and indignation was in every word. 
But the boy waited to hear no more. Dodg- 
ing from the hand that made a slight effort 
to catch him, the lad ran on his way, leaving 
Mr. Pympton to his wrath. 

That settled the case for the “Meadow,” 
so it seemed. Mr. Plympton hastened to 
town and made arrangements to have the 
field plowed. The work was to begin that 
very afternoon. Mr. Plympton always spent 
the afternoon at home and he could watch 
the work of destruction. 

Promptly after dinner the plow arrived 
on the scene in a wagon, the horses were un- 
hitched and fastened to the plow and the first 
furrow was begun alongside the fence that 
separated Mr. Plympton’s yard from the 
“Meadow.” This was a considerable distance 
from the diamond. In fact, only a home run 
could ever reach as far as that fence. 

It was a mild-day and Mr. Plympton sat 
on his porch, with a new hat on his head, 
and watched the plodding horses. For years 
it had been his custom to spend his afternoon 
on that porch, when the weather permitted. 
As the first furrow lengthened, the plow 
seemed likewise to turn up the memories of 
past days in his mind. The annoyances as 
usual were uppermost. He had a grim sat- 
isfaction for the moment in the thought 
that he would no longer have to hear the 
shouting of the boys, to see their constant 
running and to endure the hurrahs and ex- 
citement of the spectators. No longer would 
balls roll to his fence and sometimes under 
it into his vard. Had he not more than a 
score of balls now in the house which he had 
confiscated, never to return to their owners ? 
Once a practice game had stopped after he 
had taken the ball, and he had relented as 


he saw the boys about to leave and had started 
to restore the ball, but the team had gone 
before he could carry out his purpose. He 
remembered that with a little twinge of re- 
morse. 

Hello! Two furrows already. 
would soon be a thing of the past. He must 
chop down that senseless pole, too. What a 
crowd there had been the day the pennant was 
won and what a racket. Lewistown and Ken- 
more were playing for the championship. 
The score was tied in the ninth inning. Ken- 
more failed to score in its half and Lewistown 
was in. With two men out, John Holland’s 
youngster, Jack, had come to bat. Yes, and 
had nearly caused Mr. Plympton to break 
his leg. As it was he strained his ankle be- 
cause he stood up to see what the young 
rowdy would do and when Jack drove out 
that long hit, Mr. Plympton stepped off the 
porch in his excitement and turned his ankle. 
The ball sailed high in the air, cleared the 
fence and broke a window in the cellar. The 
disgraceful noise it all made and the pains 
he felt that night when he discovered that 
he had hurt himself by his misstep, yes, he 
remembered it all. But the pennant flew 
from that pole the next day and ——- —— 

What! four furrows already. With a sud- 
den impulse Mr. Plympton arose and went 
to the driver of the team. 

“T want to direct this myself, but I must 
go off now,” he said. “So leave your plow 
and come back tomorrow afternoon.” 

The astonished farmer did as he was di- 
rected and Mr. Plympton went back to the 
porch and his reveries, evidently forgetting 
the errand that was to take him away. 

The news of the plowing went through the 
school like fire through dry stubble. Another 
meeting was called. Hughey McCann got 
fhe floor. 

“It’s a shame,” he declared. “It’s been 
our battlefield and it’s covered with the bones 
of the dead and wounded of our _ baseball 
heroes for thirty years,” and the excited boy 
waved his hands and shouted his rather mixed 
sentences. “TI’ll go with any two boys tonight 
and we'll go to that front door and we’ll tell 
Mr. Plympton that the boys will fight for 
their rights as bravely as when the Pilgrim 
Fathers poured the tea into Boston Harbor.” 

“Cool down, Hughey,” interrupted Jack 
Holland. “You’re too excited. the 
committee propose that we protest to Mr. 
Plympton ?” 

“We do,” 


chorus. 


That field 


Does 


the committee in 
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So it was decided. That very night 
four boys presented themselves at his 
Miss Plympton ushered them 
into the parlor and summoned her 
brother. He stalked in and confronted 
the boys who were standing, hat in 
hand. 

“Well,” he said grimly. 

“Mr. Plympton,” began Jack, “we 
are members of the baseball team. We 
have noticed that you are plowing the 
‘Meadow.’ We should like to respect- 
fully request that you permit us to play 
on the ‘Meadow’ again this year.” 

‘Now Mr. Plympton had been an- 
noyed by his own weakness in stopping 


door. 


Miss Plympton summoned 
her brother. 











the plowing and was not in a good 
frame of mind. 




















“Permit you!” he retorted. “I have 
never permitted you. You have played 
without permission. No, your errand 
is useless. I shall finish the plowing 
tomorrow.” 

Hughey, his eyes flashing, stepped forward. 

“Mr. Plympton, we thank you for your 
kindness. If you plow up any baseballs we 
should appreciate it if you would allow us 
to have them. Goodnight.” 

This unexpected speech stopped the inter- 
view. ‘The surprised Mr. Plympton, who had 
had half a notion of yielding after giving 
vent to his temper, opened the door and with- 
out a word the boys filed out. 

“That ends it, Hugh. You’ve spoiled it 
all,” blurted out Ted Marsh. 

“No, it doesn’t,” declared Hugh. “My 
mother knows Miss Plympton and she had a 
long talk with her today. Mother told me 
more about Mr. Plympton than I ever knew 
before. I have a plan. Come over to the 
house.” 

For an hour at his house the boys were in 
deep consultation. The next day a mass 
meeting of all the boys in the High School 
was held. Some definite instructions were 
given. Upon all was enjoined absolute se- 
crecy. It was agreed that all the penalties 
known to boyhood were to be visited upon 
anyone who talked about the instructions 
even at home. 

The next day, after school, the entire boy 
enrollment of the High School gathered on a 
piece of rough pasture land which lay on 
the edge of town. This land belonged to Mr. 
Holland. Each boy brought either a spade, 
a hoe or a pick. Work began in earnest on a 
new baseball field. After a week it would 
be possible to practice there. 





The same afternoon Mr. Plympton plowed 
two more furrows and then stopped the work 
of destruction, sending the plow to its owner. 
A few unpleasant days kept him indoors. 
These were followed by a bright and warm 
day, just suited for baseball practice. 


He 
took his accustomed place on the porch. 
When the hour of three drew near he looked 
frequently at his watch. Now it was three 
and the boys would soon appear to raise the 
usual disturbance. Quarter-past three! No 
one in sight yet. Half-past, by his watch. 
Mr. Plympton went indoors to consult his 
clock. Yes, it was half past three. Had the 
whole school been kept in? The minutes 
passed. No one appeared. Mr. Plympton 
was puzzled and annoyed. Was that Board 
of Education working children so hard that 
they had no time to play? He would find 
out about it. His sister needed unusual pa- 
tience at supper that night. 

As Mr. Plympton went down town the 
next morning he passed a number of the boys 
as usual. Hitherto they had paid no atten- 
tion to him. As he looked into their faces 
he was astonished to see every boy politely 
lift his hat. He scarcely knew what to do. 
He, a prominent citizen, could not raise his 
hat to a lot of boys. A nod would be diffi- 
cult in reply to so courteous a greeting. Be- 
fore he could decide the proper course the 
boys had passed by. Now the second group 
was approaching. What would’ they do? 
His alertness to observe them amounted al- 
most to anxiety. Yes, they were going to do 
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it. Half a dozen hats were raised. He said 
“Good morning” in a crisp decisive tone and 
the reply came in chorus “Good morning, 

When this had happened a dozen times 
Mr. Plympton began to be disturbed. He 
could not take offence because the actions of 
the boys were without the least suggestion of 
impertinence. Hughey’s instructions had 
been almost violent on this point. 

Mr. Plympton’s mind was filled with 
strange thoughts and his heart with unusual 
emotions during the morning at his office. 
He meditated a long time over the hat raising 
incident and a little glow of satisfaction came 
over him. How good it would feel really to 
deserve it. As the hour of noon drew near 
he began to feel nervous. He was tempted 
to start home half an hour early in order to 
avoid the returning groups. Chiding him- 
self for his weakness, he left the office at the 
usual time. Once upon the street the dread 
of those salutations took possession of him. 
He did an unheard of thing. Summoning 
a dilapidated carriage that was waiting be- 
fore the hotel nearby, he stepped in and di- 
rected the driver to take him to his residence. 

That afternoon he spent in loneliness, con- 
templating the plowed furrows. He realized 
that he had forgotten to inquire the reason for 
the late session at the High School. Again 
no boys appeared and Mr. Plympton actually 
left the porch and, going to the gate, looked 
up and down the street. He then inspected 
the pole on which had hung the pennant. 
“How long the days are getting,” he reflected. 
“It must be supper time.” Entering the 
house he made his way to the dining room. 
“Why, the table is not ready.” Was his sister 
away from home? He rang the bell. Miss 
Plympton appeared, somewhat startled. 

“T am ready for supper. Why is it late?” 

“Why, Simon, it is only five o’clock. Sup- 
per will be on time.” Muttering some ex- 
planation he went back again to the porch. 

The next day he faced the boys with better 
courage and his greeting had a trace of 
friendliness in it. One boy, he noted, took 
the opposite edge of the side walk, and Mr. 
Plympton smiled just a little as he recognized 
him as the boy who had chased his hat. He 
wanted to stop and ask about the baseball 
team, but a feeling of self-reproach made him 
reluctant to do so. 

The afternoon again passed wearily and 
slowly. Miss Plympton had an unusual series 
of annoying conversations at supper. 

The work on the new field kept on. By 


specific directions no boy was allowed to go 
near the “Meadow.” Under cover of dark- 
ness the pole was transplanted in the new 
field. Mr. Plympton noticed its absence with 
some surprise. With equal surprise he 
learned one morning of the new ball ground. 
That afternoon he sat on his porch with a 
little droop to his head and, a look of sad 
brooding in his eyes. ‘To his sister’s surprise 
he was quiet and unannoyed at supper. 

The first game of the season on the new 
grounds was with Kenmore. Lewistown lost, 
8 to 3. A more extended account than usual 
appeared in the local paper. Hughey’s fa- 
ther had an interest in the paper. The writer 
explained the defeat by the bad condition of 
the field and stated that luck had been with 
Kenmore. Luck, more than skill, counted 
on such a field. That was all. 

Mr. Plympton, after supper, read that ac- 
count carefully and though it was dark he 
went out and walked over the “Meadow” to 
learn if the weeds were very high on the dia- 
mond. The following morning he faced the 
continued salutations with some anxiety. 
But they were quiet and courteous. 

The following week a game was played at 
Kenmore and Lewistown won. The paper 
stated that skill had triumphed on Kenmore’s 
splendid field. 

Interest now centered on the third game. 
Lewistown wanted to play it at Kenmore, but 
Kenmore insisted that it be played as origi- 
nally agreed at Lewistown. The paper in a 
series of skillfully worded paragraphs pre- 
sented the difficulties of the new field and 
urged the tedm not to be discouraged. 

The game was to be played on Saturday 
afternoon. On Monday of that week Mr. 
Plympton went down town in the afternoon. 
a thing very unusual with him. He was half 
an hour in consultation with a carpenter. 
On Friday he wrote a short note to Jack Hol- 
land requesting that he call at the house. 
When Jack entered, leaving outside an eager 
committee who did their best to peer into the 
windows, the interview was so short that it 
startled him. 

“T have changed my mind about plowing 
the field.” said Mr. Plympton, “and you may 
play on it if you care to. Tomorrow morning 
I shall cut the weeds and get it in shape for 
vou. But be careful not to drive any balls 
into my garden,” and with this injunction 
Mr. Plympton covered his real feelings by the 
mantle of his habitual sternness. 

Jack fairly hugged the boys outside. “You 
guessed right, Hughey. The old chap misses 
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us. Hurray, we'll exclamation and 
lick Kenmore stepped, this time 
now.” safely, from the 


porch. As the ball 
struck the founda- 
tion of the house 
and rebounded to 
the fence, he gath- 
ered it in. Jack 
was now safely 
around the bases. 
Several hundred 
boys and girls 
turned and _ looked 
toward Mr. Plymp- 
ton. One long thin 
arm was raised, one 
foot left the ground, 
one long coat-tail 
flapped in the breeze 
and one hat went off 
as the ball left his 
hand and, deserib- 


When the team 
appeared for prac- 
tice on the field 
about nine o'clock 
on Saturday they 
were astonished. 
The weeds were cut, 
the diamond rolled 
and marked and a 
new backsto P 
erected. Mr. Plymp- 
ton evidently knew 
how to do things 
when he tried. 

That afternoon 
the game was close 
and exciting. Mr 
Plympton stood on 
his porch and once 
he waved his hand. 
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A look of content |.-’7 - ’ pres - | ing a high curve, 
was on his face j- FN, i, ee wee 4 fell into the field. 
Jack Holland again 13 : we nd Lo st] A minute later 
drove out the home a —=::--"____J Mr. Plympton was 


. *k was now safely aroui > bases. ‘ 
run which proved FORTE ENE a Ame up by third base 


to be the winning score for Lewistown. It surrounded by a cheering crowd. 
fairly jumped toward Mr. Plympton’s cel- Lewistown’s fine public baseball park bears 
lar window. ‘That gentleman gave a slight his name today. 











| The Seven Laws of Friendship 


| 

HE seven laws of friendship are: (1) Moral sincerity. (2) 
| Likeness of personality, that is, much overlapping of tastes. 
(3) Complementary personality, sufficient unlikeness to give zest 
| and flavor to friendship. (4) Community of experience. What 
| friends have lived through together is a bond that holds tight. 
(5) Growth. Friendship is not static. It must be wooed fresh 
| every day. (6) Loyalty. Not only faithful recognition of the bonds 
| already established but also a sincerity and absence of pretense. 
There must needs be a succession of growing comrade ships for every 
growing life. It is folly to blow the ashes of a dead fire and pretend 
to be warmed. (7%) Independence of personality. To be worthy 
| of a great friendship you must be able to do without it—_EDWARD 
| HOWARD GRIGGS 
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Baltimore Rotarians Put Rotary on the Starry 
Part of the Flag at the Star-Spangled 
Banner Centennial in Baltimore 


International President Mulholland Puts Members Through Their Paces 


Sheriff Tom McNulty Sings “Star-Spangled Banner” and Past President Genial “Billy” Gill Makes His 
Appearance After an Illness of Several Months 


F THERE is a Baltimorean who hasn’t 
heard of the Rotary Club—if there is one 
man with red blood in his veins who 

hasn’t regretted the fact that he is not a 
member, you can certainly point him out as 
a curiosity. 

The celebration of the Star-Spangled 
Banner Centennial in Baltimore was a big 
event; but it will go down in Rotarian his- 
tory as a time when new vigor and compel- 
lingly convincing enthusiasm in Baltimore 
placed our local club right out before the 
entire population (750,000—count ’em) as 
Baltimore’s most representative organization, 
where good fellowship is spontaneous and 
where you can’t hold back your best grin. 

On Tuesday, September 8, the club enter- 
tained at the Hotel Rennert International 
President Frank L. Mulholland and almost 
a majority of the Washington club, with 
representatives from Virginia, Connecticut, 
New York and Arkansas. 

It was the official centennial luncheon and 
the occasion was especially joyous, because 
former President William D. Gill returned 
to his first luncheon in many months and 
Thomas F. McNulty, Sheriff of Baltimore, 
sang “The Star-Spangled Banner.” 

There were so many Rotarians there— 
almost 200—that the luncheon, which was 
scheduled to start at 1 o’clock was delayed 
for twenty minutes until the waiters could 
prepare five extra tables in an adjoining 
dining room. This did not include the ladies, 
for the Baltimore women Rotarians were en- 
tertaining their guests at a luncheon in 
another dining room. 

The Washington delegation came in fifteen 
automobiles, leaving at 10 a. m. and getting 
to this city at noon, though some had to take 
a train later. In the party was nearly every 


big man of the Washington club except the 
president, Joseph M. Stoddard, who sent a 
telegram of regret from West Springfield, N. 
H. After half an hour of greeting Baltimore 
President George G. Muth and International 
President Mulholland led the way into the 


dining hall, where Mr. Muth turned the gavel 
over to Mr. Mulholland. 

A toast to the flag was drunk in water and 
tea after Mr. Mulholland had recited a poem 
concerning “Your Flag and My Flag, the 
Red, White and Blue.” Again and again the 
gavel banged out the prelude to some differ- 
ent Rotary stunt, and before the second course 
was half through everybody felt as if all his 
neighbors were his lifelong friends. Mr. Mul- 
holland put the local and visiting men 
through their paces. He ordered President 
Muth to stand up and introduce every Balti- 
morean at the head table to the crowd, nam- 
ing his occupation. Mr. Muth delegated the 
job to “the man who knows us all,” Secretary 
Oren H. Smith. 

When Richmond was called on E. Weber 
Hoen (who looks like a boy 30 years of age 
wearing a gray wig), introduced Charles Rose 
and added that his business was “dispensing 
hot air.” After the howls of laughter had 
quieted he added that his “hot air” was dis- 
pensed through iron pipes, not a windpipe 
and every fellow present was sorry he didn’t 
do work in Baltimore. 

Vice-President George W. Harris, of the 
Washington club, who is a fine speaker, stood 
his catechism well, but made John Dolph, 
the club’s first president, and Mr. Gude and 
a few others help out. 

At each table one man was made to stand 
up and introduce each man solemnly or 
otherwise to his neighbor and there was a 
turn to nearly every introduction that 
brought a laugh. Then they were ready to 
listen to the speeches of Mayor’s Secretary 
Robert E. Lee, or George Shriver, of repre- 
sentative visiting men and of the interna- 
tional president. In one part of the room 
the huge solid gold Rotary wheel from Cali- 
fornia was on exhibition and greatly admired. 

Among the “far-away” guests were F. F. 
Reynold, of Fort Worth, Texas; George L. 
Holes, of Albany, N. Y., and E. E. Fisher, 
of Hartford. 

(Concluded on page 108.) 
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HE other day a smooth-shaven, mild- 

mannered individual trooped into the 

office of THE ROTARIAN and after a few 
minutes of conversation, announced that his 
career has been a riotous one. 

But really, we could not believe it. And 
neither could you believe it after having 
heard the smooth, purring voice of J. M. 
Tompsett, twice elected president of the Saint 
Louis Rotary Club. 

Tompsett has been some traveler and 
many are the moves that he has made. When 
only six months old, he moved with his folks 
from Lansing (Michigan), his birthplace, to 
Belleville (Ontario, Canada). ‘This hap- 
pened in August, 1874. The next move oc- 
curred in 1880 when Buster Tompsett and 
the senior Tompsetts packed their worldly 
belongings and moved to Omaha (Nebraska) 
in which city he received a public school 
education. We don’t know how many times 
Tompsett played “hookey” in order to give 
that riotous career of his a good start. 

When Tompsett left school he knocked 
about at odd jobs, the experience of every 
boy before he begins to realize what he wants 
and does not want. Later, he joined the First 
Nebraska Infantry, U. S. Volunteers and 
served with Funston in the Philippine 
Islands. He was mustered in as Sergeant, 
promoted to Second Lieutenant and then ad- 
vanced to Battalion Adjutant. After being 
mustered out of army service Tompsett went 
to Council Bluffs (Iowa) where he was en- 





gaged in the hardware business for almost two 
years. Another move found him in the brick 
business in Washington, D. C., where John 
Dolph and George Harris now preach and 
practice Rotary. 

In the latter part of 1901, Tompsett made 
a move that landed him with the sales force 
of the Baker- Vawter Company of Chicago. 

For this firm, he kept moving until Feb- 
ruary Ist, 1909, at which time he joined 
forces with Mr. M. J. Isler, and moved to 
Saint Louis. When he reached the Missouri 
metropolis, Tompsett organized and put into 
operation the Isler-Tompsett Lithographing 
Company, of which he is now Treasurer and 
General Manager. 

After making all these moves, there was 
one move that Rotarian Tompsett had to 
make. So he made it—made that move on 
November 11th, 1909—a move that resulted 
in the jingle of bells—wedding bells, if you 
please. 

So it is now seen that the career of J. M. 
Tompsett was not really riotous, but rather 
it has principally been the embodiment of the 
verb “move.” 

About a year ago Jesse allowed that he 
would like to have something to do in Inter- 
national Rotary and President Greiner 
promptly made him chairman of the Trans- 
portation Committee. He did that difficult 
work so well that at the Houston convention 
he was chosen as a Director of the Inter- 
national Association of Rotary Clubs. 





























Men Believe in Him 








HIS may be an age of centralization, 

specialization and other “zations” about 

which theorists like to speculate, but 
the more one endeavors to corral the secrets 
of men who have attained some mark, the 
more forcibly is brought home the fact that 
such men have had a sufficient amount of well- 
balanced versatility to give them the poise and 
concentiation required by their work. Such 
men are far from being cut-and-dried ex- 
ponents of the keep-your-nose-to-the-grind- 
stone philosophy—the philosophy of monot- 
ony. Rotarian EK. J. Berlet is not a grind- 
stone philosopher. 

There has been nothing about Rotarian 
Berlet’s life that has smacked of the monoto- 
nous. E. J. Berlet got into action the fourth 
of May, 1879, in Philadelphia, and has been 
in action ever since. “Action” just about 
suits us when we think of him. The Berlet 
style of action has enabled “E. J.” to receive 
exactly twenty-one appointments to elective 
and honorary offices—twenty-one pieces of 
irrefutable evidence that men believe in this 
energetic son of old Philadelphia. 

Among the appointments he has received, 
the most important have been as member of 
the Metropolitan Suburban Planning Com- 
mission on which he was placed by Gov. 
Tener of Pennsylvania: member of the Ad- 
visory Committee in codperation with Mayor 
Blankenberg of Philadelphia; chairman of 
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the Greater Philadelphia Publicity Commit- 
tee; chairman of the Philadelphia Municipal 
Convention Hall Committee; secretary of the 
United Business Men’s Association: presi- 
dent, respectively, of the Business Science 
Club, The Saracens Club and the Walnut 
Street Business Association of Philadelphia. 

As far as his activities in Rotary are con- 
cerned, Rotarian Berlet is Vice President of 
the International Association of Rotary Clubs 
for the Eastern Division of the United States. 
In Philadelphia he has served Rotary in the 
capacity of first Vice President and second 
President of the local club. Since Rotarian 
Berlet cannot refrain from being in action, 
we are not surprised to find him, in addi- 
tion to his other duties, acting as chairman 
of the Publicity Committee of the Philadel- 
phia Rotary Club, and Associate Editor of 
THE Rorartan. We have also seen him in 
action on the I. A. of R. C.’s committee on 
Publicity and General Information. 

Berlet is vice president and secretary of 


the firm of Maxwell & Berlet, designers of 
jewelry and gems. His firm also makes In- 


ternational Rotary jewelry. “KE. J.” has 
written several treatises on precious and semi- 
precious gems and has lectured on gems and 
minerals. Ineidentally the Ridley Park 
News of Philadelphia can also butt into this 
sketch because its editor is none other than 
K. J. Berlet himself, 
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World Publicity as an Englishman Sees It 


By Charles Frederick Higham, of London, England 


N OUR side of the water, although we 
O speak the same tongue, we are in a 

sense a different people. America, be- 
ing young and fresh, is willing to accept 
young and fresh ideas. Great Britain, on the 
other hand, is slow to accept the modern 
thought and the modern way; slow to accept 
it, | say, but quick to appreciate it once it is 
Anglicized. ‘The unswerving loyalty of the 
English business men to him who serves them 
well is one of their greatest characteristics. 

The English business man does not change 
his advertising agent or his advertising man 
with the rapidity with which I have noted it 
is done in the United States. He realizes 
that it takes a man a long time to absorb the 
traditions of the great business houses of his 
country and to be able to express their point 
of view in print, and when they have found 
a man who can increase their turnover by 
telling the story of their house through the 
press and on the hoarding, they are loth to 
change him for someone else. 

So it follows that although it takes a man 
longer in an agency business, such as I am en- 
gaged in, to get accounts in Great Britain 
than in the United States, he holds them a 
great deal longer. 

On the other hand, the English- business 
man’s traditional fame for square dealing and 
straightforwardness makes it much easier te 
make an advertising success than it would be 
with the younger nation and with the young- 
er business houses. 

When you can take a house with two or 
three hundred years’ reputation for making 
goods of quality and tell the million rather 
than the thousand of the characteristics of 
that house and its product, it is easy to get 
a quick demand. 

I believe that the day is not far distant 
when the architect will find that it will pay 
him to place his claims before those who 
might use his services. 

I believe that the sound physician should 
have the right to advertise that is now only 
permitted to the quack. 


| believe that the legitimate stockbroker 
should have the right to advertise his legiti- 
mate methods, which right is now solely the 
prerogative of the bucket shop. 

I believe that the church will advertise be- 
cause she will see the necessity of placing the 
gospel in the right way before the people in 
the advertising man’s way. 

I believe that the politician will soon real- 
ize that the most powerful weapon in the 
world is scientific advertising. 

I believe that advertising will come into 
its own in eaeh of these spheres, for the rea- 
son that organizations which control the 
architect, the stockbroker, and the physician. 
will realize that it is not playing the game 
with the public to let the charlatan get their 
trade. They will realize that if the fakir can 
use the great weapon of publicity of his profit 
how much more will it mean to men follow- 
ing a legitimate profession if they use the 
Same weapons. 

1 do not think that America is one whit 
ahead of the United Kingdom as regards skill 
in the preparation of advertisements, consid- 
ering the different public to which the latter 
has to appeal. Where America leads is in this 
marvellous organization of its advertising 
men through the club movement. 

Another commendable feature of this club 
movement as I see it, is the fact that workers 
are selected as executive officers instead of 
figureheads. It makes no difference what 
sphere of advertising a man may be engaged 
in: if he is a natural leader of men with nat- 
ural organizing power—a master of his craft 
—he is put in the position which he deserves. 
Men do not consider what jealousies may be 
caused; they eliminate the reason for them 
by their frankness and open way of doing 
things. he common ground on which men 
meet who represent every phase of advertis- 
ing, both buyer and seller, must indicate to 
the American public the honesty of the busi- 
ness in which they are engaged.—Associated 
Advertising. 
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The Trade and Professional Sections 


In this issue are printed some more of the reports from the trade and professional sec- 
tion meetings held during the 1914 Rotary Convention at Houston. 


Fire and Casualty Insurance Section 


The following topics were discussed : 

The classification of fire and casualty in- 
surance in Rotary. 

Fire insurance business in a large city and 
conditions affecting it. | 

The operations of the large city broker. 

Methods of obtaining business in a large 
city. 

A general discussion was had of conditions 
affecting these branches of insurance in the 
different towns represented by those present. 

Considerable interest was manifested in 
this meeting regarding the future sectional 
trade meetings of our section and it was 


the desire of those present that future meet- 
ings be held earlier in the week of the con- 
vention thus giving the members engaged 
in this class of insurance opportunity to cul- 
tivate the acquaintances of those met at the 
meeting. 

A motion was passed thanking the local 
Rotarians engaged in the fire and casualty 
business for the luncheon given us on this oc- 
casion. 

It was recommended that the time of this 
sectional meeting be allowed to be set by the 
delegates interested in this line at whatever 
period during the convention week of 1915 
as may best suit their convenience. 


Funeral Directors Section 


The following topics were discussed : 

The subject of the exchange of courtesies 
in business lines among fellow Rotarians, us- 
ing such influence as may be entirely consist- 
ent with the aspect of the case in hand, and 
the position or relations of those having such 
matters in hand. 

The good feeling that should prevail in the 
ranks of the Rotarians in the interchange of 
business courtesies in general. 


The recommendations were 
offered : 

Exchange of courtesies in business lines 
among fellow Rotarians. 

Protection of shipping Funeral Directors 
on all bodies received. 

Officers chosen for the ensuing year: 

Chairman—L. P. Puckett, Waco, Texas. 

Secretary—Porter F. Loring, San Antonio, 
Texas. 


following 


Lumbermen Section 


After a general discussion of basie condi- 
tions throughout the jurisdiction of Rotary— 
it was unanimously conceded that business 
conditions as a whole are on a firm and 
healthful basis and entering upon a period of 
great prosperity. 

We recommend that Rotarian Lumbermen 
take advantage of the service offered by the 
Secretary of the International Association 


and provide themselves with a Roster of their 
fellow Rotarian Lumbermen—to the end of 
providing a source of valuable information 
and greater improvement of their own service 
—by the interchange of ideas and informa- 
tion through correspondence. 

Officers chosen for the ensuing year, Chair- 
man Fred E. Golding, Los Angeles; Secre- 
tary B. F. Greenwood, Houston. 


Office Equipment Section 


1913, 


Minutes of the Buffalo, August 19, 
meeting read and accepted. 

The result of the meeting was that a com- 
plete directory of the Office Equipment Trade 
Section be compiled by Ivan E. Allen of At- 





lanta and circulated, and that same be print- 
ed by the Standard Printing & Lithograph- 
ing Company, Mr. Hamblen of Houston. 
Resolutions were adopted requesting the 
International Association to appoint a Trade 
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Section Committee of three, Chairman and 
two members, and it be their duty during 
the year to organize the classifications into 
of trade include 


groups sections so as to 


overlapping classifications. 

Officers chosen for the ensuing year: Chair- 
man, Ivan FE. Allen, Atlanta, Ga.; Secretary, 
George B. Wray, Indianapolis, Ind. 


Pianos and Organs Section 


This section met aboard the vacht “Ze- 
land” belonging to Ex-Mavor Rice of Hous- 
ton, Texas. 
The following subjects were discussed : 
“Address of Welcome,” by John McClure. 
“Response,” by John S. Banks. 
‘ Address, “Opportunities Afforded by Ro- 
tary,” by Edwin C. Miller. 
“He Profits Most Who 
“Why?” by J. A. Turner. 
“General Discussion on Rotary,” by John 


Serves Best.” 


E. Shelby, division vice-president. 

“Music, a Necessity,” by H. G. Stanton. 

Henry J. F. Ludeman, of Savannah, acted 
as Secretary. 

Chairman Banks was presented with a lov- 
ing cup by the members of his committee. 

In conclusion the meeting of this section 
was in every way a most enjoyable one, and 
the ladies were invited to accompany us on 
the trip and they too seemed to thoroughly 
appreciate thé outing. 


Printers Section 


The following topies were discussed : 

1. How many shops use cost systems. 

2. To what extent is the practice of tak- 
ing work at time and material basis culti- 
vated. 


» 


3. What percentage of customers specify 


stock. 

!. What is the best way for the printers 
to advertise. 

5. Are daily papers profitable. 

6. What plan can Rotary printers evolve 
to help each other in the interchange of 
ideas. 

7. Is it practicable to use a watermarked 
Rotary Paper. 

8. What should be done in regard to a 
permanent organization. 

9. Are salesmen profitable. 

The following action was taken, resolutions 
adopted, etc. (Numbered according to topics 
on page 1): 

1. Gifford M. Booth of Wichita made a 
three-minute talk on the advantages of the 
Recommended that depreciation 
each month and invested in 
Accounts thirty days past 

loan fund and_ interest 


cost system. 
he taken out 
building fund. 
due be kept in 
charged. 

2. It was found that taking work at the 
time and material basis was becoming more 
universal and was proving more satisfactory 
to both printer and customer. It was re- 
solved that we continue to do everything pos- 
sible to bring about its use. 

3. In the East a large percentage of cus- 
tomers specify stock; in the South and West 
only about one per cent, 


!. The printer’s best advertising is  se- 
cured through the liberal use of his own 
product. 

5. Daily papers are not profitable to the 
printer by reason of the small number of 
readers who are users of printed matter. 

6. Several plans were offered for the in- 
terchange of ideas, specimens and advertising 
but none adopted. A Committee composed 
of E. W. Brooks of Denver, William Getting- 
er of New York, Jno. C. Henley of Birming- 
ham to draft a set of questions and formulate 
a program of papers for the next convention. 

7. After much discussion as to the ad- 
visability of “using” (using crossed out and 
adyting inserted) a Rotary watermarked pa- 
per the following resolution was adopted: 
That there is no objection to the merchandis- 
ing of such a paper but the tendency of opin- 
ion is that it would be best not to and that 
a different name than Rotary would be pref- 
erable. 

8. A condensed outline of a permanent 
and individual organization was offered. Her- 
bert C. May of Houston was appointed a com- 
mittee of one to prepare a treatise thereon 
which Frank T. Riley of Kansas City would 
have printed and distributed to all Rotary 
Printers. 

9. Salesmen or solicitors are considered 
unprofitable. Geo. Ralston of Los Angeles 
offered his slogan: “No solicitors to annoy 
you, but a salesman when you.need one,” 
which was recommended, 

The 


fered ; 


following recommendations are of- 
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That an exhibition of printed and direct 
advertising be held during the next conven- 
tion. 


Officers chosen for the ensuing vear: 
Chairman, Gifford M. Booth, Wichita, Kan. 
Secretary, Herbert C. May, Houston, Tex. 


Real Estate Section 


The following topics were discussed : 

The Single Tax and the Houston plan of 
Taxation. 

Relation of the Real Estate Agent in re- 
gard to Better Housing conditions. 

General discussion of Mortgage and Real 
Estate Loans. 

General discussion of planning and market- 
ing sub-divisions and Home Parks. 

General discussion of Commissions on 
Sales and Leases. 

Discussion of the 
Auction Sales on the general 
business. 

What allied lines or interests should be in- 
cluded under this trade section. 

The following resolution was adopted: 

Resolved, That the Real Estate Trade Sec- 
tion recommend to the Officers and Directors 
of the I. A. R. C. the appointment of a Gen- 
eral Committee of three on Trade Sections, 
whose duty shall be to assist, encourage and 


Relation -and Effect of 
Real Estate 


promote the organization of Trade Sections 
under groupings of allied interests among 
Rotary Club members. 

tesolved, That the members of the Real 
Estate Trade Section heartily endorse the 
enactment in all States and Cities where they 
do not now exist, laws compelling Better 
Housing conditions, and for the proper en- 
forcement of such laws where they do now 
exist. 

And believing that such laws are in perfect 
accord with the true Rotarian principle of 
Service, do commend this resolution to all 
individual clubs. 

The following recommendations were of- 
fered: 

That the Real Estate Trade Section be 
made to include: Real Estate, Renting, Real 
Estate and Mortgage Loans, Sub-divisions, 
Building and Improvements, Investments, 
Title Guarantee Companies Office and Apart- 
ment House Building Management. 


Rubber Goods Section 


The following topics were discussed : 
CRUDE RUBBER. 

1. (a) How can speculation in the supply 
of Crude Rubber be prevented ? 

(b) Why cannot business relations be es- 
tablished direct between the producer of 
Crude Rubber and the manufacturer and 
thus cut out the middle man? 

2. Would it be a good thing to do away 
with guarantees and adjustments on automo- 
bile tires ? 

3. Why not require manufactureis of rub- 
ber goods of all kinds to print or stamp on 
the article or package the percentage and kind 
of Crude Rubber used ? 

The following resolutions were adopted: 

1. Whereas, certain brokers, importers 
and speculators in Crude Rubber, regardless 
of the rights and best interests of the manu- 
facturer and consumer of rubber goods, have 
succeeded by speculation and otherwise at 
different times, in disturbing the market, 
and advancing the price of Crude Rubber far 


beyond the price which would be normal and, 


natural were the laws of supply and demand 


not disturbed, thus advancing unreasonably 
the prices of rubber products to the ultimate 
consumer— 

Now, there fore, he il resolved. that this See- 
tion does recommend that the President of 
the International Association of Rotary Clubs 
appoint a Committee of five—two from Great 
Britain and Ireland—two from the United 
States and one from Canada, one of whom 
shall be a producer—three manufacturers and 
one a large dealer in rubber, who will investi- 
gate this matter at their own expense and 
report fully at the next Sectional Meeting in 
1915, a plan to overcome the conditions above 
set forth. 

2. Whereas, certain have 
into the automobile tire industry because of 
mnisrepresentation and unreasonable demands 
on the part of tire users, making it necessary 
for manufacturers to add a larger percentage 
above cost of this product, to cover “adjust- 
ments” whether just or unjust, thus adding 
greatly to the first cost of tires, and 

Whereas, this practice of “adjustments” 
has worked a hardship on the careful 
driver, making it obligatory on him to pay 


abuses crept 














* 
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reduce the price of tires accordingly. 


for the recklessness and carelessness of other 
Officers chosen for the ensuing year: 


drivers : 

Now, therefore, be it resolved that the Chairman, John A. MacMillan, e-o Dayton 
International Association of Rotary Clubs use Rubber Manufacturing Co., Dayton, Ohio. 
its best influence to induce all manufacturers Secretary, S. C. Randals, 215 San Jacinto 


of auto tires to withdraw all guarantees and  Ave., Houston, Texas. 


Rubber Stamps, Stencils, Seal and Metal Sign Section 
ognization it has earned commensurate with 
its importance, therefore we recommend 
there be adopted a system of ascertaining 
‘costs of production ¢ overheé ar 0 
and brass stamps, stencils, seals, badges, costs 0! a lucti . and overhead charges t 
; ; ee he Sr W build a foundation for future development. 
metal signs and plates, burning brands. “i “hed 
‘ WIG: 54 . We therefore request that the President 
metal and fiber checks of all kinds. pattern ; ? es 
“or eet ose - sof - the International Association of Rotary 
letters, ticket punches, numbering machines, 7 
A MAE re Clubs appoint a committee of three (3) Ro- 
check protectors and all accessories appertain- , com ‘eg 
sar thaeireile tarian Rubber Stamp Manufacturers to con- 
y There, ° . . . 
ox ; | en oe fer with a like committee from the Interna- 
‘i Se ——— nie a era — tional Stamp Manufacturers Association to 
men who are members of the fT. iA. Of KN. carey out this recommendation and report 
—- Mat the International Association of their findings and recommendations to the 
Ste Mi acturers. ‘ . . re . 
‘amp Manutacvure! 7 Secretary of the International Association of 
3. It 1S recommended that the ethics and Rotary Clubs at an early date and the same 
prices on the basis ol SERN I¢ 1D and legiti- he published in THE ROTARIAN, as well as 
mate returns be established and maintained, in the Stamp Trade News (Washington, D. 
hut not contrary to the laws and regulations C3. Commercial Stamp Trade News (Uon- 
of any State, County or Federal Laws of the (don, Eng.), and any other to be recommend- 
United States, Canada and other countries, ed later. 


The following topics were discussed : 


1. What lines of merchandise constitute 
the rubber stamp industry? Rubber, steel 


according to local conditions. Officers chosen for the ensuing vear: 

We feel that our Industry, representing an Chairman, Eugene M. Tilden, Washington, 
investment in the United States alone of I. C., 725 13th St., N. W. 
over Ten Million Dollars ($10,000,000) Secretary, Sam’! S. Rosendorf, Richmond, 
has not been accorded the standing and ree- Va. 


Telephone Section 


means of communication, and that this stand- 
ard of efficiency cannot be attained in an 
undertaking of such magnitude as is required 
he ¢ . to satisfactorily serve the general public in 
The following recommendations: were of- this country, with means of wire communica- 


The topics discussed were: 


Government Ownership and The Relation 
of the Telephone Company to the Publie. 


fered : ae tion, under the usual governmental routine. 
That each telephone representative In the It is further held that as good citizens. the 


various Rotary clubs of the United States obligation rests upon us to make plain all the 
take occasion to present to his fellow mem- conditions as they apply to the public inter- 
hers all the available facts in meeting the fal- est. attendant upon the theory of government 
lacy of government ownership. ownership as advanced. 

It is held that the interest of the whole Rotarian A. M. Ramsay of the Chicago 
citizenship depends upon the standard of effi- Telephone Company was chosen as chairman 
ciency necessary in maintaining satisfactory for the coming vear. 


Storage, Transfer and Warehouse Section 


The matter of forming a permanent organi- that the time was opportune for an organiza- 
vation of Rotary warehouse men was freely tion of this kind and it was decided to ad- 
discussed and it was unanimously decided journ the meeting until 9 a. m., June 26th, 




















The Trade and Professional Sections 71 





The adjourned meeting was called to order 


by Mr. A. H. Greely. Upon motion, duly 
seconded, V. O. Lawrence was selected tem- 
porary Chairman and C. 8. ‘Turner temporary 
Secretary. 

It was decided after a full discussion of 
the entire subject to organize permanently 
and, on motion, which was seconded, the 
Chairman was authorized to appoint a Com- 
mittee to nominate seven Directors to serve 
until the next Convention of Rotary Clubs. 

The Committee after retiring nominated 
the following, who were unanimously elected : 

President, V. O. Lawrence, Oakland. 

Vice-President, James A. Pugh, Chicago. 


Secretary and Treasurer, O. M. Omstead, 
Des Moines. 

Director, 'T. H. Buckley, Boston. 

Director, A. H. Greely, Cleveland. 

Director, Temple Harris, Fort Worth. 

Director, EK. R. Burton, Montgomery. 

On motion, duly seconded, ‘authorizing the 
Chairman to appoint a Committee on by-laws 
he appointed E. S. Omstead, Chairman, A. 
H. Greely and W. W. Warren. It was moved 
by Mr. Warren, seconded by Mr. Greely, that 
the Board members qualified have power 
to fill vacancies on the Board to complete or- 


ganization. 





Motor fess Personal 















SA Little 
Bird Told 
Us That— 











Sam Williams of Galveston has been on an east 
ern buying trip. 
iM 
President Menlove of Winnipeg has made a new 
business connection. He is now the western man 
ager of a big insurance concern. 
we 
Harry Stanley of Wichita has been in Chicago 
seeking the arguments pro and con for the estab 
lishment of more than one Rotary Club in a eity. 
J 
International Director Tompsett of St. Louis is 
visiting and speaking lefore a number of Ro 
tary clubs in the middle west. 
at 
C. W. Howe, formerly of Houston, who organ 
ized the Springfield (I1l.) Rotary Club has his 


heart and mind set on organizing Rotary in De 
eatur, Illinois. 





Chas. P. Mueller, the Rotary florist of Wichita, 
Kansas, lost a camera at Houston. If any one 
found a stray camera please communicate with 
Rotarian Mueller. 

a 

Bismark Heyer of Fort Worth has keen u» 

north again looking after his piano factories. 


ae 


Russell Greiner’s great uncle, Charles A. Wood 
ward, ‘‘the oldest Rotaran alive—92,’’ spent the 
summer in Indiana and then returned to Cali- 
fornia visiting various Rotary clubs enroute. 


a J 


Rotarian Adolph E. Kiesling was recently elect 
ed as president of the International Association of 
Rexal Druggists at their convention in Toronto. 

As Mr. Kiesling was not present at the conven 
tion it was a special great honor to him. 

Those who were at Houston will remember Kies 
ling as the man who always had an automobile 
ready for us. We congratulate him and the Asso 
ciation. 


at 


Division Vice-President Shelby of Birming 
ham (Ala.) has been up in the north attending 
to business and preaching: ‘‘If you mean hard 
times—there ain’t no sech animals.’’ On_ his 
travels he addressed the Indianapolis, Louisville 
and Chattanooga clubs. 

Secretary Campbell of Louisville * Mir. 
Shelby gave us a very interesting talk on ‘ Rotary, 
Its Obligations and Privileges,’ and we all feel 
that Mr. Shelby’s visit will prove of great bene 
fit to us. The formation of new clubs at Padueah, 
Lexington and Knoxville was discussed.’’ 


Says, 
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Sioux City Delegation at Oklahoma City enroute 
to the Houston Convention 








(They have just finished singing 
their favorite song.) 





We’re from Iowa, I-owa 
From that grand old land 
A live Rotarian tand 

We're from Iowa, I-owa 


That’s where the tall corn grows! 

















A Word From the President 


FELLOW ROTARIANS: 


In visiting the various Rotary clubs I notice some Rotarians 
wearing the local club button instead of the official button or em- 
blem of the International Association of Rotary clubs. Many of 
these local buttons are emblematic of some historical, geographical 
or industrial phase of the particular locality and are not easily 
understood or recognized by one not familiar with the local story. 

There is but one Rotary emblem recognized by Rotarians every- 
where, and that is the official emblem on the button of the Inter- 
national Association of Rotary clubs. I want to ask each club to 
urge its members to purchase and wear the button of the Interna- 
tional Association. These buttons can be secured through your lo- 
cal Secretary at a nominal cost.. Just a little work on the part of 
your club officers will place one of these buttons in the hands of 
each member. Will you do this for the International Association ? 
We want your assistance just now, to the end that every Rotarian, 
everywhere, will own and wear the emblem of International Rotary. 

Particularly do I make this appeal to all the clubs that have not 
adopted any local button. I would like to see requisitions for 10,000 
of the International Emblem Buttons come into Headquarters 
before the end of 1914. FRANK L. MULHOLLAND, 

President. 



































“From Little Acorns, Mighty Oaks Grow” 


os: 











Progress in Rotary Extension Work 








Eastern Division U. S. A., 
E. J. Berlet, Vice-President. 


ATLANTIC CITY (N. J.). 

Dr. J. S. Logue (Osteopath), New York Av. and 
Boardwalk, is chairman of the Organizing com- 
mittee for the Rotary Club of Atlantie City. Dr. 
Logue writes us that he is very enthusiastic about 
the successful organization of a Rotary club in 
Atlantie City. Has ten persons whom he thinks 
would form a splendid nucleus for the club and 
expects to go ahead within the next few days to 
complete their organization. 


HAVERHILL (Mass.). 

The establishment of a Rotary club in Haverhill 
is in the hands of William E. How (Stationer), 
27 Washington Sq. Mr. How is also chairman of 
the Organizing committee for the Rotary Club of 


Haverhill. 
4 


Southern Division U. S. A., 
John E. Shelby, Vice-President. 


AUGUSTA (Ga.). 

Extension work in this city is meeting with 
splendid suecess. The Acting Secretary Mr. Brin- 
son writes us, ‘‘I had a meeting in my office yes- 
terday (September 9th) of seven live-wires who 
will meet again Friday, September 11th and select 
25 men for charter memtership.’’ The sugges 
tion came through a Savannah Rotarian. 

The officers are: 

Temporary Chairman—Jas. M. Hull, Jr. 


Acting Secretary—F. L. Brinson, Secy. Mer- 
chants and Manufacturers Association, 401 Harri- 


son Bldg. 


PADUCAH (Ky.). 

The organization of a Rotary club in Paducah 
is slowly on its way. The matter is in the hands 
of E. G. Seott, President Smith & Scott Tobacco 
Co., and H. J. Jeffery, District Manager Paducah 
Home Telephone and Telegraph Company. 


ROME (Ga.). 
The Rotary Club of Rome has made application 
for affiliation as a member of the International 


Association. 
bj 


Central Division U. S. A., 
W. D. Biggers, Vice-President. 


BATTLE CREEK (Mich.). 
Extension work in this city is being carried on 
by Dr. Hugh W. Conklin, 312 Ward Bldg., who is 
chairman of the Organizing committee for the Ro- 
tary Club of Battle Creek. Dr. Conklin was sug- 
gested to us by Rotarian Herroder of the Rotary 
Club of Detroit. Dr. Conklin writes us that he is 


‘pushing hard the establishment of a club in that 
city and that with the line of men he is getting 


interested, they will have a real Rotary Club in 
time. ’’ 


BAY CITY (Mich.). 
The Rotary Club of Bay City has made applica- 
tion for affiliation as a member of the International 
Association. 


COUNCIL BLUFFS (Iowa). 

Director Tompsett was instrumental in getting 
Mr. C. C. Lyon, e/o Couneil Bluffs Remedy Com- 
pany, interested in the Rotary idea. Mr. Lyon 
writes us that his attention has been forcibly at 
tracted to the Rotary club and what it is doing 
and that he is interested in learning more about 
it, and intends to take up the matter with several 
good live fellows and aseertain their attitude to- 
ward it. 


GALESBURG (IIl.). 

They say: Our organization is composed of 
twenty of the livest young men in Galesburg. Each 
one picked is the best all around representative 
of his business or profession under forty years of 
age. There were ten or fifteen more who wished 
immediately to get in but we stopped recruiting 
until September when we expect to take in, say, 
ten more and then from that time on take them in 
as material shows itself. One of our members, 
Mr. R. C. Schroeder, was a Rotarian at Joliet. 
This is a college town having three prominent col 
leges and the type of men enlisted in our 
club is of a high standard both from a stand- 
point of educational standards and all around so- 
ciability. 

OTTAWA (IIL). 

The Rotary Club of Ottawa has made application 
for affiliation as a member of the International 
Association. 

QUINCY (IIL). 

From Rotarian Korn of Davenport, we learn that 
the organization of the Rotary Club of Quiney will 
be completed this month. 

The chairman of the Organizing committee is 
John Korn, Mgr. H. Korn Baking Co. 


WAUSAU (Wis.). 

The organization of a Rotary elub in Wausau is 
heing perfected with a good list of members. 

The chairman of the Organizing committee for 
the Rotary Club of Wausau is Mr. A. W. Prehn, 
Vice-Chairman Wisconsin Panama-Pacifie Exposi- 
tion Commission. 


YOUNGSTOWN (Ohio). 

From Rotarian Klumph of Cleveland (Director 
of the International Association of Rotary Clubs), 
we have learned the following: 

‘*T am pleased to inform you that I, with many 
other Rotarians, established the Youngstown club 
last night. President McVey and myself took 
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a special carload of Cleveland Rotarians, 
numbering about fifty. The New Castle Club came 
over with about forty. There were present about 
twenty proposed members for the Youngstown club, 
making in all over one hundred men at the tables. 

‘“Seldom have I ever experienced a more beau- 
tiful meeting. 

‘<The few men who have rallied around the flag 
of the Youngstown club look like very high class 
men. Mr. Owsley, the father of the club, is an 
unusually high class fellow, being the most promi- 
nent architect in the city and a man who will be 
a great credit to Rotary. 

‘¢Tnternational Rotary is to he congratulated on 
the Youngstown club. They will hold their meet- 
ing and organize and elect officers within the next 


down 


day or two.’’ 
The Chairman of the Organizing committee is 


Chas. F. Owsley, 1301 Mahoning Bank Bldg. 


Western Division U. S. A., 
R. H. Cornell, Vice-President. 


HUTCHINSON (Kas.). 


Mr. W. L. Rosier, c|}o Hutchinson Oil Co., who is 
the chairman of the Organizing committee for the 
Rotary Club of Hutchinson, writes us, ‘‘I have 
talked the matter over with several of my business 
friends and find that they are strong for the Ro 
tary idea.’’ They expect to complete their organi- 
zation about the Ist of October. 


TOPEKA (Kas.). 
The Rotary Club of Topeka has made application 
for affiliation as a member of the International 
Association. 








| In Glad Content 


“1B world they say, is gettin’ old an’ weary as can be; 
But write me down as sayiv’ it’s good enough fer me! 


It’s yood cnough, with all its grief, its pleasures, an’ its pain; 


| 

| An’ there's a ray of sunshine for every drop 0° rain! 

| They slumble in the lonesome dark, they ery for light to see; 
But write me down as sayiw it’s light enough fer me! 

| It’s light enough to lead us on from where we faint an’ fall, 


; : , , 
Aw the hilltop nearest heaven wears the brightest crown o' all! 


They talk about the fadin’ hopes that mock the years to be; 
But write me down as sayin’ there's hope enough fer me! 
Over the old world’s wailin’ the sweeter music swells; 


In the stormiest night I listen an’ hear the bells—the bells! 


This world 0° God's is brighter than we ever dream or know ; 

















Its burden’s growin’ lighter—and it’s Love that makes em so! 
tn Tm thankful that P'm livin’ where Love's blessedness I see, 
‘Neath a heaven that’s forgivin’, where the bells ring “Home” to me! 


—FraNK L. STANTON. 
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The New Adman—The Advertising Counsellor 


How He Will Increase the Efficiency of Newspaper Advertising 


By William C. Freeman 


Ht Advertising Counsellor pessesses.the 
following qualifications : 
1. He likes advertising and believes 
in it. 

2. He stands absolutely for truthful ad- 
vertising. 

3. He is able to determine between that 
which is chaff and that which is wheat; the 
reliable and the unreliable; the objectionable 
and the desirable. 

4. He is broad-minded 
merit in others. 

5. He knows the value of all publications 
in his field, their circulations, and their rates 
for advertising. 

6. He knows how to sell advertising him- 
self and never asks an associate to do any- 
thing that he is not willing to do himself. 

7. He is well informed as to why adver- 
tisers in his territory follow ceitain customs 
and adopt certain policies—why they succeed 
in great measure, or fail proportionately. 

8. He has an accurate grasp of the busi- 
ness possibilities in his field and knows why 
advertisers can employ his publication to 


and recognizes 


good advantage. 

9. He is able to advise his associates how 
to develop different lines of business and why 
these lines should advertise not only in his 
publication, but in others as well. 

10. He reads advertisements carefully and 
critically—not the latter just to find fault, 
but in order to analyze them, so that he will 
be able to advise intelligently as to their suc- 
cesses or failures. : 

11. He knows advertisers and keeps in 
personal touch with them; he studies their 
husiness and is able to answer their questions 
intelligently. He has their confidence and 
they welcome suggestions from him. 

12. He consults frequently with his asso- 
he receives suggestions from them 
He has con- 


ciates ; 
and gives suggestions in return. 
fidence in them and they in him. 
13. He is willing to call on customers of 
his associates and is able, oftentimes, to assist 
them in closing contracts, and then is big 
enough to give them credit for doing the 
work, ; 
14. He keeps in touch with the editorial 
and news departments of his publication; 
with the composing room forces, the circula- 


tion department, and the mechanical depart- 
ments, because all departments of a publica- 
tion have a bearing on the successful develop- 
ment of the business. 

15. He works in harmony with all the 
forces in his organization and seeks informa- 
tion from everybody as to the value of this 
or that form of adveitising—which kind ap- 
peals to them. 

16. He studies public opinion as to which 
is good and which is not good advertising. 
This enables him to suggest to his associates 
and to his clients the kind of advertising that 
will best bring results. 

17. He encourages his associates to write 
advertisements and submit them to piospec- 
tive advertisers, and himself writes advei tise- 
ments. Much new business is developed in 
this manner. 

18. He knows that courtesy to all is im- 
portant and enforces it. He sees to it that 
information is furnished willingly and pleas- 
antly by everybody connected with his depart- 
ment. He exacts courtesy from agents and 
advertisers for his associates and himself. 
He resents any reflections upon his publica- 
tion or upon any of his associates. 

19. He knows his publication thorough] 
and is able to impart his knowledge of it to 
his associates. He gives them facts about its 
circulation, the value of its features—he em- 
phasizes its policv—he makes those who are 
members of his official family proud of their 
publication. 

20. He insists that his associates shall be 
able to sell the publication to themselves be- 
fore they try to sell it to advertisers. 

21. He works harder than anybody else in 
his department—he inspires those around 
him by his work—he is able to outline adver- 
tising campaigns—he gives his associates 
equal power with himself to close contracts. 

22. He insists that the rate card shall be 
an open ‘book and there is a complete under- 
standing by everybody in regard to positions 
and conditions surrounding all contracts. 

23. He insists that each salesman shall! be 
his own master and must feel that he is 
backed up to the limit by his publication. 

24. He co-operates with advertisers- 
helps them in every way he can, and sees that 

(Concluded on page 115.) 




















76 THE 


ROTARIAN 





CLASSIFIED DIRECTORY OF 





PROFESSIONAL MEN IN ROTARY 








CERTIFIED AND PUBLIC ACCOUNTANTS 
Baltimore, Md , Chas. L. Hehl. 


Calvert Bldg. Phone St. Paul 4099, 


Chicago, Ill, Edward E. Gore. _ 
$24 Mo nadnoc k Bldg. 


Phone Harrison 1232. 
Minneapolis, Minn., Ralph D. Webb. 
630 Security Bank Bldg. Phones Nic. Goze, Cent. 4168. 











Muskogee, Okla., John A. Arnold. 


328-529 Flynn- Ames Bldg. Phone 122 


New Orleans, La., Chas. E. Wermuth. 


718-720 Hennen Bldg. Phone Main 4232. 


Pittsburgh, Pa., Frank Wilbur Main & Co. 


123-6 Farmers Bank Bidg. Phone 2368 Grant. 











San Francisco, Calif., L. H. Greenhood, C. P. A. 


107-9-11 Clunie Bldg. 


Seattle, Wash., E. G. Shorrock & Co. 





Madison, Wis., Welton & Marks. 


413 Pioneer Bldg. Phene 645. 


Montgomery, Ala., Holloway & Mackenzie. 
812-16 First Natic nal Bank Bidg. 


Nashville, Tenn., Manier, Bryan & Crouch. 
23-28 Noel Block. 


New Orleans, La, H. W. Robinson. 
226-229 Hennen Building. Phone Main 4605. 


Omaha, Neb., Harley G. Moorhead. 


632-636 Brandei xis Theatre Building. 


Paterson, N. J., Albin Smith. 


152 Market St. Phone 486, 


Peoria, Ill.. McRoberts, Morgan & Zimmerman. 
319 Main Street, Phcne Main 585. 


Philadelphia, Pa., Glenn C. Mead. 
$18 Real Estate Trust Building. 





























Portland, Ore., Estes Snedecor. 
726 Corbett Bldg. Phone Marshall 1256. 


Richmond, Va., Bloomberg & Hutzler. 
Virginia Ry. & Power Bldg. Phone Monroe 2805. 








222-223-224 Central Building. 


Washington, D. C., Otto Luebkert. 


308 Colors ado Bldg. Phon ne Main 2705. 








ARCHITECTS 


Camden, N. a2 Moffett & Stewart, Inc. 


Jessup Building. Phone, Bell 1535. 


Muskogee, Okla., C. W. Dawson, A. I. A. 


412 Iowa Bldg. Phene 1973. 














ATTORNEYS-AT-LAW 





Albany, N. Y., Chas. S. Stedman. 


1445 Broadway, N. Y. Phone Main 1108. 


Atlanta, Ga., Lee M. Jordan. 
417- 120 Trust Co, of Ge orgia Bldg. 


Baltimore, Md., Thos. Foley Hisky. 


215 N. Charles St. Phene St. Paul 1658. 


Buffalo, N. Y., Botsford & Lytle. 


834 Prude mtial Building. 


Chicago, Dl. Harris, Dodds and Kagy 

1317 Unity Bldg. Phone Central 1437 a Yeis. 
Ohio, Gideon C. Wilson. 
Phone Main 413, 


Phone Bell 312M. 











Cincinnati, 
__ 54-55 Wiggins | Block. 


Clarksourg, West Va., Robt. R. Wilson. 
Empire Nat’l Bk. Bldg. "(Hon, Mem. Cincinnati R. C.) 


Cleveland, Ohio, Weed, Miller & Rothenberg. 
a 702 Engineers Bldg. Phones Main 4107, Cen, 489-W. 
Columtus, Ohio, Bennett & Westfall. 


8 East Long Street. Main 5411. 


Dayton, Ohio, Lee Warren James. 
509-516 U. B. Bldg. Phones Bell M. 601, U. 











S. 2601. 


San Antonio, Hertzberg, Barrett & Kercheville. 


Practice in all Courts. Notary in office. 


San Diego, Calif., Gordon L. Gray. 
416-418 Unicon Bldg. Phones, Home 4169, Main 416. 


San Francisco, Cal., Harry G. McKannay. 
550 Montgomery St. "Phone Douglas 34 70. 


Seattle, Wash., E. L. Skeel. 
1008 Alaska Building. Phone Main 6511. 


Sioux City, Iowa, B. I. Salinger, Jr. 
214-17 Davidson Bldg. Phones, Bell 172, Auto. 


Spokane, Wash., Lawrence Jack. 
610 Hyde Block. Phone Main 3608. 


Toledo, O., Frank L. Mulholland. _ 
1311-17 The Nicholas Bldg. 


Vancouver, B. C., Burns & Walkem. 
(Winch Bldg.) 739 Hastings St. Ph. Seymour 4774-5. 


Winnipeg, Man., A. W. Morley, LL. B. 
601 McArthur Bidg. P. O. Box 1432. Phone Main 228. 


ATTORNEYS-AT-LAW 


(Patents) 


Kansas City, Mo., Arthur C. Brown. 
1216 Commerce Bldg. 


Philadelphia, Pa., Howson & Howson. 
West End Bldg., 32 So. Broad St. 


San Francisco, Calif., Carlos P. Griffin. 
704 Pacific Bldg. Patents. Corporations. 


Toronto, Ont., H. J. S. Dennison. 
Star Bldg., 18 King St. W. 














2496. 















































ATTORNEYS-AT-LAW 


(Accounts and Adjustments) 


Buffalo, N. Y., Allan N. MacNabb. 
644-46 Marine National Bank Bldg. 








Detroit, Mich., Irvin Long. 
915 Hammond Bldg. Phone Cadillac 481, 


Philadelphia, Pa., Archibald Todd Johnson. 
8 Real Estate Trust Bldg. Phone Filbert 46-35. 





Duluth, Minn., Frank E. Randall. 


606-10" Providence Bldg. Phones Grand 746, Melr. 726. 





DENTISTS 





Houston, Tex., Gill, Jones & Tyler. 
First Natio nal Bank Biag. 


Indianapolis, Ind., Pickens, Cox & Conder. 
Chamber of C omme ree. 


Jacksonville, Fla., D. H. Doig. 
Dyall-Upehurch Bidg. Phone Bell 304. 








Cleveland, Ohio, Dr. William O. Haldy. 
$11 Schofield Bldg. Phene Main 1859. 


Los Angeles, Calif.. Dr. Conrad Deichmiller. 
Dental Specialist. 610-614 Union Oil Bldg. 


OSTEOPATHS 














Los Angeles, Cal., Riddle & Cheroske. 


Offices Suite 904 Higgins Bldg. 





Boston, Mass., Dr. Alexander F. McWilliams. 
Hunting Chambers, 30 Huntingten Ave. 
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Chicago, Ill., Dr. Ernest R. Proctor. 


27 Monroe St. (Goddard Bldg.) Phone Central 5240, 


Houston, Tex., Dr. J. A. Malone. 
620-621 Unicon Nat’l Bank Bldg. Phone Preston 672. 
Los Angeles, Calif.. Dr. Edw. Strong Merrill. 
Suite 801 Ferguson Bldg. Phones A2193, Main 1049, 
New Orleans, La., Dr. Henry Tete. 
1117 Maison-Blane he Bldg. te Main ai 22. 


Cmaha, Nebr., Dr. C. B. Atzen. 
412 Omaha Nat’ I Bk. Bldg. Phone Douglas 3537. 


St. Louis, Mo., Dr. Homer Edward Bailey. | 
229-32 Frise oO Bldg., 9th & Olive Sts. B. P., Olive 830. 























Cleveland, Ohio, Dr. A. Clynton Scott. 
6523 Euclid Ave. Ph cne East 26985, 


¥ PHYSICIANS (Specialiets) 
Chicago, Ill., Dr. Milton H. Mack. 


Ww. Madison St. t. Phone e Cent. 3285, Stomach & Intest. 


SURGEON 


Los Angeles, Calif., W. F. Traughber. 
107 -8 Hollingswe rth Blag., Main 1687, F,. 7114. 


UNDERTAKERS 



































PHYSICIANS AND SURGEONS 


Buffalo, N. Y., Charles Henry Andrews. 
588 W. Delavan Av. Phenes No. 882, Front 3882. 








Chicago, Ill., Arntzen, Inc. 


810 North Clark St. Auto Ambulances and Hearses. 


Philadelphia, Pa., Samuel S. Armstrong & Son. 


Funeral Directors. 1600 Columbia Av. Pcplar 60390. 





“Boost the Other Fellow’s Game’—A Slogan 
Suggested for Corpus Christi Growth 


Claude Stout, Late Arrival from Pacific Coast, Tells Rotarians of Methods in Upbuilding of Western Cities, 
in Interesting Address before Members of Rotary Club of Corpus Christi (Tex.) 
with Some Pertinent Suggestions. 


DVICKE to Corpus Christi Rotarians as 
well as to the business men of the city, 
that is considered to be some of the 

best that has been dispensed in some time, 
was given at the last meeting of the Rotary 
club, when Claude Stout, a late arrival from 
the Pacific coast, who is connected with the 
Ward Island Improvement ventures, inter- 
ested his audience for ten minutes with a 
speech that met with the hearty approval of 
his auditors. Mr. Stout’s speech is herewith 
given: 

Mr. ‘Toastmaster, 
guests: 

Eastern people say that California has the 
biggest liars of any state in the Union, but, 
as I am now in Texas I am going to try and 
tell the truth. 

The cities of Southern California have 
made a remarkable and marvelous growth the 
past decade and there has been a reason for 
it. That reason is in the getting together 
and boosting, consistently and judiciously and 
as we claim in boosting the other fellow’s 
game. 

Ten years ago my home city of San Diego 
was a dead town of twenty thousand, split up 
with factions and everybody knocking his 
neighbor, practically, if one thought his way 
progressive or happened to be making money. 
About that time we organized our first boost- 
er club and called it the Fifty-thousand Club 
and began our real effort jn boosting. We 
adopted as our slogan “Boost the Other Fel- 
low’s Game” and I can say honestly and 
that there is no other way by 


fellow Rotarians, honored 


truthfully, 





which a community can prosper and progress. 


In boosting the other fellow’s game, we 
are reasonably sure that the other fellow is 


going to boost for us and if there is any en- 
terprise of merit it is bound to sueceed and if 
it has no merit all the boosting in the world 
will not help it very long. 

By this method of boosting San Diego has 
grown from a dead town of twenty thousand 
to a live, up-to-date city of ninety thousand 
and we have built 40 millions of new build- 
ings in the past eight years. 

We have increased our assessed valuation 
from thirteen millions to eighty-five millions. 
We have increased our bank deposits from 
less than two millions to twenty millions, and 
have increased our postoffice receipts from 
$40,000 to $265,000. Besides miles of street 
paving and other great improvements and to 
top it off they have raised three and a quarter 
millions for an exposition that is going to 
be a credit to a city of half a million. All this 
has been done by getting together and boost- 
ing the other fellow’s game. 

‘There is no reason why we can’t do the 
same thing here in Corpus Christi in the next 
ten years and is up to the Rotary club to 
take the initiative in the matter and make our 
slogan “Boost the Other Fellow’s Game” and 
do it too. 

Don’t sit back and say it’s just a money 
making scheme, if some one comes along with 
something new; of course it is; I don’t think 
there is any of us here just for our health, we 
don’t look it, any way, and I am sure that | 

(Concluded on page 112.) 
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The Savannah Rotary Round Robin 
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A unique souvenir photograph of photographs of every member of the Rotary Club of Savannah, 
prepared and made by Rotarian Geo. R. Foltz, the photographer member of the Savannah Club, and 
presented to each member of the club at luncheon of September Sth, at which time there were 98 pres- 
ent out of the 113 members of the club, who are all contained on the Wheel. 















































TWO MINUTE REPORTS 








FROM THE LIVE ONES 








CLUBS IN THE UNITED STATES 


ALLENTOWN (Pa.). 


See page 90. 


BALTIMORE (M4d.). 


See special article on page 63. 








BINGHAMTON (N. Y.). 








The Binghamton Rotarian for three consecutive 
numbers has given up most of its space to the 
Houston convention. 

The summer attendance at the weekly luncheon 
(non-compulsory) averaged akout 50 per cent. 

Shortly after the outbreak of war Associate 
Editor Seward gave a talk at the weekly luncheon 
on ‘‘ The War in Europe, Why?’’ 

The August clambake was such a success that 
another is already scheduled for September. Mob- 
ilization to take place at a lake about fifty miles 
from Binghamton. 

The current number of The Binghamton Ro- 
tarian carries.the reports of our local retiring offi- 
cers, the reports of Houston Delegates Bump and 
Seward, and the Binghamton roster. 

If Rotary’s ultimatum against war had been 
made sooner, the present war might have been 
averted. The Kaiser had unsheathed his sword 
before he heard of the Houston peace resolution. 

WILLIAM Foote SEWARD, Assoc. Ed. 


BIRMINGHAM (Ala.). 


Trophy Day at Rickwood Baseball Park saw 
a record-breaking attendance, due largely to the 


work of the Birmingham Rotary Clnb. Many promi- 
nent business men, who are members of the club 
and whose time is worth a great deal, dropped 
their business and went into the streets and public 
buildings of the city and sold admission tickets 
right and left. As a result the permanent con- 
vention fund of the club is increased by $500, and 
there is much rejoicing among Rotarians. 
JOHN SPARROW, Assoc. Ed. 


CAMDEN (N. J.). 





Fellow Rotarians: Greetings from Camden! 
We held our opener of the Fall and Winter 
schedule the other night, September Eve (not 


Morn), the first Tuesday as customary. It was 
without exception the best meeting our club has 
ever held, big in attendance, strict attention to 
business, good eats and a royal good time. A 
badger fight was pulled off and I wish space would 
permit me to go into details. Suffice to say that 
one member was on his way down the fire escape 
when a squad of police appeared on the scene. 

The dinner was held on the spacious third floor 
of the Morgan & Stanley Book Bindery, in a brand 
new building. 

The joint outing of the Philadelphia, and Cam- 
den Rotary Clubs took place at Wildwood, N. J., by 
the sea, on July 22nd and Camden again put one 
over on the Philadelphia bunch in the annual base 
ball game between the two clubs—it was a complete 
rout. A prize was offered in the shape of a beau 
tiful silver cup and has to be won three times in 
succession to be retained. 

President Baker and Secretary Stewart repre- 
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A LITTLE ROTARIAN. 

George, Junior, son of Rotarian George P. Smith 
of Philadelphia (our advertising representative) ; 
photo taken at the Philadelphia-Camden Outing, by 
Rotarian E. Minor Fenton of Philadelphia 
(Gummed Lakels). 


sented our club in New York, August 15th, at the 
conference of the Middle Atlantic States Rotary 
Clubs, called together by Vice President E. J. 
Berlet. 

Secretary Stewart has started a club bulletin in 
the form of a four leaf folder, published weekly. 
He is to be congratulated and commended as the 
sheet is the cleverest the writer has seen. Little 
wonder, however, for Bill Coffin is War Correspond- 
ent, some correspondent; nuff said. (If you 
knew ‘‘Bill’’ as we know him you’d be sure to 
appreciate this comment. ) 

From all reports our Delegates, President Baker, 
Secretary Stewart, Jim Scott and Allen Jarvis gave 
a good account of themselves at the Houston Con- 
vention. Yes, No? Let us know about this? 

HusBert H. PFEIL, Assoc. Ed. 


CHICAGO (IIL). 





Some meetings we’re having these days. The 
fall season has opened up and things are getting 
lively. 





Speaking of the war and its effect upon the 
United States, we have been fortunate in securing 
some excellent and well informed speakers. 

At one of our recent luncheons Mr. John J. 
Arnold, Vice President of the Foreign Trade See- 
tion of the Chicago Association of Commerce and 
Manager of the Foreign Exchange Department of 
the First National Bank of Chicago, addressed the 
club on the ‘‘ Benefits and Injuries to American 
Trade by the War in Europe.’’ 

Later, Mr. Chas. E. Kremer, one of the fore- 
most Admiralty Lawyers of the country, gave us a 
very interesting and instructive talk on ‘‘Our 
Merchant Marine.” 

And so we are learning as well as keing en- 
tertained. 

The boys are still talking about that great out- 
ing to Paw Paw Lake. Oh yes, and I must tell 
you akout our basket picnic that was pulled off 
in August. The boys and girls all turned out, and 
say, what fun we did have, playing games and 
racing. Doc Hawley was there with his camera, 
as usual. In brief it just had to be a huge success 
with our dependable, hard working Harry Ruggles 
as chairman and the able assistance of Ed. Row- 
land, Butt and others. 

Ches. will chop this off if I don’t, so I guess I'll 
stop right here. Dr. WILL R. NEFF, Assoc. Ed. 


CLEVELAND (Ohio). 
(=) 





During the past month: 

Rotarian D. Frederick Hurd, Speaker of the 
Day, gave a highly interesting and instructive talk 
on the Interstate Commerce Commission’s new 
ruling for increased freight rate. 

Rotarian E. L. Cheney of the Aluminum: Com 
pany of America gave a graphic description of 
aluminum, its history, method of manufacture and 
its uses. 

Rotarian P. J. Darling, just returned from a trip 
to Europe, gave an interesting talk on his experi- 
ences while there, as well as conditions existing 
in the Old World at the present time. 

Rotarian A. R. Davis of the A. R. Davis Motor 
Company, described at length the automobile in- 
dustry, dwelling upon the subject. from both a 
manufacturing and sales point of view. 

Our first Acquaintance Excursion was well at- 
tended and visits made to the following concerns: 
The J. B. Moos Co., The Hale & Holmes Co., The 
Brookins Co., A. R. Davis Motor Co., The Telling 
Bros. Co. 

Second Acquaintance Excursion equally well at- 
tended and the following plants were visited: 
The Eclipse Electrotype & Engraving Co., The 
Miller Chemical Engine Co. of Ohio, The Wm. Ed 
wards Co. 

September 2nd, fifty members of the Cleve- 
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land Rotary Club journeyed to Youngstown, 
Ohio, by special car, for the purpose of 
being present at the inauguration of the Youngs- 
town Rotary Club. Every indication points to the 
latter organization being a valuable addition to 
the list of the country’s Rotary organizations. 
GEO A, SCHNEIDER, Assoc. Ed. 





With a rattle and a rush the weekly meetings 
of the Cincinnati Rotary Club, with President 
F. W. Gailbraith, and the other newly elected offi- 
cers on the job, and with International Secretary 
Perry as a guest of honor, were resumed on Sep- 
tember 3rd. Nearly two hundred and fifty mem- 
bers were present. 

President Gailbraith made it plain that the Cin- 
cinnati Rotary Club intends to be one of the most 
active in the International Association and started 
a pace which promised to be a fast one. Secretary 
Perry expressed his appreciation of the Cinein- 
nati club’s eagerness in seeking to increase the 
advertising support rendered THE ROTARIAN by 
the various clubs, setting a good example by tak- 
ing, in co-operation with the Chamber of Commerce, 
a page in THE RoTaRIAN for a year beginning 
with the November issue, this issue by the way 
to be the Cincinnati special number. 

A feature was the presentation by R. A. Tingle 
to the new President of a beautiful floral piece 
on the theory that it is a good plan to do some- 
thing for a fellow when he is just starting out, 
instead of waiting until his term is over. 








A special meeting was held August 14th to 
honor the California Golden Wheel. 

Under the auspices of the Cincinnati delegation 
at Houston a four page miniature newspaper con 
taining full account of convention doings was is 
sued to the membership. This may give some 
other club a suggestion for next year. 

CARL DEHONEY, Assoc. Ed. 


DENVER (Colo.). 





The annual picnic was held in August at EI 
dorado Springs, Colorado, where about 115 mem 
bers went in a special train. The sisters, sweet 
hearts and wives were taken along and made quite 
a large gathering. All sorts of stunts were 
pulled off for which prizes were given. Not the 
least enjoyed was the now famous ‘‘German 
choir’’ led by Harry Martin, with their latest suc 
cess entitled ‘‘ Vat Do Ve Haf on Montay’’ which 
was sung before all the crowned heads of Rotary 
at the Houston Convention as well as in the tall 
grass towns enroute. Everybody was happy and 
the picnic was a pronounced success. A vote of 
thanks are due the entertainment committee for 
their well directed efforts. 

Our Board of Directors evidently decided to 
‘‘elean house’’ and the ‘‘never comes,’’ the 
‘*don’t cares’’ and the ‘‘ passives’’ were reminde«| 
of the by-laws and the proposed action of the 
Board with respect to their standing as regards at 
tendance. Those who are unappreciative of the 
privileges and opportunities in Rotary to do some 
thing for the other fellow are better off out of 
Rotary. How many times have you heard that 
it is not a question of ‘‘ How much can I get out 
of it?’ but rather ‘‘ How much can I put into it?’’ 
How much of the milk of human kindness would 








Denver Delegation at Houston Convention (picture taken at Galveston). 
Left to right: E. W. Brooks, H. G. Lyman, P. F. Vagnino, Karl K. Mayer, 


Mrs. 
and L. M. Hibbs. 


Albert Sechrist, Harry D. Martin, Charles W. Adams, Albert Sechrist 
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you expect to get out of the herd if you fed them 
always on the bran(d) of selfishness and greed 
that your inner consciousness makes you feel that 
you are dispensing among your fellow members. 
Ain’t it so, Clarice? 

Somebody hand Doe Monroe an advertisement 
for THE RoraRiAn. The MONROE DOC 
TRINE of the members should be to gladly sup- 
port our ‘‘ House Organ” which is a magazine of 
excellence and value. Returns are assured if you 
get Ad Writer Whittaker to dope out some classy 
stuff (that’s all he deals in or rather originates) 
and then go to it and Perry will do the rest. 

The cartoons of the Denver boys used at the 
Houston Convention certainly ‘‘took.’’ We are 
hearing yet from some delegates who did not get 
all the set but that ‘‘ get the other ten’’ ad down 
in the corner leads them to write on for the rest 
of the ‘‘royal flush.*’ Good boy, Lyman, you cer 
tainly hit the bull’s eye that time! 

GRATTON FE, HANCOCK, Asscec. Ed. 


EL PASO (Tex.). 

Organized less than six months ago and able 
to announce already ninety live, enthusiastic mem 
hers we claim to be ‘‘ going some’’ out here in El 
Paso and to he setting a pace that will make the 
up-and-doing clubs of the west look up. Rotary 
has proven here in its first five months to he some 
thing so much worth while that entrance fee to this 
club was recently raised from $5 to $25, a 500 
per cent increase in one jump. 

With the entrance into the club on August 6th 
of Rev. C. L. Overstreet, pastor of the First Pres 
hyterian Church of El Paso, the ministry became 
represented on the roll. Discussions at the weekly 
luncheons on topics ranging from ‘‘Surgery’’ to 
‘* Billboards,’’ with visitors present from points 
reaching from Chihuahua, old Mexico to San 
Francisco, Vancouver and Paterson, N. J., have 
served to enliven the meetings and have proven of 
much educational value. Frank Lyons, winner of 
the National Peace Oratorical Contest was a reeent 
guest of the elub and delivered for our members 
the prize-winning oration. This club voted unani- 
mously for San Francisco for the 1915 convention 
city. KE. C. Davis, Assoc. Ed. 


GRAND RAPIDS (Mich.). 

The membership of the Grand Rapids Rotary 
Club now totals about fifty-five while the enthusi- 
asm totals ahout two hundred and seventy-five, be- 
ing in the ratio of five to one. 

Our policy has keen to make haste slowly, and 
we have taken in not over three or four mem- 
hers at any one time, and have allowed enough 
time to elapse between each set of new members for 
thoroughly impregnating the new members with 
the spirit of Rotary and the policies of the Grand 
Rapids Rotary Club. 

Great care has heen exercised by the secret mem- 
hership committee in the selection of members, 
and the personnel of the club speaks well for their 
efforts. 

During the summer, the regular weekly luncheon 
meetings, ordinarily held every Thursday at the 
Association of Commerce, have been given up. In 
place of these, a few afternoon and dinner meet- 
ings have been held from purely a soeial stand- 


point. One of these consisted of a dinner given 
at the O-Wash-Ta-Nong Club which the enter- 


tainment committee made a visit to Hades. The 
table was draped in black and was laid out in the 
shape of a huge skeleton, his white bones (made 
of paper), authenticated by our esteemed Doe, 
showed out with startling distinctness against the 
black cloth. 

All lights were draped with red, and during the 
first course, the sole illumination came from alco- 
hol burning with salt in tin dishes placed at 
strategic points among the skeleton bones. The 
effect of such illumination and the ghastly hue 
that it gives to faces and hands and eyes must he 
experienced to be appreciated. 

Certain appropriate rituals combined with the 
use of a blindfold were required to give each 
member admission to Hades, after which he was 
furnished with a peaked cap, and a mask and 
given his menu and toasts (printed by a Fellow 
Rotarian) in the form of a sketeton. Each mem 
ber was also assigned the name of some noted 
character who was supposed to have gene to Hades 
and during the_course of the evening was called 
upon by the devil himself to explain the reason 
why his route after death had been downward in- 
stead of upward. A Rotary club may he made up 
of business men, but using as criterion their liter- 
ary effulgences, one would have thought he was 
attending a banquet of authors. 

Another meeting was held at the country resi- 
dence of Rotarian Litscher, and consisted of a 
Field Day which again surprised everyone he 
cause of the athletic ability shown by business 
men, 

A most elaborate dinner. was served under the 
trees, which was completely demolished by the 
appetites gained from the many athletic contests. 
Someone has said that the most suecessful and 
progressive business men, those who work hardest, 
are also the ones who play hardest. If such is 
the case, the members of the Grand Rapids Rotary 
Club must be decidedly successful, progressive, and 
hard working business men. 

The noon luncheons will be resumed in the very 
near future, and the Grand Rapids Rotary Club 
extends a most sincere invitation to all Rotarians 
visiting Grand Rapids to be their guests at lunch- 
eon. Howarp F. BAXTER, Assoc. Ed. 


INDIANAPOLIS (Ind.). 





At our meeting on August 4th, Rotarian E. 
L. Brigham gave us an interesting talk and a 
demonstration of the feats of the. comptometer. 
The various problems in fractions and otherwise 
with which the average business man has to wrestle 
were quickly solved by the aid of this wonderful 
little machine. No one thought to ask Ann’s age. 

Our monthly night meeting was held on August 
llth and the entertainment committee, of which 
Otto Krauss is chairman, outdid itself. The local 
theatres were drawn upon for talent. There were 


five cards on the bill and they were all good ones. 
The real palpable hit of the evening, however, 
was a guest whose identity was known beforehand 
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This was none other than our il 
lustrious International President, Frank L. Mul 
holland. Such a feast of reason and a flow of 
soul! He took for his subject ‘* Be Good for Some 
thing,’’ and when he had finished every one want 
ed to shake hands with everybody else and the 
‘* Hello’s’’ to friends afterwards had an added en- 
It was a decided uplift. We are all 
the opportunity afforded to meet and 
RUSSELL KING, Assoc. Ed. 


but to a few. 


thusiasm. 

proud of 

hear him. 
JOLIET (ill.). 

New officers for the ensuing year were elected as 
the first meeting of the season after the summer 
of comparative inactivity. John Brown Ander 
son, Manager of the Oliver Realty Company, is 
the new President, and Edwin B. ‘‘Old Man’’ 
Lord was named Secretary. Maurice Lennon, 
Vice President, Edwin Lennon, Treasurer, and 
Frank Fitzgerald, Sergeant-at-arms, were the 
other officers named. 

The Joliet club tried a new plan for mid-sum 


mer meetings this year with considerable sue 
cess. Weekly noon meetings were substituted in 


place of the regular bi-monthly evening meetings 
and the increase in attendance was marked. 

Joliet’s new Chamber of Commerce, started 
through the official and individual efforts of the 
Rotarians, commenced earnest work September Ist 
with the advent of William Kennedy, the new 
Secretary. Mr. Kennedy comes from Arkansas 
City where his record is enviable. 

A new plan for increasing attendance at meet- 
ings was almost the first official act of the new 
President. Teams have teen chosen and a score 
will be kept of the attendance. If a member 
brings a visitor he gets an extra half credit. The 
losers at the end of the season have to stand the 
expense of an invasion of Chicago. 

LEONARD H. FREDERICKS, Assoc. Ed. 


LOS ANGELES (Cal.). 








We have had a novel and interesting treat—in 
the inspection of a working model of a suspended 
motor railway. 

The railway, according to specifications, is ca- 
pable of attaining a speed of ninety miles an hour 
and is equipped with appliances which it is said 
will protect it against accident. It is operated by 
a series of motors on an overhead track and two 
large trucks or carriers from which the passenger 
compartment would be suspended. It is said to be 
much similar to a line now being used in Germany. 
The device is the invention of Fletcher Felts. 

Since there is no company for promoting the 
railway and no stock is being sold and none will 
be sold, the demonstration .became a_ proposed 
asset for Los Angeles behind which the Rotary elu} 
as an organization could stand. 

Felts, who lives in Los Angeles and is a lieuten- 
ant of detectives in the city police department, has 


shown his device in San Francisco and other places. 
He hopes to make it a municipal enterprise. Gov 
ernment engineers have inspected and approved it. 
Ilenry Tideman, a leading engineer of the world, 
Was present at the luncheon today. 

‘* Pasadena in eight minutes, the beaches in ten; 
San Francisco to Los Angeles in three hours.’’ 
That is what Felts claims will be the time sched 
ules when his invention is in use.. It runs on tracks 
suspended from steel towers and the car runs four 
teen and one-half feet above the ground in the 
country. In the city it runs just above the trolley 
wires of the surface lines. 

H. C. WARDEN, Assoc. Ed. 


LOUISVILLE (Ky.). 








have been resumed, 


meetings 
following the conclusion of the summer lull, during 
which, on account of the heat, the meetings of the 


Twice a month 


Rotary Club were held only monthly. The August 
session was particularly delightful, being held at 
the Audubon Country Club. Tennis and golf 
tournaments were put on for the members, and 
though rain interrupted the concluding events in 
this connection, it did not dampen the spirits of the 
Rotarians, who enjoyed the dinner and the social 
events following. Dancing and musi¢ were on the 
program after dinner. There was a large at 
tendance on the part of Rotarians and their ladies. 

A brisk campaign for new memlers is now on in 
the Rotary Club, and while the organization is 
making every effort to increase the number of its 
members, there has Leen no letting down the bars 
as to personnel. In fact, some of the members 
who have been energetic in working up ‘‘ pros 
pects’’ are of the opinion that the club is almost 
too particular in this respect. A sample list of 
ten names recently submitted was reduced to two 
by the Membership Committee. 

President L. K. Webb has appointed his com 
mittees, and now has his organization ready for 
the year’s work. G. D. CRAIN, JR., Assoc. Ed. 


MEMPHIS (Tenn.). 





Our reeent Souvenir Rotary dinner which was 
attended by 100 Rotarians and their wives, was 
‘‘the right step in the right direction.’’ There 
has been more interest and enthusiasm manifested 


since the Souvenir Dinner than ever before; and 
now, ‘‘all aboard for the big boat trip.” The 


Memphis Rotary Club has arranged to have a boat 
ride at an early date. The boat will leave at 5 
p. m. and return at 11:30 p. m. The club has 
chartered the boat and every Rotarian, with his 
family, will doubtless avail himself of this splendid 
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opportunity to see and know more of his brother 
Rotarians and get better acquainted with the whole 
Rotary family. 

The Memphis Rotary Club is now only about six 
months old and has over 100 members, all active, 
live wires in the business world. At every weekly 
luncheon some member of the club is called upon 
to tell us how he conducts his business. These 
little, short talks are very interesting and instruc- 
tive. 

Our club has held forth all through the sum- 
mer with an average attendance of about 60 per 
cent. The club has gotten its work thoroughly 
systematized, and the Board of Directors has ap- 
pointed standing committees on various important 
matters. The club will take an active hand here- 
after in all civie matters. 

One of the greatest assets that our club has, is 
the good will and support of our two leading 
newspapers. L. S. AKERS, Assoc. Id. 


McKEESPORT (Pa.). 





Since the organization of the Rotary Club of 
McKeesport, we have had as special features two 
Ladies’ Nights. The first one was held in the 
Masonic Temple. A good program followed by an 
excellent luncheon made the evening a very en- 
joyable one. At this meeting a $5 draft was given 
to the lucky lady with the instructions to spend 
the same with some Rotarian, who in turn would 
pass the draft along to other members of the club, 
which resulted in many old bills due Rotarians by 
Rotarians being paid. The second Ladies’ Night 
was in the nature of a Corn Roast and a Water 
Melon feast which was held at Rotarian Johnson’s 
farm. By the appearance of things on that even- 
ing it was thought that the Rotarian physician 
would he kept busy for the next few days follow- 
ing, but fortunately such was not the case. 

The club of McKeesport is progressing nicely, in 
fact has far exceeded the expectations of the origi 
nal memlership committee. 

B. B. ForNry, Assoc. Ed. 


MONTGOMERY (Ala.). 





Our much beloved Associate Editor, Abe Meyer, 
has resigned. Circumstances beyond his individual 
control have for a considerable lapse of time so 
effected a severity upon the limited opportunities 
conceded to him in the midst of his professional 
duties, large family, and the further fact that, 
he is engaged in writing a book of poems on the 


‘*Personnel’’ of Montgomery Rotary, he can no 
longer essay the task of carrying on the arduous 
duties of Associate Editor. 

The Editor-in-Chief and staff of Associate Edi 
tors will have to be patient, and deal gently with 
the present incumbent until he can ‘‘get the 
hang.’ 

We have had splendid attendance and live meet- 
ings all through the summer. The programs for the 
weekly luncheons have been well prepared. The 
Club gave one barbecue and members were per- 
mitted to invite their friends and believe me, they 
were many. We held our last meeting on the roof 
of the Gay-Teague Hotel, at which time a Dutch 
luncheon was served, and every one present thor- 
oughly enjoyed the occasion. 

Our Club is almost a year old, and our mem- 
bers have caught the spirit of ‘‘Rotary’’ to a 
splendid degree. In fact, in the business of life, 
with us, Rotary is ‘‘the substance of things hoped 
for, the evidence of things not seen.’’ 

J. LEE HOLLOWAY, Assoc. Ed. 


NEW YORK (N. Y.). 





On Thursday, Septem! er 10th, we had the largesi 
attendance at any weekly luncheon. Dr. John Wes 
ley Hill was the attraction. Guests and members 
totaled 125. 

It wasn’t so long ago that some visiting Rotarian 
said, ‘‘The trouble with the New York elub is it 
is sick’ ’—where is that fellow now—we think we 
could lick him and his whole club. The New 
York club has grown from less than 60 memkers 
a little over a year ago to 238. The pulse used to 
be feeble, but now enthusiasm runs rampant. It 
won’t ke very long before this ‘‘Gotham .Gather 
ing’’ will ke the biggest wheel in the world, as it 
should be. 

A statement was made by President Gettinger 
to the effect that when he goes out of office in 
April next year the membership will top the 500 
mark. There is every reason to believe this will 
come about. 

Members of all Rotary clubs visiting New York 
are invited to drop in any Thursday at 12:50 for 
lunch, at the Hofbrau Haus, corner 30th Street and 
Broadway, where the ‘‘Rotary Flag Flies.’’ You 
can see it on Broadway. Visiting Rotarians may 
come in and pay their own way, just to make them 
comfortable—the tax is eighty-five cents and no 
more. 

The Rotary Headquarters in the Imperial Hotel 
is open during business hours and is a Bureau of 
Information for all visiting Rotarians—you will be 
courteously received and helped if that is possible. 

ARTHUR WoopwarbD, Assoc. Ed. 


SAN FRANCISCO 1915. 


Make your plans for that glorious frip to Cali- 
fornia next year. Rotarians at San Francisco 20th 
July, Shriners in Los Angeles and Elks in Los 
Angeles the preceding week. 


























What the Clubs Are Doing 85 





PATERSON (N. J.). 





The California Golden Wheel, that beautiful em- 
blem of Rotary, conceived by a wonderful mind 
in Los Angeles, and carrying a cordial invitation 
to the world from the seven Rotary Clubs of Cali- 
fornia, reached Paterson Saturday, August 29th, 
where it was exhibited in stores on the principal 
business streets of the city until 6 p. m. and then 
inspected at a special meeting and banquet by the 
members of the Paterson Rotary Club, who en- 
thusiastically endorsed the resolution presented by 
Brother Bryant, (chairman of the Publicity Com- 
mittee of the big Industrial Exposition and also 
chairman of the Publicity Committee of the Ro 
tary Club), that a ‘* Rotary Day’’ be held at the 
Exposition and to invite Rotarians from all over 
the country and as special guests, Mr. Mulholland, 
Mr. Perry and Mr. Berlet, Vice-President of the 
eastern division. 

The Paterson Rotary Club likewise voted to send 
a check of $1 per member to headquarters to help 
liquidate the International indebtedness caused 
mainly by so excellent a magazine as THE ROTARIAN 
at such a ridiculously low price. 

‘‘Miss Paterson’’ invites all Rotarians to visit 
the ‘‘Silk City of America’’ on Friday, October 
16th, ‘‘ Rotary Day,’’ at the Big Paterson Indus- 
trial Exposition to be held October 12th to 24th, 


under the auspices of the Chamber of Commerce. . 


President Mulholland has already promised to 


come. 

Won’t you come? 

This is the gist of the invitation that has been 
extended to all Rotary Clubs in the country and the 
Paterson Rotary will show their brothers what 
Paterson hospitality means. 


W. B. BRYANT, Assoc. Ed. 


PHILADELPHIA (Penn.). 





Dr. Augustus Koenig, a former Director of the 
Rotary Club of Philadelphia, had an interesting 
experience in Germany at the opening of the 
present European war. On his return, he was 
tendered an ovation by his colleagues in the Phila- 
delphia Club, and on being asked for a brief ac- 
count of his experiences he proudly displayed the 
Philadelphia Rotary Club Roster containing his 
picture, occupation, home and business address, to 


which book he gave the credit for his safe passage 
through the affected territories. He was unfortu- 
nate enough to be without passports and the Rotary 
Club Roster proved to be such a perfect identifica 
tion that producing it was sufficient evidence of 
his American citizenship. MORAL: ALWAYS 
CARRY YOUR ROSTER. 

Twenty-two Osteopaths proved conclusively the 
strength of the Rotary bond by dropping in at one 
of the July luncheons of the Philadelphia Rotary 
Club. The following twenty-two cities were repre 
sented: Birmingham, Boston, Camden, Chattanoo- 
ga, Chicago, Evansville, oe Indianapolis, 
Los Angeles, Memphis, Nashville, New York, 
Omaha, Paterson, Philadelphia, Pittsburgh, Port- 
land, Richmond, Rochester, Seattle, St. Paul and 
Tampa. 

Several sample treatments were given and much 
enjoyed by those not receiving them. 

This visitation on the part of such a large num- 
ber proves conclusively the wisdom of the Inter 
national Assocmation’s determination at the Houston 
Convention that visiting Rotarians pay for their 
own luncheons. It is reasonable to assume that this 
large group would not have attended if they felt 
they were going to be guests in any sense of the 
word. 

Harry Hertzberg, Esquire, of the San Antonio 
Rotary Club who recently completed a very ex- 
tensive trip through the South, Middle West and 
North East, says that the wearing of his Inter- 
national Rotary button proved invaluable to him. 
On several oceasions he was approached on the 
train by fellow Rotarians with a smile and greet- 
ing ‘‘I see you’re a Rotarian, soam I. I am from 


———————_, may I join you?’’ Better send to 
headquarters for that button NOW. 
E. J. BERLET, Assoc. Ed. 





eustom of summer- 


the established 
ing in the mountains or on the Pacific Coast, our 
August meetings have been a little smaller than 


Owing to 


usual, but the club spirit did not lose a point. 

Rotarian F. E. Rich got next to every member 
on the first meeting of the month with his paper on 
‘*Phoeniz as a Jobbing Center.’’ He brought us 
all to a realization of the possibilities in our city. 

President Betts and Newspaperman Stauffer took 
another turn at the ‘‘Union Depot’’ wheelman 
August 14th. Visitor C. B. Wood, secretary of 
the Arizona State Fair, made a great effort on ‘‘It 
Pays,’’ at this meeting. Courtesy, attention to busi 
ness and to the wants of the public were his points 
besides a boost for the fair. 

The meeting on the 21st was given over to ‘‘ Ear- 
ly Days in Phoenix,’’ and the interesting talks of 
Rotarians Coggins and Donofrio and Capt. P. P. 
Parker, guest, were a revelation to some of the 
more recent comers. 
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Pittsburgh Rotary Baseball Team, Victors in Ball Game Played with Commercial Club for Benefit of 


and Tee 


Milk 


It remained for the final meeting of the month 
to put on the finishing touches with a picnic at 
Riverside Park at which the ladies were the guests 
of honor. It was the first occasion on which they 


have been asked to meet with the elub and will 
certainly not ke so long postponed again. The 


evening was perfect, swimming made for good 
appetites, the dinner was fine, Rotarian Donofrio’s 
candy touched the spot, the cabaret entertainment 
by talent from local vaudeville houses was ex- 
cellent, and the dancing and movies made a pleas 
Chairman Davies and his entertain- 
‘‘there.’’ 

A. C. TAYLor, Assoc. Ed.- 


ing wind-up. 
ment committee are 


PITTSBURGH (Pa.). 





The fall season was opened with an enthusiastic 
luncheon on Wednesday, September 2nd. Col. T. 
J. Keenan, just returned from the war zone in 
Europe, gave a most interesting talk on the cause 
and outcome of the present European struggle. 

Pittsburgh Rotarians are anticipating with pleas- 
ure the coming visit of President Mulholland at an 
early date. Plans are being made for an enthusi- 
astic meeting, to which all Rotary clubs in this 
part of the country will be invited. The visit of 
the Golden Wheel to Pittsburgh was a conspicuous 
success, the Wheel being displayed in a window 
of one of the largest department stores with two 
policemen on guard in order to properly handle the 
crowds that stopped to view the spectacle. 

The summer luncheons were well attended, the 


Fund for the Babies, in which the receipts were close to $1,000. 


attendance running as high as 40 most of the time. 
The outlook for the coming year is most promising, 
and the Pittsburgh Rotary Club will be more than 
ever a factor in the civic and commercial life of 
Pittsburgh. 

Pittsburgh Rotarians are interested in the es- 
tablishment of new Rotary Clubs in Wheeling, W. 
Va., Huntington, W. Va., and Shenandoah, Pa. 

The new editor of Live Steam, the official 
weekly organ of the Pittsburgh Rotary Club is 


_Stewart C. McFarland and his first issue, of date 


September 2nd, is full of good stuff. The publica- 
tion of a weekly organ is of great benefit and 
ought to be done by every Rotary Club in the 
country. It is surprising the interest it, arouses 
among members. Any club interested in secur- 
ing a sample copy of Live Steam may do so 
by addressing Mr. McFarland, at 323 Fourth Ave., 
Pittsburgh, Pa. ALLEN FINK, Assoc. Ed. 


READING (Pa.). 





After slumbering a few summer months, the 
Reading Rotary Club again came to life when 


some 80 members and their guests attended a noon- 
day luncheon at the Hotel Penn on Monday August 
24th. Here the Golden Rotary Wheel was on dis- 
lay. 

There was a special program of speech-making 
with Mr. H. 8. MeCormack, President of the Busi- 
ness Course of New York, as the chief speaker. 

President Keck acted as chairman, on this oe- 
easion. ; 

A round hundred Rotarians and guests attended 
the Sunset supper and Moonlight entertainment of 
the Reading Rotary Club held at Edgemont, the 
late residence of Mr. Henry Keim. 
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There was not an idle moment from start to fin- 
ish and every member had a most enjoyable even- 
ing. 

A resolution was adopted endorsing the work of 
the Publicity and Conventions Committee of the 
Reading Chamber of Commerce. 

Our first business meeting for the fall season 
was held Septemker 8th at McCann’s Business 
College and indications point to a very busy season 
for the Reading Rotary Club. 

Harrisburg Rotary Club has forwarded to us an 
invitation to attend their next meeting which was 
accepted. There is a possibility that Reading 
will send about 75 members to Harrisburg. 

STANLEY R. KAvurMAN, Assoc. Ed. 


RICHMOND (Va.). 





The principal speaker at the last meeting in 
August, of the Richmond Rotary Club, was the 
Honorable Geo. W. Ainslee, Mayor of the City. His 
talk was very interesting, the subject being, ‘‘ The 
Future Growth and Development of Richmond.’’ 
His strong argument was that the city should plan 
now for improvements which would be carried out 
for the next twenty-five to fifty years—such as 
the improvement of the water works, lighting, 
sewerage, street construction, buildings, ete., ete. 
He stated that many of the European countries 
such as France and Germany followed these plans, 
their cities heing models of civie enterprise. 

The Richmond Rotary Club made a huge sue 
cess of the following stunt. The club decided to 
pull off a stunt that would raise some money for 
incidentals. Chairman Morton of the Entertain- 
ment Committee made arrangements with the 
Richmond Baseball Club of the Virginia League 
to secure the privileges and concessions of the 
grand stand and grounds one day during an im 
portant game between the Petersburg and Rich- 
mond teams to sell Rotarian goods among which 
were Peconut Crisp, Christo Ginger Ale, Coca Cola, 
Chewing Gum, Cherry Smash, ete; these features 
were announced beforehand through the press. Ro 
tarians also sold tickets. A substantial share of 
the gate receipts was received from the manage 
ment of the park. Most of the goods were donated 
by our members. Prizes amounting to approxi- 
mately $200 were given away to the lucky holders 
of rain check coupons, this prize-drawing being 
free for all. John Bunny, famed for his $1,000 
smile, was playing at a local theatre that week 
and his services were secured to draw the winning 
numbers from the box. It is estimated that this 
feature alone increased the attendance by 300 to 
400 more as all Richmond was eager to see the 
most-talked-of-man in America. The attendance 
was nearly double that of the usual attendance and 
a net profit of $225 was realized. Mr. Bunny’s 
services were volunteered, he stating that he would 


be glad to assist all Rotarians in a like manner 
in any city where he may be playing. 
RuFuS 8S. FREEMAN, Assoc. Ed. 


ST. JOSEPH (Mo.). 

This club is the livest in the West, or Middle 
West. Very enthusiastic meetings are held twice 
a month at the Hotel Robidoux, where from fifty 
to seventy-five per cent of the members enjoy a 
nice noonday luncheon. 

Much old dead timber has been trimmed out 
and replaced with thriving new material, adding 
new life to the already active club. 

We never have a meeting without an interesting 
program. Good speakers of local talent and 
from other cities have entertained us on different 
subjects. The club enjoys as members the leading 
band, Maupin’s, the first orchestra, Welty’s, and 
a prominent soloist, Ralph Parland, .who often 
favor us with their music and carry us away from 
business for a time. 

President Madison, and noble Secretary Aldrich 
brought back a fine report of the Houston conven- 
tion, making all members regret that they could 
not have been present also. 

The club unanimously sanctioned San Francisco 
for the next convention city. 

Just a word in approval of the Weekly Printed 
Letter. This manner of reaching the various clubs 
is a fine one, better than the mimeograph. It 
would seem as though in the not very distant fu- 
ture we will he receiving a weekly newspaper on 
the order of the weekly letter, or rather, that the 
letter, growing so rapidly in favor, will fill a larger 
sphere. FRANK P. WALKER, Asscc. Ed. 


SAINT LOUIS (Mo.). 





A recent and novel way of learning more of the 
other fellow’s business, by visiting his plant, has 
been inaugurated by the St. Louis Rotary Club, 
and the plan has been so successfully started that 
it bids fair to become more popular from time 
to time. 

Two of our members have entertained the club in 
this interesting and instructive manner with the 
result that all who attended were not only shown 
a mark of hospitality such as Rotarians are noted 
for, but went away with new ideas, a better under 
standing, and a more intimate acquaintance with 
the intricacies of the plant and the business con 
ducted therein. 

The Julius Seidell Lumber Co.’s plant was visit 
ed, luncheon was served and the party conducted 
through the plant. To the matter of fact Ro- 
tarian, a visit to a lumber yard might not be con 
sidered interesting; but when the workings of such 
a plant were elaborated on by Mr. Seidell and a 
resume of the timber and lumber industry was 
given, interest was readily inspired and we learned 
that the Seidell Lumber Co. had in stock from 
twelve to fifteen million feet of lumber—compris- 
ing yellow pine, cypress, fir, cedar, spruce, red 
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A Bunch of Saint Louis Rotarians in Carnival Garb 


wood, and woods of value. The plant covers 
eleven and one-half acres, with a switching capaci- 
ty of 110 cars and capital invested in the amount 
of $350,000 to $400,000. 

St. Louis being the principal gateway to the 
North and East for the distribution of the various 
woods enumerated above, and the Seidell Lumber 
Co. the principal distributors of these woods, the 
scene for gathering knowledge was completely set, 
and the fact emphasized that by economic and 
up-to-date labor saving methods, this firm placed 
themselves in good position to promptly serve their 
many customers. 

The J. C. Straus Photo Building was visited, 
and Rotarian Straus proved that he was not only 
perfect as a producer of the likenesses of men and 
further demonstrated that as a host he 
has no peer. As a photographer his rank is among 
the first in the Central West—his facilities are 
most extensive, occupying an entire building where 
on every side can be that touch of artistic 
temperament needed by a member of such a profes 
but few studios can be found such rare 
surroundings. The basement consisting of a novel 
‘*orowler’’ or ‘‘grill,’’ fully equipped, the yard 
with stage setting, made an ideal meeting place to 
accommodate seventy-five to one hundred brother 
Rotarians, as shown in the accompanying picture. 

A business meeting was conducted amid these 


women, but 


seen 


sion. In 


surroundings and the novelty of the feature im- 
pressed the guests in a way long to be remembered. 
On Tuesday, September Ist, our members and 
the ladies dined at 6:30 p. m. instead of the regu- 
lar weekly meeting. A few short business talks 
were given, and as a closing feature there were 
shown moving pictures of the Houston Conven- 
tion and Circle Tour of Texas, and the members 
and ladies given the opportunity of realizing the 
poet ’s words: 
‘*Q wad some power the giftie gie us 
To see oursels as ithers see us.’’ 
Needless to say the evening’s entertainment was 
most complete. I. Cowan HULBERT, Assoc. Ed. 


SALT LAKE CITY (Utah). 








August was a busy month for the Salt Lake 
Rotarians. 
Friday, August 14th, President Murphy organ- 
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Enjoying Themselves in Rotarian Strauss’s Studio. 


ized a party consisting mostly of Rotarians, char- 
tered a special train for Saldura, Utah, and intro- 
duced to the world the fastest automobile race 
course in existence. Saldura race track is a bed 
of salt 46 miles long and 16 miles wide, perfect- 
ly level. _ Teddy Fitzloff drove the Blitzer Benz 
machine, owned by the Moross Amusement Com- 
pany, over a mile stretch in 251-5 seconds, low- 
ering the world’s record by 1-5 of a second. After 
the trial, Fitzloff said that he was confident, by 
spending some time and tuning up the machine, 
he could cut seconds from his previous record. 


August 18th, Rotarian A. J. Orem 
took the Rotary bunch over his new electric rail 
road to Provo, Utah. This road, which has re 
cently been opened, runs from Salt Lake to Provo, 
a distance of 45 miles, through one of the richest 
and prettiest valleys in Utah. In Provo, we were 
entertained most royally by the Provo Commercial 
Club, their banquet being served at the Roberts 
Hotel. 

On August 25th, our General Advertising Man- 
ager, Clem Schramm, brought the Board of Coun- 
ty Commissioners and the merchants of Coalville, 
Utah, down to our luncheon. We are working with 
them to improve the Lincoln Highway. The Com- 
missioners of Summit County, which adjoins Salt 
Lake County, are going to furnish a man with team 
and seraper to every man we furnish with pick and 


On Tuesday, 





shovel to improve a certain section of this road in 
which we are interested. A motion was passed 
permitting Clem and his committee to go as far 

as he liked and we would stand back of him. 
‘‘Nothing to do till tomorrow.’’ 
G. Y. PARRISH, 


SAN ANTONIO (Texas). 
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Friday, September 11th, was the first annual 
Style Show of the San Antonio club. On that 
date over 200 men and women Rotarians gathered 
for luncheon at the St. Anthony Hotel and were 
entertained by a parade of living models—good 
looking girls who wore with great effect the latest 
styles in gowns earried in stock by the Emil Blum 
Company, Rotarian ladies’ ready-to-wear dealers. 


The affair was a tremendous suecess and Max 
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Blum, who had it in charge, reports a number of 
satisfactory sales as a result. 

On September 18th the San Antonio elub was 
the guest of Rotarian Kd Raymond, manager of 
the Majestic Theatre. ‘The regular weekly luncheon 
that day was held on the stage of the Majestic. 

So far I have received no responses to my chal 
lenge of last month regarding club finances. Sec- 
retary Jenkins is still cheerfully reporting a clean 
halance sheet at each meeting. 

Not ody owes the club anything and likewise the 
¢lub has no liabilities. 

J. R. SPRAGUE, Assoc. Ed. 


TACOMA (Wash.). 





The Rotary Club cf Tacoma has so much Rotary 
spirit in its organization that we have held meet- 
ings all summer. When the matter of vacation 
was put up to the club in June, only five of the 
seventy-four members present voted to postpone 
the meetings in July and August. 

In August the club was divided into two parts, 
each under a captain, and these captains take 
charge of alternate meetings. The first was pre- 
sided over by Edwin Chambers, our Auto Supply 
man, and turned into a buyers’ meeting. Fifty- 
four orders aggregating $2,500 were placed among 
members of the club. The attendance at this meet- 
ing was ninety-two out of a membership of one 
hundred and twenty-three. 

On August 6th a trip was made by the elub by 
automobile to Pacific Beach, a run of one hundred 
and ten miles each way. Sixteen automobiles with 
approximately eighty people making the trip. 

GEO. B. WOODBRIDGE, Secretary. 

















Tacoma Delegaticn at the Houston Convention. 


A. H. Bassett, A. L. Sommers, D. A. Young, 
George B. Woodbridge. 





ALLENTOWN (Pa.). 


Words fail when T attempt to tell how the Cali- 
fornia Golden Wheel was received here. It was 
guarded day and night by three policemen and the 
show window was lighted all night. It certainly 
has accomplished a great deal for Rotary in Allen- 
town. To add to the pleasure cf the day five Ro- 
tary Readingites paid us a visit. 

G. FRANK TIFFT, Sec’y. 





CLUBS IN 
HALIFAX (N. S.). 


Pearl O. Soulis, our secretary, is a captain in the 
Halifax Garrison Artillery and is manning. the 
forts at Halifax instead of being on duty with the 
Rotary Club. 

Rotarians Maxwell, Miller and Bligh are also 
attending to business of King and Empire. 

Three or four business plants in Canada have 
closed down Lut there are 19,214 others that 
haven’t. Are we downhearted? No! 

Rotarian Byron D. Jones of Chicago has been 
in our city for a short stay. A number of Halifax 
Rotarians had the pleasure of meeting him and it 
was worth while. We were convinced that Rotary 
means something to Brother Jones. He has the 
touch of inspiration. Halifax has proved so at- 
tractive to him that he assures us that his 1915 
vacation is booked for Halifax. He is sure of a 
welcome. 

As Halifax is a seaport there are many things 
happening daily that make us realize that our 
Empire is in a state of war. 

Ronert M. HAartirz, Assoc. Ed. 


CANADA 
TORONTO (Ont.). 
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September 4th the Toronto Rotary Club resumed 
its regular Friday luncheon which, despite the war 
and the earliness of the season, was splendidly 
attended. 

The meeting assumed the form of a semi-patriotic 
gathering and was distinguished by some splendid 
addresses by members of the local club. 

During the luncheon patriotic band and vocal 
records were furnished on a phonograph, after 
which specially composed songs were sung, followed 
by an address on the American attitude towards 
the present war, by Mr. Robert Bruce Stewart, 



































What the Clubs Are Doing 





in which he voiced the sympathy of the Americans 
with the Canadians in their time of trouble and 
explained the object. of the American Aid Society 
which was raising $100,000 to assist the sufferers 
and families left behind during the war. 

Mr. H. G. Stanton next delivered an address on 
the business outlook and the future, in which he 
presented in a concise and convincing manner the 
fact that the war was likely to be protracted and 
that business men should make their plans acecord- 
ingly and prepare for a long siege. He expressed 
the strong conviction that the close of the war 
would see a nominal prosperity in this country 
which would pack the capacity of all of our in- 
dustries. 

Mr. ©, D. en Eyck delivered a short but very 
humorous address on the war relating a few in- 
cidents which had come to his attention. 

The closing address by Mr. M. L. Reessel on 
the Causes and Conditions that led up to the pres- 
ent war was listened to with the closest attention 
by the members present and Mr. Roessel certainly 
did splendid justice to his subject in explaining 
the military system of Europe, which had practical- 
ly forced this war upon the world. 

The Toronto Club is planning an active and 
vigorous season and although it has not allied it- 
self officially with any patriotie activity, nearly all 
of the members are connected in some form or 
other with different organizations doing this work. 

B. A. TRESTRAIL, Assoc. Ed. 


VANCOUVER (B. C.). 


After a two months vacation the Vancouver 
Rotary Club has resumed regular meetings. The 
first of the fall meetings was held August 25th 
with over 80 present. 

This year’s program consists in part of a com 
plete reversion to the basie principle, Aecquaint- 
ance. An attendance comnvetition is in progress. 
The roster has been partitioned among the vari 
ous memters of the Ways and Means Committee 
and during each week every member of the elub 
receives a personal reminder to attend the cur- 


rent luncheon. To intensify the contact of person- 
ality no member is called by the same committee- 
man for more than one week. 

As a part of the scheme to promote inter-city 
acquaintance Vancouver is sending a baseball team 
to Victoria on Labor Day. A ‘‘silver’’ challenge 
cup has heen made by the Rotary tinsmith. 


Luncheons are held at present at the Hotel 
Elysium but .arrangements are being made to 


meet at a more central place, and as good as the 
present attendance is, it is hoped that by the mid 
dle of September it will have exceeded the hun- 
dred mark. 

The weekly announcements now appear in the 
form of a printed news bulletin, The Pacific Lead 
WM. P. KEARNS, Assoc. Ed. 


VICTORIA (B. C.). 
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In spite of war’s alarms Rotary activities in 
Victoria during August have pursued their normal 
course. An average lunch attendance of two 
thirds of the membership is satisractory consider- 
ing holidays and all other distractions. One of 
our members is serving at sea and another with 
his regiment. 

At a recent meeting the first number of Sun 
shine made its appearance. This is the name 
chosen for a weekly chronicle of club doings by 
the members of the S team, to whose enterprise the 
venture is due. It is expected to become a perma 
nent addition to the list of Rotary publications. 

T. J. GOODLAKE, Assoc. Ed. 





CLUBS OF THE 


EDINBURGH (Scotland). 





About ten days ago a cireular was sent to the 
members of the Edinburgh Rotary Club, asking 
for subscriptions to the National Relief Fund, and 
for suggestions as to how the club might render 
service to the city and the country. A large num 
ber of contributions have been received, and a 
special meeting of the club was held yesterday to 
consider all the suggestions sent in and to decide 
on some definite line of action. Mr. Joseph 
Dobbie (president) presided. 

It was decided to form a 


Committee to deal 


BRITISH ISLES 


with the different questions that had arisen. Among 
these are: Prevention of unemployment; develop 
ment of local industries by taking advantage of the 
fact that goods previously imported from Germany 
could not now ke obtained; urging the publie to buy 
existing stocks and not to insist on goods being of 
the fashion of the moment, in order that capital 
may ke released by disposal of idle stock; also 
urging the publie to purchase factory-made cloth 
ing for the soldiers rather than to make these 
goods, as by so doing they will give employment 
to factory hands. 

The Secretary, Mr. Thos. Stevhenson, spoke on 
the subject of military training for those who v ere 
not eligible for the Regular Army, or who were 
unable for other reasous to serve in 
the Territorial Foree, and he urged members to 
come forward and join the Edinburgh Military 
Training Association, just formed for this pur 
pose. Many members promised to attend the drills, 
and to send members of their staff. 

Mr. J. Albert Thomson urged the members to do 
all they could to assist the Chamber of Commerce 


business or 
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in any action they might take in regard to unem 
ployment. A Belgian Fund was started, and a 
collection of about £40 was made. The Committee 
appointed at the meeting will frame a definite line 
0. action with regard to the matters discussed.— 
The Scotsman. T. B. MACLACHLAN, Assoc. Ed. 


MANCHESTER (England). 

You will not ke expecting much news from our 
city at this time. Though trade is so unhinged, 
our membership is holding together and there has 
been no appreciable falling off in attendance at our 
weekly luncheons. The ten-minutes’ business talks 
lose nothing of their freshness, as the newest mem- 
bers who have of late been addressing us have 
been intent on making their mark in the elub and 
of giving of their best. 

I fear my work as associate editor may approxi- 
mate to a sinecure, as the reports in our own maga- 


zine, Rotary Life, omit nothing of Rotary doings 
in Manchester. Rotarian Walker is delighted with 
his job as editor, although it has brought him 
trouble at home on account of his persistence in 
taking his fountain pen and batches of ‘‘ proofs’’ 
to bed with him. 

Our honorary secretary, Kerridge (16 John Dal- 
ton Street, Manchester) has now a strong grip 
on his duties, and he sees no reason why, with 
the talent which was latent in our members and 
which is now being used, our previous best records 
as a Rotary club ought not to be handsomely 
beaten. 

One of our members, F. Harold Ison, was called 
to his regiment the day after war was declared. 
We all expect to do our share, and as initial prep- 
aration we expect to form a company, fifty strong, 
of Special Constables, under the leadership of our 
own President, Burgess. 

PETER THOMASON, Assoc. Ed. 





| The Need of Today 


By Wm. Woodhead 


President Associated Advertising Clubs 


HE GREAT need of today is not men who can preach “hon- 

est, believable business,” but men who can and will practice it. 

| Our problems vary and become more complex as business in- 

| creases and spreads, but the solution of any and all business prob- 
lems is dependent today as it always has been on men. 

We need men today as we never needed them before—good men, 








not necessarily great men, and certainly not merely enthusiasts. En- 
thusiasts without capacity are the really dangerous men of our time. 
We need men who can successfully combine progresswism and con- 
servatism, men who will not let their progressive ideas and ambi- 
tions carry them so far and so fast in the race that they are in dan- 
ger of running out of their course and having to retrace their steps. 
We need men of vision and imagination coupled with the saving 
grace of common sense. 

There are many ills in our business life which can only be cured 
with the business surgeon’s knife, but before we apply the knife let 
us be sure, or reasonably sure, that the patient is in a condition to 
stand the operation. There is no use performing a _ successful 


operation if the patient dies. And above all, while planning for 


the operation, let us also plan and prepare some remedies to recup- 
erate the patient’s strength and vitality. In other words, let us plan 
some constructive methods along with destructive actions, which in 
one word spells co-operation. 
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that you do like it and ask him if he 
has read it. C. Bek. 
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W. A. Peace, 22 Victoria St., Toronto, Ontario, 
Canada. 

Frank Higgins, 1118 Langley St., Victoria, B. 
ce. 

D. F. Cooke, 17 Coleman St. E. 
England. 

Treasurer—R. F. Chapin, Union Trust 
Tribune Bldg., Chicago, Ill., U. S. A. 
Secretary—Chesley R. Perry, Suite 1014, No. 
910 Michigan Ave., Chicago, Ill., U. S. A. 
204 Wood 


Telephone, 


C., London, 


Co., 


Sergeant-at-Arms—J]J. H. Conlon, 
St., Pittsburceh, Pa., U.S," A. 


DIRECTORS. 
1914-1915. 
W. H. Alexander, 91 Donegall St. Belfast, 
[reland. 
W. S. Archibald, 91 Albert St., Winnipeg, 


Man. 


Chas. N. Butcher, 255 Barrington St., Halifax, 
NS 

Wm. Gettinger, 263 9th Ave., New York, N. Y., 
uu. S: A. 


Gordon L. Gray, 416 Union Bank Bldg., San 
Diego, Calif., U. S. A. 

Gratton E. Hancock, 1635 Champa St., Denver, 
Colo... U. S.A: . 

Arch C. Klumph, 1948 Carter Road, S. W. 
Cleveland, Ohio, U. S. -A. 

George E. Leonard, 407 Bisbee Bldg., Jackson- 


ville, Fla., U. S. A. 

W. E. Morton, American Nat. Bank Bldg.. 
Richmond, Va., U. S. A. 
Frank L. Mulholland, 1311 
Toledo, Ohio, U. S. A. 
Jesse M. Tompsett, 1324 Washington Ave., St. 


Louis, Mo., U. S. A. 


Nicholas Bldg., 





PAST PRESIDENTS. 
Paul P. Harris, 1317 Unity Bldg., Chicago, IIL, 
cP... Sa Ae 
Glenn C. Mead, 818 Real Estate Trust Bldg., 
Philadelphia, Penna., U. S. A. 


Russell F. Greiner, 10th and Central Sts., Kan 
sas City, Mo., U. S. A. 


COMMITTEES 1914-1915. 


The Executive Committee. 
President Mulholland and Directors 
and Gettinger. 


Klumph 


Business Methods. 


R. H. Clarke, Chairman, St. Paul Ave., Tacoma, 
Wash., U. S. A. 


Philosophy and Education. 


Glenn C. Mead, Chairman, 818 Real Estate 
Trust Bldg., Philadelphia, Penna., U. S. A. 


Public Affairs. 
W. B. Paddock, Chairman, American Nationz! 
Bank Bldg., Fort Worth, Texas, U. S. A. 
Inter-City Trade Relations. 


John S. Banks, Chairman, 242 Bull St., Savan- 
nah, Ga., U.S. A. 


Official Publication. 


I.. D. Hicks, Chairman, 116 E. Hunter St., At- 
lanta, Ga., U. S. A. 


Publicity and General Information. 


S. H. Cook, Chairman, Marcellus and Seneca 
Sts., Syracuse, N. Y., U. S. A. 


Good Roads. 
R. T. Shea, Chairman, 50 Morningside Drive, 
New York City, N. Y., U. S. A. 
Transportation. 


Hugh G. L. Campbell, Chairman, 536 Nicholas 
Bldg., Toledo, Ohio, U. S. A. 
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BRITISH ASSOCIATION OF ROTARY 


CLUBS. 
President—R. W. Pentland, 24 Frederick St., 
Edinburgh, Scotland. 


Thos. Stephenson, 137 George 


Scotland. 


Hon. Secretary— 
St., Edinburgh, 


AFFILIATING ROTARY CLUBS. 


Arranged in three Divisions: United States, Canada, 
Great Lritain and Ireland, 
United States. 
_Each Rotary Club extends a cordial invitation to all 
visiting Rotarians to attend its meetings and to call 
upon its officers and members. 


AKRON (Ohio). 

President—M,. E. HARPSTER, Harpster & Bliss, Archi- 
tects, Nantucket Bldg 

Secretary—G. N. HAW KINS, Sec. and Treas. The Ly- 
man-Hawkins Lumber Co., 440 S. Main St. 

Meetings, second Monday of each month at 6:00 p. m., 
at Portage Hotel. 

ALBANY (N. Y.). 
President—CHARLES M. WINCHESTER, V. P. and 
Gen. Mgr. J. B. Lyons Co., Printers, Lyon Block. 
Secretary—G EORGE S. DE "ROUVILLE, Mgr. Cotrell 
& Leonard, Wholesale Hats and Caps, 472 Broadway. 

Phone, Main 2530. 
Meetings every Friday at 1 p. m., Hotel Ten Eyck. 
ALLENTOWN (Penna.). 

President—RICHARD W. IOBST, Lawyer, 
ton St. 

Secretary—G. FRANK TIFFT, Supt. Bradstreet Co, 
Mercantile Agency, 301 Hunsicker Bldg. 

Luncheons are held on Friday of each week at the Hote: 
Allen at 12:15 p. m. except third week in each month 
when a ger meeting is held in the evening at such 
time and place as the directors may designate. 

ATLANTA (Ga.). 

President—ALBERT S. ADAMS, B. M. Grant & Co., 
Real Estate & Renting, 204 Grant Bldg. 

Secretary—L. D. ie Adv. Mgr. Southern Ruralist, 
Farm Journals, 116 E. Hunter St. 

Club Headquarters, B10 Third National Bank Bldg. 

Meetings held first and third Tuesday of each month. 


AUSTIN (Texas). 


534 Hamil- 


H. Richard- 


President—W. H. RICHARDSON, Jr., W. 
son & Co. Mail Address P. O. Box 278. 
Secretary—J. W. EZELLE, The Southwestern Tel. & 
Tel. Co. Mail Address P. O. Box 236. 


ene at office of secretary, 504 Scarbrough 
Bl 


g. 
Luncheons every Friday at 1 p. m. at Driskill Hotel. 
BALTIMORE (Md.). 
President—GEO. G. MUTH, Gen. Mgr. Muth Bros. Co., 
Wholesale Druggists, 23 S. Charles St. : 
a nel A H. SMITH, Mgr. American Dist. 
Seve 27 Co., Fire Protection Devices, 106 Equitable 


Bldg -*hone, St. Paul 20381. 
Meetings are held every Tuesday at 1 p. m. Cafe Room, 
Hotel Rennert, Liberty and Clay streets, 
club Headquarters, Hotel Rennert, Liberty and Clay 
Streets. ees, | St. Paul 1800. 
HOTEL: Rennert. The Rotary Hotel of Baltimore. 


European plan. Centrally located. 
BEAUMONT (Texas). 

President—E. J. EMERSON, Mgr. Beaumont Electric 
Li ht & Power Co., 2025 Calder Ave. Phone, S. W. 
1622 

Secretary—HU BERT B. OXFORD, Turnbow Lumber 
Co., 10th and Hazel. 

Meetings held Wednesday of each week at Hotel Crosby. 

BINGHAMTON (N. Y.). 

President—H. E. WOODWARD, Assayer & Chemist, 
Herald Bldg. 

Secretary—CLARENCE L. FRENCH, Correspondence 
Instruction, 512 Press Bldg. 

Luncheons Wednesday 12: 30° to 1:30 p. m. 

Meetings last Wednesday of month at Pe: 15 p. m. 

BIRMINGHAM (Ala.), 

SHELBY, Cable-Shelby-Burton 

1816-1818 Second Ave. Phone, Main 1282. 

HENLEY, care Birmingham Pub- 


President—JOHN EE. 

Piano Co., 
Secretary —JOHN of 

lishing Co. 


Assistant Secretary—OLIVER COX, Rotary Hall. (Ad- 
dress all communications to Mr. Cox.) 

Luncheons each Wednesday, except third Wednesday of 
month, at Rotary Hall at 1 m. 

Meetings held third Thursday B phos month at 6:30 p. m. 

HOTEL: The Molton Hotel, Modern. Rates $1.50 to 
$2.50 per day. T. H. Molton, Prop. 


BOSTON (Mass.). 

President—LESTER P. WINCHENBAUGH, Prop. 
Wholesale & Retail, High Grade Papers, 14 Oliver St. 
Phone, Main 623U. 

Secretary—RALPH G. WELLS, John Hancock Bldg. 

Club Headquarters, 178 Devonshire Street, Room 513. 
Phone, Ft. Hill 1715. 

Luncheons every Wednesday at 1 p. m. Boston City 
Club, Beacon Street. Monthly meetings second Mon- 
day ach month 6:30 p. m. Hotel Nottingham. 

No meetings during summer months. 
HOTEL: Nottingham, Copley Square. 
pean plan. $1.5U per day and up. 

BROOKLYN (N. Y.). 

President—CHAS. A. ANGELL, Vice-President Cranford 
Co., General Contractors, 190 Montague St. 

Secretary—C. H. BAINBRIDG E, Bainbridge & White, 
Plate Glass Insurance, 150 Montague St. 

Meetings held second and fourth Thursdays of each month 
ae luncheon at 12:45 p. m. temporarily at Hamilton 

ub 


Modern. Euro- 


~BUFFALO (N. Y.). 
President—CHRISTOPHER G. GRAUER, Sec’y Otto 
Ulrich Co., Booksellers, Stationers and Engravers, 386 
Main St. Phones, Federal 127; Bell, Seneca 717. 
Secretary—GODFREY MORGAN, Mgr. Spencer, Kel- 
logg & Sons, Operating Elevators, 1101 Chamber of 
Commerce. Phone, Bell-Seneca 1685. 
Club Headquarters at office of Secretary. 
Meetings are held on every Thursday at 12:30 p. m. 
at otel Statler. 
CAMDEN (N. J.). 
President—RALPH D. BAKER, James F. Baker Co., 
Real Estate & Fire Insurance, "924 Broadway. Phones, 
Bell 794 L; Eastern 254. 
Secretary—WM. A. STEWART, Moffett & Stewart, Inc., 
Phone, Bell 


Architects, Jessup Bldg., 531 "Federal St. 
1535. 
Luncheons every Tuesday in each month, except Ist 


at Hotel Ridgway, Dela- 
Monthly meetings Ist 
at the places of 


Tuesday, 12:30 to 1:30 p. m. 
ware Ave. and Market St. 
Tuesday of month at 6:30 p. m. 
business of the different members. 
CEDAR RAPIDS (lIa.). 
President—FRED C. ret. Security Savings Bank. 
Secretary—THOS. B. POWELL, Powell & Robbins, 
Attorneys, 813 American Trust Bldg. 
—— held every Monday at 12:15 p. m., Montrose 
Hote 
CHATTANOOGA (Tenn.). 
President—W. B. SCHWARTZ, Mgr. H. Schwartz & 
Son, Shoes, 716 Market St. 
Secretary—GEO, J. HALEY, Pres. 
Printing Co., 810 Chestnut St. 
Luncheons first, —— and fourth Thursday of each 
month, at 12: 10 p 
Meetings held third, — of each month, at 6:35 
p. mn., at Hotel Patten. 
CHICAGO (IIll.). 


President—HERBERT C. ANGSTER, 
a Supply Co., 317 W. Ohio St. 


Asst. Sovestery = Re ACKERMAN, 19 S. LaSalle St. 
Phone, Randolph 608. 

Club Headquarters and Soqretarss. Office, 1302 Associa- 
tion Building. Phone, Randolph 608. 

Club dinners 3nd and 4th Thapdace 6:30 p. m. at 
various places. Luncheon every Tuesday, 12:30 to 
1:30 p. m., at Sherman Hotel, N. Clark & West 
Randolph. 

a Virginia, Rush & Ohio Streets (North Side), 

ht minutes’ walk to shopping dorset aod theaters. 


MacGowan-Cooke 


Pres. Chicago 
Phone, Superior 


HO EL: Gladstone, Kenwood Ave. and 62nd St. (South 
Side. Rooms with private bath $7, $8 and $9 per 
week. 

CINCINNATI (Ohio). 
ye moge Hr . W. GAILBRAITH, JR., The Western Pa- 


oods Co., Tobacco Bags, Third and Lock Sts. 


a. Canal 2346. ; 

Secretary—CHAS. B. WILBERDING, Tailor, 206 
Neave Bldg. Phone, Main 3922. 

Club Headquarters and Secretary’s office, 206 Neave 
Bldg. Phone, Main 3922. 

Luncheons at Sinton Hotel Convention Hall every Thurs- 
day, 12:30 to 1:30 p. m. (No luncheon during July 
and August.) 
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CLEBURNE (Texas). 
President—DR. T. C. HONEA, Drs. 
Ramsey Bldg. 
Secretary—J. W. COLE, 
Co., Shaw Bldg. 
Luncheons held every 
mond. 


Yater & Honea, 
Douglas Clothing & Furnishing 


Thursday at 12:45 at Hotel Ray- 
CLEVELAND (Ohio). 
President—CHAS. Y. McVEY, The Cuyahoga Telephone 
Co. Telephone Service, Electric Bldg. Phone Central 


CLARENCE H. COLLINGS, The Clarence 
Mantels and Tiles. 4404-08 Euclid 
Ave. Phones, Central 4855; East 1167 and 1168. 
Club Headquarters, 510 Cleveland Athletic Club Build 
ing, Euclid Ave. Phones, Central 23 and Prospect 75. 
Weekly luncheon every Thursday at 12 o'clock in Lattice 

Room of Hotel Statler. 
Monthly banquets and business meetings held every sec- 
ond Monday in each month at various hotels and clubs. 


. COLUMBUS (Ohio). 

President—DR. C. L. i ATTON, First 
Church, East Broad 

Secretary—HERBERT SHE RWOOD WARWICK, Dept. 
Mer. Chamber of Commerce, 36 E. Broad St. 

Luncheons first, second and third Tuesdays of month at 
2 m., Grotto Room, Virginia Hotel. Meetings fourth 
Thursday, at 6:30 p. m., at Hartman Hotel. 
HOTEL: Hartman, the Rotary hotel of Columbus, 
Ohio, J. A. Hadley, Manager. 


CORPUS CHRISTI (Texas). 


Secretary- 
H. Collings Co., 


Congregational 


President—J. M. NIX, Mgr. Hotel Nueces, 604 N. Cha- 
parral St. 
Secretary——-WM. G. BLAKE, Accountant, 1101 Bay View 


Address, P. O. Box 846. 
Thursday at 12:30 p. m. 
DALLAS (Texas). 
President—HARRY A. OLMSTED, Vice-Pres. and Gen. 
Mgr. Southwestern fy ay Co., 1815 Pacific Ave. 
Secretary—W. C. TEMPLE, Texas Law Company, 805 


Wilson Bldg. 
Meetings held on 


otel, 
HOTEL: New American, 
European, $1.50 Otto Herold, 
DAVENPORT (Iowa). 


President—HOWARD W. POWER, Care White Lily 
Mfg. Co., 1535 Rockingham Rd. 
Secretary— -OSWALD BECKER, 


Ave Mail 


Luncheons every Nueces Hotel. 


12:15 p. m., Oriental 


$3.00 and up; 
Mgr. 


Thursday at 


Oriental. 
and up, 


Travelers Ins. Co., 


Health & Accident Ins., 715 Putnam Bldg. Phone, 
4091-L. 

Club Headquarters at office of Secretary. 

Meetings, Monday of each week at 12 m. at the New 


Kimball. 
DAYTON (Ohio). 


OSWALD, Pres. The Kidder-Oswald 
Contractor, 5th and Norwood Streets. 


President—J. A. 
Company, Mfg. 
Phone, Main 45. 

Secretary—GEO. S. BLANCHARD, President Blanch- 
ard Structural Products Co., 614 Schwind Bldg. Phone, 
Main 622. 

Meetings first Thursday of each month at six-thirty p. m. 
Club luncheons each Thursday (except first Thursday) 

at Algonquin Hotel at 12:15 p. m. 


HOTEI Aone. Third and Ludlow. A. P. $3.00 
to $5.00. E. P. $2.00 to $4.00. Fireproof. 
DENVER (Colo.). 
Presi’ —— Cc. A. ELLIS, The Albany Hotel. Phone, 
Main 5454. 
Secretary—CHAS. W. ADAMS, Mgr. Adams Hotel, 18th 


and Welton Sts. Phone, Main 3350. 

Club Headquarters at office of Secretary. 

Meetings held at Denver’s leading hotels and clubs every 
Thursday, 12:15 p. m. 


DES MOINES (Iowa). 


RAINSBURG, c-o Register & Leader. 


President—A. P. 
Phone, Walnut 320. 


Printer. 127 4th St. 
Secretary—LLOYD H. WADDELL, Des Moines Dupli- 
cating Co., 311 C. N. B. Bldg. Phone, Walnut 2240. 
Club. Headquarters, 311 Citizens National Bank Bldg. 
Meetings held at Savery Hotel every other Thursday. 
DETROIT (Mich.). 
eg gg: ye P. EWING, Detroit City Gas Co. 


Gas Mfrs., Gas Office Bldg. Phone, Main 3500. 
Secretary—ELTON F. HASCALL, The Detroit Refin- 


ing Co., epenng Oils, Mnfrs., 906 Majestic Bldg. 
Phone, M-1 

Club 0 een ll 
Luncheon 
12:30, 


maintained at office of Secretary. 


every Wednesday at Hotel Cadillac, at 


DULUTH (Minn.). 

President—GEORGE H. BATE, Supt. Duluth Office, The 

Bradstreet Company, 50% Fidelity Building. Phone, 

Grand 644 or Melrose 628. 
Secretary—CHAS, W. OPPEL, M. I. Stewart Co., Print- 

ing, 310 W. 2nd St. Phone, Grand 114 or Melrose 114. 
Club Headquarters maintained at office of Secretary. 

Meetings each week at various places. 

EL PASO (Tex.). 

President—CLAIBORNE ADAMS, Mgr. El Paso Grain 

& Milling Co., Wholesale Grain and Mill Products. 
Secretary—R. E. SHERMAN, Sales Mgr. Manhattan 

Heights Co., Real Estate, 207 Mills St. 
Meetings held first Thursday noon and third 

evening of each month. 

ERIE (Penna.). 

President—W. PITT GIFFORD, Gunnison, 

Chapin, Attorney-at-law, Masonic Bldg 
Secretary—A. M. CASSEL, Pres. Erie a College, 

Business College, Liebel Block. 
Luncheon every Wednesday at 


12:30 p. m. 
EVANSVILLE (Ind.). 
President—R. H. PENNINGTON, R. H. Pennington & 


Co., Wholesale Produce, 1 L. 8th St. Phone 4646. 
Secretary—W. G. ARCHE R, Promoter, 321 U. Second 


Thursday 
Fish & 


Lawrence Hotel at 


st. 
Luncheon every Tuesday at 12:15 at St. George. Hotel. 
FORT WORTH (Texas). 
President- -J. F. ZURN, Traveling . Passenger 


We des 

Secretary—ADAMS B. VERA, Vera-Reynolds, Fire In- 
surance,.5U9 Reynolds Bldg. 

HOTEL: Seibold.’ Clopton and Meacham, erage ith 
and Commerce Sts. $1.00 and up, E. P. only. 

GALVESTON (Texas). 

P EDWARD F. HARRIS, Harris -& Harris, 

ps nrg Trust Bldg. Phone No. 130. 

Secretary—KENNETH Si. MASON, Sec’y Brush Elec- 
tric Co., Electric Light & Power, 2424 Market St. 
Phone No. 4700. 

Meetings held Wednesday of each week at 12:30 p. m., 
lotel Galvez. 

HOTEL: Hotel Galvez. 


per day. 


Agent 





European Plan, $2.00 and up 


GRAND RAPIDS (Mich.). 


President—DR. F. C. WARNSHUIS, 
Surgeon, 93 Monroe Ave 
Secretary—GLENN R. CHAMBERLAIN, Secy. Grand 
Rapids Gas Light Co., Ottawa Ave. and Pearl St. 
Meetings every Thursday at 12:15 p. m. at Association 
of Commerce Cafe. 
HARRISBURG (Penna.). 
President—W. M. S. ESSICK, Gen. Agt. Casualty Ins., 
75 Union Trust Bldg. Phone, Bell 166. 4 J. 
Secretary—HOWARD C. FRY, Fry Coal Co,, Retail and 
Wholesale Coal, 9th and Market Sts. Phone, Bell 65. 
Club Headquarters at office of Secretary. 
Meetings held on 1st and 3rd Tuesdays 


various places. 

HARTFORD (Conn.). 
President--CLARENCE M. RUSK, Special Agt. Trav- 
eler’s Ins. Co., 700 Main St. Phone, Charter 1930. 
Secretary—R. M. BREWSTER, The Luke-Horsfall Co., 

Men’s Furnishings, 97 Asylum St. 
Meetings held 2nd Wednesday of each month at various 


hotels. 
HOUSTON (Texas). 
President—JOHN 11. FREEMAN, Sec’y and_ Treas. 
Houston Title Guaranty Co., Title Guaranty, Lumber- 
men’s Bank Bldg. Phone, P. 1156. 
Secretary—GEO. M. WOODWARD, Good Texas Lands, 
1106 Scanlan Bldg. 
Club Headquarters, 209 Lumbermen’s Bank Bldg. 
Luncheon and Meeting every Friday at 1 dock, Ban- 
auet Hall (10th Floor), Hotel Bender. 


Physician and 


of month at 


HOTEL: The Bender, Main and Walker. $1.00 to $4.00 
daily, European plan. Bb. S. Swearingen, Managing 


Director. 
INDIANAPOLIS (Ind.). 


E. PITTSFORD, Pres. Pittsford Purity 
Senate Ave. Phone, New 3315; 


Secretary—GEORGE B. WRAY, Mgr. Office Furniture 
Dept. Wm. B. Burford, 38 s. Meridien St. Both 
Phones, 310. 

Luncheons every Tuesday at 12:30 to 1:30 p. m. at 
Claypool Hotel, except the 2nd Tuesday of each month, 
when evening meeting is held at various places. 

JACKSONVILLE (Fia.). 

President—HARRY B. HOYT, Vice-President Jackson- 

ville Gas Co., corner Laura and Church Streets. 


President—W. 
Pie Co., 1420 N. 
Main 1515. 
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ARNOLD, Treas. Arnold Printing Co., 
2°24 E. Forsyth St. Phone, 3462. 

Headquarters, 2U2 Clark Bldg. 

Luncheons 2nd and 4th Tuesday at one o’clock, Aragon 
Hotel. Evening meeting 3rd Tuesday at 6:30 p. m., 


Aragon Hotel. 
JOLIET (Iil.). 
ANDERSON, Attorney-at-law, 


Secretary—R. T. 
oo: & 


President—JOHN Cle- 


ment Bldg. 

Secretary—EDWIN 
Adams Arcade. 

Meetings on trst and third Tuesday of each month at 
7:00 p. m., at Hobbs Hotel. Luncheons every Thurs- 
day at 12:15, at Hobbs Cafe. 

KANSAS CITY (Mo.). 

President—E. R. GLENN, Vice-President Whitcomb Cab- 
inet Co., Cabinet and Fixture Work, 14th and Chestnut. 
Soth phones, East 1990. 

Secretary—OTTO WITTMANN, Mgr. K. C. Auto Sup- 
sly Co. Automobile Supplies. 1504 Grand Ave. Phone, 
Ren, G. 3181; Home, M. 3181. 

Club Headquarters, 411 Reliance Bldg. 

Luncheon every Thursday from 12:30 to 2 p. m. Round 
Table Luncheon every day, Hotel Baltimore. 

LINCOLN (Neb.). 

CASTI.E, Castle, Roper & Matthews, 


B. LORD, Advertising Counsellor, 


President—R. O. 
Undertakers. 1319 ‘‘N”’ St. ; 

Secretary—F. E. WALT. Vice-Pres. Safe Deposit Insur- 
ance Agency, General Insurance, 128 N. 11th St. 

Club Headquarters at office of Secretary. 

Meetings every Tuesday noon at Lincoln Hotel. 

LITTLE ROCK (Ark.). 

President—K. A. ENGLE, Bus. Mgr. Arkansas Demo- 
crat. 

Secretary—S. M. BROOKS, S. M. Brooks Adv. Agency, 
Ad Writer and Counsellor, 808 State Bank Bldg. 
Phone 1326. ; ; 

Meetings are held at State National Bank Bldg., Direct- 
ors’ room or Marion Hotel on Thursdays. 


LOS ANGELES (Calif.). 


President—ROGER M. ANDREWS, Pres. Germania 
Publishing Co., 230 Franklin St. Phones, Home 
A1474; Sunset, Rroadwav 822 


Secretary—H. C. WARDEN, 508-7 Delta Bldg. Phones. 
Home, F7343; Sunset, Main 7343. 

Club Headquarters, 506-7 Delta Bldg. 

Club meets every Friday for luncheon. 

HOTEL: Hollenbeck, Spring and Second Streets, 500 
rooms, 300 baths. Rates, $1.00 and up. Excellent 


cafe. 
LOUISVILLE (Ky.). 

President—LOUIS K. WEBB, Dist. Mgr. Cumb. Tel. & 
Tel. Co., 424 W. Jefferson. 

Secretary—S. A. CAMPBELL, Agt. Cumberland Gap 
Dispatch, Fast Freight from Eastern cities, 100 Co- 
lumbia Bldg. 

Cluh Headquarters at office of Secretary. 

Luncheons every Thursday at 12:30 p. m. with the ex- 
ception of the last Thursday in month, when meeting is 
held at 6:30 p. m. 


McKEESPORT (Pa.). 


President—TNO. A. RUSSELL, Builders Supply Co., 
4th and Water Streets. 

Secretary—R. W. TUNKER, Real Estate & Insurance, 
ANR Peonles Rank Pide 


Meetings every other Thursday at 6 p. m. at the various 

down town places. 
MACON (Ga.). 

President—INO. W. HANCOCK, Mgr. Atlantic Ice & 
Coal Cornoration. Waterville Road. 

Secretarv—W. G. RIT LINGS, Agt. Whitehead-Hoag & 
Co.. 1099 Georgia Life Bldg. 

Meetings every Wednesday at 1 p. m., at various cafes 


and hotels. 
MADISON (Wis.). 2 
President—TOHN ST. TOHN, Secretary Madison Gas 
& Electric Co., 129 E. Main St. Phone. 440. 
Secretary—F. W. HUELS, Motorcycles, 115 State St. 
Phone, 127. 
Meetings every Thursday at 12:30 p. m., at new Park 


Hotel. 
MEMPHIS (Tenn.). 
President—C. S. RLACKBURN, Wholesale Produce, 26 
Santh Front St 
Secretarv—G. 0. WARING, Collections and Adjustments, 
NNR Exchange BRidg. 
Luncheons every Tuesday from 1 to 2 at Hotel Chisca. 
MILWAUKEE (Wis.). 
President—W. T. ZI\MMERS Raker & Zimmers, At- 





tornevs, 740 Welle Ridg. Phone. Main 

Serretarv—T. RB. LANTGAN. Mer. L. C. Smith & Rros. 
Tvnewriter Co., 413 Milwaukee St. Phone, Main 
9197 


Room 26, Hotel Pfister. Phone, Main 


Club Headquarters, 
3920. 


Club luncheons held every Monday at the Hotel Pfister, 
12:15 p. m. , 

MINNEAPOLIS (Minn.). 

President—HARRY R. SHEPARDSON, Mgr, 
Wiles Biscuit Co., Washington and Seventh Aves. 


Loose- 
Phones Main 926; Center 2850. , 

Secretary—C. PAUL TRACY, Mgr. City Sales Car- 
negie Fuel Co., 9 S. 7th St. Phones Main 2100; Cen- 
ter 2012. 

Club Headquarters at Secretary’s office. 

Luncheon every Friday at 12:30 at Hotel Radisson, 
Seventh Street, near Nicollet Avenue. Minneapolis’ 
most up-to-date hotel. 


MOBILE (Ala.). 


President—DR. SEALE HARRIS, Van Antwerp Bldg. 
Secretarv—J. M. PONDER, E. 0. Zadek Jewelry Co. 


Luncheons every Thursday at 1 p. m. at the Rotary 
Room of Cawthon Hotel. 
MONTGOMERY (Ala.). 
President—RALPH D. QUISENBERRY, 
Syrup Co., Syrup Refinery. 
Secretary—W. F, BILACK, City Hall. 
—— held on Wednesdays at 1 p. m. at Exchange 


Hote 
MUSKOGEE (Okla.). 


President—H. S. SHEIOR, Bonds and Burglary Insur- 
ance, 905-6 Rarnes Bldg. 

Secretary—JOHN A. ARNOLD, Accountant, 528-529 
Flynn-Ames Bldg. 

Club Luncheons held every Thursday at 12:15 p. m. 
at Severs Hotel. 

NASHVILLE (Tenn.). 

President—ROBT. H. BRANNAN, Hermitage Hdw. Co., 
309 3rd Ave. N. 

Secretary—HOUSTON W. FALL, Fall’s Business Col- 
lege, Sth Ave. and Broadway. 

Luncheon every Tuesday at 12:15 at Hotel Hermitage. 
NEWARK (N. J.). 
President—ISAAC B. KILBURN, Mgr. Division ‘“B” 
Prudential Insurance Company, Prudential Building. 

Phone, Market-4000, 
Secretary—C. L. JOHNSTON, Asst. Mer. Steger & 
Sons Piano Mfg. Co., 741 Broad St. Phone, Market- 


Southern 


Club Headquarters at office of Secretary. 

Meetings on the second Tuesday evening of each month 

excepting gs A and August, at Achtel Stetters’ Res- 
R42 Rroad St. 


taurant, 5 Weekly Luncheons are not 
held although Rotarians can be found every day at the 
regular lunch hour at the restaurant mentioned above. 


NEW CASTLE (Penna.). 
President—GEORGE W. MUSE, Lawyer, 24 East St. 
Secretary—W. H. SCHOENFELD, N. C. Hardware Co., 

Hardware, 217 E. Washington St. 

Luncheons every Monday at 12:15 at Y. M. C. A. 

Meetings are held first Monday of each month. 

NEW ORLEANS (La.). a 
President—A. B. FREEMAN, Coca Cola Bottling Works, 

Canal and N. Robertson Sts. Phone, Main. 3874. 

Secretary—ED. H. WILD. Men’s Shoes, Retail, 615 
Canal St. Phone, Main 2372. 

Club Headquarters at Hotel DeSoto. 

Meetings held 2nd Tuesday of month at 6 p. m. for 
dinner, and 4th Tuesday at & p. m. at the office or 
establishment of one of its members. 

NEW YORK (N. Y.). . 
President—WM. GETTINGER, President Eaton & Get- 
tinger, Printing, 263 9th Ave. Phone, Chelsea SAN. 
Secretar aA®. A. PEARSON, Room 447, Hotel Im- 

perial. 

Cluh Headquarters: 


Hotel 
22nd. Room 447, 

Meetings on the first Tuesday of each mouth, excepting 
July and August, at various restaurants. Weekly 
uncheons, Thursdays at 12:30 p. m., private room, Hof 

ran Haus. Broadway and 30th St. 

HOTEI.: Imperial, Rroadway and 31st. Rates, $1.50 
per day and up. Coneland Townsend, Mgr. 

NORFOLK (Va.). 

President—T. GRAY CORURN, President Coburn Motor 
Car Co., Automohiles, 122 Rrooke Ave. 

Secretary—C. J. MAINS. Virginian-Pilot Pub. Co., News- 
paper, Monticello Hotel. 

Meetings second and fourth Thursdays at 7 p. m. at 
Fairfax Hotel. 

OAKLAND (Calif.). 

President—D. L. ARONSON, Cahn, Nickelsburg & 
Co., Roots and Shoes, 1126 Brush St. 

Hon. Secretary—J. N. RORROUGHS. Pres. Oakland, 
Calif., Towel Co., Towel Supplies, 28th and Filbert 
Streets. Phone. Oakland 883. 

Club Office, 422 Dalziel Bldg. Phone, Lakeside 287. 

Meetings every Thursday at 12:30 at Hotel Oakland. 


Imperial, Broadway and 
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Es ei The window sign 
== that wins for you en- 












it local advertising for him. 


iS” =—OThis is what 
Kuh, Nathan & Fisher Co. 


say about our signs 


THE MEYERCORD COMPANY, 
Chamber of Commerce Bldg., 
Chicago. 
Gentlemen: 

It may be of interest to you, as well 
as your prospective customers, to 
know that your Decalcomania Win- 
dow Signs have proven very satis- 
factory to us. 

Their attractiveness and permanent 
bright colors and gold have had much 
to do with the fact that our customers 
are more than willing to put them 
up. We believe that signs of this 
kind are an excellent co-relative fea- 
ture of a general advertising cam- 
paign such as we are conducting, 

Wirdow space is always valuable 
advertising when used intelligently, 
and when a m@nufacturer is able to 
reach the people through an attrac- 
tive sign of this kind, he is certainly 
obtaining valuable space at no cost 
and at the same time gives the deal- 
er the direct benefit of the general 
publicity. 

We believe that your Window Signs 
make the strongest kind of auxiliary 
advertising. 

Wishing you all success, we remain 

Very truly yours, 
Kuh, Nathan & Fisher Co., of Chicago 








= thusiastic trade support 


—that changes perfunctory trade interest into loyal 
dealer co- operation. 
You can persuade the dealer into stocking your 


goods—but there’s a certain, further positive force needed before you realize the fullest 
possibilities in their sale. 
You must utilize the friend-making, business-building force of 


Meyercord Opalescent 


Decalcomania Window Signs 


They connect the dealer with your general advertising in the mind of the public—making 


General advertising alone won’t accomplish this. 


First, your intelligent friendly interest—in the gift of an attrac- 
tive window sign-—disarms the slightest possible indifference he 
may have for you—then the consumer-interest that is focused on 
him by these connecting signs transform his passive sales as- 
sistance into loyal co-operation and good will. 


Like hand-painted signs 


Meyercord Window Signs are made in open lettered sign-writ- 
er’s effect—in pure oil colors and gold. They rival individually 
hand-painted signs in appearance. Are easily applied. Once on 
the dealers’ window, are there to stay. No amount of washing wall 
rub them away. Meyercord signs brighten any office or store win- 
dow. Are opalescent—don’t shut out the light. 

Write us on your business stationery and we will explain in 
detail how Meyercord Opalescent Window Signs enable you to 
secure this enthusiastic dealer co-operation—at a trifling cost. 

Send us a sample of your trade mark or trade slogan and we 
will show you—without cost to you—how attractive Meyercord 
Signs make them appear in your dealers’ windows. Write us— 
TODAY. 


THE MEYERCORD COMPANY, Inc. 


We Carry the Standard Rotary Window Signs. Put one on Your 
Window. Get Prices. 


1107-1112 Chamber of Commerce Bldg., CHICAGO 
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When You Get in Town Telephone One of the Rotary Club Officers 





OKLAHOMA CITY (OQOkla.). 

President-—CARL F. WELHENER, Boardman Co., Ter- 
minal Bldg. 

Secretary—EUGENE WHITTINGTON, Member Firm 
Whittington & Steddom, Ins. Agency, 922 State Nat’l 
Bank Bid 

Luncheons, 4 oe ays at 12:15, Lee-Huckins Hotel, except 
once in month, when we have monthly dinner. 

Club Headquarters are the Secretary’s office. 


OMAHA (Neb.). 
President—H., S. WELLER, c'o Richardson Drug Co., 


9th and Howard. 
KELLY, Gen. Agt. Dept. 


Secretary—TOM S. Life 
Travelers Ins. Co. of Hartford, 1331 City National 


Bank Bldg. Phone, Douglas 861. 

Meetings are held at noon in the Rathskeller of the 
Henshaw Hotel each Wednesday noon except the 
last Wednesday of the month when the meeting is at 
oF m., same location. 

HOTEL: New Henshaw, 15th & Farnam Streets. Fire- 
proof. Strictly firstclass. European plan. 

PALESTINE (Tex.). 
President—T. B. GREENWOOD, clo Greenwood & 


ttorneys-at-law. 

ROY W. DUNLAP, 

Throat), Link Bldg. 

Meetings held on 2nd and 4th Wednesdays of each month, 
2 m., at Interstate Restaurant. 


PATERSON (N. J.). 

President—W. D. PLUMB, Mgr. Underwood Typewriter 
Co., 9 Hamilton St. 
Secretary—WALTER S. MILLS, H. W. Mills. Hard- 

ware, 59 Washington St. 
Meetings held third Tuesday of the 
Crawford’s, 148 Washington St. 
PEORIA (IIl.). 
GEORGE R. MACCLYMENT, Farm 
Observatory Bidg. Phone, M-314. 
S¢ “HMITZ, Office Outfitter, 336. S. 
Main 4879, 
Hotel, or as otherwise speci- 


Greenwood, At 
Secretary—DR. 
Ear, Nose and 


Physician (Eye, 


month at G. H. 


Land 


President 
Development, 
Secretary—E. C. 
Jefferson Ave. Phone, 
Meetings held at be ec 
fied, Fridays, at 12:15. 
PHILADELPHIA (Penna.). 
President—GUY GUNDAKER, Asst. Mgr. Kugler’s 
Restaurant Co., 1412 Chestnut St. Phones, Bell, 

Spruce 2530; Key., Race 187. 
Secretary—CHARLES A. TYLER, Mer. 

Co., Tourist Agents, 200 South 13th St. 

Walnut 2491. 
Regular luncheons at 


3artlett Tours 
Phone, Bell, 


the St. James Hotel on Wednes- 


days, 12:30 to 1:30 p. m. Club Headquarters, 200 
South 18th St. _ 
Regular monthly dinners at Kugler’s, 1412 Chestnut St. 


on the third Tuesday of each month at 6:30 p. m. 


HOTEL: Hotel Adelphia, Chestnut and 10th Sts., 
European . Rates, $2.50 up. 

PHOENIX (Ariz.) 

President—AMOS A. BETTS, Transfer Business, 42 S. 
Central Ave. 

Secretary—FRANK S. HESS, Partner T. B. Stewart, 
General Contr actor, 1-2 Central Bldg. Address mail to 
P. O. Box 1074. 

Club Luncheons held every Friday from 12 m. to 1:30 


American Kitchen. 

PITTSBURGH (Penna.). 

President—GEO. W. DUFFUS, Supt. The 
Co., Mercantile Agency, Commonwealth Bldg. 
Court 34. 

Secretary—M. S. JOHNSTON, Stanwix Shops Bldg., 
Penn Ave. and Stanwix St. Tel. Court 77. 

Club Headquarters at office of secretary. 

Meetings at Fort Pitt Hotel each Wednesday at 
noon, excepting one Wednesday each month 
evening eneetinn is held. 

PORTLAND (Ore.). 

President—JNO. C. ENGLISH, rth saa J. C. English 
Co., Lighting ay 128 Park 

Secretary—J. L. WRIGHT, Ba hy “Portland Printing 
House Co., 388 ba St. 

City Office, Room 2, Commercial Bldg., W. L. 
Whiting, Assistant Secretary. 


p. m. at the 


Bradstreet 
Phone, 


12:15 
when 


Club 


Weekly luncheons held every Tuesday at 12:30 p. m., 
Multnomah Hotel. 
PROVIDENCE (R. I). 
President—J. B. LEEMAN, Browning, King Co., Cloth- 


ing, 210 Westminster St. Phone, Union 1285, 
Secretary—E. L. MORRIS, E. L. Morris & Co., Office 
Furniture, 48 Weybosset St. Phone, Union 1214. 
Regular monthly meetings 1st Monday each month at 
6:30 p. m. at Crown Hotel. Semi- monthly lunch- 
Ist and 3rd Mondays at 12:30 o'clock. 


eons, 


PUEBLO (Colo.). 
President--JESSE ROOD, Secy.-Treas. & Gen. Mer. 
Rood Candy Co., Wholesale Confectioners, 406 W. 7th 
St. Phone, Main 30. 
Secretary—J. A. CLARK, Prin. 
Ng Commercial School, Swift Block. 


American Business Col- 
Phone, Main 


Club “Headquarters at office of Secretary. 
Weekly meetings every Monday, 12:15 to 1:15 p. m., 
alternating Congress Hotel and Vail Hotel. 
RALEIGH (N. C.) 
MANLEY W. TYREE, Prop. 
1194 Fayetteville St 
COX, Attorney-at-law, 407 


President Tyree’s Studio, 
Photographer, 
Secretary—-ALBERT  L. 
Tucker Bldg. 
Luncheons second and fourth Wednesday of each month 
at 1:05 p. m. at The Yarborough. 
READING (Penna.). 
President—WILLIAM W. KECK, Partner Croll & Keck, 
Clothing, 418 Penn St. 
Secretary—D. G. McCANN, Treas. 
College, Berks Co. Trust Bldg. 
First and third Tuesday of each month at 8 p. m. meet- 
ings are held at the business places of the various 
members. 


McCann’s Business 


RICHMOND (Va.). 

President—THOS. B. McADAMS, Cashier 
National Bank.~ 

Secretary—S. S. ROSENDORF, Prop. 
& Stationery Co., Twelve-Six ‘Main St. 
Box 1336. 

Club Headquarters at office of Secretary. 
5766. 

Luncheon 
ee fourth 


Merchants’ 


Southern Stamp 
Address mail, 


Phone, Mon. 


meetings every second Tuesday at 1 p. m. 
Tuesday at 6:30 p. m. : 
Meetin rotate between Business Men’s Club, Coles, 
Hote "Monten, and other places. Consult the officers 
or ask for copy Tabasco, our club organ. 
ROANOKE (Va.). 
President—D. P. SITES, Caldwell Sites Co., 
and te 105 Jefferson St. 
Secretary—C. F. COCKE, Partner & Cocke, At- 
torneys, 509 Terry Bldg. 
Luncheons every second Thursday. 
ROCHESTER (N. Y.). 
President—FRED D. HAAK, City Rep. Yawman & Erbe 
Mfg. Co., 424 St. Paul St. Both Phones 527. 
Secretary—C. G. LY MAN, Prop. Lyman’s Letter Shop, 
Duplicate Letters, 75 State St. Phone, Stone 6190. 
Club luncheons every Tuesday, 12:30 to 1:30 p. m., at 
Hotel Rochester. 
ROCK ISLAND (IIl.). 
President—B. D. CONNELLY, Attorney-at-law, Peo- 
ples Nat’l Bk. Bldg. Phone, 349. 


30oksellers 


Coxe 


Secretary—R. C. MITCHELL, Commercial Banking, 
State Bank Bldg. ie 30. 
Luncheons every Tuesday at 12:15 at Harms-Hotel or 


Club. 

SACRAMENTO (Calif.). 

President—S. H. GILBERT, S. H. Gilbert Co., Fire In- 
surance, 919 6th St. 

Secretary—J. FONTAINE JOHNSON, 

Lawyer, 426 Forum Bld 


Rock Island 


Johnson & Lem- 


mon, ; 
Luncheons every Friday at 12:15 p. m. at Hotel Sacra- 
mento. 
SAGINAW (Mich.). 
President—GEO. B. WILLCOX, Pres. & Gen. Mgr 
Willcox Engineering Co., Sheet Metal Mfrs., 900 5S. 
Warren Ave. 
Secretary—.u1 AX P. HEAVENRICH, Treas. Heaven- 


&. Co., Men’s Clothing, 301 Genesee Ave. 


rich Bros. A 
Wednesday at 12 m. at the Vincent 


Luncheons every 
Totel. 
ST. JOSEPH (Mo.). 


meg Rg oe MADISON, Mgr. 
802 S. Fifth St. Phone, Bell 520. 

Po Red ALDRICH, Partner of the Firm 
Eckel & Aldrich, Architects, 1105 Corby-Forsee Bldg. 
Phone, Bell 62. 

Meetings of the club are held on the Ist and 8rd 
Tuesdays of every month at Robidoux Hotel. 

SAINT LOUIS (Mo.). 

President—JESSE M. TOMPSETT, Treas. Isler-Tomp- 
sett Lithographing Co., Commercial Lithographing, 
1324 Washington Ave. Phones, Olive 623; Cabany 3107. 

Secretary—A. D. G NT, Pres. Grant-Orvis Brokerage 
Co., 411 Olive St. Phone, Main 1751. - 


St. Joseph Coal 


o- eee anaic 411 Olive St. Phone, Bell, Main 
(ov 
Club luncheons every Thursday at 12:30, except Ist 


Thursday of month, at 6:30 p. m. at various hotels 


and cafes. 
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PHILADELPHIA 


WANTS 


7Coe Fe 2324 








The Hotel Adelphia 


CHESTNUT AND THIRTEENTH STS 
PHILADELPHIA 
ABSOLUTELY FIRE PROOF 
The newest and most complete 
100 Sleeping Rooms. 
Restaurant, Roof 
maintained to the highest degree 
ficiency and attractiveness. 
Convention Hall, Ball Room and Ban- 
quet Rooms specially adapted for large 
and important business assemblages and 
social functions. 
RATES 
Sleeping Room, with Bath, one 
$2.50 to $5 per day. 
Room, with Bath, two occupants, 
$4 to $8 per day. 
Suite $10 to $15 per day. 
Display Room, with Bath, $38 to $6 per day. 


THE ROTARY HOTEL 


hotel. 


Garden and_= Grill 
of ef- 


occupant, 


Slee ping 


Picture Hanging Simplified ¢ 





No wire-—pictures always straight— 
walls made attractive | 
i 
Moore Push-Pins V 
Glass heads, ne - points For\A 
small pictures, jem po } 








'10c | 
Moore Push- less Hangers WU) 


draperies, etc. 2 sizes, 3 
The hanger wit! st. Made of brass 
with tool- temp ered st¢ el ail. At stationery, hard 


ware, photo supply and hes partment stores or by mail 
Send 2c stamp for samples. 


MOORE PUSH-PIN CO., 130 Berkley Street. Philadelphia, Pa. 








Va Largest works of the 
‘+ Kind in the World 


ACRES—58 BUILDINGS 
3,600 EMPLOYES. 


appreciation 





On, nO 
The result of orldwide 


Henry Disston & Sons, Inc. 


Keystone aw, Tool, Steel & File Works 
PHILADELPHIA, U. S.A. 








ADVERTISING 
BLDG. 


THE A. J; KEIL CO. 
, LINCOLN 


SPECIALTIES 
PHILADELPHIA 


ad 





Pencil for the busy business man. 


[The ROTARY SCREW PENCIL is the Ideal 


No sharpening. No 


fExtra leads with each pencil. Sample 10c in postage. 


No soiling of pocket 


(Prices on Request.) 


waste. 





Royal Electrotype Co. 


PHILADELPHIA 
Solicits orders for 100% Royal 
Half-tone 


process 


Quality 


Electrotypes from originals, 


either for one color or color 


printing. 


MacDonald & Campbell 


Men’s Clothing, Haberdashery, Automo- 


bile Apparel. 


1334-36 Chestnut Street 
PHILADELPHIA 





Peirce School 


America’s Foremost 
Business School 


917-19 Chestnut St., Phila. 


Theo. F. Siefert 


Furs cf the Better Grade 


.426 Walnut Street 
PHILADELPHIA 


(THIRD CITY IN U. S. A.) 





Shoe Headquarters for Ro- 
tarians in Philadelphia 


GEUTING’S 


(Pronounced Gyting) 


1230 Market Street and 19 South 11th Street 








CRANE’S 
ICE CREAM 


SPEAKS FOR ITSELF 
PHILADELPHIA 
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“Come and See Us,” Says Every Rotary Club 





ST. PAUL (Minn.). 
President—WILLIAM B. WEBSTER, Prop. St. Paul 
Steam Laundry Co., 289 Rice St. Phone, Cedar 940. 
Secretary—J AMES H. LEE, Prop. James H. Lee & (o.. 
Agency, High-Grade Office and Sales Help, 1416 
Pioneer Bldg. Phones, Cedar 6060; Tri-State 2089. 
Club Headquarters at Secretary’s office. 
Meetings usually held on Tuesday at various clubs and 
hotels at either 12:15 or 6:15 p. m. 
HOTEL: The Saint Paul, European plan, $2.00 up, 
with bath. C. G. Roth, Mer. 
SALT LAKE CITY (Utah). 


President—F. S. MURPHY, Pres. F. S. Murphy & Co., 
Lumber Broker, Walker bank Bldg. 

Secretary—SAMUEL Rk. NEEL, Samuel R. Neel & 
Co., Mining Stock Brokers, 306 Newhouse Bldg. 
Phone, Wasatch 904. 

Meetings held 1st Tuesday of month. Club luncheons 
every Tuesday of month except first Tuesday at the 
Hotel Utah. 


SAN ANTONIO (Texas). 
Ptesident—HARRY L. MILLER, J. H. Kirkpatrick Co., 
89. 


City Real Estate, 419 Navarro St. Phone, 
Secretarv—C. H. JE yea 3 Nhe Bradstreet €o., Com- 
mercial Agencies, P. O. Box 807. Phone C. 
Address all mail to “P. O. tox 807.” Club Headquar- 


ters, Lobby St. Anthony Hotel. 
Luncheons at 12:30 each Friday at one of the leading 


hotels. 
SAN DIEGO (Calif.). 


President—GORDON L. GRAY, Lawyer, 416 Union 
Bldg. Phones, Home 4160; M. 416. 
Secretary—FRANKLIN M. BELL, 416 Union Bldg. 
Phones, Home 4160; Sunset, Main 416. 
Club Headquarters at office of Secretary. 
aoTee are held every Thursday at 12:10, 
EL: del Coronado, Coronado Weach. American 
os $4 per day and up.—John J. Hernan, Mgr. 
SAN FRANCISCO (Calif.). 
President—H. J. BRUNNIER, Consulting Structural 
Engineer, Sharon [ld Phone, Sutter 370. 
Secretary—R. R. ROGE RS, Pres. R. R. Rogers Chemi- 


cal Co., Mfrs. Specialties for Physicians and Drug- 
hy 527 Commercial St. Phones, Kearney 150; C. 
50 


Club Headquarters at 803 Humboldt Bank Bldg. Phone, 


Douglas 1363. 
Weekly luncheons, Tuesdays, 12:15 to 1:15 p. m. 
Techau Tavern, Powell and Eddy Streets. 

HOTEL: St. Francis, Union Square, San 
Rates, Leet per day and upward. European plan. 
HOTEL Stewart, Geary Street, near Union Square. 
"Sng "European, $1.50. up; American, $3.50, up. 
SAN JOSE (Calif.). 


HOFF, Hoff & Kayser, Shoes, 
First St. 


Secretary—CHAS. M. O’BRIEN, 30 S. Ast St. 
Luncheons every Wednesday at O’Brien’s Confectionery. 
SAVANNAH (Ga.). 
President—JOHN S. BANKS, Phillips & Crew Co., 

Pianos and Organs, 242 Bull St. Phone 3372. 
Secretary—HENRY J. F. LUDEMAN, Snedeker & 
Ludeman, Architect, 401 National Bldg. Phone 457. 
Luncheons every Tuesday in the month except the fourth, 

2:15 to 3 o’clock. Fourth Tuesday at 7 p. m. 
SCRANTON (Pa.). 
President—WM. H. HAGEN, Hagen & Wagner Co., 
Dry Goods & Furnishings. 205 Washington Ave. 


Francisco. 


President—H. E. 95 S. 


Secretary—CAREY P. WILLIAMS, Traffic Mgr. Bell 
Tel. Co. of Penna., 117 Adams Ave. Mail Address P. 
O. Box 148 

Meetings held every Tuesday at 12:15 p. m. at Hotel 
Jermyn. 


SEATTLE (Wash.). 
President—CLAUDE H, ECKART, Eckart Plumbing & 


Heating Co., 1614 Third Ave. Phone, Main 5682. 
ills A. GRAHAM, JR., 237 Rainier-Grand 
ote 


Club Headquarters at office of Secretary. 

Meetings held at the Washington Annex, 2nd Ave. and 
Stuart St., every Wednesday at 12:15 p. m. 

SHREVEPORT (La.). 

President—SAM W. MASON, Caddo Abstract Co., Ab- 
stracts, 219 Commercial Rank Bldg. 

Secretary—JNO. B. YAUGER, Underwood Typewriter 
Co., Typewriters, 515 Marshall St 

Luncheons first three Fridays of each month at _12:13 
p- m. at Hotel Youree; evening meetings last Friday 


in month at various places. 
SIOUX CITY (Ia.). 


President—FRANK S. LAMAR, Secy. Deitch & Lamar 
Co., Office and Filing Devices, 


418 Nebraska St 


Secretary—JNO. O. KNUTSON, Merchandise Broker 
and Manufacturers’ Agent, 308 Pierce St. Phones, Bell 
1122; Auto. 1026. 

Club Headquarters at office of Secretary. 

Luncheons every Monday at 12:15. Evening meetings 
3rd Monday of each month. Luncheons rotate be- 
tween The West, The Martin and The Jackson Hotels, 
evening meetings at The Martin or The West Hotels. 


SOUTH BEND (Ind.). 
Prepblent CHAS. C. HERR, Herr & Herr, 111 W. 


Washington Av 
os “anal <. BONDS, C. U. Tel. Co., 227 S. Main 
ssaniiags held every first and third Wednesday at 12:15 


p. m. 
SPOKANE (Wash.). 


President—A. F. S. STEELE, Secy. Washington Wate: 
Power Company. Electric Light & Power. . WE. 
Bldg. Phones, Main 5171 and Maxwell 3510. 

Socrarecy- 4 HESTER L. W YNN, 503 Chamber of Com- 
merce Bldg. Phone Main 107. 

Meetings held every Thursday at 12 m. at The Hall 
of the Doges, Vavenport’s. 

SPRINGFIELD (IIL). 

President—O. G. SCOTT, Scott Coal Co., 327 S. 5th St. 

Secretary—R. F. BUTTS, Form Letters, Buckeye Sales 
Co., 502 Reisch Bldg. 

Meetings held sesond ae of each month at 6:15 p 


m. at St. Nick Hotel. 
SPRINGFIELD (Ohio). 
President—CHAS. L. BAUER, c-o The Bauer Bros. Co. 


Secretary—JAMES 3S. WE BB, Gen. 
cident & Guarantee Corporation, 
land, 417 Bushnell Bldg. 

Luncheons every Wednesday at 12:15 p. m. at the La- 


gonda Club. 
STOCKTON (Calif.). 


President—NOEL H. GARRISON, Principal Stockton 
High School. 
Secretary—s. ©. BEANE, So. Pacific Company, Sacra 


and Main, 
SUPERIOR (Wis.). 


President—J. C. CROWLEY, JR., Mer. 
phone Co., 1013 Ogden Ave. 

Secretary—JOHN P. CONNOR, University Extension 
3 Columbia Bldg. 

Club Headquarters, Siotel Superior. Phone, Ogden 224. 

Meetings each Wednesday at 6:15 p. m. at Hotel Su- 
perior unless otherwise ordered. 

SYRACUSE (N. Y.). 

President—S. H. COOK, Sales Mgr. Brown-Lipe-Chapin 
Co.. Auto Gear Manufacturing, W. Fayette St. Phone, 
7785. Residence, 5u2 Walnut Ave. 

Secretary—FRANK W. WEEDON, Entertainer, 36 Grand 
Opera House Block. 

Meetings each Friday at 
Friday each month, which 
with some special entertainment, at 
Hotel Rathskellar. 

TACOMA (Wash.). 

President—R. E. ROBINSON, Mgr. Sherman, Clay & 
Co., Pianos, Organs and Talking Machines, 928 B6;/%. 
St. Phone, M. 905. 

Secretary—G. B. WOODBRIDGE, Mgr. 
Fidelity Bldg. 

Club Headquarters at office of Secretarv. 

Regular weekly luncheon at Tacoma Hotel every ‘Thurs- 
day at 12:30 p. m. 

TAMPA (Fia.). 

MAHONEY, Rhodes-Pearce-Mahoney 

Office Fixtures. 

Mgr. Glenn-Reagin Ad- 


at Hills- 


Agt. The Ocean aAc- 
Ltd. of London, Eng- 


Peoples Tele- 


12:15 p. m., excepting one 
is an evening meeting 
the Onondaga 


Cafeteria A-l, 


President—J. T. 
Co., House Furnishers and 

Secretary—L. REAGIN, 
vertising Agency. 

Meetings held every Tuesday at 12 


boro. 
TERRE nAUtTE (Ind.). 
President—PAUL 


:30 p. m. 


BOGART, Davis, Bogart & Royse, 
Attorneys. oe Trust Bldg. 
Secretarv—LOUIS E. WEl NSTELN, Weinstein Bros., 


523 Wabash Ave. 


Men’s Furnishings, 
ee ct at the Elks Club House. 


Meetings held every 


TOLEDO (Ohio), 
President—THOMAS a DEVILBISS, Mgr. The De- 
Vilbiss Mfg. Co., Mfg. Atomizers, 1404 Dorr St. 


Phone 22x28 

Secretary—HERBERT H. STALKER, Sec. & Treas. The 
Stalker Advertising Company, Tne., Advertising, 32T- 
31 Colton Bldg. Phone, Main 2077. 

Club Headquarters, 329 Colton Bide. 

Weekly Club Luncheons will be held every Friday noon 
at 12 o’clock at the Hotel Secor. 

Monthly meetings held on the third Tuesday of the 
month at such places as may be arranged for. 
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Vanishing Pencils 


It is astonishing how quickly pencils disappear (along with 
your clerks’ time) when they have to be whittled. . 

It is equally surprising how promptly wooden lead pencils 
disappear from organizations which give us the chance to show 
them the cost-and-time-saving qualities of Blaisdell Paper Pen- 
cils—which don’t require whittling. 

One fourth reduction in your pencil costs by adopting 
Blaisdells (not to speak of clerks’ time saved) is a conservative 
estimate. 

We'll prove it, if you ask us to. 

laisdell 7200 indelible copying pencil makes 7 copies. 
Pencils specially imprinted for advertising purposes. 


AS aA50CH 22=, 


PHILADELPHIA 
Member Philadelphia Kotary Club 


CASH for BALED PAPER "sis terete 














YOUR PRESENT LOSS straw and excelsior at 
All the waste paper, rags and straw you now burn he high * 
is dead loss. When baled there is a ready market the highest prices 


for it and good prices. 
Stops a Big 
Waste 




















FIRE PROOF 





is a ready receptacle for all your waste paper, as 
safe a place to keep it until you have a full bale 
as a fire-proof vault. It reduces your fire risk and 
reduces your insurance rates. 


Danger in Delay 


You assume an unnecessary Fire Risk every day 
that you save waste paper around in crates, boxes 
or barrels until you have time to burn it. 

A better way is to sell all your waste—make a 
profit on what is now dead loss. Get a Schick 
All Steel Baling Press and turn your waste to 
profit—eliminate your risk. 

We have a contract to furnish all post-offices 
in the U. S. for 1913 and 1914 with Schick All 
Steel Balers. 

Write today for Catalog “R.” 


_Davenport Mfg. Co. 


Davenport, lowa 
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HOTEL: Secor, 300 rooms, 200 baths. Rates, $1.50 per 

day and up. Wallick Bros., Props. 
TROY {H.-Y}. 

President—JOS. A. LEGGETT, Pres. John Leggett & 
Son, Paper Box Mfrs., 2134 7th Ave. Phone, Troy 
706-F-3 

Secretary—JAS. A. BEATTIE, Laundry, 607 Broadway. 

Luncheons every Tuesday at 1 p. m. at Hotel Rens- 
selaer. 

WACO (Texas). ; 

President—J. M. PENLAND, Mgr. Waco Drug Co., 
4th and Mary Streets. 

Secretary—C. G. SNEAD, Mfgr. Septozone, 2004 Lyle 
St. 

Meetings every Monday at 12:15 p. m. at State House 


Hotel. 
WASHINGTON (D. C.). 

President—JOSEPH M. STODDARD, Cook & Stoddard, 
Automobiles, 1138 Connecticut Ave. Phone, North 
7810. 

Secretary—HOLCOMBE G, JOHNSON, Mgr. Continen- 
tal Casualty Co., 519 Southern Bldg. thes Main 
6442. 

Luncheons held at the Ebbitt House, 14th and F Sts. 
N. Se phone, Main 5035, 2nd and 4th Fridays of each 
month 

HOTEL: The New Ebbitt, 14th and F Streets. Ameri- 
can, $3.00. European, $1.50 to $4.00. 

WICHITA (Kans.). 
President—WILL G. PRICE, Pres. Wichita Business 
College, 118 No. Market St. Phone, Market 1878. 
Secretary—GEO. I. BARNES, Barnes Reporting Co., 
Form Letters and Court Reporting, 1005 Beacon Bldg. 

Phone, Market 472. 

Meetings of Club held every other Monday evening 
(except July and August) at place designated for each 
meeting. 

— Table Luncheons every Friday noon at Kansas 
Club. 

WORCESTER (Mass.). 

President—LEWIS M. McCALLUM, Secy. Parker Wire 
Goods Co., Assonet St. Phone 4400. 

Secretary—H. BURT SIMONS, Mgr. Western Union 
Telegraph Co., 418 Main St. 

Luncheons every Thursday at 12:45 to 2 p. m. at the 
Bancroft (Rotarian) Hotel, in the Colonial Room. 
Monthly dinner and business meeting held on the 
third Monday in each month. 

HOTEL: The New Bancroft. A new million dollar 
hotel. Rates, $1.50 up. maeerne plan. 


Clubs Not Yet Affiliated in the Association. 
BAY CITY (Mich.). 
Secretary—C. H. FRANTZ, Center Ave. 
BUTTE (Mont.). 
Secretary—W. L. COSTELLO, Hennessy Bldg. 
JACKSON (Miss.) 
Secretary —J. C. McGEE, c-o Hunter & McGee Drug Co. 
OTTAWA (II), 
Secretary—F. H. SANDERS. 
ROME (Ga.) 
Secretary—C. J. WYATT, 301 Broad St. 
TOPEKA (Kas.). 
Secretary—J. M. BRUNT, 5th & Kansas Ave. 
TRENTON (N. J.). 
Secretary—CHAS. F. STOUT, 38 E. State St. 


Canada. 


Each Rotary Club extends a cordial invitation to all 
visiting Rotarians to attend its meetings and to call 
upon its officers and members. 

CALGARY (Alta.). 
President—]J. S. RYAN, 7 G. Dun & Co., Mercantile 

Agency, 23 Thomas Bl ock 
Secretary—DOUGLAS C. HOWL AND, Vacuum Clean- 

ers. 105 6th Ave. 

Luncheons second and fourth Tuesday of each month at 


12:30 p. m. 
HALIFAX (N. S.). 

President—JOHN C. GASS, Provincial Mgr. Imperial 
Life Assurance Company. Bank of Commerce Bldg. 
Phone 376. 

Secretary—PEARL O. SOULIS, Pres. Soulis Type- 
writer Co., Ltd. Modern Office Devices. Cor. Gran- 
ville & Sackville Sts. Phone 1426. 

Luncheons every Tuesday at 1 p. m. at Halifax Hotel. 

Monthly meetings Ist Tuesday in each month, 

HOTEL: Halifax Hotel, Hollis St. American, $3.00 
per day and up. 

HAMILTON (Ont.). 

President—RUSSELL T. KELLEY, Gen. Mgr. Hamilton 


Fire Insurance Co. 


Secretary—A. R. BELL, Mgr. The Garlock Packing Co. 
Meetings held Thursday at 1:10 p. m. at Young’s Cafe. 
MONTREAL (Que.). 

President—H. LEROY SHAW, Mgr. Imperial Life As- 
surance Company, Life Assurance, 112 . James St. 
Secretary—H. R. SWENERTON, Investment Bonds, 

Dominion Express Bldg. 
Club luncheons every Tuesday at 1 p. m. at Coopers 


Restaurant. 
ST. JOHN (N. B.) 

President—A. P. ALLINGHAM, Imperial Life Assurance 
Co., 60 Princess St. 

Secretary—A. L. PHILPS, Multigraph Sales Co. [td 
Multigraph Machines. 167 Prince William St. 

Luncheons every Monday at 1:15 p. m. 

TORONTO (Ont.). 

President—W. A. PEACE, Dist. Mgr. Imperial Life 
Assur. Company, 22 Victoria Street. 

Secretary—G, D. y ARK, Secretary The Office Specialty 
Mfg. Co., Ltd., 97 Wellington — 

Weekly luncheons, every Friday at 1:10 p. m., Dun- 
ning’s Hotel, 29 King St. West. 

VANCOUVER (B. C.). 

President—REV. E. L. PIDGEON, Minister St. Johns 
Presbyterian Church, 1859 Pendrell St. 

ae gig P. KEARNS, Club Office, 511 Dominion 

Bldg. Telephone Seymour 845. 

Weekly Luncheons,-—12: ag . sharp, in the Elysium 
Hotel, 1142 Pender West. 

veoneena. CS. Ca. 

President—FRANK HIGGINS, Barrister & Solicitoi, 
1118 Langley St. a 

Secretary—CAPT. T. J. GOODLAKE, 110 Westholme 
Hotel. 

eens every Thursday at 1 p. m. at Westholme 
Will, 

WINNIPEG (Man.). 

President—J. F. C. MENLOVE, Dom. of Can. Guaran- 
tee & Accident Ins. Co., 706 Somerset Bldg. Phone, 
Main 2075. 

Secretary—C. J. CAMPBELL, Security Land Co., 8 
Bank of Hamilton Chambers. Phone, Main 870. 

Semi-monthly evening meetings and dinners at Fort Gar- 
ry Hotel at 6:30 p. m. sharp. 


Great Britain and Ireland. 


Each Rotary Club extends a cordial invitation to all 
visiting Rotarians to attend its meetings and to call 
upon its officers and members. 

BELFAST (Ireland). 
President—W. H. ALEXANDER, Motor Merchant, 91 

Donegall St. Phone, Relfast 974 and 1801. 
Secretary—HUGH BOYD, Atkinson & Boyd, Chartered 

Accountant, 72 High St. Phones, Belfast 2447 and 

391 


Luncheons, Monday from one to two p. m., the Grand 
Central otel. 
, BIRMINGHAM (England). 

President—JOHN WEATHERHEAD, United Counties 

Bank, Ltd.. Colmore Row. Phone, Central 2464. 

Secretary—W. STUART MORROW, Organizer, 59, 

County Buildings, Corporation St. 

Luncheon Mondays at 1:15 p. m. at Midland Hotel, New 
Street. Evening meetings third Monday at 7 p. m. 
DUBLIN (Ireland). 
President—JOHN P. McKNIGHT, City Woollen Mills, 

Cork St. 

Hon. Secretary—WM. A. M’CONNELL, The Century 
Ins. Co., Ltd., 116 Grafton Street. Phone, 2983. 
Luncheons Mondays, 1:15 to 2:15: Evening <a 
during winter months, usually on last Monday of 

month, The Imperial Hotel. 
EDINBURGH (Scotland). 
President—JOSEPH DOBBIE, S. S. C. Solicitor, 26 
Charlotte Square. Phone, Central 5927. 

Secretary—THOMAS STEPHENSON, Pharmaceutist, 
Editor of “The Prescriber,” 137 George St. Phone, 
Central 2387. 

.uncheons held every Thursday at 1 o’clock (except first 
Thursday of month). Monthly meeting, first Thursday 
of month at 7 p. m., Carlton Hotel. North Bridge, and 
Ferguson & Forrester’s, Princes Street, on alternate 
months. No meetings held during August and Sep- 


tember. 
GLASGOW (Scotland). : 
President—JOHN WRIGHT, JR., John Wright & Son, 
Tailor, 130 St. Vincent St. Phone, Central 360. 
Secretary—JOHN A. KIRKWOOD, Stock Broker, 75 
St. George’s Place. Phone, City 8004. Telegraph ad- 
dress “Stag,” Glasgow. 


cl 
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Chicago’s Rotary Club Hotels 


Virginia Hotel 
aS somata. Corner Ohio and Rush Streets 


[NORTH SIDE] 


CHICAGO, 3 - ILLINOIS 











A massive fireproof structure with large, 
cool, airy rooms and suites. 





European plan. Attractive summer rates. 
400.rooms with private bath, $1.50 per day. 


Chicago’s most exclusive transient and resi- 
dential hotel. Seven minutes’ walk to the heart 
of the business and shopping district. Ro- 
tarians who wish to be located near the down- 
town business center, will find the Virginia 
very convenient, just a nice walk before com- 
mencing the day’s work, 





VIRGINIA HOTEL CO., Alex Dryburgh, President and General Manager 


Gladstone Hotel 


62nd Street and Kenwood Avenue (South Side) CHICAGO 








A massive building of high class construction 
containing 400 rooms in one, two and three 
room suites. All with private bath. 

The Gladstone is within a few minutes’ walk 
of Jackson Park, where patrons can enjoy all 
kinds of outdoor sports, such as golf, tennis, 
boating, etc. 

Remodeled, refurnished and equipped with 
every modern accessory at a cost of $100,000.00. 

Conducted on the European plan at popular 
prices. 

Transportation facilities unequalled.—Only 
fifteen minutes to the heart of the business and 
shopping district by Illinois Central Rapid 
Transit. The finest stopping place in Chicago 
for Rotarians and their families. 


RATES: 
Room with bath. for one person, $1.50 per 
day; two persons, $2.00 per day. 
Two and three room suites with private bath 
at proportionately attractive rates. 
Special rates by the week. 
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GLADSTONE HOTEL CO., Alex Dryburgh, President and Gen’l Manager 
Write for Descriptive Folder 
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DELICIOUS 


Peanut Confection 
With Cocoanut Added 





Said he, 
makes the 


the best.” 


“Tip ’em off to Peconut,’ 


says l. 


Ask your dealer, or send 
5c for package and dealers 


name. 


Each package contains United 
Profit Sharing Coupon. 


Westmoreland 


Candy Company way 
ee Mase Va. and his Pe 


(Member of Rotary Club). 


P 
Wp WIRE 


bh 


‘A man who 
best of every- 
thing and wants everything 


I asked 
“Candy” 
Dula what a 
Rotarian was. 








“Wiilie Wise” 





conut smile. 
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He Pays Parcel Post 





Famous 
Supreme Italian 
Chocolates Chocolates 
$1.00 pound 80c pound 


Salto Nuts 
$1.25 pound 


So good you wonder how the 
trick is done. 


Send check or open a Charge account 


1223 BROADWAY 1539 
NEW YORK 


R. L. Hatch, member N. Y. Rotary Club 
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Luncheons, Tuesdays at 1:15, Burlington House, 183 
Bath Street. Monthly Meeting 3rd Tuesday in the 
month 6:30 p. m. at Ferguson & Forrester’s, Bu- 
chanan St. 

LIVERPOOL (England). 


President—GEORGE J. PRATT, Pratt, Ellis & Co., 
Fishmarket, Phone, 1557 Royal. 

Hon. Secretary—AUGUSTINE RIED, Orford & Ried, 
Insurance Broker, 19 Castle St. 

Luncheons every Thursday at 1 p. m. at Hotel St. 


George. 
LONDON (England). 

President—D. F. COOKE, Solicitor, 17 Coleman St. E. 
C. Phone, Central 1645. 

Hon. phen age? FALKINGBRIDGE PARKER, M.S. 
Fo peaemni 8 Coleman St., E. C. Phone, Central 

Monthly meetings held the second Tuesday in each month 
at 7 p. m., and weekly luncheon every Wednesday at 
1 p. m. at the headquarters of the club, Waldorf Hotel, 
Aldwych, W. C, 

MANCHESTER (England). 

President—W. H. BURGESS, Mgr. Messrs. Sutton & 
Co., General Carriers, 36 Fountain St. Phone, Central 
6635. jf 

Hon. Secretary—F. C. Kerridge, Insurance Broker, 16 
John Dalton St... Phone, Central 1773. 

Headquarters, Albion totel, Piccadilly. 

Club luncheons are held every Thursday at the AIl- 
bion Hotel at 1 o’clock. Monthly dinners at the 
Albion Hotel each month on alternate days, first 
Thursday, Friday, etc., in the month. No dinners in 
August or September. 





THE BALTIMORE CELEBRATION. 
(Concluded from page 63.) 


Card parties, shopping tours, auto trips: 
in fact, everything possible, was done to 
make the ladies happy, and we are told that 
the way in which our Baltimore feminine 
Rotarians got busy on short notice was a 
credit to Baltimore. 

Seats were provided visiting Rotarians for 
all the parades, and their comfort was the 
first consideration at all times. 

Rotary Headquarters at the Rennert were 
open daily from 10 a. m. to 11 p. m. with 
three or more committeemen in constant at- 
tendance to receive and entertain guests. 

It would not be fair to take all the space 
necessary to do justice to the celebration, but 
I must say something about International 
President Mulholland, who is one of the best 
presiding officers it has ever been our pleasure 
to meet. 

A voice that makes a Klaxon horn seem 
like a baby’s rattle, a smile that charms, and 
a personality of vigor and honesty, coupled 
with an intense interest and a real desire to 
boost Rotary proves that when he was elected 
to his present position, the delegates knew 
what they were doing, and we want him back 
and will even change our meeting day to suit 
his convenience at any time. 

Baltimore Rotarians are now better friends 
than ever before, and the populace generally 
looks upon the Rotary Club as one of the real 
organizations of this city. 

J. THos. Lyons, Assoc. Fd. 
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A Remington-Made Typewriter 


For Every Taste For Every Need For Every Purpose 


we 
5 


1g 





There never has been such a typewriter line. For completeness and 
Se comprehensiveness, it is hard to see how this line can ever have arival. 





Whatever the need of the typewriter user, whatever the 





purpose for which he intends to use the machine, whatever a 
at his preference for one form of construction over another, = 
there is bound to be some typewriter in the great Remington pe 
line that will suit his purpose—his every purpose—better than ies 
any other machine. It matters not what purpose—whether os 
‘a straight writing or any variety of special work, including a 
writing, adding and subtracting—there is always a Remington- 2 
made machine that exactly fits the need. Variety endless, a 





but only one standard of quality—THE BEST. 


This explains the prestige and success of the 
Remington line and of the man who sells it. 


Remin{ton Typewriter Company 


(Incorporated) 


New York and Everywhere 
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MAIN OFFICE AND 


910 Michigan Ave., 
Chicago, Ill. 


Gentlemen:e- 


response has 


HBVehstedt -MM 





“We Recommend | 


IWECKLER BOAT COMPANY: 


DESIGNERS ano BUILDERS 
WORKS 
2719-272! W.IRVING PARK BLVD. 

ON THE RIVER 


CHICAGO, ILL.U.SA. 


International Association of Rotary Clubs, 


The unusual results that we have obtained from our advertising in 
"The Rotarian” leads us to believe that a word of praise is due youe The 
not only been numerous but has proven to be from interested people 
who have the ability to purchase what we have to offer. 
We wish to recommend "Tne Rotarian” to all Rotary members who are 
locking for business in other than their home cities, and veg to remain, 
Very truly yours, 


WECKLER BOAT COMPANY 


he Rotarian” 


ADAM F WECKLER, Se 


September 2nd, 1914, 





IG. 2a 2K 


Sales Manager. 








See Page 94 for the Name of The Rotarian’s Advertising Representative in Your City. 





Success Reduced to Physical Terms 


(Continued from page 


vital energy is used to overcome internal 
resistance or is dissipated in fret and worry— 
two vampires of efficiency. We need all the 
courage, buoyancy and hope which is associ- 
ated with a consciousness of vigor and great 
resistive powers. 

Health and all of its ramifications and ex- 
pressions are impossible without a full, har- 
monious development and culture of the func- 
tions of all the vital organs—stomach, heart, 
lungs, kidneys as well as brain. 

One who has made a study of the history of 
human progress cannot but be impressed with 
the fact that the greatest and most success- 
ful nations in the world have been those who 
have regularly cared for the health and have 
carried this care and attention faithfully 
through all of their economic, political and 
social activities. 


56.) 


-ass over early Chinese, Indian, Egyptian 
and Persian as well as the Jewish attitudes 
toward the body and consider the Roman, and 
Greek types: in the days of their ascendancy 
a blending of physical perfection and high 
intellectual attainment. How far would their 
rule have been extended if their resources 
had been confined purely to their superior 
mental equipment? ‘They succeeded, where 
others had failed because they represented 
an ideal mentally and physically. They could 
originate and execute with equal facility. 

The first duty of the Greek boy was to 
learn his letters, which was coincident with 
learning to swim. ‘To them to know neither 
swimming nor the letters was equivalent to 
being an ignoramus. 


(To be concluded in November.) 






























CHAMPION 
Spark Plugs Give Service 


“Champion O” for 1914 Over- 
lands, $1.00, all dealers. 


Gray Iron Castings 








“Champion Long’ for 1910- 
11-12 and ’13 Overlards, $1.00, QUALITY 
all dealers. SERVICE 
“Champion X’’ for Fords, 75c. 

75% of American cars, in- PROMPTNESS 
cluding Ford, Overland, Stude- : 
baker, Maxwell, and Metz, are Write Us Your Needs 


factory-equipped with Cham- 
pions. Like Rotarians, Cham- 


pions are the “best on earth.”’ Lewis Foundry Company 


The Champion 4080 Detroit Avenue 
a Seen Toledo, Ohio 








ree “Che rryallen” At all oe 


You Get the Best DeVILBISS lane 
< always == : 


High Speed Drills, please 
Reamers, Cutters, or 


























When You > Lathe Tool Bits CSD 
Buy From The 2 
Toledo Drill May 
& Tool Co. be 
Factories Bldg., Toledo, Ohio. had 
Write us. at your favorite shop 








HAVE YOU A MAIL ORDER PROPOSITION? 


We would like to connect with a manufacturer owning a good mail 
order article. We have done more Mail Order business than most ad- 
vertising agents, and say frankly that we are good at it. We can sell 
your goods through agents or direct. Write us for ideas. 


THE STALKER ADVERTISING miner Colton Bldg., brs Ohio 


GLASS} 


Plate and window; skylight and orna- 
mental; manufacturers of mirrors, art 
and beveled plate glass; importers of 
French picture glass; metal store fronts. 
Communicate with our nearest branch. 


The Toledo Plate and Window 


Glass Company, Toledo. 
Detroit Grand Rapids, Mich. Cleveland 
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HOTEL IMPERIAL 


(Rotary) 


Broadway and 32d St. 
NEW YORK 


The Pioneer Pure Food Hotel 


Dancing in the Palm Garden 
Daily (except Sunday) 4 to 6:30 p. m. 
and 10 to 1. 


In the Radial Center of All 
Traffic Lines—Herald Square 


Send for Booklet G and Map of City. 


Ask for 
COPELAND TOWNSEND, Mgr. 


FRANK H. WIGG'NS, Asst. Mgr. 


Both Rotarians 








BR USHE §$ 
All kinds, sizes, prices. 

There is nothing in the brush line that we 
don’t make, Come and see us or write us if 
in the market for one or a million brushes. 

GERTS, LUMBARD & CO. 
221 W. Randolph St., Chicago. 


Quality - ROTARIANS ~ Service 








BOXES from PAPER and every COMBI- 
NATION for all PURPOSES. CARTONS 
or FOLDING BOXES in all colors and 
styles. SPECIAL PRINTING that pleases. 
Quality that rotates satisfaction. 
NATIONAL PAPER BOX CO. 
Kansas City, Mo. 








Nebraska Military Academy, Lincoln 


A first class boarding school for Rotarians’ Sons. 
Healthful location, fireproof buildings, splendid 
care and instruction. Prepares for college and 
business. For information and catalog address 
B. D. HAYWARD, Superintendent, 
LINCOLN, NEBRASKA, 








WECKLER BOAT COMPANY 
Designers and Builders 
Runabouts, Cruisers «xd Hydroplanes 
Working Boats 
2735 Irving Park Blvd., CHICAGO, ILL. 








“BOOST THE OTHER FELLOW’S 
GAME.” 


(Concluded from page 77.) 
for one am not. But remember, every man 
who makes a dollar is a booster and every 
one who loses a dollar is going to be a knock- 
er. So if we want to be a city we must have 
boosters and the best way to get them is to 
hoost the other fellow’s game. 

It does not matter what your politics or 
religion may be, you can be a booster. just the 
same. 

There is lots to do here to make a city and 
we have plenty to do with. But if we sit down 
and expect this to make a city without boost- 
ing and lots of it we will wake up twenty 
vears hence and find ‘the same old Corpus 
Christi. But-I believe the spirit of boost is 
here now full fledged and ready for business. 

If you hear your neighbor tell a stranger 
that he has some land out here that will raise 
one hundred bushels of corn to the acre and 
water melons that will weigh one hundred 
pounds, don’t follow the man up and tell 
him your neighbor prevaricates, because if 
vou do vou won’t sell the man any land and 
the other fellow might—so boost his game 
if you get a chance and you may help him 
land a tenderfoot, otherwise the tenderfoot 
may go to Tarpon or some other live place. 

In boosting the other fellow’s game it is 
not nesessary to take up with every wild cat 
proposition that comes along, but it does 
mean, never knock any proposition of any 
one unless you absolutely know for a certainty 
that the proposition is a fraud and right here 
is a good chance for the Rotary club‘to take 
up and investigate any new enterprise and 
any new improvement for the benefit of the 
city and if there is any merit in it and it 
is of benefit to the growth and development 
of the city, boost the other iellow’s game and 
make it a success. 

In the three months I have been here I 
have spent a good deal of time looking over 
the surrounding country, investigating its 
possibilities, etc., in reference to the chances 
of building a city here and have become sin- 
cerely convinced that the next census will 
show Corpus Christi a city of fifty thousand 
and perhaps more, but it largely depends up- 
on ourselves and our ability to get together, 
work together and keep together. 

Nature has done much for us but we have 
to do the rest. So let this club start the ball 
rolling by adopting as our slogan: 

“Boost the Other Fellow’s Game.” 

And do it in earnest ! 
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—VOU LL “WANT IN” ON THIS=— 


66 9? This is what a Pittsburgh Stogie looks like. 

SOME SMOKE Pittsburghers know what it sniokes like. Do 
you? Try a box (200) “Pittsburgh Flats’ _you will like ’em. $2.00 A BOX— 
(cash with order )—earrier charges paid. <A mild smoke. Long filler tobacco, no 


scraps—hand made. 
call sa W. L. DeCOURSEY (Rotarian), 


Tom Phillips ordered a box—‘‘Happy” writes 


that he d-esn’t smoke. Perry and Jennings do; Columbia Bank Bldg., PITTSBURGH, PA. 


(possibly ‘‘Happy " prefers todo his smoking later). 











LAWRENCE WAREHOUSE COMPANY 





CALI- 
FORNIA 





Your business in California should increase greatly in the next few years. 
We may be able to help you. Our entire plant, wharves, warehouses, rail- 
road sidings, pool car department and office are at your service. Write tous. 











Great Rotary Editions of the 
Springfield News and the 
Superior Telegram 


HIS is a somewhat tardy acknowledgement of the magnificent 
Rotary edition of the Springfield (IIl.) Evening News which 
was gotten out by Rotarian Victor E. Bender during the week 

of the Houston convention and the fact that it was published at that 
time affords our only excuse for having neglected to notice and 
comment upon it in THE RotartAn. Without doubt this was the 
most detailed newspaper account of the convention given by any 
newspaper outside of Texas. The exploiting of the City of Spring- 
field and of the Rotary club of that city and of Rotary in general 
was very skillfully and attractively handled. 

More recently the Superior (Wis.) Telegram has gotten out a 
magnificent Rotary booster edition of their paper done in several 
colors with an attractive border for most of the pages made from 
the Rotary club charter. 
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Jow fare summer 


excursions 


















Spend your vacation at 
Grand Canyon of Arizona 


and Y osemite. 






Camp out—climb peaks— 








go down canyon trails—see 
the Indians—and rough it 


99 






“de luxe. 










The Santa Fe offers you-—— 


Four trains a day to California. 

Double track half the way. 

Block-signal safeguards. 

A dustless roadbed. 

A cool ride a mile up in the sky. 

Fred Harvey meals. 

And that world-wonder, the Grand Canyon. 


Ask for our summer travel publications. 












78 E. Jac : 
Phone , Harrison “482 0 or Auto, 64-! 


The only line to both 1915 Panama Expositions— 
San Francisco and San Diego 
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THE NEW ADMAN—THE ADVER- 
TISING COUNSELLOR. 
(Coneluded frem page 75.) 
all of the people connected with the advertis- 

ing department do the same. 

25. He is a natural builder of business 
and is able to show others how to build. 

The advertising counsellor cannot qualify 
under these twenty-five classifications until 
he has had a varied experience—until he has 
made mistakes and learned how to avoid 
them, for a man who has never made a mis- 
take cannot properly advise others what not 
to do, which is more important than advising 
them what to do. 

Don’t you think that a man devoting him- 
self to the cause of advertising with the care 
as outlined is able to increase the efficiency 
of advertising in his publication ?—Asso- 
clated Advertising. 





MADE IN MADISON EXHIBIT. 
Rotarians to Be Active. 

The Rotarians of Madison, Wis., are taking the 
initiative in staging a Fall Festival in the nature 
of a three day business boosting period on October, 
12, 13, and 14. A steering committee of 25, com 
posed of members of the Rotary Club, the Retail 
Merchants Association, and the Madison Board of 
Commerce, are cooperating to make this the big 
gest event of its kind ever attempted in Madison. 

Madison manufacturers will have a ‘‘ Made In 
Madison’’ exhibit showing everything manufac 
tured in Madison’ and will oecupy three floors of 
Madison’s new skyscraper, the Gay-Chapman 
Building. In the ‘‘Sold In Madison’’ department 
the merchants will show their best lines of mer 
chandise and offer extraordinary price conces 
sions. The ‘‘ Distributed From Madison’’ section 
will show the great variety of goods jobbed from 
Madison. In the ‘‘Grown In Dane County’’ de 
partment will be displayed agricultural products 
from the richest agricultural region in the world, 
Dane county being the heart of this region. The 
‘*Building Trades Exhibit’’ will be a very novel 
and unique Rotary idea. A temporary building 
will be erected especially for the purpose of pre- 
senting the lines of Rotarians. This building will 
be designed by a Rotary architect, electrified by 
the Rotary electrician, insured by a Rotary un 
derwriter, built by Rotary contractors, financed 
by the Rotary banker, and furnished and equipped 
by all the Rotary representatives having hard- 
ware, plumbing, heating, furniture and furnish- 
ings to show. 

Not only will the combined business interests of 
Madison be on exhibition, but the new $7,000,000 
state capitol building and the many departments 
of the great University of Wisconsin will be open 
for inspection. 

It is expected that this ‘‘Stop-Look-Listen 
Week’’ in Madison will eall the attention of this 
section of Wisconsin to the ¢omercial importance 
of Madison. This fall festival differs from most 
affairs of this kind in that the ‘‘carnival’’ fea- 
tures have heen entirely eliminated. 

F. W. HUvELs, Sec. 








Premier Vibrator 


Gives Both Pounding and 
Rotary 
Strokes 


A beautifully 
smocth running, 
durable, inex 
vibrator 
for facial, scalp 
and body  mas- 


pensive 


sage. If you 
“don’t care for 
such things” buy 
one for your 
wife or __ sister. 
Maybe she'll get 
a chance to use it 
—when_ you're 
not home. 





Price $15.00 Complete 


Manhattan Electrical Supply Co. 
Rotarian F. M. PIERCE, Mar. 
114 S. Fifth Ave., Chicago 

New York St. Louis Frisco 














Artesian Irrigated Lands 
at Dry Land Prices 
$10 to $100 An Acre 


ANDERSON, OWEN & 
: HENDERSON 

615 Trust and Savings Bldg. 

s Angeles, Cal. 













Lands for Early Figs, 
Peaches, Apricots, 
Almonds, Canta- 
loupes, Alfalfa (7 

crops), Cotton and 

eu wutnnatae every product of the 

= enact Sub-Tropic South- 


PROP AARTAGRADN MN) west. 
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Some of the Active Workers in the ROTARY CLUB of NEW YORK 


Can We Be of Service 
To You in New York? 


ROTARY CLUB HEADQUARTERS 
ROOM 447 HOTEL IMPERIAL, 32ND STREET AND BROADWAY 
Telephone, Madison Square 3050 





























ARCHITECT AND CITY PLANNING LIGHTING FIXTURES (Gas and Electric) 
. 7 Edward L. Cox, , 
Clarence W. Synaee, ‘ Johns-Manville Co., 
1133 Broadway (Cor. 26th St.). Madison Ave. and 41st St. 












BRASS FOUNDERS MACHINERY (Pulverizing and Vacuum Pumps) 
Wm. E, Paulson, M. E. Proprietor Howard C, Russ, Treasurer 
Thos. Paulson & Son Abbé Engineering Co. 
97 Second Ave., Brooklyn. 220 Broadway. 















MONUMENTS 





CALENDARS—Art Advertising 






W. J. White, General Sales Mgr. W. H, Harrison, President 
The Thomas D. Murphy Company Harrison Granite Company 
41 Park Row, New York City. 200 Fifth Avenue. 


















CHAMPAGNE (American “Gold Seal’’) OPTICIAN 
Edward 8. McGrath J. A. Theo, Obrig, Partner 
(Urbana Wine Co.) Gall & Lembke 





12 Bridge St. 5 West 42nd Street. 























CHAMPAGNE, (Imported) OSTEOPATHIC PHYSICIAN 
M. 8. Chappelle 
G. H. Mumm & Co. Clinton E, Achorn, D. 0. 
35 West 39th St. 36 West 35th Street. 



















CIGARETTES (Custom Made) PHOTO MATERIALS 
; Charlies H, Huesgen, Partner 
Henry Carter, Proprietor Herbert & Huesgen 
225—5th Avenue. 466 Fourth Avenue. 



















CONFECTIONERY AND SALTED NUTS mene alain ia ieee 
jilliam Ge er, resident 

Robert Lee Hatch, Proprietor Eaton & Gottlenen, Inc. 
1223 and 1539 Broadway. 263 Ninth Ave., Cor. 26th St. 












HABERDASHER RESTAURANT 
: ; August Janssen, Proprietor 
A, C, Weaver, Proprietor Hotbrau Haus 





Ave. and 66th Street 1214 Broadway. 





Columbus 















STORAGE 
Copeland Townsend, Manager Walter C. Gilbert, President 
Hotel Imperial Harlem Storage Warehouse Co. 


Broadway, 3lst to 32nd Street. 211 East 160th Street. 


HOTEL 




















INSURANCE BROKER, FIRE TYPEWRITER 
Alfred A, Fraser, Jr. 


Edward M, Cutler Remington Typewriter Co. 
56 Pine Street. 327 Broadway. 


















JEWELRY MANUFACTURER WHISKEY, WILSON 
Charles J, Dieges, Partner John O’Connell, Director 
Dieges & Clust Wilson Distillery Co. 






20 John Street. 303 Fifth Avenue. 













LAWYER WINES, California 
William J. Dodge Elmer H. De Pue 
Singer Building Cresta-Blanca Wine Co. 








41 East 41st Street. 





149 Broadway. 


HOTEL REGISTER-REVIEW 


America’s Leading Progressive Up-to-date Rotarian Hotel Journal 














CHARLES E. GEHRING, Managing Editor Gehring Publishing Co., 1269 Broadway 
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SOME DIFFERENCE. 
F Nytaracny: a who had been married 


for some three months, finding the 

union not as pleasant or as successful 
as he had hoped for, approached the ‘“meen- 
ister’ who had performed the ceremony with 
a view to his getting “unmarried.” The 
worthy pastor told him this was quite im- 
possible,—marriage was “for better or for 
worse, till deeth do us part,” ete. “Eh, but 
meenister,” the poor benedict exclaimed, “I 
must hae the bonds cut; the wife’s an awfu’ 
wumman, she’s waur than the deevil him- 
sel.” “Worse than the devil!” replied the 
minister, “why that is not possible.” ‘“‘Aye, 
but she is that,” said the man, “she’s waur 
than the deevil, and ye’ll find it in the Bible. 
The Holy Book says that if ye resist the 
deevil he will flee frae ye, but, mon, if ye 
resist ma wife she flees at ye!” 





KEEPING UP WITH TH’ GENTRY. 


Becca: fish-hawker, whose work 
consisted in driving a small cart of 

fish through certain villages and sell- 
ing the fish, one day found himself with a 
newly purchased horse between his shafts. 
The horse was an old hunter; it had seen 
better days but was now fit for little else 
than the work given to it. That morning, 
however, the equipage encountered, on the 
road between two villages, the local hunt in 
full cry. The horse quickly pricked up its 
ears when it heard the sound of the hunts- 
man’s horn, and when the members of the 
hunt appeared on the scene and the cry of 
“tally-ho” resounded on the road in front of 
him the horse forgot his age and broke into 
a mad gallop after the hounds. The owner 
of the cart himself, when he saw what was 
happening, became quite excited. He urged 
his horse to a still madder gallop, quite ob- 
livious to the fact that the consequent jolting 
of the cart was sending his fish into the road. 
In fact, the whole road behind him was scat- 
tered. with his stock-in-trade. Observing 
this, a woman from a road-side cottage 
shouted to him as he passed: “Hey, mon! 
ye’re losin’ yer fish!” “Hoots, wumman,” 


replied the driver, “what’s a few herrin’ tae 
keep up wi’ the gentry!” 


The Simplex Electric tron 
ca) 








INTO PLAY 


with its continuous 
and self-supplied heat, 
it is cleaner’ and 
quicker than the old 
fashioned flat iron. 
It saves many weary 
steps and does better 





P= 


work on ironing day. “——————— 


With the SIM- 
PLEX IRON one can work where it is cool, if 
desired, as the iron may be operated from any 
lamp socket, in any room of the house or even 
out of doors. In an emergency, it may be used 
as a stove for heating liquids. Let us send you 
our little booklet which tells all about it. 


Simplex Electric Heating Co. 
85 Sidney St. 
Cambridge, Mass. 
Members Boston Rotary Club 














Landers Brothers 
Company 








Burlaps and Cotton Goods 


(Plain and Colored) 


Webbing Buckram 
Transparent Celluloid 
Wadding Mohair 
Enameled Muslins, Drills and Ducks 
Drills Ducks Sheetings 
Flaxene Oiled Duck 


Rubber Muslins, Drills and Ducks 





Best Goods Prompt Shipments 
Write for samples and prices 








Toledo, Ohio 


R, A. LANDERS, Member Toledo Rotary Club 




















JOHN GERTS 


1556 DAYTON ST. 
CHICAGO, ILLINOIS 


We are in business to serve. 

The better we serve you, the more suc- 
cessful we both will be. 

May we serve you? 





MANUFACTURER OF 








Piano Stools and. Benches 


BYRON O. JONES, Manager 


Member Chicage Rotary Club. 
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LAST MANY 
Natural Colors of Garnet, 


We are the ORIGINAL 
Shingles and tested our product for ten years 
putting it on the market. 

BEWARE OF IMITATIONS. 


H. M. Reynolds Asphalt Shingle Co. 


(Member Grand Rapids Rotary Club) 

637 West Grant Streei, 
Established 1868 

Distributing Agencies at All Principal Points. 
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ys 
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Reynolds Asphalt ‘Shasiieen 


ENDORSED BY L — ARCHITECTS 


GUARANTEED FOR 10 YEARS—WILL- 
YEARS LONGER 


Red, Gray and Green, Which Never Fade 
MAKERS of Flexible Asphalt 


Let us send you a booklet. 


GRAND RAPIDS, MICH. 
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WOLVERINE 
Brass Works 


Manufacturers of 
High Grade Plumbers’ Supplies, 
Tools, Bath Room Trimmings, 


Etc. 
GRAND RAPIDS, MICH. 


San Francisco New York City 





Electrotyping Everything in 
Nickeltyping Printers’ Type 
Stereotyping Suppties and 
Matrices achinery 
Lead Mold - ‘ 


Nickel Steel 
Electrotype 


Grand Rapids Electrotype Co. 


HENRY L. ADZIT, Prop. 


240 Lyon Street 
GRAND RAPIDS, MICH. 


(Member Grand Rapids Rotary Club). 








































For Social Play 
MONA LISA 
A reproduction of Mona Lisa of 
the Louvre ——and seven other 
designs added since January Ist. 
Others revised. 


Always something new in Congress 
Air-Cushion Finish Club Indexes. 





HFCL RULES 
CARD GAMES 


Hoyle up-to-date 
SEND I5¢ IN STAMPS 





SISY OLS 


\PLAYING CARDS — 


For General Play 
The old saying ‘merit will tell’ 


‘Was never more true 
than when applied to Bicycle 
Cards. Used everywhere. 


ISSUED IvoRY OR AIR-CUSHION FINISH. 


YEARLY 

















Visiting Rotarians 
While in Chicago be sure to visit 


THE KERCHER BATHS 


S. E. Corner Congress and Wabash Ave. 





Just ask for GEORGE and say “Rotary”— 
that’s all. 
BEST BATHS IN CHICAGO ESTABLISHED 40 YEARS 


(GEO. KERCHER, Member of Chicago Rotary Club) 
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PACIFIC COAST ROTARIANS EN 
ROUTE TO HOUSTON. 


(Continued from page 39.) 
Pittsburgh. 


In some way Jim Corbett got into this 
crowd and when they found that he was going 
to Houston to have a little ceremony of his 
own with a young lady who was coming from 
Pittsburgh for that purpose what they did to 
him will require a book in itself. 


Oakland. 


If the Oakland Rotarians ever sleep, they 
must do so in shifts for although the train 
arrived very early in the morning, this glad 
bunch were on hand with their automobiles 
and whisked us away to a Rotary breakfast 
consisting of all California products. Then 
they showed us the city, then gave us a seven 
course luncheon in the Oakland Hotel. We 
all said amen to President Pidgeon of Van- 
couver when he told the Oaklanders “you have 
a wonderful city here, more wonderful than 
I had ever dreamed of.” Here Robert Rob- 
ertson, International Vice-President and the 
other Oakland Rotarians joined our pil- 
grimage. Before we left we were presented 
with a handsome bronze medal which we 
were informed would be accepted in payment 
of two days’ hotel bill at the Hotel Oakland 
at any time. This is certainly hospitality. 


Stockton. 


The delegation from Stockton joined us 
also at Oakland, trying to boost for their 
city and the whole Pacific coast. 


San Francisco. 


Right after luncheon, the San Francisco 
totarians came over and escorted us across 
the bay on a boat chartered by the San Fran- 
cisco and Oakland clubs. At least 100 of the 
exposition city Rotarians were at the dock to 
meet us and drive us out to the exposition 
grounds. What a surprise was in store for 
us when we saw the nearness to completion 
of the whole exposition. While there we 
visited the Oregon, Washington and Canadian 
government buildings. Of course, we saw the 
Golden Gate park, the presidio, the residen- 
tial and business districts and the civic cen- 
ter where the people of San Francisco are 
huilding a city hall and other civic buildings 
at a cost of $25,000,000. The banquet ten- 
dered us in the evening at the Saint Francis 
Hotel was a magnificent affair which we will 
never forget. 

(Continued on page 121.) 














Rotary Haberdashers 


and All Rotarians 
Should ‘‘Knothe’’ 
Shirts We Make--- 


@ Not that we make the best 
shirt in the United States, 
but that there are no better 
shirts made than we make, 
and that our line for Spring 


is now being shown, and that 


we doubt ifany other line has 
as many novelties in it as 
ours has. 


@ That in details we do not 
believe any other manufac- 
turer can beat us; that in the 
high colored goods we match 
the colors either with silk or 
cotton that is used in stitching; 
that our buttons are very 
superior. 


@ In fact that no shirt made 
will sell better than ours. 


@ Rotarians, if your haber- 
dasher does not handle our 
shirts please write us, sending 
his name and address. 


@ Rotary haberdashers write 
for our prices and samples. 


KNOTHE BROTHERS, Inc. 


(Rotarians) 
122 and 124 Fifth Avenue 
NEW YORK 
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Birmingham, 
Alabama, 


On The Rotarian 
Advertising Map. 








Emblems Are Our Specialty 


No order too large or 
too small for us. 


JOBE-ROSE JEWELRY CO., 
Birmingham, Ala. 
Write Rotarian J. N. Rose. 





“THE BIG ALABAMA HOUSE’’ 





QBERTS 6.50" 


ROBT. W. EWING, Pres. 
BIRMINGHAM, ALABAMA 


ROTARY LITHOGRAPHERS 
STATIONERS AND ENGRAVERS 


WRITE FOR-QUALIT Y. SERVICE AND 
QUANTITY PRICES. SAMPLES OF 
WORK GLADLY SENT ON REQUEST 








Warehousing, Transferring & Forwarding 


WARRANT WAREHOUSE COMPANY, 
Birmingham, Ala. 


MAGNOLIA COMPRESS and WAREHOUSE CoO. 


Mobile, Ala, 
Address Rotarian W. D. Nesbitt, 
President, Birmingham or Mobile. 











OUTDOOR PAINTED DISPLAY 
ALSO ELECTRIC SIGNS 


Southern Ad. Co. 


BIKMINGHAM, ALA, 
Rotarian F. A. RIBBLE, President. 





iF YOUR LOCAL ENGRAVER CAN'T SERVE 
YOU SEND YOUR ORDER TO 
_ ALABAMA ENGRAVING CoO. 
OF BIRMINGHAM 


tele] at 2eliia 1a. pb mecie elem.) a. Wile) 2 
LET US BID ON YOUR ORDER 


ROTARIAN GANSTER, SEC’Y ANO TREASURER 














Che MOLTON HOTEL 
Birmingham, Ala. 


Modern and absolutely fireproof. 
Rates $1.50 to $2.50 per day. 
Rotarian T. H. MOLTON, Proprietor. 








J. C. McMICHAEL, Inc. 
GENERAL ADVERTISING AGENTS, Atlanta, Ga. 


Our specialty is handling large Advertising Accounts in the southern states where we know con- 
ditions, and how to secure best results for money expended. Correspondence solicited. 


Represented in Atlanta Rotary Club. 














talina Cellos 

ViOlINS ‘Bows 

Genuine Italian 
Strings 


Musical Merchandise 
Send for Catalog 
MUSICIANS’ SUPPLY COMPANY 


64Lagrange Street Boston, Mass. 
(A, J. Oettinger, Member Rotary Club). 
































Depository for International Association of Rotary Clubs 





ONE OF CHICAGYu 5 OLDEST BANKS 
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PACIFIC COAST ROTARIANS EN 
ROUTE TO HOUSTON. 


(Continued from page 119.) 


At San Francisco we picked up a young 
man named Chas. A. Woodward (91 years 
old last November) who proved to be about 
the liveliest Rotarian in the lot. When we 
came to leave San Francisco we found that 
our special car had expanded into a complete 
special Rotary train with a big electrically 
lighted sign in the shape of a wheel with the 
words, “Rotary Special,” on the rear end of 
the observation car. 


Sacramento. 
Secretary Johnson of the capital city club 
joined us at San Francisco and never let us 
forget him thereafter. 


San Jose. 


We understand that the San Jose Rotarians 
were intending to send several delegates but 
finally decided to send one big man who could 
use muscular persuasion if necessary to prove 
that San Jose is the only spot in the west 
where life is worth while. There is no argu- 
ment but what Rotarian Henry Hoff was the 
heaviest man on the train. 


San Diego. 


The Rotarians from the extreme southwest 
corner of the United States joined us at Los 
Angeles. They were dressed in double breasted 
blue serge coats, white flannel trousers, etc., 
and yachting caps of blue with the name San 
Diego on the front. They also had a distinc- 
tive badge of silk for the left arm bearing 
a pilot wheel and in the center the seal of the 
Panama-California Exposition to be held in 
San Diego next year. These boys were out to 
boost San Diego and its exposition but at the 
same time they are also for the San Francisco 
exposition and the whole Pacific coast. One 
railroad fare will take us to both cities so 
there is no excuse for our not seeing both 
expositions. 

Los Angeles. 

he arrival here was one never to be for- 
gotten. I do not think there was a member 
of that live club who was not at the depot. 
After the greetings were over, we were taken 
in automobiles and shown the finest homes in 
the world. Then they gave us a splendid din- 
ner at the Alexandria Hotel: President Roger 
Andrews was on the job and kept things mov- 
ing. 'The Golden Wheel was on exhibition 

* (Continued on page 122.) 














Lord Byron, 
The Countess 
and His Scarf 


"Twas Lord Byron or some- 
one else who said—‘‘I do not 
mind if my clothes are not all 
they should be providing my 
cearf is correct, for it is my 
scarf the countess will criticise, 


not my frock or chapeau.” 


So you Rotarians who are al- 
ways in the company of ladies, 
should emulate Byron or who- 
ever was responsible for the 
above, for he knew that his 
scarf was more than just a 
spoke in the wheel—it is the 


hub. 


Louis Auerbach, Rotarian, 
makes the finest neckwear this 


country produces, known as 


SOLIDSILK SCARVES 


to- be found wherever good 
haberdashery is sold. They are 
made at 842-844-846 Broad- 


way, N. Y. C., U. S. A. 























THE 


| 2 4 


ROTARIAN 





means a lot more tod 
than it did 50 years — "S 


In all that time ~ 

















has written 


More Real Efficienc 
Ld Lae Worlds Work. 


than any 4 other factor 





Self-Filling, Safety and Regular Types. 
Points To Fit Every Hand 





San Francisco—Montreal | 
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Tear off the Blindfold! 


Success—Bigger Income 
Lie Within Your Grasp 


Right now, at the beginning of this new year, tear 
the blindfold’ from your eyes and learn where success 
lies. Quit groping in the dark. See the big things you 
want—the things others have obtained. Goget them! 


Sheldon Will Help You Win Success 


Sheldon will teach you that success is evolved 
from within yourself — that it means development — 
and development embodies but four things. 

These four things form the paste of the Sheldon Course-- 
the Science of Business Buil men have profited 
by it. Some of the largest pasleaen institutions have applied 
its principles successfully to their problems. It’s your turn 
now and the famous 


Sheldon Book Tells the Whole Story 


It shows you how the latent power within you can be de- 
veloped by yourself--how you can build your own business if 
you are an employer or command a greater salary if you are 
an pene 

A postal or a letter will bring you the Sheldon Bok ond 
full information--free 


THE SHELDON SCHOOL. 


422 Gunther Bidg. Chicago, Il. 






























PACIFIC COAST ROTARIANS EN 
ROUTE TO HOUSTON. 
(Continued from page 121.) 
and we took it along with us to the Houston 
convention. The Los Angeles Rotarians 
were equipped with white felt hats with the 
poinsettia worked in on the hat in natural 
colors and to add to the pleasure of the 
balance of our trip they brought aboard with 
them a beautiful amberola made by the Edi- 
son Company together with a case of records 
so that the Toledo Special is not the only one 
that is a tango special. Rotarian Ferguson 
had an individual jar of his orange marma- 
lade at every plate and this donation on his 
part resulted in the opening of a Canadian 

market for his goods. 


Phoenix. 


While coming through this city we picked 
up the delegates from the only Rotary club 
in the State of Arizona, the recently organ- 
ized Rotary Club of Phoenix. 


El Paso. 

The Rotarians on the Rio Grande were all 
on hand to receive us and in their automo- 
biles we inspected the American city and then 
crossed the bridge to the Mexican side and 
inspected the famous jockey club, the battle 
field where General Villa had recently won 
distinction, the market and other places of 
interest. Then we went to Fort Bliss and re- 
viewed the American troops. We were the 
guests of the El Paso Rotarians at dinner 
at the Hotel Sheldon. Here all the delegates 
in turn got a chance to be heard. We left 
Kl Paso about 8 o’clock in the evening for a 
twenty-four hour run across Texas to the 
Convention city. 


General Comments. 


All the way along the line every man and 
woman on our special train played some 
part toward the entertainment and comfort 
of his or her fellow travellers. ‘Those of us 
from the extreme north have had a little the 
best of it as we have been the guests all along 
the line. 

Meetings have been held in the observation 
car where plans have been made for our 
conduct at the convention and we are in readi- 
ness for any work that the International Pres- 
ident may allot to us. While we have been 
doing some work we have also had time to 
play. We have founded the Order of the 
Knights of the Golden Wheel. This order 
has a distinctive grip and password and some 

(Continued on page 124.) 
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MADE IN SIXTY SIZES 


ROTARY CIGAR DEALERS 
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HOTEL SECOR 


TOLEDO, | OHIO 
FIRE-PROOF ff ali 
HOTEL 


300 Rooms : | WALLICK 
200 Baths ES \"a New York 


56 Large Sample jf my =—400 Rooms 
Rooms pS 

— HOTEL 
Cuisine DESHLER 
Unsurpassed | | Columbgs, O. 


| To be operated 
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WALLICK BROS., Props. 





300 Baths 
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& C 
( Cantrell ¢ Cochranes) 


Ginger Ale 


The 
Champagne 


of Ireland . 


Over fifteen centuries ago St. Patrick’s Well in 
Dublin was famous throughout Ireland. 

To-day the waters of this historic well are drunk 
) C & C”’ Ginger Ale. 

‘C &C”’ has the life, the sparkle, the delicious 
crispness of champagne, without the fire. 

See that you have ‘‘C & C’’ at the Club weekly 
luncheon and the monthly dinner and order in a 
dozen of ‘‘C & C”’ for your home. 


Made by CANTRELL & COCHRANE, 
(Estab ishe ‘ /&52.) 


the world over in “* 


LTD. 
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Morris Carswell & Co., Ltd., 
Glasgow, Scotland, who are repre- 
sented in the Glasgow Rotary Club 
by Mr. Wm. M‘Call, Managing 
Director. Jobbers should apply 
for terms and all information to 
Mr. H. Smail, Duane Street, 
New York. 


rd FAP ee 














o= $e 0. ai-?2e- 


ORES 


ye, 
ra 








cry) 
e-> 





poe 
2.2300 9. w-@: ©. 














oR 





SYR eS 
= 































¢ 
Ly ¢ 
\e . 
ee > 
) | | Geer See Te TD || El 





of the 


of our eastern brothers will be initiated at 
Houston and the balance will get the Order 
Golden Wheel when they come out to 
the Pacific coast in 1915. 

We have also organized from the extreme 
north Pacific clubs a baseball team known 
as the “Tiny Tads.” Each member of this 
club weighs over 200 pounds. We are pre- 
pared to contest on the diamond with a base- 
ball team from any club or with a picked team 
from all the rest of the clubs in the world. 
(1915 bookings now being made.—Ed. ) 

We have been treated fine everywhere, both 
by Rotarians and by others with whom we 
have come in contact. The various train 
crews in particular have put themselves out 
to be accommodating and the trip has been a 
grand success. 





These were the people in the delegation : 


Vancouver. 
E. Leslie Pidgeon W. O. Webster 
Al. R. Kelly 


Victoria. 
Jesse M. Warren 





Seattle. 
EK. C. Braun W. A. Graham, Jr. 
A. B. Clarke E. G. Shorrock 

H. F. Conly 

Tacoma. 
A. H. Bassett G. B. Woodbridge 
A. S. Sommers E. A. Young 

Portland. 
M. R. Cummings F. C. Riggs 
J. C. English S. T. Snedecor 
Philip Grossmayer Fred Spoeri 

Nelson G. Pike 


Pittsburgh. 
James O. Corbett 


Spokane. 
A. F. S. Steele 
Oakland. 
Robert Robertson J. N. Borroughs 
D. L. Aronson D. O. Lawrence 


Tom B. Bridges 


Stockton. 
Geo. Hudson 





D. R. Powell 


San Francisco. 


Dr. F. V. Fisher 


F. Bingham 


Mr. & Mrs. H. J. Brun- Byron Mauzy 
nier Frank Seed 
H. Coleman C. H. Vietor 


J. H. Voorsanger 
C. A. Woodward 
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C. M. Elliott 
H. H. Feighner 
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(Concluded from page 124.) 


Sacramento. 
J. Fontaine Johnson 


San Jose. 
Henry Hoff 


San Diego. 


Herbert Field Jerry Sullivan 

John Gillons Harold Taylor 

Gordon L. Gray S J. Wines 

Los Angeles. 

H. H. Francisco Miss Ramona MeWil- 

Fred Golding liams 

W. R. Kilgore Lee Riddle 

Dr. & Mrs. E. L. Merrill Will Stephens 

Geo. L. Ralston H. C. Warden 
Phoenix. 

Amos A. Betts Paul 8S. Kantz 
El Paso. 


EK. C. Rowlands 








Love and Labor 
; . shall I love my fellow men ? 
With ineffectual talk ? 


By dropping honey from my pen, 


And sighing as I walk ? 


Nay, rather love thy neighbor 
By working hard and well, 
For in the house of labor 


It pleaseth love to dwell. 


Love him with hammer, saw, and knife, 
With ax and pick and spade, 
Love him and doubly bless his life 


With all thy hands have made. 


Thus loving each his neighbor, 
Bear one another’s load, 

For in the house of labor 
Love maketh her abode. 


ERNEstT Crossy. 
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Did You Attend 
The Convention? 
Yes, and when you got back to your 
desk was everything in as good run- 
ning order as when you left? Did 


something slip up while you were away ? 


Don’t Take Such Chances 
A week away from your desk may 
mean a month to straighten things out 


when you return. 


Install an efficient “Y and E” Sys- 
tem. Get in touch with our Rotarian 
representative in your city. Let him 


show you how it’s done. 


Everything where you want it when 


you want it. 


YAWMAN wo FRBE MFe.@. 


880 St. Paul St. Rochester, N. Y 


“*Leaders of the World’’ in Filing Devices and 
Office S}stems Wood and Steel 





“Y and E’’ ROTARIANS IN 
Boston, Hartford, Conn., New York City, Nash- 
ville, Tenn., Atlanta, Ga., Montgomery, Ala., 
Rochester, N. Y., Erie, Pa., Allentown, Pa., 
Cleveland, Ohio, Akron, Ohio, Columbus, Ohio, 
Cincinnati, Ohio, Chicago, IIl., Indianapolis, 
Ind., South Bend, Ind., Peoria, IIll., Springfield, 
Ill., Sioux City, Ia., Kansas City, Little Rock, 
Ark., Galveston, Tex., Beaumont, Tex., Lincoln, 
Nebr., Omaha, Nebr., San Francisco, Oakland, 
Cal., Los Angeles, Sacramento, Toronto, Canada. 
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ROSTER 
OF THE 


ROTARY PRINTERS SECTION 


OF THE INTERNATIONAL ASSOCIATION OF ROTARY CLUBS. 


These printers particularly are helping to support their magazine and are in turn entitled to your 


support, Refer your traveling men and 
recommend these firms to them. 


ranch managers to them. Write to your friends in their cities and 





BALTIMORE—Wm. W. Burnett. 
Jno. S. Bridges & Company, 
26 South Charles Street. 


JACKSONVILLE—R. T. Arnold. 
Arnold Printing Company, 
224 East Forsyth Street. 





BIRMINGHAM—John C. Henley, Jr. 
Birmingham Publishing Co. 





BUFFALO—David L. Johnston. 
J. W. Clement Company, 
80 Exchange Street. 


COLUMBUS—Walter J. Sears, President. 
Warner P. Simpson, Vice President, 
The Sears & Simpson Company. 








DALLAS—Fred E. Johnston. 
Johnston Printing & Adv. Co., 
1804 Jackson Street. 


KANSAS CITY—Frank T. Riley. 
Frank T. Riley Publishing Co. 
414 East 5th Street. 


LOS ANGELES—George L. Ralston. 
Ralston Printing Company, 
206 New High Street. 


MILWAUKEE—Martin C. Rotier. 
Meyer-Rotier Printing Company, 
114 Michigan Street. 


NEW YORK CITY—Wm. Gettinger. 
Eaton & Gettinger, Inc., 
263 Ninth Ave. 

















DENVER—E. W. Brooks. 
Smith-Brooks Printing Company, 
1733 California Street. 


PEORIA—Louis J. Schwab. 
The Review Press, 
336 South Jefferson Ave. 





DES MOINES—A. P. Rainsburg. 
Register & Leader. 





SYRACUSE—F. N. Spaulding. 
Law Printer, 
514 Wieting Block. 





Rotarian R. T. 


Ralston (Distinctividuality the Second) of Los Angeles, 


Arnold (Distinctividuality the First) of Jacksonville, 


Fla., and Rotarian George L. 


Calif., volunteered to establish a directory of 


printers in Rotary. at eet ; ee 
They, have divided the United States at the Mississippi River. Rotarian Arnold is in charge of the 
eastern division and Rotarian Ralston the western division, Write them for particulars. 


Have You Read THE MESSAGES 


On Inside Back Cover ° 


WORLD’S LARGEST EXCLUSIVE 
sre, MANUFACTURERS OF LIQUID SOAP 


BT ANG Your cost of furnishing cake soap is excessive; due to the amount wasted and its high cost 
ITO to manufacture, (It must be formed, wrapped, packed and rehandled a dozen times. ; 

tk Te You can furnish a better soap, eliminate all waste, improve the appearance and sanitary con- 

; tq. dition of the wash room at a saving. 


 Meguecp mT Ask us for particulars. 
SOAR) ANTISEPTOL LIQUID SOAP CO. 
Renata 564-72 W. Randolph St. 


Manes S 


INCORPORATEO 


23,.Cottage Grove Ave., CHICAGO 
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CHICAGO 


OUR 
PRODUCTS 


Insecticides, Disinfectants 
Liquid Soap and Fountains 
Metal, Furniture and Floor Polishes 
Sweeping Compound, Floor Brushes 
Fire Prevention Apparatus 
Send for Our Catalog 


(H. H. Gage, Rotarian) 





S 


The Only Practical Soap 
Fountain on the Market 


ROTARIAN TRAINS BETWEEN LOS ANGELES AND THE EAST 
LOS ANGELES LIMITED—Solid to and from Chicago every, day via Salt Lake Route, 








Union Pacific, and Chicago & Northwestern Ry. 
PACIFIC LIMITED—Solid to and from Chicago every day via Salt Lake Route, 
Pacific and Chicago, Milwaukee & St. Paul Ry. 
THE BEST SERVICE WITHOUT EXCESS FARE 
For information see any ticket agent, or General Agents of Salt Lake Route, Wool- 
worth Bldg., New York, 807 Merchants Loan & Trust Bldg., Chicago, 819 Oliver Bldg., Pitts- 
burgh, 680 Market St., San Francisco, 601 S, Spring St., Los Angeles, 
T. C. PECK, General Passenger Agent, Los Angeles—A Rotarian. 


Union 
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How many times do you 
use this 


when you might use this? 


If you learn to use the 


: Dictatin 
Edison machine 


it will double the output of letters per day, get each day’s work 
out on time and cut down telegraph bills. 


The United States spends over $27,000,000 annually in send- | 
ing telegrams. The average cost of each is 42 cents. How | 
much do you contribute? Far more than you would if your mail | 
was promptly handled. | 

| 





{ The Edison Dictating Machine has been developed to 


its present advanced design by a corps of experts under 
the personal supervision of Thomas A. Edison. It is the ma- wf 
chine approved and labeled by the Underwriters’ Labora- ; 
tories, Inc., under the direction of the National Board of Fire 7 Send in 
Underwriters, and the only dictating machine equipped with @ this coupon 
an Auto Index for conveying corrections, instructions, etc. 7 
to the transcriber. Its many mechanical and electrical of me A.Edison, Inc. 
. . . . 241 Lakeside Ave. 
advantages are explained in our booklets, which 7 Orange, N. J 
you should read before investigating. y y «pened me zoe besliny 
Service everywhere, including the principal 7 v. _.. ahr eet sage 


Canadian Cities. work, and your booklets on its mechan- 
#@ ical and electrical advantages. 


241 Lakeside Ave., 
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E. ST. ELMO LEWIS, Advertising 
Manager of the Burroughs Adding 
Machine Company, Detroit, Michigan. 
In 1912, Mr. Lewis wrote: 

e now have twenty-two men en- 
rolled in the Burroughs factory; the mem- 
bership includes a member of the Board of 
Directors, the General Manager, General 
Sales Manager, and the heads of five 
different departments. 

“** The course of instruction has enlisted 
the active enthusiasm of our people. It 
has proved right i in theory and workable 
“Eon 

ince Mr, Lewis wrote this, twenty- 
nine more men in the Burroughs organi- 
zation have enrolled, making a total of 
fifty-one. 


The authority behind the Alexander 
Hamilton Institute isshown by the names 
of its Advisory Council: 

a, FRENCH JO H NSON, 

C.S., Dean of the New York Uni- 

ao School of Commerce, Accounts 
and Finance. 

FRANK A. VANDERLIP, LL.D., 

nou _ of the National City Bank of 


ELIJAH W. SELLS, M.A.,C.P.A., 
Senior Partner in Haskins & Sells, 
Certified Public Accountants. 

JEREMIAH W. JENKS, LL. D., 
Professor of Government, New York 
University. 

ELBERT H. GARY,LL.D.,Chairman 
of the Board, U. S. Steel Corporation. 








The Open Mind 


T was at the annual dinner of a business club out West. E. St. Elmo 
Lewis, Advertising Manager of the Burroughs Adding Machine Company, 
was telling of the advantages of wide and constant reading on business 


subjects, A middle-aged man, evidently a skeptic, interrupted him with this 


remark: 

“Mr. Lewis, you don’t mean to tell us that a busy man can afford to take 
time to read all that stuff you are talking about? How is that going to help 
him in his business ?”” 

“Personally | am interested,” nein Mr. Lewis, “in reading today what 


you and other men who do not read will be finding out ten years from now.” 


Mr. Lewis believes in keeping his information account open. He believes 
that organized business knowledge is a factor in increasing earnings and profits. 
He believes that the more a man knows about business principles and methods 
the more he is worth to himself and his associates. 

The open mind is a characteristic of the big executive today. Even the 
specialist, to be most efficient, must understand, not only his own department, 
but the business as a whole. If heis tobe more than a mere cog in the machine, 
he must have a working knowledge of the basic principles of economics, organ- 
ization, accounting, finance, advertising, selling, credits, costs, and commercial law. 

That is why Mr. Lewis uses and recommends the Modern Business Course and Service 
of the Alexander Hamilton Institute. That is why N. A. Hawkins, Commercial Manager of 
the Ford Motor Company, calls it “A agen on ipment for “~ business executive.” That 
is why thousands of other progressive, far-sighted ch 5 a men, from president down to clerk, 
are enrolled among iis subscribers. 

It enables them, and it will enable you, to keep in pe with the ideas and experiences of 
the ya successful business men in the country. ke wi | open your eyes to opportunities for 
profit and advancement all around you. As Mr. } Bes says, it will enable you to look ahead 
—and to cash in on your foresight. 

It will do all this with only slight Gomes on your time and your pocket-book. The 
Modern Business Course and Service is built for busy men. It is a simple, practical, adaptable 
plan for helping you move onward over the shortest roa 

Joseph French Johnson has written a little booklet called ‘Organized Business Knowl- 
edge,’ that tells in a simple, concise way the vital truths about the Alexander Hamilton 
Institute. Men have told us that it is the most stimulating message they have ever read. We 


will gladly send you a copy upon request. 


Alexander Hamilton Institute 


37 Astor Place, New York City 




















= Without placing me under any sort of obligation send me your book, * 
information regarding your Course an 


rvice, (Write your name, address and business position 
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“Organized Business Baswedan. and full 














Cincinnati Can Supply You 





BERT ALEXANDEK DA F rc tA) : ‘ 
Cinemnais. Ohio bany, N.Y i i : : § iaciagey tecclcmcoge rte 
r te , Beaumont, Texas 





R B CHERRY ‘ ‘opt - ‘ : . a « “ AT URNER 
Peoria, i ; ony ER 5 sl. Mins 


BARNEY WOL# \ R. B. W. ROBINSON _ DAR A.W. WALLBRIDG | 
Trov. N. ¥ Hamilton, Canada ° . ver, BL 


ROTARIANS. IN THE NATIONAL CASH 
REGISTER SALES ORGANIZATION 
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VECESsons TO vwe TOM Jones ENG ee, 


Threlkeld-Walter Engraving ©, 
Pheote- Engravers 


Gidienett , 


November 1, 
1914 


Mr. R. U. A. Rotarian, 
The World. 


Dear Sir; 


We respectfully call your attention 
to the Cover, Illustrations and Engravings 
in this issue of the Rotarian, as an example 
of our work, ° 


Orders received from you will have 
special attention, We guarantee Rotary 
service to all and & quality of the highest 
standard, 


We hope you will give us an opportunity 
of proving our assertions, Thanking you 
in advance for any courtesies you extend, we 
beg to remain 
Very truly yours, 


THE THRELKELD WALTER ENGRAVING co. 


: ae 
d-Walter Engraving 
Tk: Th ree PHONE CANAL 3003 


PUGH BUILDING 

















Patronize Our Advertisers Because They Are and Tell Them So 





Classified Advertising and Reliable 


Business Directory 





AN OPPORTUNITY 


cost. 


ONLY 


representative business men for a dollar a month? 


THE ROTARIAN, 





For every Rotarian to be represented in the advertising columns of THE ROTARIAN at a nominal 


FIFTY CENTS PER LINE 
10 per cent discount on 6 issue contracts | If paid in advance 
20 per cent discount on 12 issue contracts § after first publication. 


No ads accepted for less than three lines, nor less than six issues. 
Do you know of any other way that you can place your name and 


An inter-city trade directory constantly in the hands of every Rotarian. 
Send in your order and copy NOW for the DECEMBER number. 
Headings provided for each distinctive business without charge. 
910 Michigan Avenue, 


business before 15,000 live-wire 





Chicago. 











ARTIFICIAL LIMBS 


LEGS MADE BY WINKLEY ARTIFICIAL LIMB CO. 
Minneapolis, Minn., are the best that money, science 
and conscientious effort can produce, Write J. H. 
Jepson, for catalog. Member Mp’ls Rotary Club. 











BANKERS 


UNION TRUST CO. TRIBUNE BLDG. CHICAGO, ILL. 
A Bank of strength and character. One of Chicago’s 
oldest banks. 





ENGRAVING (PHOTO) 


GATCHEL & MANNING, ESTABLISHED 1889, PHILA- 
delphia, Designers and Engravers in one or more col- 
ors for catalogs, advertisements, books, circulars, etc. 











ENGRAVING—Steel, Copper & Die Embossed 
MOST EFFECTIVE LETTERHEADS, BUSINESS 
Cards, etc. designed and engraved in Steel, Copper or 
Die Embossed, Designs and samples on request. M. 
M. BEAR Co., 14 W. Washington St., Chicago (Ro- 
tarian). 














BATHS _ 


THE KERCHER BATHS (S. E. COR. CONGRESS & 
Wabash Ave.) are the best baths in Chicago. Estab- 
lished 40 years. Geo, Kercher, Rotarian, 





ENVELOPES 
BERKOWITZ ENVELOPE CO., KANSAS CITY, MO. 
Every envelope for every use from factory direct to 
you at 20% saving. 














BROOMS 
BROOMS AND WHISK BROOMS FOR ALL PUR- 
poses. Mills, Shops, Factories, Railroads, etc. The 
Little Polly, the standard parlor broom. Harrah & 
Stewart Mfg. Co., Des Moines, Iowa, (Members of 
the Des Moines Rotary Club), 











CIGARS 


DO YOU KNOW ABOUT THE NEW BRAND OF 
Clear Havana Rotary cigars? Write Quiros, Villazon 
& Company, Tampa, Fla. 











COLLECTIONS 
PEORIA COLLECTION AGENCY, H. G. TRAUTVET- 
ter (Rotarian) Prop. Majestic Bldg., Peoria, Ill. Col- 
lections and Reports. Efficient service. 


FORWARD YOUR CLAIMS FOR COLLECTION TO 
us. Prompt service any place in Texas or Oklahoma. 
We get results. Try us. Texas Law Company, W. C. 
Temple, Manager (Rotarian), Dallas, Texas. 














CORRUGATED FIBRE SHIPPING BOXES 
LAWRENCE PAPER MANUFACTURING CO., LAWR- 
ence, Kansas, manufacturers of Jayhawk boxes and 
packing material for freight, express or parcel post. 
Write us for prices. 











DICTATING MACHINES 
ASK OUR LOCAL REPRESENTATIVE TO DEMON- 
strate the new Edison Dictating Machine method of 
dictating your letters. Thomas A. Edison, Inc., Or- 
ange, N. 











DRAWING MATERIALS 
B. K. ELLIOTT COMPANY, 
Pittsburgh, Pa. 
Drawing Materials. 
Send for Illustrated Catalogue. 











EDUCATIONAL 
ALEXANDER HAMILTON INSTITUTE, 37 ASTOR 
Place, New York City. Ask for our latest booklet 
containing a message to you. Cheerfully sent upon 
request. 





FLORISTS 
JOHN R. NEWMAN, 24 TREMONT STREET, BOSTON, 
Mass. Choice Plants and flowers for every occasion. 
Don’t forget us when ordering in Boston. 











FOLDING PAPER BOXES 
THE DAYTON PAPER NOVELTY CO., 1126 E 
Third Street, Dayton, O., Manufacturers High Grade 
Color and Embossed Cartons for all purposes. Also 
Corrugated Shipping Containers. Oyster and _ Ice 


cream Pails. Let’s get acquainted. 











FOUNTAIN PENS 
ASK FOR THE ROTARIAN FOUNTAIN PEN— 
Waterman’s Ideal. Sold at all Rotary Stores. L. E. 
Waterman Co., New York. 








GUMMED LABELS 
ROTARY CLUB SEALS, ALL KINDS OF GUMMED 
labels and advertising stickers, Fenton Label Co., 9th 
& Thompson Sts., Philadelphia, Pa. 











HOTELS 
HOTELS—VIRGINIA, 
and Gladstone Hotel, Cor. 
Rotarian. 


COR. 
Ohio & Rush Sts. 62nd & 
Kenwood Ave. Alex Dryburgh, 





JEWELERS & SILVERSMITHS 
MAXWELL & BERLET, WALNUT & 16TH STS. 
Philadelphia, Pa. JEWELERS to HIS MAJESTY the 
ROTARIAN. We send—on suspicion—to Rotarians. 














KIDNEY SPECIALISTS 
THE MEDICATED KIDNEY PROTECTOR CO.,401-6 
Gerke Building, Cincinnati, Ohio. Established 1898 
External treatment for Diabetes, Bright’s Disease, 
Kidney Trouble & Rheumatism. Without the rigid 
diet. Urinalysis free to all Rotarians and their friends 








LANTERN SLIDES FOR ADVERTISING 


TOM PHILLIPS, CHICAGO, THE MAN WHO MAKES 
the nifty advertising lantern slides. See me first to 
be safe—5100 South State St. 








LEAD PENCILS 





SHELDON SCHOOL (BUSINESS BUILDING), 1018- 
1024 South Wabash Ave., Chicago. Send for copy 
of the “Service Idea’’—free to you. 





THE BLAISDELL PAPER PENCILS WILL REDUCE 
your office expense and increase the efficiency. Blais- 
dell Paper Pencil Co., Philadelphia, Pa. 

















THE 


ROTARIAN 





LEATHER NOVELTIES 





LT THE ’LEVEN LITTLE LEFT-HANDED LEATH- 
ersmiths do it,—Oh, anything in leathercraft, adver- 
tising novelties of every description. The Leather- 
smith Shops, 1033 Race St., Philadelphia, Pa. 








MAILING LISTS AND SALES LETTERS 


WRITTEN 
Dallas 





LETTERS 
Rotarian service. 


TEXAS MAILING LISTS. 
which get Texas business. 
Mailing Co., Dallas, Texas 











MASON CONTRACTOR 


FREDERICK W. SINCLAIR, MASON BUILDER AND 
Contractor, We do everything in the Excavation, Con- 
crete, Stone-work, or Brick-work line. 1606 Ludlow 
Street, Philadelphia, Pa, Bell Phone Spruce 43-32. 





RADIATOR VALVES 





“DOLE” BALL-BEARING PACKLESS RADIATOR 
Valves, for Steam, Hot Water and Modulating Systems. 
Dole Valve Co., 208 North Fifth Ave., Chicago. 








REAL ESTATE (HOMES) 


EASTWOOD—IN THE PATHWAY OF GREATER 
Houston’s greatest growth, offers exceptional oppor- 
tunities for profitable real estate investments. Write 
for map and price list. Wm. A. Wilson Co., 914 
Franklin Ave., Houston, Texas, 











RUGS (Oriental) 


DAVIS & NAHIKIAN, 18TH & WALNUT STS., 
Philadelphia, Pa. The experience of a business life- 
time is put in service for your benefit. 








MUSICAL SUPPLIES 





MUSICIANS SUPPLY CO. 64 LAGRANGE ST. BOS- 
ton, Mass. Violins, Cellos and Bows. Genuine Italian 
Strings. Musical Merchandise of every kind. 








OFFICE APPLIANCES 
THE EDISON DICTATING MACHINE IS THE MA- 
chine for dictating. See page ad in this issue and get 
the interesting book “The Tired Business Man.” 
YAWMAN & ERBE MFG, CO. FILING SYSTEMS. 
1280 St. Paul Street, Rochester, N. Y. Booklet “How 











PAPER ; hn = oP 3 
WINCHENBAUGH, LESTER P. 14 OLIVER ST. BOS- 
ton, Mass. Unique specialties in best papers carried 
by nobody else. Samples cheerfully furnished. 





STOGIES (Original Pittsburgh) 


DID YOU EVER SMOKE A REAL PITTSBURGH 
Stogie—the smoke that made Pittsburgh famous? 
Then write to W. L. DeCoursey (Rotarian) Columbia 
Bank Building, Pittsburgh, Pa. 











SURVEYING INSTRUMENTS. 





ELLIOTT COMPANY, 

Pittsburgh, Pa. 
Surveying Instruments. 

Send for Illustrated Catalogue. 


Bs 








TRANSFER WINDOW SIGNS 





MEYERCORD DECALCOMANIA TRANSFER WIN- 
dow Signs—let us make a design for you. The 
Meyercord Co., Chamber of Commerce Bldg., Chicago. 











PAPER BOXES 
THE RANDOLPH PAPER BOX CO. INC, RICHMOND, 
Va. Manufacturers of druggists’ boxes of every de- 
seription, round boxes a specialty. Also printed, litho- 
graphed and embossed labels. 





TYPEWRITERS 





REMINGTON TYPEWRITER CO., NEW YORK, 
and everywhere, Call at one of our offices and ask to 
see demonstration of the Remington Column Selector, 





of Rotary Clubs. 





This Magazine Is Not Copyrighted 


Tui Rorartan aims to make available to the largest possible num- 


ber of persons, the ideals and the practical experiences of the wide-awake, 
progressive business and professional men who make up the membership 
To this end articles from any issue may be reprinted 
in whole or in part in other publications. 
mention be made of THE RovartIAN as the source of the information. 
Wherever possible, photographs or plates for illustrations will be lent 
upon request. Articles copyrighted by their authors are so indicated. All 


other matter is free to those who may wish to use it. 


It is requested only that proper 























Patronize Our Advertisers Because They Are and Tell Them So 








INDEX TO ADVERTISING 
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Addressing. 
Crawford Addressing (Co 
Advertising Department. 
The Rotarian 
Advertising and Agencies. 
Classified Directory of.... 
A. de Montluzin Adv. 


J. C. McMichael, Inc., Atlanta.. 
1 


New York Men in Rotary 
Phil Morton u 
Philadelphia } in Rotary...... 
The Proctor & Collier Co...... 
Southern Ad. Co. 
Tom Phillips (Lantern Slides). 
The Rotarian 118- 
Advertising Lantern Slides. 
Tom Phillips 
Advertising Novelties, 
“Happy” Sassaman . Raca ee 
The Kemper-Thomas Co.... 
Advertising Signs. 
The Meyercord Co. 
Aluminum Products. 
The FE. W. Van Duzen Co. 
Ammonia, 
B. P. Clapp Ammonia Co. 
Amusements. 
The Alhambra 
Orpheum Theatre 
Art Galleries. 
The Mohr Art Galleries 
Automobiles. 
The Kruse Motor Car Co.... 
Auto School. 
National Auto School 
Automobile Spring Oilers. 
W. H. Brown 
Auto Supplies. 
Champion Spark Plug Co. 
Awnings, Tents, Etc. 
The R. J. Patton Co : 
Bakers’ Supplies. 
The Lockwood Mfg. Co. 
Banks. 


Cosmopolitan Bank & Sav. Co., 


The Fifth-Third Nat’l Bank of 


Cincinnati 
(inion Trust Co., Chicago 
Baths. 
The Kercher Bath Co. 
Benches (Piano). 
John Gerts, Chicago. 
Beverages. 
Wm, Brachmann sha cil cates 
Cantrell and Cochrane (Ginger 


Ale) Dublin and Belfast........14' 


“Cherryallen”’ 

The Cincinnati Soda 
Ginger Ale Co. ... 

Jos. A. Magnus & Co.. 

The Union Distilling Co... 

Urbana Wine 


Weckler Boat Co... 
Box Boards, 
The Richardson Paper Co.. 
Boxes (Corrugated Paper). 
The Chas. Boldt Co... 
The Davenport Paper Box Co., 
Brass Beds. 
The Nunner & Ashton Co. 


Page 
Brass Goods. 
The Ohio Brass & Copper Co. 
Wolverine Brass Works 
Brushes, 
Gerts, Lumbard & C 
kinds) ¥ Santteehigeioh 
The Warren Brush Co. 
Builders. 
The David Hummel Bldg 
Building Supplies. 
The Moores-Coney Co. 
Burlap, Buckram & Webbing. 
Landers Bros. Co... 
Carbon Paper. 
Yours Truly a 
Cash Registers. 
National Cash Register Co 
Castings. 
Lewis Foundry Co 
Cigarettes. 
Stephano Bros. Co : 


Outside Back Cover 


Cigars (Mfrs.). 
John H. Dickerson....... 
The J. B. Moos Co. 
Quiros Villazon y Ca... 


Classified Advertising 


Cleaning & Dyeing. 
Fenton 
Co. 


J. L. Oliver . 


Concrete Mactinery. 
Ideal Concrete Machinery Co 


Confectionery. 
Buhr Pfaff & Co. 
R. L. Hatch , 
Wm. H. Luden 
ot ea eee 
Geo, H. Streitmann’s Sons Co 
Westmoreland Candy Co 
Williams Candy Co 
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ee 
2 _ 


Are 


to A dove 


Cordage. 
Jacobs Cordage Co. 
Corsets. 
Parisian Corset Store 
Creamery. 
The Andrew Rohan Co 
Departmert Stere. 
The Maley & Carew Co. 
: Dictating Machines. 
Thos. A. Edison (TInc.) 
Directory Classified 
Desks. 
The J. Dornette & Bro, Co 
Disinfectants. 
Smithereen Co 


Drugs (Retail). 
Weatherhead’s esol’ 


10 


Educational. 
Alexander Hamilton Institute..129 
Nebroska Military Academy....157 
The Sheldon School (Business 
EPOURENENUNNET - iuccspdenshcpoecidiounivatenn sites 136 


Electrical Machinery and Supplies. 
Crouse & Hinds Co.......................134 
Manhattan Elec. & Mfg. Co 134 
The Post-Glover Elec. Co 160 
Simplex Electric Heating Co....127 


Wm. G. Keuter 

The Triumph Elec. Co 
Engraving. 

\labama Engraving Co. 

Gatchel & Manning... 

G. R. Electrotype Co. : 

The Threlkeld-Walter Eng. Co., 
Envelopes. 

Berkowitz Envelope Co..... 


Fire Prevention. 
The Globe Automatic Sprinkler 
Co, ete ee 
Fishing Tackle. 
‘*Morrisca”’ 
Florists. 


Julius Baer 


Food Products. 
The Zeller Provision Co.... 
The Jno, C. Roth Co.... te 
The F. O. Stone Baking Co. 
G. Erhardt & Sons ou 
Footwear. 
Fducator Shoes 
The Sultana Mfg. Co... 
Fountain Pens. 
L. FE. Waterman Co. 


Furniture, 
Henshaw & Sons Co 


Garage. 
Harvey Hammer ... 


Gas Engines. 
Fairbanks, Morse & Co. 


Glass. 


Harry A. Lyman... 


Glassware, 
The Dean & Kite Co. 


Granite and Marble. 
Llovd Bros. Co. 


Gummed Labels. 
Fenton Label Co.. 


Hardware. 
The National Hardware Co.. 
The Schellinger Hardware Co 


Health. 
The Kercher Baths 


Heating. 
Warren Webster & Co 


Heating and Ventilating. 
Fr. E. Geisler & Co....... tetesdee 


Hotels. 
Hotel Rennert, Baltimore, Se« 
Official Directory 119-132 
Hotel Moulton, Birmingham, 
SD EE SES, | 
(Also Official Directory)..119-132 
Hotel Nottingham, Boston, See 
Official Directory 119-132 
Hotel Gladstone, Chica go..........137 
(Also Official Directory)..119-132 
Hotel Virginia, Chicago 137 
(Also Official Directory)..119-13:5 
Hotel Sinton, Cincinnati : 
Hotel Hartman, Columbus, 
Official Directory 11 
Hotel New Criental, Dallas, See 
Official Directory .119-132 
Hotel Algonquin, Dayton, See 
Official Directory .... ...419-182 
Ifotel Seibold, Fort Worth, Se 
Official Directory ; 119-132 
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Page. 
Hotel Galvez, Galveston See 
Official Directory 119-132 
Hotel Halifax, Halifax, N. S., 
See Official Directory......119-132 
Hotel Hollenbeck, Los Angeles, 
See Official Directory 119-132 


Hotel De Soto, New Orleans, 
See Official Directory......119-132 

Hotel Imperial, New York........155 
(Also Official Directory)..119-132 

Hotel New Henshaw, Omaha, 
See Official Directory..... 119-132 


Hotel Adelphia, Philadelphia....145 
(Also Official Directory)..119-132 
Hotel St Paul, St. Paul, See 
Official Directory ccvsavasseW ae eaee 
Hotel Del Coronado, San Diego, 
See Official Directory......119-132 
Hotel St. Francis, San Francisco, 
See Official Directory......119-132 
Hotel Stewart, San Francisco, 
See Official Directory..... 119-132 
Hotel Secor, Toledo 146 
(Also Official Directory) ..119-132 
The New Ebbitt, Washington, 
See Official Directory 119-132 
The Hotel Bancroft, Worcester 


See Official Directory 119-132 
House Cleaners. 
The Thayer Co ... 28 


House Furnishings. 
Chas. B. Rattermann & Bro. 30 


Humane Society. 
The Ohio Humane Society 16 
Ice Machines, 
The Triumph Ice Machine Co 11 
Insecticides. 


Smithereen Co 122 


Insurance (Life). 
John Hancock Life Ins. Co......... 16 
The Union Central Life Ins. Co. 36 
Iron and Steel. 
Cincinnati Iron & Steel Co 28 
The Jno. B. Morriss Foundry 
Co 


99 
32 
Jewelers and Silversmiths. 
Jobe-Rose Jewelry Co 150 
The Miller Jewelry Co. 7 
Geo. H. Newstedt . 20 
Labels. 
Fenton Label Co., In 139 
Lantern Slides. 
Tom Phillips 133 
Laundry. 
The Model Laundry Co. . 25 
Lead Pencils. 
Blaisdell Paper Pencil Co 156 
Leather Belting. 

The Burr Oak Belting Co......... 15 
Leather Specialties. 
Bankhardat — 16 
The Leathersmith Shops. Dee) } 
The Sultana Mfg. Co.................. 12 
Lighting Fixtures. 
Welsbach Co. . 20 
Liquid Soap. 

Antiseptol Liquid Soap Co 132 
Smithereen Co 132 
Lithographers. 

Roberts & Son ‘ ee | 
Machinery (Rebuilt). 
3roadway Machinery Co...... . 33 
Machine Tools. 

Toledo Drill & Tool Co..... ...143 


Men’s Furnishings. 
Knothe Bros. 





toxford Knitting Co... 


Military Schools. 
Nebraska Military Academy..... 157 


Mill Work. 

The Ward Brock Sash & Door 
TAOS. etintpenddeerseetencsiosniae aN . 30 
Municipal Publicity. 

Rotary Club of Cincinnati......... 
peaaiaies Inside Front Cover 
Rotary Club of San Francisco_.131 
Music Printers. 
The Otto Zimmerman & Son 
Co. 14 


Musical Instruments and Supplies. 


Musician’s Supply Co...................127 
The Rudolph Wurlitzer Co......... 11 
The Willis Music Co................... 17 


Office Appliances and Supplies. 


Automatic Pencil Sharpener 
i: NS = Sea ees - ates 2 ae 133 
Blaisdell Paper Pencil Co. 156 
Fenton Label Co. Sata 39 
National Cash Register Co <a 
temington Typewriter Co.......135 
Thomas A. Edison, Ine...............159 
LL. @. Waterman Co................. 155 
pi. Bie a. | See ..143 
The Ault & Wiborg Co... 15 
Office Building. 
SOMME TIO oon dectecetecninctc ees 25 
Oils. 
The Moore Oil Co.... _ 16 
Orchestra, 

ER OTGI MAIR ooo ic, sone cs sasucade 29 
Paper Baler. 
Davenport Mfg. Co............. 153 
Paper (Bond). 

Rotary Bond ...... 14 


Paper Goods. 
The Western Paper Goods Co... 22 


ane. and Inside Back Cover 


The Seinsheimer Paper Co......... 31 
Pencils. 
Blaisdell Paper Pencil Co. ..156 


Pencil Sharpeners. 
Automatic Pencil Sharpener 
Cc 
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Pens (Fountain). 


IL. E. Waterman Co... es 
Pennants, 
Kosmos Art Co.......... rae 


Perfumes and Atomizers. 
The DeVilbiss Mfg. Co. 143 


Physical Culture. 






Ray Redmond .......... 20 
Piano Stools and Benches, 
John Gerts ......:.:.:... 150 
Playing Cards. 

The U. S. Playing Card Co.........154 
Plumbers. 

Frank M. Winter................ 22 
Pottery. 

Rookwood Pottery Co........ is ae 
Printers. 

Rotary Printers Section 156 
Sellers, Davis & Co. —- ae 
Printing Presses and Machinery. 

The Printing Machinery Co..... 
Bingham & Richards Mfg. Co... 26 
Publishers. 

The Burrows Bros. Co............. 151 

M. 

Stewart & TWIGe CO... .ceccccsccscecse 
Pumps. 

The Rich. Pwemsp COs. icc cicccsoccecscaee 25 


Real Estate. 
Anderson, Owen & Henderson..157 


Restaurant. 
The Bismarck alco . F 20 
The Hof Brau Haus 127 
Roofing. 


Reynolds Asphalt Roofing Co...154 


Rotary Emblem Jewelry. 
The Miller Jewelry Co. 7 
Rubber Gocds, 
Schaefer's ... : 23 
Kelly’s Springfield Tire Co...... 3 
The Cincinnati Rubber Mfg. 


Co. 2 AE ASE 30 
Rubber Stamps and Stenci's. 
Wright (Cincinnati) .. ; . 16 
Salted Nuts. 

R. L. Hatch ... ee 142 
Seales. 

Howe Scales sea ; es 22 

: Screens, 

W. J. Baker Co............. ; ... 30 
Cincinnati Fly Screen Co. oye 
Sheet Metal. 

Kirk & Blum....::....... : 28 
Shirts (Mfrs.). 

Knothe Bros. ........ 147 
Sight-Seeing Cars. 

Joseph Schmidt ....... . o4 
Soaps. 

Antiseptol Liquid Soap Co. 132 
Globe Soap Co............ eabccicasagactane aan 
Smithereen Co, (Liquid) 132 
Stogies (Pittsburgh). 

W. L. De Coursey............... 15 
Sweeping Compound. 

The Fitch Dustdown Co......... 26 
Tailors, 

Chas. B. Wilberding.................... 15 
Taxicabs. 

The Zumstein Taxicab Co...... < me 
Telephone Systems. 
General Acoustic Co...................141 

Tile. ; 
Chas. L. Shannon & Sons.......... 28 
Towel Supply. 
CS. vs TR Ae hans ee | 
Toys. 
Licht & Wankelman......... cécades; ae 


Transfer Rotary Window Signs. 


The Meyercotd CO. .cicckcssccccccsssu 123 
Transportation. 

Salt Lake Route............ si .132 
Sante Fe. iiK.......-...- : ceshaca eae 
Typewriters. 
Remington Typewriter Co........ 135 
Umbrellas, 

EE 22 RS ee ee 2 
Warehouse and Forwarding. 
Cincinnati Transfer Co.......... 20 
Lawrence Warehouse Co........... 150 
Warrant Warehouse Co........ 150 
Watch Mfrs. 

Gruen Watch Mfg. Co............. 23 
White Lead. 

The Eagle White Lead Co......... 13 
Winter Resort. 

a. i a ig Biexincccmcres 157 
Writing Paper. 
Chatfield-Woods Co. ..................-- 14 
Yacht Builders. 
Weekler Boat Co... ...eee-:-. 157 























Cincinnati Can eels You 














lems | 


and most honorable mention. 





When worn are marks of distinction 
THEY BENEFIT 

Because the emblems tell the ROTARY STORY. 

International Rotary Emblem Jewelry is Now Ready. 

If you can not obtain from your Jeweler, order direct from us. 


EMBLEMS WITH OR WITHOUT ENAMEL, PRICE THE SAME 




















Small size Hat Pin 
14K solid gold, emblem 
enameled, steel pin......$1 
10K solid gold, emblem 
enameled, steel pin......$1.35 

i $1.1 


| 











{ 
| 
| Sterling silver 15 
| Gold filled $1.00 
| Scarf Pin | 
| Pricé, SOM ce $2.00 
Price, 10K . 1.65 Large size Hat Pin 


10K solid gold, emblem 
enameled, steel pin....$7.50 
14K solid gold, emblem 


enameled, steel pin$10.00 


With diamond center.... 5.50 
and up. 


Sterling silver $3.00 
Gold filled $2.50 
Gold plated $2.00 





Rotary Fobs 

10K Solid gold, enam- 
eled, generous wght., $11.02 
J) a" eee $15.00 

With perfectly cut fine 

white diamond ad- 





ditiona! ........$10.00 and up 
Searing silver .... $ 4.00 
Gold Filled .......... $ 3.50 
Large size Brooch enameled Gold_ plated fs $ 3.00 
10K gold, with safety Rotary Charms Enameled Small Enam- 
catch jney oa oneview ..$ 8.00 Same size as fob illustration, Lapel Button’ eled Brooch 
14K gold, with safety 10K solid gold, enam- 14 Karat 
COC casicrockecescccmssiston $11.00 eled $ 8.00 14 karat with safe- 
With pe rfectly cut fine 14K solid gold, enam- gold $1.50 ty catch, $2.00 
white diamond center éled ........ : .$11.00 10 karat gold 10, karat gold 
additional $10.00 and up. With perfectly ‘cut fine : owen $1 35 «with safety 
With blue synthetic white diamond, addi- x F catch $1.75 
sapphire, $1.50 additional. tional .. .$10.00 and up With full cut, With fine qual 
Sterling silver ........ ..----$3.50 Sterling silver .... .....$3.00 fine diamond ity diamond 
Gold filled .................-.-..$3.00 Gold filled ....... $2.50 $5.00 and up $5.50 and up 
CSE a, ene 2.50 Gold plated . f $2.00 


DON’T WAIT FOR XMAS—BUY NOW—WEAR NOW—GET THE BENEFITS 





Illustrations represent actu’ size of articles 


THE MILLER JEWELRY CO. 


Manufacturing Jewelers 


Rotarian—J. C. MILLER, President. 
CINCINNATI GREENWOOD BLDG. 
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AN YW HUER Keo- EVERYW ISDE RIE 


He Should Consult 


ohe 


Q 7 q _ a 
A\ . Montluzin 
Advertising Co. 
sz UNION TRUST BUILDING 


CINCINNATI 


Official Solicitors Poster Advertising Association 





We Post in 4000 Cities 


---and we know 
When, Which, Where and Why 
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Cincinnati Can Supply You 
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wow DO YOU 
PACIK amd SJENIP'? 


SSWNSSSVVASY 


Corrugated Fibre Boxes and 





Corrugated Paper Packing can 
be used to ship and pack almost any 


commodity manufactured 


TELL US 


What you make or ship and we will suggest 








the safest, lightest and best methods 





The Charles Boldt Company 


Cincinnati 


The Leading Corrugated Paper Manufacturers 


SSNS Se vene veneer erate eee EUS US UTEUESESESESSSSSSSS NAAT SSSSSSNSNSVVRLILNVLLLLLLUAS 
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Perfect Register Controls the Picture 


Insist that your Printing be done on a 


Sterling 
Multi-Color 


Printing Press 


It will cost no more, perhaps less, and you get 100 % 
Register 








Advice to Printers 


Get a SUERLING MULTI-COLOR PRESS Now 
---Ultimately you will have to 





Manufactured and sold by 


The Printing Machinery Co. 


Factory and Home Office, Cincinnati 


3rd and Lock Sts. 
BRANCHES: 


New York Chicago San Francisco 


= - —— "| 









































Cincinnati Can Supply You L1 


SEE CINCINNATI FIRST 


Right here in Cincinnati (Oakley) there is one of the largest and best equipped fac 
tories in the country for the production of ice-making, refrigerating and electrical 
machinery. 





Here, with skill, accuracy and system that defies description, is turned out annually 
a tremendous volume of high-grade ice-making machinery of from 1 to 300 tons 
daily capacity, refrigerating plants of all sizes and for all purposes—cold storages, 
candy factories, meat markets, creameries, hotels, restaurants, cafes, commissaries, 
drinking water cooling plants for office and factory buildings, as well as electric 
motors of from 1/15 to 400 H. P., D. C. and A. C- (constant and variable speed) 


and electric generators of from } K. W. to 600 K. W., D. C, and A. C. (belted and 
engine type) 

The honest workmanship and excellent materials which 

characterize every product of this organization are 

well-known, and in great demand the world over. 


Inquiries from Rotarians are solicited. 


Ice Machine Co. 
The Triump Electric Co. 
Come and Cincinnati, Ohio, U. S. A. 


see us 


at work (Represented in the Cincinnati Rotary Club) ‘‘True in the long run’’ 








PIANOS 
PLAYER PIANOS 
VICTROLAS 


S*USICAL Instruments of | 
f every description and of 





the highest integrity.”, The | 
exclusive Wurlitzer ‘Sell- | 
ing Policy of “One Price | 
only—and no commts- | 
sions” guarantees equable treatment 


and lowest possible quotations. 
Liberal Credit Arranged 


on Woruilz ERS 


121 E. 4th St., bet. Walent and Main 
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ASK Everyone Says 


Your Rotary Me (YY It’s Great! 
The custom made 


Dealer folding slipper for 
to Show You a travel and home wear. 








FOR HOLIDAY GIFTS. epg batea Sna 

\ ! ould more acceptable bs sue A ac ; ; 

than a pair of FOOTGLUVS for ; FOOTGLUV HOLIDAY GIFTS. 

father, mother, brother, sister, or H HT Last long, give solid comfort, and 
etheal \. ire appreciated many months after 

the Holidays have passed. 


swe 





“MARY JANE FOOTGLUVS.” 
This style of “Footgluv”’ for women 6 | 
is extremely popular. Made in white, z “FOOTGLUVS.” 
green or tan embossed leathers, } - ; 
bronze kid, and red, black, tan, green, , 4 Made in red, black, and tan calf; 
or blue morocco without carrving on BS black, red, bronze, gray, blue, white 
( . ‘ lavender and pink satin; black, red, 
tan, maroon kid and morocco; also 
gray checked silk. All with carrying 
case to match. 





“Footgluvs enclosed 
in carrying case.” 


“MARY JANE FOOTGLUVS,” “FOOTGLUVS.” 
Every pair of the genuine have our trademark, “FOOTGLUV,” sewed in the lining. 
On sale at Rotarian shoe, dry goods, department, jewelry, haberdasher and clothing stores. 
If your dealer cannot supply you, send direct to 


THE SULTANA MFG. CO., 313-319 Findlay St., Cincinnati, Ohio 


S. GALBRAITH, President, Member of the Cincinnati Rotary Club, 











EAL 640 RACE ST. 


Ree URRIER 


OTARIAN CINCINNATI 











THE GEO. ZEHLER PROVISION CO. 
MANUFACTURERS 
CHALLENGE BRAND SAUSAGE 
BOLOGNA OUR SPECIALTY 


CINCINNATI OHIO 











B B d From FACTORY 
YASS D€a@S tT, HOME 
When you buy one of our high-grade patent-lock guaranteed brass 


beds you save the dealer's profit and get everlasting satisfaction, Write 
for catalog, FREE 


tHe NUNNER & ASHTON co. 


CINCINNATI, OHIO 
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The Eagle White Lead Company 


CINCINNATI, OHIO 


Established 1843 





The Independent Co. 
Oy WHITE LEAD, 
{Vote sy 





Corroders by the Old Dutch Process of White Lead, Dry and in 
Oil, and Manufacturers of Red Lead, Litharge and Orange Min- 
eral; also Lead Pipe, Traps and Bends, Sheet and Bar Lead, Solder 


and Babbitt Metal 


(me ~ The Largest White Lead Works in the World -@i& 
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‘Hote! Saati 


Cincinnati's Rotarian Hotel 


Home of Cincinnati Rotary Club 


500 Rooms 


Rate, $2.00 per day and upwards 


DEST IN THE WORLD 


The Hotel Sinton is the center of the 
business, financial, theatre and shopping 
districts and there is no hotel in Cincin- 
nati which is more quickly or easily 
reached from all railway terminals. 





A ROTARY PENNANT 


F THIS AD is answered withi 
I 30 days we will send by Pare i 

Post to your address “7 THA i 
IS HAM, 24e per Ib., with PE NT 
ATTACHED. 


W. J. FLEMING, Mgr. 


Cincinnati, O THE JOHN C. ROTH PKG. CO. 


CINCINNATI, OHIO 


Fionaeazunremanenneuanimcmrmumerememonmeeeeee 
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@ The true Rotarian spirit 
is fittingly emphasized in 
these two words which the 
Fenton Dry Cleaning & 
Dyeing Co. have made 


famous: 


Cheer Up 


SO 


@ In Cincinnati we have 
twenty-five white front 
othces and cordially invite 
your inspection. 

TWO MEMBERS 
D.O.Cross H.B. FENTON 




















Batch Mixers with a 
Rotarian Guarantee 


Regular — Patch Hopper— Street 
Paver—Side Loader. Jn various 
capacities. 

MADE BY 
Ideal Concrete Machinery Co. 


CINCINNATI, OHIO 
WINDSOR, ONT., CANADA 














Rotary Bond 


This Mark appears in 
each sheet 8% x 11 


WHEN ordering your 
Printing and Business 
Stationery— 


Specify 


Rotary Bond 























The Otto Zimmerman 
& Son Co. 


V 


Music Printers 


and Engravers 
to the Trade and Composers 
V 


Fifth and Sycamore Sts. 


Cincinnati 
































Cincinnati Can Supply You 














The Ault & Wiborg Co.’s 


Typewriter Ribbons and Carbon Papers 


Are Like Rotarians 





THEY ARE THE BEST MADE 











THEY LAST LONGER—WRITE CLEANER 
LOOK BETTER—THAN OTHERS 
WE MANUFACTURE THE MOST COMPLETE LINE IN THE WORLD 


Your dealer very likely sells them—if not, you will do him a real service 
by insisting on having these goods. 


THE AULT & WIBORG CO. 


MAIN FACTORY AT CINCINNATI, O. 
BRANCH HOUSES IN THE PRINCIPAL CITIES 














When CHARLEY WILBERDING looked through our factory he said: “fom, I didn't know 
you had such a large plant and so many workmen—no wonder the Standard Oil Co 
gave you the largest order they have placed in two years for stencils—you are certainly 
well equipped.” When you want stencils, stamps cr dics 


WRITE TO WRIGHT OWiite'scSiviss "OO" 








RAGS ror mowers DIRESS SUITES orn Yess 





W ILBERDING---TAILOR 


CINCINNATI 206-9 Neave Bldg. DUBUQUE, IA. 1054 Main Street 











STATIONERY 


AND 


PRINTING 


roan ROT AR ieee 


The Burr Oak Belting 
Company 
Manufacturers of 


Oak Tanned and Sealskin Waterproof 
LEATHER BELTING 


Belting for all kinds of “ROTARY WORK” 





SELLERS. DAVIS & Co. 





521-523 Livingston Street 
CINCINNATI, OHIO, U.S. A. 








311 WALNU!I STREET 
CINCINNATI 


TELEPHONE MAIN 2116-2117 
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THE OHIO HUMANE SOCIETY, CINCINNATI, OHIO 





our Watering Stations in operation, all summer—Courtesy of Mrs. Eleanora C. U. Altns.: 


A SQUARE DEAL FOR THE HORSE 


We believe every horse deserves three ample meals daily; water frequently; proper 
shoes; a blanket in cold weather; a stall 6x9 feet, or enough room to lie down; two 
weeks vacation annually; much kindness; little whipping. 

57,122 Horses and Mules watered during the season. 

$76,276.76 Was Paid Through This Society, by 1,809 Fathers for the Support of 
Their Minor Children, During 1913. 

249 Sons and Daughters Were Compelled to Provide for Their Aged Parents. 

5,123 Children and 59,086 Animals Cared For by This Society During 1913 


Operating Expense .084c : 
UNF N NNN Fee Ne NN eM Nd Ned Fedde ee ed deed deh dee ed edd fo fd Pc fed pod fc 











T alg AT JOHN HANCOCK MUTUAL 
LIFE INSURANCE CO. 
OF BOSTON, MASS 


: ; 
oO Dp Over 105 million invested assets and 
has enjoyed over fiity years of prosperity. 


A recognized leader among American 
Life Insurance Companies gInsure with 


9 J. E. and F. L. Taylor, General Agents, 
Neave Building Cincinnati, Ohio 
Quality the best as ae ik 


. . No Holes 4 
Service quick, snappy, courteous, t Sill i pss 
. ° T uckle 
satisfying. 
. ° Rotary Monogram Buckl th stitehed 
Everything you want in OIL, Leather Belt ra to vee, i or 3 in 75c 
itials 


GASOLINE and GREASE. Rushies —Silver, Gilt or Gun-metaled When 


The Moore Oil Co. 


Order one for the Boy too— 
Cincinnati 








Leather Goods 
Race below Fifth CINCINNATI, OHIO 























Cincinnati Can Supply You 

















The ‘‘Whole Loaf’’ 


For Rotarians 


Baked in 


Shock Absorber 
Bread Pans 





Pat, January 17, 1911; November 28, 1911; De- 
cember 17, 1912 (other patents pending). 


All Rotarians are not bakers. BUT 
ALL ROTARIANS EAT BREAD. In 
fact the STAFF OF LIFE is the first 
essential in the homes of our hundred- 
million American people. 


In a matter of such prime impor- 
tance as this, one of the first considera- 
tions would be that a bread pan should 
live up to the requirements of baking 
THE BEST POSSIBLE LOAF OF 
BREAD. 


Just as Rotarians in every city are 
PICKED MEN—just so is the Shock 
Absorber, THE PAN SELECTED 


from all other pans. 





In short the Shock Absorber is a 
PAN ROTARIAN—because it repre- 
sents THE PROGRESS OF MEN 
AND THE PROGRESS OF THINGS. 


Fuller particulars, a sample set 

of these pans or our catalogue 

of BAKER’S PANS AND 

(’TENSILS will be sent on 
request. 


The Lockwood Manufacturing Co. 


Cincinnati, Ohio. 




















The Willis Music 
Company 


Headquarters for all 


MUSICAL 
SUPPLIES 


We can supply 








you with any 
piece of Music or 
Music Book at 
the publisher’s 
lowest prices no 
matter where or 
by whom pub- 
lished 








The Willis Music 
Company 


137 Fourth Street West 
CINCINNATI, - OHIO 


| 
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The Mr. Rotarian: 









Here Is a Souvenir 


6é >? 
Grandma that will please the wife, mother and 
of the sweetheart. 
Rotary Club 
lives in 


Cincinnati 








Tumbler 


Tall Sherbet 
$2.50 doz. i 


$3.25 doz. 
Goblet $3.25 doz. 


We will deliver at the above price ex- 
press prepaid to any Rotarian in the 
United States. 

These articles are the highest grade 
blown glass cut with the 

Internationat Rotary Emblem. 


THE DEAN & KITE CO. 
CINCINNATI, OHIO 





But Rotarians else- 
where can find 
Grandma in all groc- 





ery stores 5c and IMPORTERS OF FINE PORCELAINS AND 
larger packages. CHINA, GLASS AND BRIC-A-BRAC 


THE GLOBE SOAP CO. All inquiries promptly acknowledged 
R L 


egiey 























TRADE MARK REG Lite U.S. PRT.OFFICE 


==. - _—_—— 


MADE INACLEAN 
Her inthis (ake 


8k? 










Bakeries at Cincinnati, O., and Atlanta, Ga. 


Shipped Daily by Express to One Leading Grocer 
in Every Town from the Lakes to the Gulf 
































Cincinnati Can Supply You 














‘“He’s a Quality Man’’ 


H. U. Bolles 
Rotarian Druggist 
The man behind the gun of 
EATHERHEAD'S 
3 BUSY DRUG STORES 


‘66 Years of Quality ’”’ 
Established 1848 
































Greetings 




















John H. Dickerson 


Past President 
CINCINNATI ROTARY CLUB 




















Henshaw— Furniture 





When we sell you Furni- 
ture today we think of 
what you may say about 
us a year from now. 


The 





‘The constant aim of this 
“one-department”  strict- 
ly furniture, store is to 
render furniture service 
of the lasting and satisfy- 
ing kind—to sell you fur- 
niture correct in design, 
honest in workmanship 
and reasonable in price, 
so as to merit your good 
faith and continued pat- 


ronage, and to number 


you with the hundreds of 


friends whose families 
have been our patrons for 
nearly three-quarters of 


a century. 


G. Henshaw & Sons 
Company 
Elm and Canal 
CINCINNATI, OHIO 























7) 





THE ROTARIAN 














The ‘‘Shield’’ represents ‘‘Quality’’ 





Ask your Dealer 
for “REFLEX” 


Mantels and Lights 


When you know 
“GAS” LIGHTING 


you prefer it 


WELSBACH 
ca. 






WELSBACH 





ofa Genuine 
WELSBACH 
MANTLE 


Officers and Managers of the “WELSBACH COMPANY” 
who are affiliated with ROTARY: 


J. SCOTT ANDERSON, General Auditor, U., G. I. G. W. RILEY, Manager, 1403 W. 6th St., Cleve- 
Bldg., Philadelphia, Pa. land, Ohio. 
R. J. ROLSTON. Manager ALAN LEAMY, Manager. 
ita eat ; - FRANK HUET, Asst. Manager, 116-22 Chestnut 
H. H. RICHMAN, Asst. Manager, 1008-10 Fil- St., Columbus, Ohio. 
bert St., Philadelphia, Pa, | ALEXANDER MAC NAB, Manager, 45 So. Penn- 
THOS ISER. Manage 6 iver St. = | sylvania St., Indianapolis, Ind. 
” ane gg Phi BE, ERR: 85 POE Tig eee | W. W. STEPHENS, Manager, 342-4 Minnesota 
si teresa ieee : , . St., St. Paul, Minn. 
J A. LUTZ, Manager, 365 Westminster St., R. J. THOMPSON, Manager, 351-3 McAllister 


} 
Providence, R. I. | St., San Francisco, Cal. 

Cc. E. RICHMAN, Manager, 615 Main St., Buffalo, | CC. D. CORBUS, Manager, 429 Main St., Cincin- 
N..: ¥i | nati, Ohio. 

















The Cincinnati Transfer Co. DRINK 
‘Consignments of Freight in Car lots or less, National Extra Ginger Ale 


for Cincinnati and other points beyond, solicited 


at reasonabk r ites. The moving and placing of —THE REAL GINGER— 

heavy machinery, safes and engines a specialty. 

CorrespoaGencn semen. THE CIN’TI SODA WATER & GINGER ALE CO. 
Nes. 57, 58 and 59 Mitchell Bdg., CINCINNATI, Canal 2156 1015-1017 Broadway 














A ROTARIAN GYMNASIUM. Th 4 
Ray Redmond, Supt. ; € 
A sound body makes a sound mind. EFFI- 





CIENCY is the watchword of today. Do your- 
celf and your work justice. Eliminate the waste 4 : 39 
cad ‘the poucos from te MGR Ur Gauene Cincinnati’s Famous Restau: ant 
supervised is a CHAS. V. BOWMAN, Pres. 
Exercise. 


Gymnasium, Baths, Swimming Pool, a modern- 





ly equipped Club House. Out-of-door Park and 








Boat House less than 5 cents a day. $15.00 
Annual Dues 


CINCINNATI. 











DUCATO 
CRNOEGS 


rae Sprinklers ““Room for Five Toes’”’ 
Rotary's Automatic Fire Prevention EDUCATORS are 


made for every mem- 
ber of the family 





The Globe Automatic Sprinkler Company 


Cincinnati, U. S. A. ALL AMERICA SHOE SHOP 


A. B. GOULD, Pres. and Gen. Mer. . a : 
W. R. KOEHLER, Sec. and Treas. 435 Vine Street, Cincinnati 





















































Cincinnati Can Supply You 21 




















Personal appeal advertising is most efficient. 
We have the mediums that touch the spot. 


CALENDARS—Magnificent line of original and exclusive subjects. 
NOVELTIES—A large variety—Old, new and catchy—Patented Features. 
CLOTH GOODS—Horse Covers, Caps, Hats, Aprons, Nail Bags, Laundry Bags, Etc. 
LEATHER--Card Cases, Bill Books, Coin Purses and many other styles. 


q Every ROTARIAN knows the necessity of ADVERTISING. 








175,000 SATISFIED CUSTOMERS 
THE HOUSE OF SERVICE—May We Not Serve You? 
Address Rotarian L. W. LEONARD, Sales Manager 


THE KEMPER-THOMAS COMPANY 


A few open Territories for 
CINCINNATI, OHIO 


Salesmen who command trade. 








Ger Stews Calendar 
for 1914 


























A USEFUL CHRISTMAS PRESENT “NEVER MIND THE WEATHER” 
For MAN or WOMAN, P 
We have made a Special Value suitcase Umbrella which 
we will send prepaid by Parcels Post to any Rotarian in th« 
United States on receipt of 
TWO DOLLARS ($2.00) 


December 15th Money back if not delighted. State 


until 
a lady’s or man’s handle on Umbrella. 


whether you wish 


SUIT CASE 


|UMBRELLAS A ) E. C. KUHN 


* , , 
A‘ Manufacturer of 


<S OUT OF ORDER: : 
: : Umbrellas Parasols Canes 
SIMPLE- STRONG-PRACTICAL ; Pere ate 
: No. 8 West 4th St., CINCINNATI, OHIO 

















Some Hot One---THE WEBSTER SYSTEM OF HEATING---/e 
Rotates Quietly, but Very Effectively 


The following list of buildings in and about Cincinnati, are 
cupied, or in the care of Cincinnati Rotarians and are heated by the Webster System of 


Steam Circulation: 


either owned, oc- 


Sinton Hotel J. B. Moos Co. J. B. Morris Foundry Co. 
Provident Bank Bldg. Geo, H. Streitman’s Sons Co The American Book Co. 
Ault & Wiborg Co. Hotel Gibson The U. S. Playing Card Co 
The Henderson Lithographing Co, Mercantile Library Bldg The Kemper, Thomas Co. 
Chatfield & Woods Co. Lunkenheimer Co. 


Several Heads of Departments of Warren, Webster & Co.’s Home Office at Camden, N. J. and District 
Managers in other Cities are ‘‘Rotarians.”’ 


WARREN WEBSTER & CO,  Zsiatlished 1583 Camden, N. J. 


W. C. Green, Cin. Dis’t. Mgr., 310 Provident Bank Bldg. 
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BPS RA uaa Re 
Did This Ever Occur to You? 

If you have pain and know it, be thankful. It is a sign 
that you are yet alive. But what’s that to do with DELICO 
SUGAR WAFERS made in a real Rotary Shop around 
the corner? 

The George H. Strietmann’s Sons Co. 
Cincinnati 
The Mabley & Carew Company 
CINCINNATIY’S GREATEST STORE 
directs the attention of the general public to their splendid lines of wearing apparel for men, women 
and children, also to their great showing of millinery, men’s and women’s furnishings, shoes and household 


articles, 


Rotarians are always welcome and will receive every consideration at our store. 
Visitors to Cincinnati are invited to use our rest room and writing room. 








Howe Scales---The “Everlasting” Kind 
CHARLES R. DUNTON, Manager 
321-323 Main St. 


Cincinnati 








The Richardson Paper Co. 


LOCKLAND, OHIO. 


Manufacturers of 
BOX BOARDS AND FELT PAPERS. 








F. W. GALBRAITH Jr. 


THE WESTERN PAPER GOODS CO. 


jrd and Lock St. Cincinnati 





THE MOORSE-CONEY CO. 
CONTRACTORS AND BUILDERS SUPPLIES. 
FACE BRICK, HARDWOOD FLOORS, 
BUILDING SPECIALTIES. 

901-907 St. Paul Bldg., CINCINNATI, O. 














Phones: Canal 4740—Hiland 850H. 


FRANK M. WINTER 
PLUMBING 
109 East Pearl Street 


“Winter’s Work Wins” Cincinnati 











Telephones, Main 2478-2479. 


JULIUS BAER 
Flowers 


138-140 Fourth Street, East, CINCINNATI 
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SUMMA 


HULU 
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The Davenport 
Paper Box Co. | 


Manufacturers 


e 
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Hevea 
ENENUGHULAUUAUUULLLII 


The Gruen “Verith in '—only half as thick 
as e ordinary watc et 
accurate, and oven more duseble. ” 


Se! 
(J 
Ls 





The watches presented the last two retiring 
Presidents of the Cincinnati Rotary Club were 


GRUEN VERITHIN 


“The most admired of watches,”’ 


AUUUMUMUOUDUNL A001 


IALLUNNUUULUUNN 


I 


Write today for the interesting “Story of the = 
Gruen Verithin.”” With it we will send you the = 
names of real watchmakers who are the Gruen : 
dealers in your locality. : 

GRUEN WATCH MANUFACTURING CO. = 
Makers of the famous Gruen Watches since 1876. = 
Cor. 5th & Walnut Cincinnati, U. S. A. 


VION. ULLULUOOUU 


239-241 Main St. 
CINCINNATI 


ALNULOUTAUL. LUNN 


| 
' 














The R. J. 


IBIRUWSIBIES gai) Patton Company 


THE. WARREN BRUSH CO. N wer ““Rotary”” Awning 


75-77-79 Elm St., Cincinnati, O. Miiicliintinteniin 


Rotarian Manufacturers of Rotarian 
Quality Brushes 






222 E. 4th STREET 














Schaefer’s 
16 East Fourth St. 


OPPOSITE THE SINTON. 


B. P. Clapp Ammonia Co. 


ABSOLUTELY PURE LIQUID ANHYDROUS 
AMMONTA 
and 
26° Aqua Ammonia—Containing 29.4 Per Cent 
of Ammonia ‘ 
C. M. Robinson, Jr., Western Representative 2 G 
General Offices, 257 Broadway, New York Hi h rade Rubber Goods 


BRANCHES—Cincinnati, 0O.; Louisville, Ky.; 7 s<ecrninti 
ee 8 Se of Every Description 




















J. L. OLIVER, Third and Walnut Sts. ROTARY MEMBER 
CINCINNATI, O. Ww M G R = U T = R 
Most Southern—Northern /; : 
The i ost uthern I City a 2 


Most Northern—Southern § 


; E CTRIC SHO 
COLLECTIONS Soa a 


R-O-T-A-R-Y—S-E-R-V-I-C-E 34 SIxTH ST., EAST, CINCINNATI, OHIO 
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= 


Oo” Doctor who 

ordered a pa- 
tient to take long 
walks— 


PUTT TTT TTT 
—— 





and afterwards found he was a letter-carrier was in no more 
ridiculous position than the advertising solicitor who harangued 
a business man upon the advantages of advertising, then found 
he had been talking to a Rotarian. 





@ Rotarians believe in advertising. Being Rotarians our- 
selves, we know it. So we shall not waste time telling you 
that you should advertise. 


















@ The thing we want to do is to tell you how to increase the 
scope and results of your advertising—how to make ever- 
increasing numbers of consumers as favorable to your goods 
as the feilow-members of your club—by telling you what to 
advertise, when toadvertise, where to advertise, how to advertise. 





@ We are specialists on the what, where, when and how of. 
advertising. Eighteen years’ experience in the planning, 
preparation and direction of advertising campaigns for practi- 
cally every conceivable line of business would enable us to do 
your advertising with the sound business sense, the attention 
to detail, the straight, true, enthusiastic onset that wins success. 


@ Drop us a line and we shall be glad to tell you, not about 
advertising in general, but about the specific kind which 
would help you most. 


The Procter & Collier Co. 
ADVERTISING AGENTS 
New York Cincinnati Indianapolis 


Cincinnati Representatives of ‘‘The Rotarian’’ 
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“RICH” means “QUALITY” 


The Rich Pump Co. 


hiX TENSION LADDERS—STEP /.\DDERS 
WOOD PUMPS 


CINCINNATI, OHLO 


DOPT the Mok 
corset like your gow 
f your figure. 


PARISIAN CORSET TORE 


A special Geparunment devovced to mau erders. 


to your Figure. Select your 
n to express the charm 








> vyN + vagN > | 
ROTARY TIRES 
Are 
THE KELLY-SPRINGFIELD TIRES 
Made to Make Good—The Best Tires in 
America 

KELLY-SPRINGFIELD TIRE CO. 120-122 E. Eighth St. 

-2132 CANCINAALI 


Tel. Canal 2131 


JOHN H. HALL 


BUILDING MANAGER, 

THOMAS EMERY’S SONS, 
Mercantile Library Bldg., 414 Walnut St. 
\sk for our vacancy list of offices, stores, 

houses, flats and apartments with map 
Cincinnati 














Diamonds 


Imported Direct 
From Amsterdam 


HK 
Geo. H. Newstedt 


Jeweler 
Ath and Race Sts. 
CINCINNATI 


The Blue Label of Quality 
in Underwear for Men 
Shirts 


Drawers 
Union Suits 
in 
Knitted 
and 
Woven 
Fabrics 





OXFORD 
IBS—FOR 
OTARIANS 


Insist that Your Haberdasher supplies you 
with the New Closed Crotch Roxford Ribbed 
Union Suit. 


VARIOUS WEIGHTS and PRICES 


ROXFORD KNITTING CO. 





PHILADELPHIA 
A. M. Roedelheim Blow Grover 
Mer. Cincinnati Office Mer. Los Angeles 
Perin Bldg., 5th & Race 135 Los Angeles St 
Cincinnati, Ohio. Los Angeles. 


ROTARY MEMBERS 








Phone Canal 3304 


HARVEY HAMMER 
Boarding Stable and Motor Truck Storage 


449-451 E. Pearl St. 148-454 E. 2nd St. 
CINCINNATI, OHIO. 


Cut Stone Work 
Brick Masonry 


The David Hummel Building Co. 


CINCINNATI, OHIO 


Phones West 2357-2358 











The Model Laundry Co. 


MAIN OFFICE, 114-120°E. CANAL ST., 
Down Town Office, 39 Fountain Square. 


Phone Canal 4161 








PENNANTS 


Arm Bands, Banners, Badges for every event. 
KOSMOS ART COMPANY 
120-122 E. Sixth St., 
CINCINNATI. 
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, * 
Weakins 
CANDIES 


Delivered everywhere by parcel 


post. Szx Stores 


CHAS. J. NIEAKIN 











THERES ONLY ONL 
SWEEPING COMPOUND of QUALITY 


Let me tell you of the definite, tangible, figur 
able, betterness of DU STDOWN over ary other 
How a cent or two a day will clean, scrub and 
destroy your dust. 

FOR FACTORY, 
Write for sample to 


THE FITCH DUSTDOWN CO. 
1027 W. Front St. Cincinnati, 





STORE OR OFFICE. 
Rotarian Townsley. 


Ohio 




















Executive Office— } 


Art Bulletin System 


OCEAN to OCEAN 


What Else Can I Say? 








) Morton Bldg., 830 Wade St. 


CINCINNATI, OHIO 














G. Erhardt & Sons 
C INhoic e 





545-547 Poplar Street. 
CINCINNATI, OHIO. 








“BILL RICHARDS 


HE MAKES GOOD ROLLERS”’ 


Bingham & Richards Mfg. Co. 


PRINTERS ROLLERS 


Eighth and Sycamore Streets. 
CINCINNATI. 
































Cincinnati Can Supply You 2% 














Cincinnati's Rotarian 
Motion Picture Theatre 


THE 
ALITA MIBIRA, 


SHOWING 


The Best Photo Dramas Money 
Can Buy---And Showing 
Them First in Cincinnati. 


CHARLES WEIGEL 


(Rotarian) 


Secretary and Manager 








9.9%, 9,9,9, 9.9.9.9, 9, 9,9 8 9 0 OOF 8 oe eee ee eee et eee ee eee eee eee ee sen wee ewer ene eee 
pore e rarer er ere re ere orn note rere ere sete es 0 te ee ete sere ete ee a ere ere ere eters 0 bre aan ate tars arena. 

POO I Re ee Re a ad Oe Oe Oe Ee ee ee ee 
ate 2 oe ee a ea eee ene a oe 0 sere ne a 0 ne era ee 0 a ate ate te se a ee be ee Oe ss se te ee gt, 
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: New Era Brand : 


“The Kind That Everybody Wants.” 


- Chocolate Covered Peanuts © 


=: No matter what the volume of your %& 
s: requirements or how you want them % 
%: packed; whether in pails, boxes or 5c 3 
s: packages, WE ARE YOUR SOURCE 
= OF SUPPLY. Bs 


S Chocolate Covered Peanuts i 


we are a specialty with us. We have spent i 
s; a lot of time experimenting and a % 
zs: “bunch” of money for equipment, and be- & 
Poe lieve we know how to make them so 
“: that they look right, taste right and sell = 
s: right. The price is also right and to con- %% 
s: vince yourself S 
% WRITE FOR SAMPLES and PRICES 
Ra and then = 
SEND US YOUR ORDERS. 





| BUHR, PFAFF & COMPANY - 
ss CINCINNATI, OHIO zs 


‘ete 

int 0050900280 00 ne epee eennenenenans a pnenenenneneeenen ns nnganate 

or etetetatatatanocoeceseetecececacececococecoceeccseceeeececaceconecesenececeseaceceteeneetoceeeeecenetotoneceannecenctetetete,! 
o7createtetetetetetetaateta ete eteteatatc'etetes'e's'etenete'e’ aha state ate etetstete ee eanatetstetateste'etatstete 














Red Ribbon 


Creamery 





The Cream of Butters 
Churned Fresh Daily 
from the Whole Milk 





The Andrew 
Rohan Company 
Main 410 Cincinnati, Ohio 





C. J. AULL 


Up-to-the-Minute Supplies 
For Towel Supply Men 


533 Sycamore Street 
CINCINNATI, OHIO 








Automobile Instruction Practica! =hop anc 


Courses for 
Chauffeurs, Repair- 
men, Salesmen 
Garage Managers, 
Owners and Prospec- 
tive Buyers. Largest 
Auto School in U. 8. 
Write for Free Cata 
log. 

National Auto School, 
2627 Reading 
Cincinnati Ohio 











H. J. ROBBEN, President J. A. NIEHAUS, Secretary 
The National Hardware Co. 
Commission Merchants and Jobbers of 
VEHICLE and AUTO SUPPLIES 
327-329 W. FOURTH ST. 


Near Central Avenue 


CINCINNATI, OHIO 
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the thayerCo. | |C ISCO 


The House Cleaners The 
CINCINNATI IRON and 


STEEL COMPANY 


We are prepared to do any- Cincinnati, U. S. A. 
thing in the line of House JAMES I. STEPHENSON (Rotary), Pres’t 


Cleaning—Carpets, Rugs, Wall 
Paper, Paints, Tints, Mat- IRON and STEEL 
tresses, Draperies. 

‘ Products 
BROTHER ROTARIANS: Everything in Iron or Steel 


Have your wives send us their old car- 





pets and let us weave them into beautiful 





Rugs, any size desired. 


Shavings Exhaust Systems, Gear Covers, 
Ss arp ~ Blowers, Dust Collectors, Radiator Shields, 
A | Ons . tory | lade Short Hot Blast Heating, Tanks, Pans, Etc. 


felephone us your wants, we will do the rest 
KIRK & BLUM 


E. B. ROGERS, Pres. and Mer. 
2209-17 EASTERN AVE. SHEET METAL WORKS 


Phones, East 409 and East 410 Cincinnati 























Ik YOU WANT Tel. 343-344 Canal 


SOME TILE WORK 


THE PLACE TO GO IS 


CHAS. L. SHANNON & SONS, 17 E. Canal St., Cincinnati 








THE SCHELLINGER HARDWARE CO. 


N. E. Cor. Eighth and Main Streets 
FACTORY MILL, ENGINEERS’ AND CONTRACTORS' SUPPLIES 
, 


OOLS, CUTLERY, HOUSEHOLD GOODS, BUILDERS’ HARDWARE 
CLANCY’S THEATRICAL STAGE HARDWARE 
Phone, Canal 2614 CLNCINNATI, OHIO 








ARTHUR S. CRAWFORD. PRES 


Pat CRAWFORD ADDRESSING CO. 


wpe Form Letters Addressing Folding 
. Mailing Lists Stationery Printing 


CANAL 3320 512 RACE 

















(Members) Oi 
He Dis 


C/NC/NNAT/, OH/O. 


DISTILLERS OF — WHISKIES — GIN — DRY GIN — SPIRITS — ALCOHOL 
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Hofer’s Cincinnati Orchestra 


and Concert Band 


Office: 137 Parker Street 
CINCINNATI, OHIO 


Menber of Cincinnati Rotary Club 











\. See f yy 
JOHN HOFER, Conductor 


TOYS—DOLLS | |DORNETTE 


Novelties 


FIREWORKS — KS 
Licht & Wankelman 7 ae 


327-329 Walnut St. The J. Dornette & Bro. Co. 
CINCINNATI, OHIO CINCINNATI, OHIO, U. S. A. 





















































sis Cin - Man -Co Fairbanks Morse & Co. 


a rewireable all metal 
- screens will not rot, 


warp, shrink or swell Oil and Gas 


Request Booklet NOW 


Manufacturers of 





¢ 
Ls 


The Cincinnati Fly Screen Co. ENGINES 


CINCINNATI, OHIO 

















FOURING CARS 
LIMOUSINES TAXICABS 


FOR HIRE ON ALL OCCASIONS 
PRORE,. CANAL—2100 


THE ZUMSTEIN TAXICAB CO. 


Rotarian Frank J. Zumstein, V. P. Main Office, 12 East 6th. 


























THE ROTARIAN 











Mechanical and Moulded 


ae, iil ™ 
<K ‘quay Sa >~Rubber Goods 
ee BELTING, HOSE, PACKING, 
MATTING, TUBING, VALVES, Etc. 


The Cincinnati Rubber Mfg. Co. 


‘To serve your interests better’’ Cincinnati, Ohio, U. S. A. 



































BAKER SCREENS QUALITY p | SERVICE 
| - Best That's Made. fj 2 bait Ike 
Prices Always Right. Miallwork 
Our Metal Weather ’ 
For the Home, Factory 


Strips save fuel. 
Metal Garages a Specialty. 


Let us quote you prices. 


or Office Building 


é K Sash 
i) W. J. Baker Company adie tisoceay hy vai 


Phone South 482 ‘ 
Newport, Kentucky 616-18-20 Freeman Ave. 

















Chas. B. Rattermann & Bro. 
HOUSE FURNISHERS 
630 Race Street (opposite Shillito) 


Cincinnati, Ohio 
Rugs, Carpets, Curtains, Draperies, Linoleum, Window Shades 














The Cosmopolitan Bank & Savings Co. 


1039 Freeman Ave. 534 Walnut St. 
GENERAL BANKING 
CHAS. E. ROTH, President. EDW. F. ROMER, Sec’y-Treas. 








JACOBS CORDAGE COMPANY 


PETER 6& GUCKENBERGER, Props. 
MANUFACTURERS OF 


TWINES AND CORDAGE 
CINCINNATI - OHIO 


Queen cITY 





TMNE miLts 


























Cincinnati Can Supply You 











STANLEY K. CHACKSFIELD Vice-Pres. 


The Chas. H. Keith & Sons Co. 
Wholesale and Retail Dealers in— 
OYSTERS, FISH, GAME AND POULTRY. 
118-120 N. 6th St. Phones Canal 2792-2793 
HOTELS AND RESTAURANTS SOLICITED 











The Seinsheimer Paper Co. 


Manufacturers of 
PAPER AND PAPER BAGS 


Visit our Modern and Complete Factory, over 
100,000 square feet of floor space. 


York and McLean Ave., CINCINNATI, OHIO 








The Northcott-Smith-Wilson Co. 


19-21-23 EAST 4TH 
Men’s Fine Clothes and Hats 


CINCINNATI, OHIO 








The Granada Transfer Co. 
441-447 E. PEARL ST. 

PIANOS AND HOUSEHOLD GOODS 
MOVED, PACKED AND SHIPPED 
Sanitary Equipment Used 
T. A. MecCONNELL, Rotary Member 


Peter Hughes 
Express 





Drayage 
Storage 
Forwarding 
Distributing 





The Cincinnati Storage 
& Warehouse Co. 


L. J. Hughes, Pres. D.R. Kearney, Gen Mer. 

















All Repair Work Promptly Attended To 
Telephone Canal 3396 
ALBERT H. WENDT 
Steamboat and General Machine 
BLACKSMITH 
Manufacturer of XXX Preof Chain, Hog Chain, 
Truss Rods, Bridge 3olts, Foundation Bolts 

and Truss Stirrups. 


No. 456 and 458 E. Second St., CINCINNATI, O. 


The B. Manischewitz Co. 


WORLD’S LARGEST MATZO BAKERS 


834-6-8 W. 6th Street 
CINCINNATI, OHIO 














JOSEPH PHILLIPS 


Rookwood Pottery Company 


Tiles and Faience for every purpose. 





BONDING AND CASUALTY INSURANCE 


The Fidelity & Casualty Co. 


OF NEW YORK 
JAMES R. MILLIKAN, General Agt. 
ELMER J. EDWARDS, Special Agt. 
803 First National CINCINNATI, OHIO 











The Storrs Schaefer 
Company 


TAILORS—TO—THE—TRADE 


Pugh Building CINCINNATI, OHIO 


+ 
Dr. J. D. DESHAZER 
203 Neave Building 
CINCINNATI 
GRADUATE AND POST GRADUATE OF THE 
AMERICAN SCHOOL OF OSTEOPATHY 
KIRKSVILLE, MO. 


Twelve Years in Practice 

















SEND ORDERS TO 


” « 
R. J. MCCOMBS 
The Official and only Rotarian Retail Grocer 
FRESH and SMOKED MEATS 
FRUITS and VEGETABLES 
Cor. Reading Road and Rockdale and Cor. Bur- 
net and Rockdale Aves. 
CINCINNATI OHIO 








TREE “Shoemaker’s Seeds Grow” SEEDS 
SURGERY TREES 
PLANTS 

BULBS 


The Shoemaker Seed Co. 
326 East Fourth St., near Broadway 


Landscape Gardening CINCINNATI, OHIO 
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NO 0 
Attention is Called to the : 
Well-Known Brand of 


Gold Seal 
Champagne © 


The Leading 


American Wize 


| 


HUN, 


HEIL 








HINTLUTOELNESLUNNTOTTOTRAT 


Pronounced by Con- 
noisseurs to be superior 
to any Wine on the =z 
market. Try a bottle = 
and be convinced. Used 
at all social functions 
and served at all lead- 
ing Clubs, Hotels and 
Cafes. 


IIVUULUNUIN 
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x For Sale by all Dealers 


URBANA WINE COMPANY 
URBANA, N. Y. 
i 0 
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rs, CL. Magnus 
Concinari Owl SA 
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JOS. A. MAGNUS & CO. 


FINE WHISKIES 
121-123-125 EAST 8TH ST. 
OHIO 


NOS. 
CINCINNATI 
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Sec 


A most delicate : 
pleasant aroma Cham- 
pagne, equal to the best 
imported wines. BS 


GOLD MEDAL | 


Wherever Exhibited. 


and 


GERMANIA 
WINE CELLARS = 
HAMMONDSPORT, N.Y. 
WM. BRACHMANN, # 
Distributor. oe 


610 MAIN STREET, one 
CINCINNATI, O. s% 








WINES & LIQUORS 
For Family Use 
We ship anywhere in United States 
WILLIAM BRACHMANN 
610-612 MAIN STREET, CINCINNATI, OHIO 
FRED C. BRACHMANN—ROTARIAN. 








The John B, Morris Foundry Go, 


GEORGE McG. MORRIS, Pres. 


CINCINNATI, OHIO. 


Gray Iron Castings---Stove and 
Furnace Repairs 








ROBERT HAYNE G&G CO. 


ILLUSTRATORS and DESIGNERS 
COMMERCIAL 


Perin Bldg. Cincinnati 











Phone Canal 5051 


Wells Fargo © Co. Express 
W. C. DAVIS, Agent, 
No. 30 West 7th St., 
CINCINNATI, OHIO. 
































Cincinnati 


Can Supply You 


Oo 











F. L. BROEMAN & CO. 
ANALYTICAL AND CONSULTING CHEMISTS. 


Chemical analyses of all products and physical 
tests. 


CINCINNATI OHIO 


THE FERGER GRAIN CO. 

GRAIN—HAY—MILL FEE) 
Manufacturers of 

NUTRITIA HORSE FEED 
SUNSHINE DAIRY FEED 
COLUMBIA SCRATCH GRAINS 
PARK SCRATCH GRAINS 

1100-1200 Hopkins St. CINCINNATI, OHIO 














ryN Py Py JViviat ‘ 
THE JEWETT CoO. 
Direct Mill Agents: 

Sheetings, muslins, ducks, drills, cambrics and 
napped specialties. Excelsior, wood-wool, sea- 
grass and black moss. 

Phone West 481 
Warehouses: 840-2 W. 6th St. 


CINCINNATI, OHIO 


GET A RUUD 
Ruud Gas Water Heaters 


BRANCHES ALL CITIES 
CINCINNATI BRANCH, R. C. BUNGE. 














FELLOW ROATS: 

When in Cincinnati “SEE REM” for 
Sporting Goods and Auto Supplies. The 
latch string is always out—“SEE REM.” 

430 Main Street. 
And don’t forget the number. 


Mechanical and Electrical 
Engineering 
BERT L. BALDWIN & CO., 
72 Perin Building. 














Freeman Sign Co. 


W. H. FREEMAN 
THE ROTARY. SIGNIST 
Cincinnati 


116 E. Third St. 


WE - SAVE - YOU - MONEY 
Inquire 
BROADWAY MACHINERY CO. 
Dealers in 


Rebuilt Machinery, Etc. Cincinnati, O. 

















BELLS (Bell Metal) 


of every description. 
ALUMINUM. PRODUCTS. 
BRASS, BRONZE & ALUMINUM CASTINGS. 
THE E. W. VANDUZEN CO. 


Otto A. C. Nulsen 


MUSIC ENGRAVER, 


315 E. Fifth Street, Cincinnati, O. 














T. J. HALL @ CO. 


Coal, Cement, Washed River Sand and Gravel 
In wagon, car or barge lots. 
OFFICE: 450-456 East Pearl Street, 
CINCINNATI. 
F. E. Hall, Manager. 


“SKIRTS” 


ACME SKIRT MANUFACT’ING CO. 
Fifth and Elm Streets. 








MONON R.R. C.H. G&D. R.R. 


Chicago, Indianapolis Cincinnati, Hamilton 
and Louisville and Dayton 
DO YOU KNOW OF ANOTHER DINING CAR 
MAN IN ROTARY? IF GOING OUR WAY, 
YOU'LL GET SERVICE. 


A. Shircliffe, Supt. CINCINNATI, OHIO 


The Breese Bros. Co. 


1606-08 Reading Road 
CINCINNATI, OHIO 
Roofing and Sheet Metal Contractors 


Skylights, Metal Shingles 
Building Materials. 


Mfers. .Cornices, 
and Sheet Metal 











If you want good service, call up 


The William B. Barr Co. 


“The Rotarian’’. 
CARPENTERS AND BUILDERS 


Telephone C 250 805-7 Broadway 


Special attention given to remodeling of 


buildings—repairs and general jobbing. 








Keep Your Feet Off --- Your 
Mind --- See 
RABENSTEIN---Chiropodist 


Room 22 512 Race St. 
CORNS REMOVED 























THE ROTARIAN 








THE FIFTH-THIRD NATIONAL BANK OF CINCINNATI 


Capital and Surplus $4,500,000.00 


14-16-18 West Fourth Street 


Assets Over $23,000,000.00 


Commercial Banking, Loans and Credits, Collections, Bonds and Securities, Safe Deposit Boxes, Savings 
Department, Foreign Exchange, Letters of Credit, Steamship Agencies, General Financial Information. 
SERVICE AND EFFICIENCY 








PERCY H. HARROVER 
ART DIRECTOR 


The Procter & Collier Adv. Company 


Legal representative of Cincinnati Rotary Club. 


GIDEON C. WILSON 
ATTORNEY 
54-55 Wiggins Block, CINCINNATI, OHIO 








. 
Hill-Brunner Foundry Supply Co. 
**Everything for the Foundry’’ 
Factory: CINCINNATI, OHIO 
Warehouse: BIRMINGHAM, ALA. 


DR. G. L. FALLON 


VETERINARIAN 
Phone, Canal 3175, CINCINNATI, O. 








TIN and SLATE ROOFING 
WITT & BROWN CO., 

215 W. 3rd St. Cincinnati, Ohio 
R. B. Witt (Rotarian) 


BARTLETT---TOURS 


Personally Conducted 


C. M. BARTLETT 








The Ohio Cooperage Co. 


CINCINNATI 
MAKE TIGHT BARRELS 


When in Cincinnati do not fail to properly see 
the beautiful Queen City and its suburbs by 
using the Sight-Seeing Automobiles. Ask any 
“Rotarian” for particulars. 

JOSEPH SCHMIDT, 











ROTARY FURNACES. 
= aces 


SCHOOL ROOM HEATERS 
Let us serve you from Cincinnati. 





Levi C. Goodale 


Superintendent 
THE BRADSTREET COMPANY 
Cincinnati, Ohio. 








UCCESSFUL men realize the benefits of stand- 
ardization. Let me help you bring your 
business up to “THE STANDARD.” 


Ralph A. Tingle 








MACHINERY AND SUPPLIES. 


The Wm. T. Tohnston Co. 


Cor. Vine and 3rd Streets, CINCINNATI, OHIO 








tue ORPHEUM THEATRE 


Best Feature Films—and the 
ORPHEUM WINTER GARDEN 
Cuisine the very best. Best cabaret Talent. 
I M. MARTIN 








WHOLESALE MILLINERY 


TIE SAMUEL ACH COMPANY, 


817 Walnut St. Cincinnati, Ohio 
Lee Edward Ach (Rotarian). 








T. LEROY NORTH 


ADVERTISING SPECIALIST. 
Basing all effort on the modern definition of 
SERVICE. 


Lock Box 250, CINCINNATI, OHIO. 








CONEY ISLAND 


Cincinnati’s Greatest Summer Resort 
CHAS. G. BROOKS 














Cincinnati 
Wants You 





GGERSON J. BROWN 


President 
THE J. B. MOOS CO. 
511 Sycamore St. Cincinnati, Ohio 














“ROTARY” SNAP SHOTS 


Call on Us and Purchase a Kodak 
Simpkinson & Miller 
433-35 Elm St. 
Photo Supplies Exclusively 
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Greetings to Rotarians of the World 


May Peace come to those o’erburdened with strife and those in Peace content, be sane and just, 
realizing that Rotary is Service, and Service eliminates Greed and Grasping Thoughts. Rotary Thought 
is Good, for Peace, for Happiness, and Just Gain, Strife is unknown to true Rotary. 


HARRY A. LYMAN, Pres. The Lyman Co., 119 E. 5th St, Cincinnati, Ohio 








How to Teach Children 


to know themselves, to keep their lives pure and free from harm, to develop self-honor and an 
abiding reverence for the sacredness of the sex relationship, to comprehend the beauty of biologi- 
cal reproduction and the significance of the body as the temple of the soul, how to impart this 
information without embarrassment to the child or to the teacher is explicitly set forth in the 
great work on Education in 


Sexual Physiology and Hygiene 


by Philip Zenner, M. D., professor of Neurology in the University of Cincinnati. Illustrated by talks 
given by the author to school boys and college lads with special suggestions for parents and 
teachers. 

The only book on sex hygiene approved by the American Library Association as fit for general 
circulation. Four editions in two years. 12mo. Handsomely bound in cloth. 


STEWART & KIDD CO., Publishers, Postpaid, $1.00 121 East Fifth Street, Cincinnati. 

















y x 
i CINCINNATI] ROTARY AUTOMOBILES 
; MARMON AND MAXWELL CARS 7 
< KELLY SPRINGFIELD MOTOR TRUCKS Y 
wi) THE KRUSE MOTOR CAR CO. ,.%*%,, 8th and Broadway | = 
THE OHIO BRASS @ COPPER CO. 

Wholesale and Retail Dealers in 
BRASS, COPPER, GERMAN SILVER and ALUMINUM 
in 
Sheet, Rod, Wire, Tubing, Etc. 

412 ELM ST. Phones Main 405 and 406 CINCINNATI, OHIO 























The Advertisers Shown on Pages land 2 and 
7 to 36 and the Imside Covers 
are 
Members of The Rotary Club of Cincinnati 
and | 
Helped to Make this Special Cincinnati 
Number of THE ROTARIAN a Success 























THE ROTARIAN 























“Cincinnati’s 
—Pride’”— 


The Union 
Central 
Building 





The Union 
Central 


Life Insurance 
Company 


£ 
heerlen} 7 
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The Building—495 feet high—the highest office building in any inland 
city and the fifth highest in the world; ahead of the times in every respect; 
so artistic in design that it is the delight of every Cincinnatian. 

The Company—established in 1867—Ohio’s largest financial institution 
and the seventh largest “ordinary” life insurance company in the United 
States, with assets of over one hundred millions. “Cincinnati’s Pride” 
because of its low cost and large returns to policy-holders. 





ROTARIANS—Come to Cincinnati in 1916! 





THE UNION CENTRAL LIFE INSURANCE COMPANY 
JESSE R. CLARK, President 









































